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Sparks 


State of the nation’s economy: 
Up 

Sreet—Production last week was 
scheduled to set an alltime weekly 
record. Operations were slated at 
104 percent of industry capacity. 
That level would produce 2,079,000 
tons, a gain of 14,000 tons over pre- 
ceeding week. 

InpustTRIAL Output — Postwar 
peak level of March was contin- 
ued during April, Federal Re- 
serve Board estimates. Its index 
for March stood at 221 percent of 

1935-39 average. 

Crupe On—Output in week ended 
Apr. 28 set a new record. Produc- 
tion averaged 6,084,0150 barrels 
daily, a gain of 6,400 barrels daily 
over preceding week. 

E.ectric Power—Distribution in 
week ended Apr. 28 amounted to 
6,673,505,000 kilowatt hours, 13.1 
percent over like 1950 week, but 
down slightly from _ preceding 
week. 

WHOLESALE Prices—Bureau of La- 
bor Statistics’ index rose 0.3 percent 
in week ended Apr. 24 to 183.6 per- 
cent of 1926 average. That level was 
19.2 percent above year earlier. 

Business Activiry —New York 
Times’ index for week ended 
Apr. 21 climbed to 176.1 from 
174.5 in week earlier. Level in 
like 1950 week was 156.8. 
DEPARTMENT Stores—Sales during 

week ended Apr. 21 rose 1 percent 
above corresponding 1950 week. 

Raw Freight — Loadings totaled 
809,520 cars in week ended Apr. 21, 
4.1 percent above preceding week 
and 12 percent above like week last 
year. 

ca * * 
Down 

INSTALLMENT Dest — Outstanding 
credit for time buying dropped in 
March for third consecutive month. 
Decline amoétffted to $95,000,000, 
leaving outstanding debt at $12,980,- 

*000,000. Since Jan. 1, the debt has 
fallen $498,000,000. 

Money IN CircuLaTion—Amount 
totaled $27,122,000,000 in week 
ended Apr. 25, $35,000,000 below 
preceding week, but $160,000,000 
above like 1950 week. 

U. S. Gotp—Stock in week ended 
Apr. 25 was valued at $21,807,000,- 
000, the same as in preceding week, 
but a $2,440,000,000 drop from like 
week last year. 

* 





+ * 
General 
Sates OvutLook — American busi- 
ness expects 1951 sales to be 10 
percent above high dollar total of 
1950, Commerce department survey 
reveals. 


Supplier Tieup 
Cuts 10,000 Off 
Week’s Output 


Total Dips to 143,937; 
Makers Plan 522,000 
Cars During May 


By Bernie Thomas 
Associate Editor 


MARKED by a supplier strike 
which hit final assembly hard 
at Chrysler, vehicle production in 
U.S. plants last week was off 10,000 
units. 

The past week’s volume was 
comprised of 113,343 cars and 30,- 
594 trucks for a total of 143,937 
vehicles, according to Automotive 
News’ estimates. 

In the previous week, U.S. plants 
turned out 119,651 cars and 34,292 
trucks—a total of 153,943 units. 

Also contributing to last week’s 
decline was the fact that Ford 
plants did not schedule any over- 
time, while K-F and Hudson oper- 
ations continued at reduced levels. 
Chrysler division, Dodge and Dodge 
truck resumed output Wednesday 
after a strike at Budd Co. 


* * * 


U S. plants wound up April hav- 
* ing produced 504,000 cars and 
134,000 trucks for a total of 638,000 
vehicles, a record for the month. 

Although the April effort left 
steel inventories lower and _ in 
poorer balance than at any time 
since World War II, U.S. plants 
have scheduled fairly high produc- 
tion in May, but below that 
achieved in May, 1950. 

This month’s production should 
yield 522,000 cars and 145,000 
trucks for a total of 667,000 vehi- 
cles. In May, 1950, U.S, plants 
built 580,876 cars and _ 121,660 
trucks for a total of 702,536 units. 

Despite the optimism with which 
auto makers came out of a meeting 
with NPA officials in Washington 
last week, further cutbacks in car 
output seem certain as the year 
rolls on. 

* et * 

euce production may continue 

to establish new records, how- 
ever. Military demand shows no 
sign of slowing up and truck out- 
put will be guaranteed under the 
Controlled Materials Program 
scheduled to go into effect July 1. 

Opinion is divided in the auto 
industry on how much steel will 
be available for car production 
in the last half of this year, after 
CMP gets through making allo- 

(Continued on Page 46, Col. 1) 





Sales Lag 


By Bob Gordon 


Associate Editor 


[STRESSED by the failure of 
both new and used-car sales to 
show greater improvement than 
they have in the past few weeks, 
dealers all over the country are re- 
newing their campaigns against 
Regulation W. 

Sales are getting somewhat bet- 
ter, reports from most areas indi- 
cate, but many dealers say they 
are still far from being good. 

The rate of increase appears to 
be very slow, and there are some 
who contend that the gain in unit 
volume is being achieved at the ex- 
Pense of shrunken profits. 

* * * 


[Ppscount shaving, special in- 
ducements and other maneuv- 
ers are no longer strangers in auto- 
mobile merchandising, and used- 
car prices are continuing their un- 
‘Seasonable decline. 

Coming in for the lion’s share 















of the blame is the Federal Re- 
serve Board’s Regulation W and 
its requirement that buyers must 
pay one-third down and the bal- 
ance in 15 months. 

In an effort to get something 
done about credit restrictions, the 
NADA, through its 2,800 area chair- 
men, is making a survey to point up 
the ill effects of the time-sales rule. 

The NADA has advised its mem- 
bers to obtain letters from defense 
workers who cannot buy needed 
transportation because of the tight 


credit terms. 
+ + + 





1“ ASKING dealers to gather let- 
ters from people who cannot buy 
cars under present terms, NADA 
stresses that the evidence submit- 
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Profits Formula 


Due for Autos 


OPS Sets Procedure 
For Figuring Out 
Spare-Tire Deduction 


By Mac Gordon 

Associate Exlitor 

| FFEPARTING from U. S. price- 
control precedent, 

of Price Stabilization last week im- 

|posed a virtual ceiling on gross 

| profits of new-car manufacturers. 





at first appeared to be a routine 
extension of new-car_ ceiling 
prices beyond the May 1 renewal 
deadline. 

OPS clearly indicated, in a “state- 
ment of considerations” issued with 
the price extension, that it was 
“tailoring” new-car prices to mesh 
with the profits yardstick formula 
promulgated by Economic Stabiliz- 
er Eric Johnston. 

+ * 


* 


HIS formula was designed orig- 
inally to be used by OPS only 
as a guide for deciding price relief 
requests, It classifies as a “fair and 
equitable” profit that amounting to 
85 percent of an industry’s average 
for the best three years from 1946- 
49, inclusive. 
Profits are to be calculated, for 
purposes of the formula, before de- 


depreciation only, with adjustments 
made for changes in net worth. 

“Until sufficient data is ob- 

tained to enable this agency to 
establish ceiling prices for the 
automobile manufacturing indus- 
try in accordance with this direc- 
tive,” OPS stated, “ceiling prices 
for the automobile manufacturing 
industry will remain frozen at 
present levels.” 

New-car ceilings were extended 
indefinitely, under the new Amend- 
ment 2 to Ceiling Price Regulation 
1. Amendment 1 to CPR 1, effec- 
tive March 2, gave new-car builders 
a price boost of 3% percent across 
the board. 





* * * 


MENDMENT 2 also outlined 

procedures to be used by new- 

car makers in deducting from their 
(Continued on Page 43, Col. 4) 


Rekindles Reg. W Fight 


ted should be specific because gen- 
eral statements are viewed with 
skepticism. 
| The NADA asked that all such 
| letters be forwarded to the asso- 
ciation’s Washington office, and 
also advised dealers to continue 
| to apprise their Federal Reserve 
| banks and branch banks of Regu- 
lation W’s serious effects on both 
sales and inventories, 

The effectiveness of credit con- 
trols, already well enough known 
to dealers, was given further em- 
phasis by an FRB report last week 
which showed that installment plan 
buying dropped for the _ third 
straight month in March. 

The decline in March amounted 
to $95,000,000, the FRB said, bring- 
ing the volume of outstanding 
credit on installment sales to $12,- 
980,000,000. 

Overall consumer debt was re- 

(Continued on Page 45, Col. 2) 





Productio 


the Office | 


The action coincided with what | 


ductions for federal income and ex- | 
cess profits taxes and after normal 
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New-car registrations for two 
months, plus 31 states for March: 
1951 Pos. Make 1950 Pos. 

1—263,261 Chev, 247,503— 1 
2—199,028 Ford 210,711— 2 
38—113,307 Plym, 79,354— 4 
4— 97,483 Buick 86,355— 3 
5— 83,358 Pontiac 78,118— 5 
6— 64,082 Dodge 47,242— 9 
I— 61,477 Olds. 64,028— 6 
8— 55,064 Mercury 53,571— 7 
9— 46,756 Stude. 51,012— 8 
10— 32,083 Chrysler 23,629—12 
11— 27,312 Nash 24,690—11 
12— 26,243 Hudson 25,060—10 
|] 18— 24,143 DeSoto 16,979—13 
|] 14— 22,503 Cadillac 10,455—15 
15— 16,836 Packard 12,089—14 
16— 14,461 Kaiser 6,717—16 
17— 12,702 Henry J 
358 Lincoln 
Willys 
Crosley 
Austin 
Ang.-Pref. 
Frazer 


5,726—17 
4,620—18 
1,338—19 
1,183—20 

184—22 
1,045—21 
Total All Makes 


1,177,639 1,052,338 
For further details see page 
26, today’s issue. 


Ceiling Changes 
On Used Cars 


Seen Distant 
By William Ullman 


Washington Correspondent 

ASHINGTON.—No decision is 

due from the meeting of OPS 
with its retail auto advisory com- 
mittee, which was in session at 
AUTOMOTIVE News’ press time Thurs- 
day. 

The meeting, it was under- 
stood, was confined largely to 
used-car price control proposals. 
It is believed that it will be some 
time before a new regulation is 
ready. 

Leroy Jordan, head of OPS auto- 
motive branch, said that OPS was 
presenting no program. The sched- 
ule called for OPS to hear the ideas 
of dealers, summarize them later 
and then present a program for dis- 
cussion with the committee at a 
future meeting. 

” + * 


I EW-CAR dealers were expected 

to bring up the subject of the 
dollar freeze on new-car discounts, 
which is, in effect, a percentage 
cut, 

However, Automotive News 

learned that Jordan planned to 
ask postponement of this discus- 
sion until a later meeting. This 
meeting was to be eonfined to 
new-car dealers and OPS officials. 

No definite date was set for the 
new-car dealer meeting. 

* * * 


MONG points discussed at the 
meeting last week with the 
dealer committee were: 

1. Possibility of individual used- 
car ceilings similar to those of 
MPR 540. (Jordan emphasized that 
OPS did not know whether it would 
follow such a plan; it was merely 
discussing it.) 

2. Used-car depreciation. 

3. Definitions of new and used 
cars. 

4. The subject of “as is” used 
cars and warranted used cars. 

(See COMMITTEE, Page 41, Col. 2) 
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Price Ceilings Extended 
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Top Cars 


Makers Support 


Present System 


Reuther Aids Battle 
Against Proposal 
For Unit Limitation 


ASHINGTON. — Meeting with 
NPA officials here last week, 
auto makers presented a “united 
front” in rejecting a government 
proposal to establish a quota sys- 
tem for car production after July 1. 


They told NPA they would 
rather struggle along under pres- 
ent limitations, even though these 
will be tightened and the alterna- 
tive precludes an “essential” rat- 
ing for cars in the nation’s 
economy. 


Auto makers left the parley 
under the impression that quotas 
are out for the present but not 
improbable in the foreseeable fu- 
ture. NPA, it is said, would like 
to have all durable goods output 
under such a system. 


All depends on how employment 
holds at auto plants after the Con- 
trolled Materials Program goes into 
effect July 1. Right now, NPA 
anticipates a good many com- 
plaints from what is slated to be 


|a half-free, half-slave economy. 


* * * 


OLSTERING the auto industry’s 

stand against a quota system 
now for car production was Walter 
Reuther, UAW-CIO president, who 
sat in on the meeting. Reuther 
strongly supported the auto makers’ 
contention that they should be al- 
lowed to use their ingenuity to 
keep car production up under the 
type of material restrictions now 
prevailing. 

Reuther’s presence at the meet- 
ing was considered highly un- 
usual, ‘inasmuch as he is not a 
member of the passenger car in- 
dustry advisory committee which 
meets from time to time with 
NPA. Heretofore, NPA has de- 
clined to permit even One auto 
executive to substitute for an- 
other at the gatherings, 


But, perhaps even more unusual 
at last week’s parley than Reu- 
ther’s presence, was the way nearly 
every car maker lined up against 
the ordering of unit limits on their 
production, an action which would 
probably bring cars an “essential” 
rating under CMP. 


Previously, some makers had 
been stout advocates of such a 
rating. They said they feared 
“severe consequences” from what 
they predicted would be a scramble 
for materials between parties of 
very unequal economic strength 
and bargaining power with suppli- 

(Continued on Page 44, Col, 3) 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


143,987 158,943 


139,458 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 46. 
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First-Quarter Shipments Break Postwar Record . . . 


Another 500,000 Export Year? 


By Mac Gordon 
Associate Editor 

HE U. S. automotive industry 

has recorded only three calen- 
dar years in which sales to foreign 
markets exceeded 500,000 cars and 
trucks. This year may be the 
fourth. 

For the first quarter of 1951, | 
U. 8S. vehicle exports were at a 
rate of over 500,000 a year. A 
total of 126,644 cars and trucks 
was sent abroad from January 
through March—the highest first 
quarter for exports since the end 
of World War II. 

If the March quarter’s tempo is 
sustained for the rest of the year, 
a prospect which does not appear 
unlikely, 1951 will go into the rec- 
ord books as the fourth 500,000-plus 
year. It may even displace 1947’s 
export of 512,336 units as the third 





best export year. ‘ 
* 

SEEMINGLY safe are the cham- 

pion and runnerup years. In 
1928, the U. S. tagged 582,713 ve- 
hicles for other countries. And in 
1929, outside buyers gobbled up a 
whopping 733,762 cars and trucks 
with the “Made in America” 
sticker. 

There have been only five other 
years boasting an export of more 
than 400,000 vehicles. They were: 
1948, with 436,217; 1937, with 475,- 
914; 1930, with 405,715; 1927, with 
466,380, and 1925, with 428,694. 

Relatively improved exports for 
the last three quarters of the 
current years are viewed as prob- 
able because the curve of over- 


Johnson Named 


NPA Director | 
Of Auto Output 


WASHINGTON.—Courtney Jolin- 
son, assistant to the president of 
Studebaker Corp., was named last 
week to head 
NPA’s motor ve- 
hicle division 
Robert Cass, as- 
sistant general 
sales manager of 
White Motor Co.’s 
coach _ division, 
was named dep- 
uty to Johnson. 

Both men will 
be on leave of 
absence trou 
Courcney donbnson their respec: 
tive industry posts. Johnson will 
join NPA immediately. Cass has 
already been with the government 
agency two months. 

NPA said Johnson would be 
charged with coordinating automo- 
tive output to meet mobilization 
demands with as little disruption 
as possible to essential civilian au- 
tomotive needs. 

During World War II, Johnson 
served on the War Production 
Board, later receiving a certificate 
of appreciation from the Army for 
his work in establishing termina- 
tion and reconversion procedures. 

Cass, who has been with White 
since 1925, until the recent organi- 
zation of NPA’s industry divisions 
was chief of the agency’s automo- 
tive branch of a_ transportation 
equipment section. 














K-F Wins at Cannes Again— 


| $47 cars of 1947 but undoubtedly 
| fall short of the banner years of 


seas and western hemisphere 
sales has climbed steadily since 
the doldrum days of 1950, Even if 
the rate of domestic production 
levels off, exports may hold up 
because of loosened dollar re- 
strictions in South America and 
other countries. 

In .March of this year, 47,525 
units were exported. The February 
total was 41,746 and the January 
total, 37,373. The three-month ag- 
gregate of 126,644 for the 1951 quar- 
ter compared to 58,074 in the same 
period last year. That’s an increase 
of 118 percent. 

March shipments weren’t too far 
from tripling the sum for the iden- 
tical month of 1950, when there 
were only 19,562 units shipped 
abroad. 

+ * + 
— statistics, supplied by the 
Automobile Manufacturers | 
Assn., showed that first-quarter 
exports amounted to 6 percent of 


March, 1950, and 59 in the initial 
quarter of last year. 
| The alltime high for combined 
trucks and bus exports was hung 
| up in 1929, when 282,667 commercial 
| units were shipped out of the coun- 
try. The next best years over 200,000 
were: 1947, with 251,489; 1937, with 
203,411, and 1948, with 203,040. 
Last year, approximately 130,000 
|trucks and coaches were exported. 


GM’s Wilson 
Sees Shortages 


Only Temporary 


HOT SPRINGS, Ark.—A “fairly 


| bright” picture for prospective auto- 


mobile buyers was painted here 
last week by 
Charles E. Wil- 





the industry’s total production. This 
percentage is still not up to those 
during the 500,000-plus years, which 
ranged from 10.7 percent to 13.7 
percent. A greater proportion of 
exports was chalked up in 1929 and 
in 1927 than in any other years— 
the percentages both being 13.7. 

Car exports alone also eclipsed 
the post-World War II record for 
a first quarter. The three-month 
total was 72,612, against 29,004 in 
the same period a year ago. March | 
saw 28,964 cars exported; February, 
24,626; January, 19,022, and March 
of last year, 8,499. 

Projecting the first quarter’s 
car export through the year 
would indicate a 12-month total 
of nearly 300,000. That accom- 
plishment would surpass the 260,- 


1927-8-9, when car exports, re- 
spectively, were 332,042, 418,901 
and the alltime record of 451,095. 

Truck exports for March picked 
up after a February decline and 
edged past the January attainment. 
For the whole quarter, 53,927 trucks 
were channeled abroad, compared 
with 29,011 in the same months of 
1950. Totals by months this year 
were: March, 18,524; February, 17,- 
082; January, 18,321, and for March 
of last year, 11,034. 


* . * 


HIRTY-SEVEN coaches were 
exported in March, bringing the 
first quarter’s total to 105. Thirty- 
eight buses were sold abroad in 
February; 30 in January; 29 in | 


Nearly 50 M 








PRA Reports Car Registrations Up 10.7 Percent, 


Trucks Higher 


WASHINGTON. — With an in- 
crease of 4% million, an alltime 
record was set in 1950 by vehicles 
using the nation’s highways, ac- 
cording to statistics released last 
week by the U. S. Bureau of Public 
Roads. 

Total registrations, the figures 
showed, climbed from 44,670,588 in 
1949 to 49,143,275 last year. 

The largest percentage increase 
(10.7 percent) was in car registra- 





Sweepstakes winner for the second consecutive year at the Concours d'Elegance at Cannes, 
France, was this 1951 model Kaiser four-door DeLuxe sedan. The Kaiser, entered by Pershing 
Motors of Paris, K-F distributor for France, received the Grand Prix d'Honneur, the highest 
award of the Riviera exhibit. Lesser awards were given winners of various model classifications 


entered by U. S. and European manufacturers. 


son, president of 
General Motors, 
who said_ that 
while defense 
work will curtail 
automobile _ pro- 
duction immedi- 
ately, automotive 
products should 
be plentiful “after 
a flow of mate- 
rials is  estab- 
lished.” 


Wilson, who headed a party of 
GM officials on a tour of Arkansas 
and Texas industrial installations, 
also announced the construction of 
a multi-million dollar aluminum 
fabricating plant on Lake Cather- 
ine, south of Hoy Springs, immedi- 
ately adjoining the Reynolds Met- 
als Co. aluminum plant. 

The new plant will manufacture 
aluminum castings, and will be 
operated by the Fabricast division 
of GM. 





Cc. E, Wilson 





Chrysler’s Quarter Net 
Is $13,316,672 


DETROIT. — Chrysler Corp. 
Thursday reported net earnings 
of $13,316,672, or $1.53 per share, 
for the first quarter. This com- 
pares with a loss of $1,782,790 
in the same period a year ago, 
reflecting the strike at that time. 

Sales for the quarter just 
ended totaled $626,204,540, against 
$190,702,414 in the like ’51 period. 


illion in Use 









by 7.2 Percent 


tions, which totaled 40,315,175 in 
1950. Auto registrations in 1949 
were 36,433,674. 


Truck registrations increased 
from 8,028,016 in 1949 to 8,604,448 
last year, an increase of 7.2 per- 
cent, Buses increased 7.1 percent 
from 208,898 in 1949 to 223,652 last 
year. 


Three _ states, Louisiana, New 
Mexico and Texas, reported in- 
creases in total registrations of 
more than 15 percent. Eleven 
states reported increases of more 
than 12 percent. Seven states 
(California, New York, Pennsyl- 
vania, Texas, Ohio, Illinois and 
Michigan) reported more than 
2,000,000 vehicles. 

The trend in vehicle travel on 
rural roads also continue upward 
in 1950, reaching a new alltime 
high. The Bureau of Public Roads 
reported an estimated total of 223 
billion vehicle-miles of travel out- 
side of cities last year, an increase 
of 8.7 percent over 1949. In pre- 
vious years travel on city streets 
has just about equaled that on 

(See CARS ON ROAD, Page 44, Col. 1) 


Greenfield Village Windmill 


DEARBORN.—The oldest wind- 
mill in America is turning again in 
Greenfield Village for the first time 
since it was presented to the late 
Henry Ford for his outdoor muse- 
um in 1936. The reconditioning of 
the Cape Cod windmill is part of 
the presentation of Greenwich Vil- 
lage to Detroit’s 250th birthday 
celebration. 
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What They’re Making... 


Auto Makers’ Defense Projects 


BUICK—Tank transmissions. J-65 Sapphire jet engines. 


CADILLAC—T-41 Walker Bulldog light tanks. Twin 40-mm antiair 
craft gun carriages based on T-41 chassis. 


CHEVROLET—Trucks. 
shells. 


Wright R3350 airplane engines. 


Artiller» 


CHRYSLER CORP.—Medium and heavy tanks, Tank engines, Pratt 
& Whitney J-48 Turbo-Wasp jet engines. Hulls for Grumman 
Albatross amphibious airplane. Range finders, submarine nets, 


searchlight reflectors. Trucks, 


FORD MOTOR CO.—Trucks and buses. Development work on special 
small caliber gun and lighter Jeep. M-48 medium tanks, Tank 
engines, Pratt & Whitney Wasp Major engines. Fuel injection 
systems for Wright R3350 airplane engines. 3.5-inch bazooka 
rockets. Westinghouse J-40 jet engine. 


KAISER-FRAZER CORP.—Fairchild C-119 cargo planes. 


Wright 


R1300 airplane engines. Components of Lockheed P2V naval patrol 


plane. 


NASH—Pratt & Whitney R2800 Double Wasp airplane engines. 
OLDSMOBILE—3.5-inch bazooka rockets. 90-mm tank guns. Rotating 


parts of J-65 jet engines. 


PACKARD—Navy diesel engines. 


engines. 


General Electric J-47 turbojet 


PONTIAC—Medium caliber cannon. 4.5-inch Army rockets, Otters— 


amphib‘ous cargo carriers. 


STUDEBAKER—Trucks. General Electric J-47 turbojet engines. 


WILLYS—Jeeps and vehicles. Components for GE J-47 jet engines. 
FISHER BODY—M-48 medium tanks. 





Ford, Chevrolet Acquire 
New Air Engine Orders 


By Bob Gordon 
Associate Editor 

IRCRAFT engine assignments 
again dominated the defense 
contract landscape last week as the 
Ford Motor Co. revealed that it had 
signed with the Navy to produce 

Westinghouse J-40 jet engines. 

The contract was one of four 
announced by Ford last week, 
two of which were major assign- 
ments. The other big contract 
calls for Ford to manufacture 
fuel injection systems for the 
Wright R3350 series of aircraft 
engines. 

It was also learned that Chevro- 
let will manufacture Wright R3350 
engines in a government-owned 
plant in Tonawanda, N. Y. Origi- 
nally, Chevrolet had been assigned 
to make Allison J-35 jet engines in 
the plant, while Hudson was to 
make the R3350 engine in a new 
plant to be built near Detroit. 

+ * ~ 

WAS reported, however, that 

the government decided to make 
use of an existing facility to pro- 
duce the Wright engine and, in 
line with that policy, assigned 
Chevrolet to do the job in the Tona- 
wanda plant which adjoins a Chev- 
rolet plant. 

Hudson reported that “negotia- 
tions are under way” with the 
government regarding the com- 
pany’s role in defense production. 

The Tonawanda plant became 
available when the government de- 
cided not to make the Allison J-35 
engine in the plant. 

In announcing the pact to build 
Westinghouse J-40 engines, Ford 


said the Lincoln-Mercury division 
would produce the engines “in a 
new plant, location of which will 


be announced in the near future.” 
+ + 

HEN full production on _ the 

contract is reached, Ford said, 
about 5,000 persons will be needed 
on the job, Preliminary engineering 
to prepare for volume production 
has been started, the company 
said, but won’t be completed “for 
some time.” 

The contract for fuel injection 
systems for R3350 engines will 
be handled by Ford’s Parts and 
Equipment Manufacturing divi- 
sion. 

This will also require a new 
plant, “location of which has not 
yet been determined,” the company 
said. Employment on the project 
will be approximately 3,000 at peak 
schedules. 

The other contracts announced 
by Ford are both development as- 
signments from the Detroit Ord- 
nance District. One involves a study 
of the practicability of meeting 
Jeep performance requirements 
with a simplified and improved 
model having less weight and lower 
manufacturing costs than those 
now in use. 

~ ” * 

HE other development contract 

calls for Ford to help develop 
a special small caliber gun for the 
Army. 

The Electric Auto-Lite Co. an- 
nounced in Toledo that it had been 

granted a direct military contract 
to produce 90 mm shell casings in 
its lockland (O.) plant. 

Royce G. Martin, Auto-Lite 
president, said the order, whose 
value was not disclosed, brings 
to more than $55,000,000 the 
value of defense contracts now 
held by the company, 

The Trailmobile Co. revealed in 
Concinnati that it had been granted 

(See DEFENSE, Page 43, Col. 3) 
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Tennessee DeSoto Dealers Visit Plants— 





A group of DeSoto-Plymouth dealers from Nashville and surrounding communities recently 
spent two days in Detroit visiting the DeSoto and Plymouth plants. Photographed outside ‘he 


DeSoto body plant were Mr. and Mrs. Nolan Northcutt, Mr. and Mrs. Graha: 


Hicks, Ciar- 


lotte Hicks, Mr. and Mrs. Turman Stark, Mr. and Mrs. W. L. Cary, Mr. and Mr:. N. E. Coffey, 


Mr. and Mrs. Lon Varnell, Mr. and Mrs. F. E. Arnold, Mr. and Mrs. J. W. Johns, Mr. 


nd 


Mrs. J. O. Kidd, Mr. and Mrs. Buford Wright, Mr. and Mrs. Walter Batey, Mr. and }/rs. 
W. H. Huddleston, Mr. and Mrs. E. B. Glidewell, Mr. and Mrs. C. A. Colvin, Mr. and Mrs. 
Harry D. Harrison, Mr. and Mrs. J. E. Davis, Mr. and Mrs. R. L. Parnell, Mr. and Mrs. Har ld 
Kerr, Larry Copeland, Jack Porter, Jack Farrar, M. R. Ragan, Banks Highers, C. C. Davis .. 
DeSoto district manager in Nashville, and Mrs. Davis. 
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(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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Dealers tell me 


By John O. Munn 





y= will small business get a| 1951; but it only took average labor 
voice in national affairs com-|six minutes to earn the price of a 


v,arable with labor and agriculture? 
This is important to automobile 
icalers because they are the most 
,umerous, as well as the most im- 
portant, among small businessmen. 
The product they sell and service 
1as revoluntionized the life of the 
nation. 

Small business serves and em- 
ploys the largest percentage of our 
population. Small business has al- 
ways been neglected and over- 
looked. It constitutes the great 
middle class of this nation. Only 
the middle class people can assure 
the continuance of the democratic 
form of government and the free 
enterprise system. 

Civilizations died in the past 
centuries, and nations are declin- 
ing now, because classes have 
been, and are, divided between a 
few rich and a great many poor. 
America’s present and future de- 
pend upon the _ opportunities 
given the middle class to raise 
the standards of living for all. 

No one denies the importance of 
farmers and labor. Perhaps we 

don’t want to take a position in the 
recent strike of labor against the 
government that forced the Presi- 
dent to appoint a new Mobilization 
Advisory Board. Labor was articu- 
late enough to force this change, 
and when it was made, no repre- 
sentation was given to our group 
which represents such an important 
factor in the nation’s economy. 
* * 


No Representation 


_—_—- got its enabling act and 
came into ascendency. That 
labor has obtained results is indi- 
cated by the fact that a loaf of 
bread that cost 7 9/10 cents in 1939 
cost 15 9/10 cents in February, 


Kentucky Assn. 
Sets Convention, 


Elects Officers 


LOUISVILLE.—The annual con- 
vention of the Kentucky Automo- 
bile Dealers Assn. will be held 
Sept. 16-18 at Kentucky lake, Gil- 
bertsville, the board of directors 
has agreed. 

At the annual session of the 
board, the following officers were 
reelected: Orville R. Harrod, Frank- 
fort Buick-Pontiac Co., Frankfort, 
president; Charles B, Wilson, Tay- 
lor-Wilson Chevrolet Co., Paducah, 
vice-president, and Ben F. Long, 
Universal Car Co., Louisville, treas- 
urer, 

For the 11th consecutive year, 
Lew Ullrich was named managing 
director. 

After his reelection, Harrod 
named the following committee 
chairmen: membership, O. H. Wal- 
lace, Wallace Motor Co., Bowling 
Green; legislation and industry re- 
lations, C. M. Williamson, Ken- 
tucky Motor Co., Hopkinsville; in- 
surance, J. A. Dishman, Tri-City 
Oldsmobile Co., Louisville; Safety, 
C. E. Brents, Brents Buick Co., Le- 
banon; conventions and meetings, 
Wilson, and auto shows, Long. 
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loaf of bread in February this year, 
whereas it took eight minutes in 
1939. When the Korean war began, 
it took 34 minutes to earn the price 
of a pound of por chops, but only 
31 minutes in February, 1951, as 
compared with 41 minutes in 1948. 

Agriculture, of course, is basic. 
But the farmers have parities, as 
well as price supports. They consti- 
tute, according to the 1950 census, 
but 15 6/10ths of the population. 

When the Federal Reserve 
Board, however, instituted Regu- 
lation W, small business wasn’t 
even consulted, The same goes 
for Stuart Symington’s National 
Resources Board where the trades 
were not represented. 

When Secretary Snyder recom- 
mended doubling gasoline taxes and 
tripling automobile taxes, he ig- 
nored our trade. He recommended 
an increase of federal revenue ex- 
cise tax of 3 billion dollars. On the 
basis of his own estimate, outomo- 
bile owners will pay 42 percent of 
the entire increase, or $1,265,000,000. 
This, of course, is in addition to 
the fact that automobile owners 
pay all other taxes—national, state 
and local—assessed against every- 
one. 


* 

Irony of OPS 
ven though Secretary Synder, 

in his recommendation for in- 
creased excise taxes, classed our 
trade as non-essential along with 
night clubs, furs, jewelry, etc., it is 
evident that the OPS considers us 
of prime importance. The first spe- 
cial price freeze was issued on 
automobiles in spite of the fact they 
aren’t usually considered a cost of 
living item. The OPS singled out 
our trade and decreased the margin 
of dealer markup. 

The OPS regulations on every 
other trade really aren’t a freeze 
on the retail price, but a margin 
protection regulation. That shows 
the irony of the situation in con- 
nection with automobile market- 
ng. 

These three and one-half mil- 
lion small businessmen can no 
longer be ignored. Their contri- 
butions in making America 
strong are too important, but 
they must raise their political 
Stature so as to have a more 
important voice in national 
affairs. 

This can come only through or- 
zanization. Automobile dealers must 
sontinue to support their own trade 
groups. They must obtain recogni- 
cion not for their own individual 
interests, but so they won’t be 
overlooked in the fight between the 
now important political factors— 
‘abor and farm, and to also protect 
America against the threat of mon- 
»poly as well, 


Pittsburgh Assn. 


Elects Directors 


PITTSBURGH. — The Pittsburgh 
Auto Dealers Assn. has elected five 
new directors for three-year terms. 

They are: Alec McClinchie jr. 
(Chevrolet), Earl N, Jamison 
(Chrysler), George P. McKee (De- 
Soto), J. J. Lawlor jr. (Dodge) and 
R. J. Eberhart, Associates Discount 
Corp. 

At the general meeting each past 
president received a diamond-set 
gold pin and past directors received 
‘nscribed plaques. 

Honored were: Past presidents— 
Jack Stevens, Frank B. Gregg, S. H. 
Parker, H. D. Eierman, Robert G. 
Gunn, Edgar D. McKean, P. D. 
Winston, John P. Mooney, Ray- 
mond Connelly and Edwin Cucchi. 
Past directors—George R. Jones, J. 
Fred Bauman, J. V. Booth, A. W. 
Kennedy, Frank C. Humes, H. B. 
Massey, J. A. Tracey, George C. 
Dewar, J. J. Lawlor jr., R. J. Eber- 
hart and Robert G. Mueller. 


* * 








Informs Public 


| Proposed Auto Excise Hike 


Blasted by Seattle Firm 


SEATTLE. — Wilson Motor Co. 
(Ford), Seattle, last week published 
a column-type ad in the Ballard 
Tribune explaining the govern- 
ment’s suggestion that the manu- 
facturer’s tax on new cars be 
raised from the present 7 percent 
to 20 percent. 

“By tagging the auto with a 20 
percent tax it automatically be- 
comes a luxury, similar to a fur 
coat or a bottle of perfume,” the 
column said. It was written by 
Henry Alkema, public relations 
manager of the dealership. 

“The opinion that a car is a lux- 
ury is as old-fashioned as the coal- 
oil lamp of grandmother's time, for 
it is a fact that 95 percent of all 
passenger cars are used wholly or 


partly for business, shopping, 
school or work.” 
The column urged that’ the 


readers contact their congressmen. 





counties in the northern section of the state. 


County Automotive Trade Assn., and Raymond 
bile Dealers Assn. 









DETROIT. — Needed improve- 

ments in selling agreements with 
auto makers were discussed here 
last week at a meeting of NADA’s 
Industry Relations committee for 
1951. 
' In particular, clauses regarding 
proper protection of dealer heirs 
and equities in event of the deal- 
er’s death were studied. 

(At present, all selling agree- 
ments except those of Chrysler 
Corp. call for termination of the 
agreement at the death of the 
dealer or of a partner.) 

Plans were made by the commit- 
tee to survey NADA’s membership 
to assemble additional information 
and to collect dealer opinion on 
various phases of industry relations. 

The committee also devoted 
considerable time to discussion 
of the current inventory situation 
on new and used cars, and plans 
to issue in the very near future 
| one of its Sound Business Prac- 
tices Bulletins dealing with prob- 


lems incident to present market 
| conditions. 

The committee reaffirmed its 
belief in elected dealer-factory 


councils as vehicles for continual 
improvement in dealer-factory re- 
lations. The majority of passenger 
car manufacturers have now 
formed dealer councils, The com- 





White Gets Post 


In Sacramento 


SACRAMENTO. Del 
president of Burton and White 
Motors Co. here, is the new presi- 
dent of the Sacramento Motcr Car 
Assn, 

He replaces Robert Lowery who 
was elected an association d rector. 
Other officers are Frank Spikard, 
vice-president, and P. J. Moffatt 
and Wesley Lundstrum, board 
members. 


Northern New Jersey Dealer Managers Hold Session— 
New Jersey Automotive Trade Assn. has completed its annual meetings for management |Morton of Oklahoma City, NADA 


only. They were under the direction of Lloyd W. Hoagland, president; William L. Mallon, 
secretary, and Otto P. Henneberger, business manager. The above group represents seven 


secretary, Hudson County Automobile Dealers Assn.; V. A. Lucia, president, Bergen County 
Automotive Trade Assn.; George H. Condit jr., secretary, Sussex County Automotive Dealers 
Assn.; Otto P. Henneberger, business manager, New Jersey Automotive Trade Assn.; Robart 





| Hughes Elected President ne 
Discount Restoration 


Asked at Ark. Parley 


HOT SPRINGS, Ark.—Govern-|President R. D. McKay, warned 
ment directives which permit auto/that the “free enterprise which has 
makers to raise the wholesale price | made us the richest nation on earth 
of automobiles but prevent dealers | ‘s in serious jeopardy.” 
from sharing in the increase were} McKay told his audience that the 
the target of a special resolution |automotive trade “'s facing regi- 
passed at the annual convention| mentation through drast:c govern- 
here last week of the Arkansas|ment controls.” The government, 
Automobile Dealers Assn, he said, would “force us to sur- 

The government’s action, the | render our freedom under the guise 
resolution said, has caused a |2f maintaining our freedom.” 
decrease in the “historic discount” Roland Hughes of Jonesboro 
of dealers. The resolution peti- | was elected president of the as- 
tioned the NADA to bring the | sociation, succeeding F. O, Rice 
matter to the attention of the | of Pine Bluff. Searcy Wilcoxon of 
OPS and urged that agency “to Hamburg was elected vice-presi- 
restore this reduction in dealers’ dent, and Walter Jennings of 
discounts.” Little Rock, treasurer, George J. 

In the keynote address, NADA | Benjamin of Little Rock was re- 

—————___—_——_— —| elected secretary-manager. 

Named to three-year terms 4s 
directors were: Fred Poe, North 
Little Rock; Olan Parker jr. 
Jonesboro; Rabie Rhodes, Harri- 
son; Leo Crafton, Conway; Gene 
Still, Blytheville; Gus Orr, Tex- 
arkana; John Clower, McGehee, 
and Joe Bill Hackler, Mountain 
Home, 

Named for a one-year term was 
Henry Trotter of Pine Bluff, who 
succeeded T. A. Prewitt of Mc- 
Gehee, who retired as a director 
when he d'‘sposed of his dealership. 

In addition to McKay, other 
speakers and leaders in panel dis- 
cussions at the meeting were: Paul 
M. Millians, vice-president of Com- 
mercial Credit Co.; Joseph F. Leo- 
pold, Dallas tax specialist; Mead 


ne 











region 9 vice-president; David P. 
Whelchel, executive vice-president 
of the Tennessee Automotive Assn.: 
Hugh L. Cole, Wage Stabilization 
3oard official in Dallas; M. R. Dar- 
ington, managing director of tlic 
inter-Industry Highway Safety 


Back row (left to right): John M. Kramer jr. 





mittee announced it will continue | 


Wh:te, | 


B. King, president, Essex County Automotive Trade Assn.,; Sherman Beatty, president, Passaic 


D. Matthews, president, Union County Automo- 


Front row (left to right): Walter F. Conover, treasurer; William L. Mallon, secretary; Lloyd 
W. Hoagland, president; J. Ray DeRidder, first vice-president; W. Chester Watson, second 
vice-president, all of New Jersey Automobile Trade Assn. 


Heir Clause Studied 


NADA’s Industry Relations Committee 
Also Weighs Inventories 


its efforts to expedite the formaticn 
of dealer-elected councils by all 
manufacturers. 

The committee directed its 
chairman, George F. Ziesmer 
(Ford), of Mankato, Minn., to ex- 
press again to manufacturers 
who now have dealer councils, the 
satisfaction of dealers generally 
at the progress being made 
through dealer councils in creat- 
ing better understanding of mu- 
tual problems. 

Members of the committee 
sides Ziesmer are: 

Alton M. Costley (Chevrolet), E. 
Point, Ga.; E. E. Kennard (Buick), 
LaCrosse, Wis.; James A. Ayers 
(Cadillac), Chattanooga; E, S. 
Dowd (Chrysler), Cleveland; Hollis 
O. Frey (DeSoto), Bloomington, II; 
Lynn Wright (Dodge), Jackson, 

Mich.; E. E. Price (Hudson), 
Miami; J. K. McDonald (Kaiser- 
Fraser), Augusta, Ga.; Raymond 
Pearson (Lincoln-Mercury), Hou- 
ston; William James (Nash), San 
Francisco; E. J. Beatty (Oldsmo- 
bile), Denver; G. C. Ostendorf 
(Packard), Buffalo; Ralph War- 


be- 


riner (Pontiac), Springfield, Mass.; 
Robert Armacost sr. (Studebaker), 
Kansas City; Roy Bridges (Willys), 
Birmingham, Ala., and H,. W. Rob- 
erts (trucks), Portland, Ore. 









CLEVELAND. — The 


to the American Cancer Society. 


Society. 













Cleveland Wars on Junkers 


Cleveland Automobile 
launched a campaign to rid the streets of at least 1,000 old and unsafe 
automobiles during May’s Safety Check Month. 

The Drive by the association’s 170 dealers is headed by William 
LaRiche and James Berry. Funds received from the junkers will go 
to kick the drive off, and we hope to gather another 650 more from 


“Members have pledged at least 350 old cars from dealers’ stocks 
citizens of Cleveland,” declared Berry. 

Working on the committee are H. M. Ferguson, V. B. Qua, Lou 
Meliska, James Haley, Leo Conway, Jack Gordon, R, Earl Burrows 
and Joseph Silber, the latter representing the American Cancer 


Committee, and R. J. Ross of Fort 
Smith, NADA state director. 

McKay told the convention that 
the NADA intends to put heavier 
pressure on the Federal Reserve 
Board to ease up on credit con- 
trols on automobiles, It is evi- 
dent, he said, that Regulation W 
has seriously affected the sale of 
cars. 

Noting that the spring pickup in 
new and used-car buying “is not 
arriving,” McKay said that “many 
dealers are commencing to fear 
that they did a lot of this spring’s 
Dbusiness last fall.” 

One of the factors be'nz closely 
studied by the FRB is the inven- 
tory of new and used cars, McKay 
said, and he urged that each dealer 
advise his nearest Federal Reserve 
bank or branch of his inventory 
increases. 

“I don’t mean to insinuate that 
there will be no business this 
spring,” McKay said, “but I do 
think we will have some definite 
worries about summer sales pros- 


| pects.” 


Hufstader to Talk 
At Mo. Parley 


JEFFERSON CITY, Mo.—Wil- 
liam F. Hufstader, distribution vice- 
president of General Motors, will 
be principal speaker at the 12th 
annual convention of the Missouri 
Automobile Dealers’ Assn., set for 
May 14-15 at the Jefferson hotel. 
St. Louis. 

The morning of May 15 has been 
set aside for reports by officers, 
a forum on OPS regulations, and a 
speech on “Dealer Profit or Loss 
Facts” by L. M. Stewart (Chrys- 
ler-Plymouth), St. Louis. 


Dealers Assn. has 
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Fair and equitable contracts between manufacturers 


AUTOMOTIVE OUR PLATFORM: I. : F } 

and dealers in motor vehicles, parts and accessories. 12. A fair profit to 
. ™ the dealer on every used vehicle accepted in partial payment for a new 
bd A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
a governments applied to the building and maintenance of highways. 4. The 
t elimination of governmental and bureaucratic controls over this industry. 
e « 15. A return to the precepts of independence and the rewards of applied 
R R energy and ability, which made America and gave more of her citizens 


NEWS more of the better things of life than anywhere else in the world. 


Capsule Comment 


Nash, Studebaker and many automotive parts suppliers | 
report declines in net profits for the first quarter. 
Any profits at all are remarkable in view of the new | 
three-way squeeze—increased taxes, higher costs and 


price controls. 








a * * | 
Thanks to share-the-riders and car pools, Detroit-area | 
auto plants suffered no production losses despite public | 
transportation strike. | 
Let the cynics note a striking testimonial to the | 
essentiality of motor cars. 
* Ke 1k 

“Has anybody thought of what the roads are doing to our 
trucks?” asks Robert Black, president of White Motor Co. | 

A point well taken from the belabored trucking 


industry. 
Bd * | 


Safety Check Month gets under way, with record 20,000 
dealers taking part. 

From a small investment in safety inspections, there 
accrue great harvests in service sales, community good- 
will, dealer prestige and enhanced public consciousness 
of safety. 


* * * 


Several key positions in Alabama state government have 
been awarded to dealers. 
Are automotive retailers a growing source of public 


servants? 
* * * | 
Members of Milwaukee County Automobile Dealers Assn. | 
are warned that the International Assn. of Machinists-AFL 
is setting the stage for a big organizing drive. 
Dealers everywhere are best advised to keep their 
employe relations beyond reproach, under any circum- 


stances. 
a” + ” 


Wanted: a simplified definition of a used car. 

An enigma as old as the automotive industry itself. 
* * * 

New- and used-car dealers flood Congressmen with pro- 
tests against Regulation W, considered the chief obstacle 
to sales at this time. 

If past experience with federal regulations means 
anything, this edict will be relaxed only after the 
dealer bankruptcy rate takes a sharp upward turn. 


Auto 
Forum 


Epitor’s Note: Following is one 
of a series of articles written 
especially for Automotive News 
by managers of the various state 


| auto dealers associations: 


By Herman Schaefer 


Exec. Secy., Indiana Dealers Assn. 
I WONDER if those of us, en- 
gaged in or affiliated with the 


automobile business, seriously ap- 
preciate its overall value and im- 
portance? In the tightening. vice of 
totalitarianism, 


America would 
not be today if it 
were not for the 
vast facilities and 
productive capac- 
ity made possible 
by the automo- 
bile. The vast net- 
work of high- 
ways, inadequate 
though they may 
be, would not 
exist were it not 


a A for the automo- 


Herman Schaefer bile. 

Equally important is the fact 
that the automobile has provided 
a tremendous incentive to the 
average citizen to perpetuate the 
freedom in our Democracy—an 
incentive which has not been gen- 
erally recognized. To own an au- 
tomobile is the incentive of youth 
to work. The vast incentive it 
offers, to provide the family with 
its needs and relaxation, is an 
impelling motive for almost every 
breadwinner. 

Take away the incentive of the 
automobile and morale would de- 
teriorate to a new low. It’s one of 
the Big 4 of H.F.C.C. (Home, Food, 
Clothing and Car), employing one 
person out of every seven of all 





our nation’s wage earners, in its 
own and related industries. 
| a” * * 

HE foregoing are all _ facts 


known to us, but I felt com- 


pelled to mention them while call-| 


ing attention to the fact that the 
automobile, and the stature which 


it has attained, was only made pos- | 


sible by the distributive branch 


(dealers) of the industry, operating | 
under a free enterprise system in| - 


this Democracy. This great body, 


virile and flexible enough to meet | 
the rise and fall of the tide of our'| 
economy, is largely responsible for | 


the success and important part 
which the automobile plays in our 
nation. 


No other system of government | 


has yet demonstrated a method 
for distributing automobiles that 
can approach the same economi- 
cal method provided by the deal- 
ers of our nation. The investment 
of dealers in money, manpower, 
real estate, inventories and facili- 
ties for distributing and main- 
taining the nation’s vehicles is 
tremendous and at the highest 
point in its history. When con- 
sidering this, dealers’ income has 
never been excessive particularly 
when considering the service they 
render, the risks they take and 
the important part they play in 
the whole economy. Therefore, 
deliberately punitive taxes or 
controls are intolerable if Amer- 
ica’s needs are to be met and 
preserved. 

In the light of this it is the re- 
sponsibility of our association to 
emphasize the importance and in- 
crease the appreciation of all people 
of the automobile and the automo- 
bile dealers. Numerically, dealers 
are few when compared to our 
whole population; therefore the 
understanding and appreciation of 
vast numbers of the public must be 
developed. The very fact that the 
automobile and its’ distributive 
branch is so very important to the 
whole economy is the reason that 


they are in the limelight and sub-| 


(Continued on Page 33, Col. 1) 
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TIME , BRAKES , 7/RES —AND WE 
CAN HAVE '&m NOW, THEY SAY. 
WHADPDPA YA THINK? 


readers, 


used, if you so request. 


Informative 

It was very good of you to send 
me the advance copy of the 1951 
AvTomoTive News Almanac, and I 
appreciate your thoughtfulness in 
doing so. 

I am always interested in the 
automotive information carried in 
its pages, and this year’s Almanac 
appears to be especially filled with 
such items.—Henry Forp II, presi- 
dent, Ford Motor Co. 


* + * 





Better 

Again, you have produced a fine 
reference book. I think it gets bet- 
ter as you go along. Davw E. 
CastTLes, president, Castles, Wilson 
Buick Co., St. Louis. 


* * * 


Fine Almanac 

It seems the year end in this in- 
dustry is just not complete until the 
Automotive News Almanac has 
been published. Now that it has 
been released, we can all consider 
| 1950 officially closed and concen- 
| trate on ’51. 
This year’s Almanac is in keeping 


| with its fine tradition, and is a 


The Big Story 


The first automobile arrived in 


Cecilville, Calif., somewhat inglori- 


ously on Apr. 24. It was packed in over the last few miles of 
un-automotive terrain from San Francisco by that trusty old stand-by 


—the pack mule. 


The Farnsworth boys, owners, found it necessary to cut the body 


into two parts, for the limit that 


a good mule can pack is about 350 


pounds, The auto was reassembled and is reported to be cruising 
merrily up and down the seven miles of drivable road between Cecil- 


ville and Summerville. 


—From the files of Automotive News, 





£ E=YOGGIE LOOKS ar 





and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 
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\ AT LEAST WELL 
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\ MORE KQOOM ANP 

SAVE A LOTOF 
LIVES £ 
















77 


20.000 Dealers Back Program 
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‘Praise for 51 Almanac...’ 


This is an open forum for the discussion of any subject of interest to our 


No attention is given to unsigned 





ready reference for all who are as- 
sociated with the automotive indus- 
try.—T. H Keatine, general man- 


ager, Chevrolet. 
x * * 


Better Than Ever 
The 1951 edition of Automotive 
News Almanac has just arrived, 
and I see that it is the same fine 
job. As a matter of fact, it looks 
even better than ever—K. B. E.i- 
OTT, vice-president, Studebaker. 
7 a * 


Very Valuable 

I just had a chance to review the 
1951 Automotive News Almanac and 
think it is a very fine piece of work. 
You are gradually getting this to 
be something very valuable to the 
industry—not that it has not been 
in the past—but I think it is getting 
to be more so as time goes on. 

Congratulations on a very good 
job, which must have taken a lot 
of effort to compile.—H. J. Kurncuer, 
vice-president, General Motors. 

* * + 


Quite a Job! 

Thank you for sending me an 
advance copy of your 1951 AvTo- 
MOTIVE News Almanac. Quite a job 
you did! I am very glad to have it 
for reference.—A. VANDERZEE, vVice- 


president, Chrysler Corp. 


* * * 


| Very Useful 


We shall find the statistics and 
other information contained in your 
1951 Almanac very useful through- 
out the coming year.—JouHN L, Co.- 
LYER, president, B. F. Goodrich Co». 

CJ * * 


Lot of Data 
Your 1951 Automotive News A 
manac ... certainly is cramm: 
with information which will pro’ 
(Continued on Page 41, Col. 1) 
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Can you name these BIG little men? 


These are not tall men. But they’re head-and-shoulders above the crowd! 


They’ve made history in sports, in music, in literature. They've moved 
millions to tears — and to cheers. 


But though their faces have appeared countless times in newspapers and 
magazines, on book jackets and concert programs, was it easy to recognize 
prolific writer H. G. Wells? Or the monumental composer Richard Wagner? 
Or brilliant Yankee shortstop Phil Rizzuto? 


Yet wasn’t it a cinch — to recognize the Little King! And the only place 
where he’s a Big Man is in the comics! 


You’re not the only one who knows him. Every Sunday morning, some 
18 million adults (and their youngsters) settle down to follow the Little 
King’s latest adventure in PUCK, the only national comic weekly. 


He’s a Sunday caller that is welcomed warmly, eagerly, week after week. 
And so are Blondie and Dagwood, Popeye, Little Iodine, Donald Duck 
(and now Hopalong Cassidy!) and all the other beloved PUCK characters! 
It wouldn’t be Sunday without them! 


It’s hard to measure the warmth of a welcome in cold statistics. But look 
at these proven facts: 4 out of 5 adults read comics. Advertising in PUCK 
gets more readers per dollar. Identical copy gets 3 to 5 times more thorough 
readers in PUCK than in top weekly magazines. (Starch) 





Outstandingly successful firms like Lever Bros. Co., Eversharp, Inc., 
Pacquin, Inc. and others have, for years, been consistent users of space in 
PUCK, The Comic Weekly. 


eeeeeeee 7-Up Boosts Sales! 


“A sizable portion of the advertising appropriation for SEVEN-UP has 
been devoted to Sunday comics. Over the past few years a considerable 
measure of its success in this period may be attributed to the excellent 
promotional and merchandising work done by PUCK’s Trade Extension 
Division.” Every year since 1947, during which time SEVEN-UP has been 
in Sunday comics, sales have increased. SEVEN-UP full pages in Sunday 
comics during November and December 1950 contributed to very substan- 
tial sales increases. 
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The Only NATIONAL Comic Weekly —A Hearst Publication 
63 Vesey St., N. Y., Hearst Bldg., Chicago, 406 Hearst Bldg., San Francisco 
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Petroleum Refiners Hear About 19XX Testing .. . 
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GM Reveals Engine of Future 


TULSA, Okla. — General 
Research Laboratories 


(12 to 1) 
nation’s 
petroleum 


the 
Petroleum 


refining. 





oO. L. MeCuen Cadillac 


chassis. 
gallon at 30 miles an hour, 
about 20 


at GM’s Phoenix (Ariz.) laboratory. 


Charles L. McCuen, general 
manager of the Research Labora- 
tories division, told of the en- 
gine’s performance during an 
address last Thursday. 

Similar tests were conducted 
with a stock 1951 Cadillac V-8 with 
7.5-to-1 compression ratio. It pro- 


Motors 
introduced 
last week a new 19XX high-com- 
pression engine 

to the 
leading 
refin- 

ers at the mid- 
year meeting of | 
American} 
Insti- 
tute’s division of 


The new engine, | than 
mounted ona 
1951 standard 
sedan 
registered 29 miles per 
and 
miles per gallon at 70 
miles an hour during road tests 


miles an hour, McCuen said. He 
pointed out that this engine is 
thought to be one of the most 
efficient in the industry today. 

Difference in economy perform- 
ance of the two engines was at- 
| tributed by McCuen to: 

1. Combination of an increased 

compression ratio and an _ im- 
proved Hydra-Matic transmission 
coupled with the 19XX engine. 
2. Fuel of higher octane rating 
is available today commer- 
cally. It was used in the 19XX 
engine, while the 1951 stock engine 
burned gasoline of today’s octane 
level for which it was designed. 


Purpose of the 19XX, and other 
Research Laboratories’ test engines, 
was to explore possibilities of utiliz- 
ing to utmost efficiency types of 
fuels that petroleum refiners con- 
sider feasible in the future, Mc- 
Cuen continued. 
| Impact of these economy gains 
| would affect not only the car, larg- 
|est consumer of the nation’s petro- 
leum_ reserves, but also farm 
tractors, military vehicles, boats 








GM's 19XX Engine— 


The General Motors V-8 auto engine—I9XX—was presented as a part of a fuel-engine survey 


at a meeting of the division of refining of the 


WASHINGTON.—FTC announced 
last week that the effective date of 
its trade practice rules relating to 
the installment sale and financing 
of automobiles, set to become op- 
erative May 8, had been extended 
for 30 days. 


An FTC spokesman said it had 
become clear to the agency 
“upon” consideration of the vol- 
ume of business to be affected 
by the rules, and the many 
changes necessary to be made by 
automobile dealers and financing 
institutions to effectuate compli- 
ance with them,” that another 30- 
day extension should be granted. 
The rules were promulgated Feb. 

6, to become effective in 30 days. 


N. C. Dealers 


Set Program for 
16th Convention 


RALEIGH, N. C.—Plans for the 
16th annual convention of the 
North Carolina Auto Dealers Assn. 
on May 13-16 at the Carolina hotel 
in Pinehurst, N. C., have been com- 
pleted, it is reported. 

Speakers during the four-day 
meeting will include Willis Smith, 
North Carolina’s junior U. S. sen- 
ator; Dr. Alfred P. Haake, GM 
economist and consultant, and 
Richard Harkness, NBC news com- 
mentator. 

In addition, Robert Deo, manag- 
ing director of NADA, will serve as 
moderator for a government panel 
on Monday afternoon. 

The association urges that deal- 
ers send in hotel application blanks 
and advance registration fees as 
soon as possible. 





Merriman’s Hat in Ring 


W. W. Merriman, Raleigh, N. C. 
automobile dealer, 


candidacy for the city council. 


Enforcement of Credit Code 
Delayed 30 More Days 


American Petroleum Institute in Tulsa last week. 


On March 5 the effective date was 
extended until May 8 to allow suf- 
ficient time to get copies of the 
rules into the hands of approxi- 
mately 75,000 new and _ used-car 
dealers and to several hundred 
financing institutions. 


Signed compliance cards were 
requested from all these. To date, 
| nearly 50,000 have been returned 
to the FTC fully signed, a spokes- 
man said. 


| Each card requires the name of 
the company, the city and state, and 
| title of the person signing. Here is 
what the signer acknowledges to 
the FTC: 


“A copy of the Trade Practice 
Rules relating to the Retail Install- 
ment Sale and Financing of Motor 
| Vehicles, as promulgated by the 
|Commission under date of Feb. 6, 
| 1951, has been received, and it is 
|our intention to observe such rules 





duced 19.8 miles per gallon at 40|and highway trucks, the GM execu- 


tive declared. 


“Large gains in economy were 
confirmed by further tests on the 
1951 and 19XX cars made under 
city traffic and open highway 
driving conditions,” he _ said. 
“From all our experience, it 
would be conservative to say that 
a saving of 30 percent over pres- 
ent fuel consumption is possible 
with a combination of 12-to-1 
engines and new types of auto- 
matic transmissions, 


“The data represent confirmed 
results of laboratory and road tests 
on practical multi-cylinder automo- 
bile engines and not conjecture and 
speculation,” he commented. 


“Sometime in the future, it may 
be practical to increase compres- 
sion ratios above our present ex- 
perimental 12-to-1 engines with still 
higher gains in efficiency. 

“If we can reach the present 
objective of 12-to-1 engines in pro- 
duction cars, which will give us an 
additional 30 percent increase in 
efficiency, large savings will result 
to our economy, to the petroleum 
industry and to the automobile 
industry,” McCuen pointed out. 


Cooperation between the two 
industries in raising fuel octane 
levels and capitalizing on them 
by better engine design would 
save U. S. motorists $2,500,000,000 
a year in fuel bills and spare 
the economy 10,500,000,000 gallons 
of gasoline annually, he esti- 
mated, 

“We believe that commercial de- 
velopment within the next few 
years will be found somewhere be- 
tween our present prcduction de- 
signs of 7.5-to-1 compression ratio 
and the compression ratios repre- 
sented by these experimental 12- 
to-1 engines. 

“The extent to which this trend 
can be applied commercially will 
depend on progress that can be 
made with ‘mechanical octane 
numbers’ (which designers build 
into engines) and the extent to 
which technological progress in the 
petroleum industry permits. the 
general distribution of fuels of 
higher octane number (or ‘chemi- 
cal octane numbers’ that refiners 
can ‘build into’ future fuels). 


The 19XX engine in the ’51 Cadil- 
lac was part of a demonstration 
quartet of Cadillacs that research 
laboratories, cooperating with GM’s 
Cadillac Motor Car division, pre- 
sented for inspection by API mem- 


bers. 
* * * 


Combustion Process Said 


To Up Mileage 30% 


SAN ANTONIO, Tex.—A new 
motor fuel combustion process that 
may boost automobile gasoline mile- 
age by 30 percent was described 
before delegates to the 39th annual 
convention of the Western Petro- 
leum Refiners Assn. here last week 
by Blake Reynolds, Texaco Develop- 
ment Corp., New York. 

He said the new method elimi- 
nates engine knock, regardless of 
the octane rating of the gasoline 
used, and that it may also boost the 
gasoline yield from crude oil by 15 
percent. 

Air alone is introduced into the 
cylinder on the suction stroke in 
such a way that a definite swirl is 
produced, sometimes at speeds up 





in the conduct of our business.” 


. 


mile race at Indianapolis May 30, personally 





| at the country club. They were entertained at 


to 400 miles an hour, he explained. 





Chrysler's Wallace Delivers Pace Car— 
David A. Wallace, president of Chrysler division, who will drive the pace-car in the 500- 


delivered it to Speedway officials last week. 


| Wallace was accompanied by Joseph A. O'Malley, general sales manager of the Division. 
The pacer is a 180-horsepower V-8 New Yorker convertible. En route, they stayed at Fort 
Wayne, where they were dinner guests of civic and business leaders. At Muncie, Ind., they 
were joined by Wilbur Shaw, president and general manager of the Speedway, who delivered 
announced his| @ talk on traffic safety at a school. A program was given at Anderson, Ind., with a luncheon | 


dinner by Indianapolis Chrysler dealers 


Muntz Building at Evanston 





Earl W. Muntz, former West Coast auto dealer, stands beside one of his four-passenge 
sports cars in front of his Evanston (Ill.) factory. Priced at $5,500, the Jet is powered by « 
Cadillic engine and has a Hydra-Matic transmission. Muntz plans to open factory-owned show 
rooms in New York, Houston and Los Angeles. He wants no dealers, claims that it is ne 


problem to sell the cars —(Acme Photo) 





Assembly Line— 

Muntz hopes to produce 1|,000 cars this year 
n the plant where 40 persons are employed. 
He says he is building one a day now. The 
car has a 113-inch wheelbase and stands 54 
inches high.—(Acme Photo) 


Teague and Hornet 


To Race May 20 


DETROIT. — Marshall Teague, 
Grand National Circuit Stock Car 
point leader, will race his Hudson 
Hornet again May 20 at Lang- 
horne, Pa. 

Teague two weeks ago drove his 
Hornet to victory in the 150-mile 
race at Phoenix, Ariz. 


eo —— a 


Defense Priority 
Demanded in New 


Truck Ad Series 


WASHINGTON.—A series of full- 
page advertisements demanding 
materials priority for motor trans- 
port was launched last week by the 
Trucking Industry National De- 
fense Committee. 


The ad alluded to an ad by the 
American Railway Car Institute 
(Time, Apr. 30) to the effect that 
railroads are a “primary target” 
in the Korean war. 


“Why, then,” the trucking com- 
mittee’s presentation asked, “do we 
close our eyes to these important 
facts? 


“1, The highly vulnerable rail- 
road industry—important though it 
is—has been provided with the only 
major material allocation to date 


“2. The Trucking Industry- 
which moved more tonnage in 1950 
than all other forms of transporta- 
tion combined—has still to be recog- 
nized. 

“3. The Trucking Industry can’t 
be bombed out of existence be- 
cause it doesn’t move over fixed 
road beds. Because it isn’t con- 
centrated. Because it is instan- 
taneously mobile! 

“4, Yet, in the face of these facts, 
the Trucking Industry’s allocation 
of production and maintenance 
materials is still zero! 

“5. Is this fair play for the 
American people? Does this make 


| sense?” 














Coming Events= 





Dealer Conventions 


May 9—Ninth annual luncheon, Metropoli- 
tan Council, Automobile Old Timers, 
Roosevelt hotel, New York. 

May 13-16—North Carolina Auto Dealers 
7 16th Annual Convention, Carolina 
hotel, Pinehurst, N. C. 

May 1415 — Missouri Automobile Dealers 
ye Hotel Jefferson, St. Louis. 

May 28—Annual meeting of Chicago Au 
tomobile Trade Assn., Lake Shore club, 
Chicago. 

May 1!5—Annual meeting of Buffalo Auto 
mobile Dealers 4 : a 

May 3l-June 2— Washington State to 
Besters Assn. Winthrop hotel, Tacoma. 

June 4-5—Iith annual convention of Massa 
chusetts State Automobile Dealers Assn., 
Hotel Statler, Boston. mt 

June 12—43rd annual banquet of Aufomo 
‘pile Merchants Assn. of New York, Wal 
dorf-Astoria hotel, New York. sa 

J 28- July | — Michigan Automobile 
“Deeiers aoe. Mackinac Island, Mich. 

July 8-10—Summer meeting of Automotive 
Trade Assn. Managers, Hotel Book- 

dillac, Detroit. ; 
sent. "13.16 — Federation of Automobile 
Dealers’ Assns. of Canada, Banff, Alta. 

Sept. 16-18—28th Annual Convention, New 

York State Auto Dealers Assn., Saga- 


more Hotel, Bolton Landing, Lake 
George, New York. : 
Sept. 16-18—Annual convention of Ken- 
tucky Automobile Dealers Assn., Ken- 


tucky Lake, Gilbertsville, Ky. 

Sept. 24-25—New Mexico Automobile Deal 
ers Assn. annual convention, Murray 
hotel, Silver City, N. M. 7 

Sept. 27-28—33rd Annual Convention, New 
Jersey Automotive Trade Assn., Hotel 
Traymore, Atlantic City, N. J. 

Sept. 30-Oct. 1!-2— Automobile Dealers 
Assn. of Alabama, Inc., annual conven- 
tion, Buena Vista Hotel, Biloxi, Miss. 

Oct. 46 — Pennsylvania Automotive Assn. 
annual convention, William Penn Hotel, 
Pittsburgh. 

Oct. 5-7—Idaho Auto Dealers Assn. con- 
vention, Sun Valley. 

Oct. 14-16— Tennessee Automotive Assn. 
convention, Buena Vista hotel, Biloxi, 


Miss. 

Oct. 21-23 — Florida Automobile Dealers 
Assn., 1951 Annual Convention, Tampa 
Terrace hotel, Tampa, Florida. 

Oct. 21-23—Georgia Automobile Dealers’ 
Aaa... Genera) Oglethorpe hotel, Savan- 
nah, Ga. 


Oct. 29-30—Annual Convention, Ohio Au- 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn.. 
Shamrock hotel, Houston. 

Nov. 14-15—Annual meeting of Oklahome 
Automobile Dealers Assn., Skirvin hotel, 
Oklahoma City. 

Dec. 6—Utah Automobile Dealers Assn. 

Jan. 27-30, 1952—NADA convention, Wal- 
dorf-Astoria hotel, New York City. 


Aftermarket Shows 


May 17-20— Southeast Automotive show, 
Atlanta. 

Feb. 28-March 2, 1952—1952 Pacific Auto- 
motive show, Pan Pacific auditorium, 
Los Angeles. 

? s * 


General 

Apr. 28-May !4—Paris Fair, Paris, France. 

May 7-l1—The Greater New York Indus- 
trial show, 7ist Regiment Armory, New 
York, 

May 30-Sept. 9— World Transportation 
Fair, Santa Anita Park, Arcadia, Calif. 

Sept. 24-26—National Truck Body Manu- 
facturers and Distributors Assn., annual 
convention, Haddon Hall, Atlantic City, 
New Jersey. 

Oct. 8-I12—38th National Safety Congress 
and Exposition of National Safety Coun- 
cil, Chicago. 

* . 


Engineering 


June 3-8—Society of Automotive Engineers, 
summer meeting, French Lick Springs 
hotel, French Lick, Indiana. 

Aug. 13-15—Society of Automotive Engi- 
neers, West Coast meeting, Olympic 
hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi- 
neers, tractor and production forum, 
Schroeder hotel, Milwaukee. 

Oct. 29-31—Sooiety of Automotive Engi- 
neers, transportation meeting, Knicker- 
bocker hotel, Chicago. 

Oct. 29-30—Society of Automotive Engi- 
neers, diesel engine meeting, Drake 
hotel, Chicago. 

Oct. 31-Nov. 1 — Society of Automotive 
Engineers, fuels and lubricants meeting, 
Drake hotel, Chicago. 
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| * 
Some Praise, 


Senate Crime Report Raps Industry’s Links 
With Underworld Figures 


WASHINGTON.—For each word 
praise, the Senate Crime com- 
ttee dished out paragraphs of 
ndemnation last week in report- 

g on automotive industry connec- 

yns with underworld characters. 

Briggs Mfg., Ford and General 
\ictors all were raked over the 

als for continuing business rela- 

nships with such figures as Carl 
Renda, Joe Adonis, Anthony D’Anna 
2nd Abner (Longie) Zwillman. 

Further, the report labeled 
gambling activities within the 
Yord Rouge plant as a million- 
dollar-a -year business and 
charged that racketeers had tried 
to “fix” elections in Detroit area 
local unions. 

The five-man committee, now 
headed by Sen. O’Conor, Maryland 
Democrat, did commend Ford for 
“taking vigorous steps to disasso- 
ciate itself from these racketeer- 
held contracts.” 

Ford has appealed to the ICC to 
terminate the operating sanction 
given a New Jersey haulaway firm | 
in which Adonis has a financial in- | 
terest. The outfit exclusively hauls | 
cars from Ford’s Edgewater assem- | 
bly plant. 

Renda and Briggs maintain a) 
scrap contract which the senators | 
said was awarded in payment for | 
anti-union services performed by | 
Renda’s father-in-law, former boot- 
legger Sam Perrone. The latter has | 
a similar scrap deal with Detroit- | 
Michigan Stove Co., which drew its} 
share of criticism. 

An outgrowth of the commit- 
tee’s report last week was filing 
of a $100,000 damage suit in | 
Wayne County Circuit Court 
against Briggs, Renda and Per- 
rone by Ken Morris, president of 
UAW-CIO Local 212. Also named 
as defendants were Renda’s wife, | 
Mary, a partner in the scrap busi- 
ness, and W. Dean Robinson, | 
Briggs Mfg. president and son-in- 
law of Chairman Walter O. 
Briggs sr. 

Morris was one of five unionists | 
attacked in a series of lead pipe 
beatings in 1946. His suit alleges 
that Robinson hired Perrone and 
Renda to fight the UAW at Briggs. 

The report said the committee 
“disbelieved” Harry Bennett, one- 
time personnel chief of Ford, when 
he testified at Detroit hearings on 
the origin of the company’s rela- 
tionships with Anthony D’Anna and 
Adonis. 

D’Anna, former bootlegger, owns 
50 percent of Superior Motor Sales, 
Inc. (Ford), Wyandotte, Mich. His 
E & L Transport, Inc., hauls Fords 
away from the company’s Rouge 
and Highland Park (Mich.) plants. 

Zwillman, a GMC Truck dealer 
in New Jersey, also is a large 
stockholder in a Pittsburgh steel 
mill and “furnished the chief sup- 
port behind management in a re- 
cent proxy fight” concerning that 
company, the report stated. 


Commenting on the allegations 
made in the report, Briggs’ Robin- 
son said his company would “wel- 
come” a hearing before the NLRB 
on the UAW’s complaint of unfair 
labor practices because of the 
Renda contract. 

“There,” Robinson said, “we will 
deal in facts and not hearsay and 
propaganda. We feel we can dis- 
prove the claims and insinuations 
against the company.” | 

Much of the committee’s report | 
on Detroit area activities was a re-| 
hash of testimony heard by Sen. 
O’Conor in the Motor City. 

The automotive industry was 
cited by the crime investigators 
as one of 50 types of legitimate 
businesses which hoodlums have | 

















Two Fla. Groups 
Elect Officers 


ORLANDO, Fla. — New officers 
have been elected by the dealer 
associations in Jacksonville and 
St. Petersburg, it was announced 
here by the Florida Automobile 
Dealers Assn. 

Bill Terry sr., was elected presi- 
dent of the Jacksonville group 
along with Vice-President Holmes 
Tucker and Secretary - Treasurer 
William Catlin sr. The St. Peters- 
burg group named Andrew w.| 
Frown president; Charles Ruebel, 
ice-president, and Stewart Jones, | 


‘cretary-treasurer. | 





|sincere efforts of men with crimi- 


|ror of their ways and who now 
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Mostly Barbs 





penetrated. Included among the 
others were advertising, finance, 
trucking, steel and oil. 

“This committee,” the report as- 
serted, “has no quarrel with the 


nal records who have seen the er- 


wish to earn an honest living by 
going into some type of legitimate 
business. 

“What the committee does object 
to is the extent to which gangsters 
and racketeers continue to pursue 
their vicious careers and invest the | 


Teachers See Huge Studebaker Press— 

Studebaker was host to some 250 South Bend school teachers during the community's second 
annual industry-education day program. Here a group of teachers examines one of the 750- 
| ton presses in the stamping division while a company engineer explains its operations. At a 


spoils of their illegitimate activity | 


| luncheon following the plant tour, the teachers were addressed by H. S. Vance, president and 


in legitimate enterprices.” : 
| chairman, and . B. Elliott, Stanwood W. Sparrow and P. O. Peterson, vice-presidents. 


The committee said testimony by 
Robinson and Bennett failed to ex- 
plain to its satisfaction the back- 


Chrysler Engineering | building. The exhibit will run until 








ground of Briggs’ ties with Renda a | June 8 
i” links with D’Anna and Opens N. Y. Exhibit Featured in the show are more 
is. ; ; ; ? 
The report said the committee NEW YORK. : Chrysler Corp.'s than 70 moving models and demon- 
jengineering achievement’ exhibit|strations to show the public what 





heard privately, but was unable to : 
prove, that Bennett and D’Anna | WS opened here last week in the|is behind the development 


(Continued on Page 43. Col. 2) international salon of the Chrvsler' Chrysler Corp. vehicles 


of 
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|Urged to Keep. Up 
Backlog Orders 


OKLAHOMA CITY.—Backlog or- 


ders should be given proper hand- 


ling, and not be canceled, the 
southwest business conference of 
the Motor and Equipment Whole- 
salers Assn. was told by W. V. 
Dyke, distributor sales manager of 
Blackhawk Mfg. Co., Milwaukee. 

The parley was held in conjunc- 
tion with the southwest automotive 
show. It was attended by 243 rep- 
resentatives of wholesalers and 
manufacturers from Arkansas, 
Kansas, Louisiana, Mississippi, Mis- 
souri, New Mexico, Oklahoma and 
Texas. 

B. W. Ruark, MEWA general 
manager, urged wholesalers to con- 
solidate their powers for the “com- 
ing intensified battle for free enter- 
prise in the automotive service 
industries.” 
| Richard A. Melvin, MEWA direc- 
ltor of member relations, told the 
meeting that the association’s 
membership is at an alltime high. 
In the past 16 months almost 200 
jnew members have been added. 


To Simplify Your Accounting... 








—the B E ST System! 
—the B £ ST Machine! 
—the B t ST Installation! 


These Advanta ges ave Yours: 
1 not hours 
a in hours—not days 


dreds of car dealers 





-<-------- “SIMPLIFY and SAVE with SUNDSTRAND”-—- 


Underwood Corporation 
One Park Avenue, New York 16, N.Y. 


Name of Company pataicpeteai 
Name and Title = 
Street 


City Zone 


Operating or management controls daily 


A TRIED and PROVED method 


r 
1 

I 

! 

! Send me your illustrated folder, Form S-1326, describing the Underwood 
Sundstrand Automobile Dealers Accounting Machine System 
1 

1 

( 

! 

i 

i 

‘ 


LOOK at i THKEE 


<= UNDERWOOD 
SUNDSTRAND Models 


with UNDERWOOD SUNDSTRAND jou can have 


in MINUTES 


Financial Statements completed the first of the month 


LOWEST operating cost for today’s ““competitive market” 


used today by hun- 


ONLY SUNDSTRAND 
OFFERS YOU A CHOICE 
OF 3 MODELS! 


Underwood Corporation 


Accounting Machines... Adding Machines. . 
Typewriters... Carbon Paper. 
One Park Avenue, New York 16, N.Y. 
Underwood Limited, Toronto 1, Canada 
Sales and Service Everywhere 


Ribbons 


(Epa 
ee 
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‘Stick to F acts’ 
At K-F Trial, 
Otis Lawyer Told 


NEW YORK.—An Otis & Co. 


lawyer was warned in Federal 
Court here last week to “please 
bring in some evidence once in a 
while,” in defending a $4,000,000 
damage suit by Kaiser-Frazer. 

Federal Judge John W. Clancy 
ordered Ben Herzberg, Otis’ at- 
torney, to confine his questioning to 
the case at issue. However, Herz- 
berg continued to emphasize Otis’ 
contention that K-F cars were not 
selling well in the fall of 1947 and 
that K-F should have said so in a 
1948 stock prospectus. 

K-F is suing Otis for failing to 
go through with an underwriting 
contract to float the stock issue in 
question. Otis says it backed out 
because K-F “made false and mis- 
leading statements” regarding its 
financial condition. 

Herzberg submitted a pile of 
newspaper invoices to support his 
contention that K-F spent at least 
$415,000 for advertising in 1947, He 
charged that this total had not 
been audited in K-F’s books. 

Herzberg tried to prove that K-F 








* 
Built by the Foremost Specialists in 
Mobile Radio 


* 
Backed by the Broadest Experience in 
the Automotive Industry 

* 

Proved by Millions of Hours of 

Trouble-free Operation 

* 

Produced by the Fastest and 





mated more than 100,000 readers weekly! 











Detroit Dealer Steiner Cited by Ford— 


Alfred F. Steiner Co. is the first dealership on Detroit's east side to receive the Ford 
four-letter award. It was presented at a company banquet. Mayor Alfred E. Cobo was a 
guest at the affair which was also highlighted by the presentation of a 500-club pin to Mario 
Farmis and 300-club pins to Vince Caruso and Elmer Cousino. J. C. Doyle, regional sales 
manager, addressed the banquet. Left to right: General Manager Lou Novak, Paul Larsen, 
sales manager of the Ford Detroit district; Alfred F. Steiner, Cobo and Doyle. 








Woodring Opens Lot 

Woodring Motor Sales (Dodge- 
| Plymouth), Henderson, Ky., has 
opened a lot at 840 N. Green St. 
|Dealer Hickman Woodring also 
operates a Dodge-Plymouth deal- 
ership with the same name in Mor- 
gansfield, Ky. 


actually spent $750,000 for | 
tising in 1947, but Judge Clancy 
refused to accept some of the docu- 
ments he tried to introduce as evi- 
dence. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 








produced and priced on the basis of accumulated 








Backed by More 


AUTOMOTIVE 


Bendix Radios are the only automobile receivers 





Compulsory Insurance Lags .. . 


7 States Tighten Up 
Driver Liability 


WASHINGTON. — Thus far this 
year, seven states have enacted 
new or revised vehicle financial 
responsiblity laws, according to a 
survey by the National Highway 
Users conference. 

Arkansas, Arizona, Georgia, Mon- 
tana, Tennessee, Utah and West 
Virginia now uniformly require 
furnishing proof in amounts of 
$5,000 to $10,000 public liability in- 
surance and $1,000 property dam- 
age following unsatisfied liabilities 
arising from accidents. A similar 
measure in Oregon has passed the 
legislature and awaits the gov- 
ernor’s signature. 

In general, these laws require 
suspension of driver’s license and 
vehicle registration unless steps 
are taken to satisfy liabilities aris- 
ing from accidents. They authorize 
self-insurance or the posting of 
bonds or other securities in lieu 
of insurance coverage. Driving 
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| 
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KNOW-HOW 





| mobile general manager, last week 


| ir. 
| ager, 


| moted to car dis- 


|privileges are restored when such 
proof is furnished and is “there- 
|after maintained” for a stated pe- 
|riod of time. 

The state of New York took 
drastic action against so-called 
“hot rod” drivers this year. Hence- 
forth, vehicle owners who are 
minors are required to furnish 
liability insurance coverage (in 
amounts of $5,000 to $10,000) as a 
| prerequisite to vehicle registration. 
The state’s regular responsibility 
law was amended to increase re- 
quired coverage from $5/10/5,000 to 
$10/20/5,000. 

Proposals submitted to the legis- 

| latures of several states have asked 
enactment of compulsory vehicle 
insurance legislation. Bills to that 
effect have been considered but not 
| favorably acted upon in 19 states 
| Arkansas, Arizona, California, Colo- 
| rado, Connecticut, Delaware, Geor- 
gia, Illinois, Indiana, Maryland, 
Missouri, New Mexico, New York, 
Ohio, Pennsylvania, Rhode Island, 
South Dakota, West Virginia and 
| Wisconsin. 
Massachusetts is the only state 
|having a compulsory’ insurance 
law, and numerous proposals be- 
|fore the legislature indicate that 
the system is not yet satisfactory 
even though it has been in effect 
since 1927, the NHUC said. 

Stronger financial responsibility 
'requirements for public carriers 
|are before several legislatures, and 
'at least three states—Maine, New 
| York and North Carolina—have en- 
acted the proposals into law. 





‘Oldsmobile Moves 


‘Four Men to 


New Positions 
LANSING.—J. E. Wolfram, Olds- 


announced four new appointments. 
J. William Stack 
was named 
Boston zone man- 
Nolan 5S. 
Walker was pro- 


sr - 


tribution man- 
ager, William E. 
Rasmusson was 





named superin- 
tendent of main- 
tenance, and C. 


Douglas Barker 


was elevated to 4. W. Stack or. 


|assistant advertising manager. 


than Any Other Set! 


Stack succeeds F. Quinn Murphy, 


|who is retiring after 29 years with 
| Oldsmobile. Stack joined the divi- 


sion in 1945. He was made district 


'manager in Boston in 1946, assis- 


tant zone manager in New York in 


| 1947 and assistant zone manager in 
Boston in 1950. 


Roy Sewell, former Boston zone 
car distribution manager, has been 
appointed assistant zone manager 


|in Boston. 


built by a leading automotive supplier. They are 


knowledge of the industry’s special requirements, 
specifications, and production problems running 


back to the beginning of modern motor cars. 


Whether you require a standard or special model, 


this know-how assures that you will get what you 


want, when you want it, at a satisfactory price. 


We invite you to make us prove it. Write to 


Most Efficient Methods in Radio 


BENDIX RADIO DIVISION of 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


BALTIMORE 4, MARYLAND 


Canadian Distributor: Radio Engineering Products, Lid, 4305 Iberville Street, Montreal, Quebec 





the Sales Department for full information. 


AVIATION CORPORATION 


Walker, who joined Oldsmobile in 
1934 as a clerk in car distribution, 
succeeds T. R. Taffee, who remains 
with Oldsmobile in an advisory 
capacity. He became assistant car 


| distribution manager in 1948, 


Walker’s assistant is Robert P 
Hill, who formerly was district 
manager at Fort Wayne, Ind. 

Rasmusson joined Oldsmobile in 
1942. He previously has been in 
charge of engineering design. 

Barker has been with Oldsmobile 
for nearly 25 years, starting as 4 
media buyer in the advertising de- 
partment in 1926. 





i Bootleg Sales Total 


656 in N. Carolina 


RALEIGH. — Non - franchised 
dealers sold a total of 656 new 
cars in North Carolina during 
February, it has been announce 
by the North Carolina Aut 
Dealers Assn. 

Further breakdown shows tha‘ 
45 Buicks, 18 Cadillacs, 174 
Chevrolets, one Chrysler, on 
Crosley, ‘three DeSotos, si» 
Dodges, 289 Fords, two Henr) 
Js, two -Kaisers, nine Mercurys 
one Nash, 31 Oldsmobiles, on+ 
Packard, 28 Plymouths, 36 Pon 
tiacs and nine Studebakers wer: 
included in the lot. 
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(The opinions expressed herein 
are those of Columnist Jordan 


and not necessarily those of 


Automotive News./ 


Ty ADDRESS you with neither 
rancor or bitterness in the 
fading twilight of life but with one 
purpose in mind: to serve my coun- 
try .. . Our problem involves a 
spiritual recrudescence, an im- 
provement of human character to 
synchronize with our almost match- 
less advances ... in all cultural 
developments of the past 2,000 
years ... It must be of the spirit if 










Alemite ““Magnet-Plan” Services 
Only Alemite Gives You All 11— 
Fully Tested, Fully Proved! 


1. Counsel and concrete assistance from 
one of the 300 Alemite Service Pro- 


motion Specialists. 


2. Powerful Alemite National Advertis- 
ing—year after year—pre-selling lubri- 
cation prospects for you. 

3. ‘Business Expander’ follow-up 


systems. 


4. “Prescribed Lubrication” program. 

5. Sales-building seasonal campaigns. 

6. “Gusher Plan’... to build motor oil 
sales at the service bay. 

7. “Sales and Service Security Plan” in- 
cluding the 30,000-mile guarantee for 
new and used cars and trucks up to 


1 ton. 


8. Monthly Analysis Sheets, to prove in- 


creased service sales. 


Alemite Equipment for— 
9. Specialized Lubrication Service. 
10. Electronic Wheel Balancing Service. 
11, Underbody Coating Service. 


we are to save the flesh” ... AND 


... finally .. . “Old soldiers never | 
die . . . Good Bye.” 


When General MacArthur spoke 
those words I had been recalling 
with Alfred Reeves, advisory vice- 
president of the Automobile 
Manufacturers Assn., the spirit 
of those men... the “old sol- 
diers” of our industry, whose 
names may fade away with time, 
but whose wisdom has been of 
invaluable service to our country. 

“Isn’t it inspiring,” I said to Al, 
“that the spirit of an honest man 
endures far beyond his generation 
and revives hope in the hearts of 
millions who have become con- 
fused?” 

* * * 
Current in Air 

HORTLY afterward I stepped 

out into the hurly burly of pre- 

sumably the most blase city in the 
world to sense the electricity in the 
air... men and women who never 
had known each other .. . people of 
all classes on every hand... eleva- 
tor operators .. . soda jerkers . 


door men rich dowagers in 
minks . . shine boys... ALL 
Americans, happily sounding the 
name “MacArthur .. . MacArthur 


... Wasn’t it wonderful? ., . OLD 


ideas and services 


ears 


fastest 


Pump 


new customers... produce more busi- 


celle laloh 


most visual 


Posting time 


Elia 





Wallace's New Home in Portland, Ore.— 
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These new headquarters have been opened by George B. Wallace Co. (Buick), 3434 N.E. 
Sandy Bivd., Portland, Ore. The building has a 350 foot frontage. Used-car lot across street 


at left. George B. Wallace, president, has been on NADA board of directors for several years. 





soldiers never die . God Bless 
America.” 

“Thank God,” I said to myself,” 
they’re not as dumb as the poli- 


ticians think they are.” 


To Al Reeves and the writer who, 
for more than 50 years, have wit- 
nessed the miraculous workings of 
the spirit of America, the automo- 
bile of today is a composite of all 
the latest developments that have 
contributed to the progress of the 
science of civilization. 

I haven’t the space to detail 
them here, but if you know any- 
thing of the science of engineer- 
ing, metallurgy, electricity, deci- 
bels, fuels, chemistry, rubber, mi- 
crometers ... OR... anything 





wer: Jack Mitchell DID! 


@ He boosted his share of lubrication jobs from 14 to 27 a day! Explain- 
ing the substantial increase, this Kansas City Packard Dealer gives 
full credit to the genuine Alemite equipment, plans and services he 
used in the modernization of his lubrication department. Now, by 
pulling in more customers for lubrication, he finds it easy to steer 
more good-paying business to all the other services he has available! 


\ 


THE ALEMITE “MA 
will show you 


~ ® Thorough! Complete! Effective! 
Alemite “Magnet Plan” features are 
proven business getters—and keepers! 
Fully tested by Alemite—the oldest, 
most reliable name in lubrication— 
they bring you the “result-getting” 


that attract more 


Vhs 


easiest-to-operate 


is reduced to a new low. New 





ness throughout the year—in every 
department. Get the facts today. Find 
out first hand how the Alemite “Mag- 
net Plan” operates... how it will bring 
you more profitable service business 
the year ‘round. Call your Alemite 
Distributor or write Alemite, 1826 
Diversey Parkway, Chicago 14, IIl. 


method ever devised 





else . . . just go out and count 

them by the score ,.. from bump- 
er to bumper... and... the 
engineers are not through yet... 
by any means, 

But ... do you happen to know 
why no manufacturer has a mo- 
nopoly of anything in the automo- 
bile industry ... except .. . his own 
good name? 


That’s the story of the cross- 
licensing agreements, fathered by 
Col. Charles Clifton, former presi- 
dent of Pierce-Arrow and made 
effective by Alfred Reeves in thou- 
sands of miles of travel from fac- 


itory to factory, and thousands of 


hours of effort to save the indus- 
try from the damaging conflicts 


Can you increase your daily 
lubrication volume 93%? 


PLAN” 
: 
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The 


names and status of hundreds of customers can be seen at a glance 
exclusive feature elimi 


nates need for. personally addressing follow-up post cards each 


month. Ask your Alemite salesman today! 


Visi-Drum Marshall Line Etectronic 
Pump Pump Wheel 
Balancer 


Rocket Line 


ete ws Pat oF 


Oldest, Most Reliable Name in Lubrication 


LEMITE 
















Wall 
Alemites 





that had previously hampered the 
progress of nearly every other great 
American industry. 

Alfred Reeves united the compet- 
ing manufacturers in a friendly 
cooperative effort to qualify the 
industry to best serve America. 

« 


+ * 
Roads for America 
R ...do you know why the 48 


states of the Union are now 
the beneficiaries of a national fund 
of one billion, five hundred million 
dollars for good roads, to be ex- 
panded at the rate of 500 million 
|each year. Well, that’s the story of 
a small group of men who had 
real foresight many years ago... 
and ... whose vision has been real- 
ized by a quiet, modest, but re- 
markably capable man of unques- 
tioned honesty, who, strangely 
enough, Al Reeves says, is the most 
underpaid public servant that he 
knows, 

That man is Thomas H. Mac- 
Donald, head of the Bureau of 
Public Roads, who has directed 
the expenditure of billions of the 
taxpayers dollars with never a 
whisper of influence from any 
quarter. 

A. G. Batchelder, secretary of the 
American Automobile Assn., was 
one of the earliest good roads en- 
thusiasts in America. Soon a pha- 
lanx of forward looking men in 
| the automobile industry took up the 
|banner, including Henry Joy, of 
| Packard; Roy Chapin, of Hudson; 
|Carl Fisher, of Indianapolis; Fred 
|'H. Elliot, now of the Automobile 
|Old Timers, and, a bit later, such 
energetic men as Pyke Johnson, 
now president of the Automotive 
Safety Foundation. 


* * * 








Early Booster 


L REEVES recalls that Presi- 
| dent Wilson of the AAA, cousin 
of President Woodrow Wilson of 
|the USA, was one of the early 
boosters of federal aid for good 
roads. Meanwhile, Senator John 
Hollis Bankhead, of Alabama, 
grandfather of Tallulah Bankhead, 
had joined Senator McKellar, of 
Tennessee, in a four-year effort to 
| put through a law which would au- 
thorize federal aid to the states 
|for road construction. The slogan 
of Virginia re-echoed throughout 
|the south ... “Get Virginia out of 
the mud.” 

One day, Senator Bankhead, an 
ex-confederate officer, told Sen- 
ator McKellar that President 
Wilson was going to veto the 
highways bill, believing it to be 
unconstitutional. McKellar tele- 
phoned the White House for an 
immediate appointment, “Even if 
| he signs the bill, warned Bank- 
| head, “he won’t give us any 
| money. He’s Scotch.” 
| McKellar recalled that a German 
submarine had arrived not long be- 
fore at the port of Baltimore and 
declared the country needed good 
roads for defense. “That’s right,” 
|said the President, “that would 
|make federal highway funds con- 
| Stitutional. Bankhead thought they 
;ought to ask for at least $5,000,000 
|to start the program, and he nearly 
|fell off his chair when McKellar 
|said they ought to have at least 
| $100,000,000. Wilson finally agreed 
{to go along with an initial $75,- 
000,000. 

Since the start of the program in 
1916, more than six billion dollars 
has been authorized by Congress 
for federal-aid highways. There 
are more than 232,000 miles of pri- 
mary highways throughout the 
United States. 


‘Pontiac Names 


Cullen, Spears 


PONTIAC.—L. W. Ward, Pontiac 
|Motor general sales manager, has 
; announced appointment of two new 
zone managers in the southwest 


Thomas A. Cullen, former assis- 
tant zone manager in the company’s 
Minneapolis and Los Angeles areas, 
was chosen Oklahoma City zone 
manager. Meddie R. Spears, former 
| Oklahoma City zone manager, was 
named as manager of the Dallas 
|zone. Spears succeeds Ira J. Wood- 
|fin, who resigned to enter private 
business. 

Cullen has spent 19 years in Gen- 
eral Motors sales organization and 
|Spears, 25 years. 


Turnipseed Named 
W. P. Turnipseed, Chevrolet deal- 
er in Ocala, Fla., has been named 
to the Chevrolet zone dealer plan- 
|ning committee. 
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AUTOMOTIVE WASHINGTON 


- Senate Group Opens 


| Hearings on Controls 


sy William Ullman 


Washington Correspondent 


f bes Senate Banking and Currency committee was sched- | 


uled to begin hearings today (May 7) on the bill covering 
President Truman’s program for broader controls under a 


new Defense Production Act. 


Mr. Truman called for reenactment of virtually everything | 


in the 1950 defense legisla-* 
tion, and some stiff additions. 


Among them are: 

1. Fixing the parity price for 
each farm commodity as of the 
beginning of the marketing season 
for price control to cover the entire 
season. 

2. Establishing rent control for} 
both residential and commercial | 
properties “wherever needed to sta- 
bilize the cost of living and the 
cost of doing business.” 

3. Strengthening machinery for 
the enforcement 
of price control 
regulations. 

4. Authorizing| 
the government | 
“to build and op- 
erate defense 
plants, where 
necessary, to pro- 
duce essential 
materials and 
equipment.” 





7 x 5. Providing for 
William Uliman controls. over 
credit in the sale of existing) 

housing. 


6. Regulating speculative trading 
on commodity exchanges, 
x a” a 
Vot Maybank’s Bill 
SEN. MAYBANK, chairman of 
‘7 the Banking and Currency com- 
mittee, introduced a bill embracing 
the President’s recommendations. 
In doing so he emphasized that 
he was acting proforma and de- 
clared flatly: “This is not my bill.” 
In announcing the hearings, 
Sen. Maybank said they would 
probably run four weeks and that 
the first week would be devoted 
to taking the testimony of gov- 
ernment officials. He added: 
“There are certain provisions in 
this proposed legislation to which 
I am opposed, as my record in the 
past clearly shows. Here is a bill 
which reaches into the stockroom, 
the production line and the cash 
register—and into the pantry and 
family purse of every home as 


well.” 
= . * 


Seek More Workers 


T= Department of Labor has 
set the nation’s manpower goal 
at an additional 7,200,000 men and 
women for defense industry and 
the armed forces by the end of 
1952. 

Under present plans, the armed | 
services will absorb slightly fewer | 
than 1,500,000 of these. Secretary | 
of Labor Tobin said the civilian 
manpower goal could be attained | 
through the voluntary cooperation 
of workers and employers respond- 
ing to the incentives of a free labor 
market. 

Approximately 3,000,000 of the 
additional men and women will | 
have to be recruited from out- | 
side the present labor force, he 
added. The rest are already on | 
the job in non-defense activities 
or are seeking work. | 

Dr. Frank Graham, defense man- | 
power administrator for the De-| 
partment of Labor, said the geal 
of 7,200,000 could be met through a} 
normal growth in the labor force | 
of 1,800,000, an additional defense- | 
stimulated growth of 1,400,000, a 
reduction of 600,000 in the number 
of unemployed and a transfer of! 
3,400,000 workers from non-defense | 
to defense activities. 

Most of the workers who shift} 
to defense activities will do so) 
without changing jobs, he _ said. 
They will simply begin work on| 
items for defense end-products as| 
their employers get defense orders. | 

* * * | 


Freight Charges will 


EGISLATION designed to clarify 

4the right of manufacturers to 
absorb freight charges to meet 
competition again has been started | 
on its way through Congress. 

A similar measure was vetoed 


i 


by President Truman last year in 
the face of overwhelming support 
in both chambers and strong 
backing from within his Admin- 
istration. He took the position 
that decisions by the Federal 
Trade Commission and by the 
Supreme Court would dispel con- 
fusion surrounding the issue and 
make clarifying legislation un- 
necessary. 

A watch-dog committee headed 
by Sen. Johnson, Colorado Demo- 
crat, questioned all members of the 
FTC about their views on the 





|controversial freight absorption 
| question. Subsequently, Sen. John- 
son criticized the FTC commis- 
sioners for giving vague and in- 
complete answers. He held that 
clarifying legislation is necessary. 

The Senate Judiciary committee 
approved such legislation, and 
| Chairman McCarran, Nevada Dem- 
/ocrat, co-author of the bill, says 
| he will seek early Senate approval. 


| * * 
OPS’ Goal 
T MIGHT be well for everyone 
to keep in mind that OPS offi- 
cials feel that the soundest way 
of restoring a balanced and equi- 
table price structure would be the 
issuance of individual regulations 
tailored to meet the needs and 


peculiarities of each specific in- 
dustry. 
And that is the end toward 


which the OPS is moving, slowly 

but surely. But it takes time to 

develop such a program. 

Hence, all present manufacturers’ 
|regulations may be viewed as 
merely marking time, or spanning 
the gap, between the price freeze 
and the eventual issuance of tai- 
lored regulations. 

+ + 2 
Trade with Russia 


ordering the 


A BILL President 
é “as scon as 


practicable” to} 
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withdraw tariff concessions to Rus- 
sia and other Communist - domi- 
nated nations has been approved 
by the Senate Finance committee. 

The directive to President Tru- 
man was written into a measure 
that would extend the reciprocal | 
trade agreements program for two 
years beyond June 12, 1951. 

The bill previously had been 
passed by the House, which had 
voted for a three-year extension 
of the program and approved a 
provision that would require the 
President to take necessary ac- 
tion to prevent future tariff con- 
cessions from applying to imports 
from Russia or other areas he 


|A. Pari, 


1] 


deemed to be Communist - domi- 
nated. 

In rewriting this section, the 
Senate Finance committee said the 
President shall suspend, withdraw 
or prevent such concessions to 
these nations. It knocked out the 
reference to future tariff agree- 
ments. 

A member of the committee staff 
said the bill would require the 
President to deny Russia and other 
Communist countries the advan- 
tages of lowered tariff rates they 
receive under the ‘“most-favored- 
nation” clause in reciprocal trade 
agreements, Under this clause, 
tariff concessions made by this 
country to another country apply 
to all nations. 

Although the U. S. now has no 
reciprocal trade agreement with 
Russia or any of the other Iron 
Curtain countries, except Czecho- 
slovakia, they get the benefit of 
traiff cuts given to’ Great Britain, 
France or other nations. 


Ferncrest Motors, Inc. 
Ferncrest Motors, Inc., North 
Providence, R. L., has been granted 
a charter by the secretary of state. 
Listed as incorporators are Ralph 
Robert F. Tasca and E. 
Harold Dick. The authorized capital 


‘ig 100 shares no par common. 


BANNER CHOOSES 


Now, Banner Mfg. Co. has switched ex- 
clusively to Electronically Quilted, High- 
Fusion BOLTA-QUILT, the striking new 
quilted plastic that trims the smartest 
Saran seat covers. 


Here’s why Banner made the switch. . . 
and why leading seat cover manufacturers 
from New York to San Francisco are jumping 
on the Bolta-Quilt bandwagon. 

Bolta-Quilt is made of specially formulated, 
automotive-grade Boltaflex with an amazing 


resistance 


to excessive heat and cold. This 


tough, washable quilted plastic is perfectly 


HIGH-FUSION 


Seat cover trimmed with 


BOLTA-QUILT by Bonner Mfg. Co 


Brooklyn, N Y 


a 


> 


‘y 


OX 


bonded together by Bolta’s exclusive new 
High-Fusion process. Bolta-Quilt has beauty 
... Sdleable beauty . . . unmatched in the field! 

. decorator colors, slick modern finishes, 


rugged leather-like grains. 


Bolta-Quilt is backed by the tremendous 
Bolta advertising program in HOUSE BEAUTIFUL. 
SUCCESSFUL FARMING, LADIES’ HOME JOURNAL, 


HOLIDAY, BETTER HOMES & GARDENS, 


SATURDAY 


EVENING Post, and other magazines. 


Send for Bolta-Quilt sales aids ... 


window 


streamers, counter cards, newspaper mats. 
the works! ... to help you clean up on seat 


covers trimmed with Bolta-Quilt. 


BOLTA PRODUCTS SALES, INC. 


Lawrence, Massachusetts 


Branch Offices and Warehouses: New York, 45 W. 34th St.; Chicago, Space 211 American 
Furniture Mart; High Point, N. C., 513 English St.; Philadelphia, 230 Arch St.; Los Angeles, 
3544 East Olympic Blvd.; Cleveland, Ohio, 7306 Wade Park Ave.; Miami, Fla., 121 N. East 9th St. 
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el 
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means Covered with lasting Beauty 
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40,000 Families 
In U.S. Capital 
Eye New Car 


WASHINGTON.—More than 40,-| 
000, or 11.3 percent, of the families 
in the Washington area planned to 
buy a new automobile this year, | 
according to a consumer analysis | 
report completed by the Washing- | 
ton Star at the end of 1950. 

The survey found that 17,526, or 
4.9 percent, of all the families in the} 
Washington area own more than} 
one car. More than 18 percent of | 
the multiple owners had ’50 models. | 

About 119,000, or 52.8 percent of 


the car owners, said they paid cash | New Rubber Use 


for their present vehicles. Of the 
108,106 who bought their cars on 
credit, 40.3 percent financed the 
deal through a bank. More than 25 
percent let their dealer handle the 
financing, while almost 20 percent 
mentioned loan companies. 

More than half the Washington 
families reported that they take 
their car back to the dealer who 
sold it when they need service. 

Another 14.3 percent go to a new- 
car dealer when they need repairs 
but not to the same one that sold 
the car. 








Were 


making friends 


for y 


MONTH AFTER MONTH, millions of 


car owners 
most potent 
“Keep The 


The Pennsylvania Grade Crude Oil Association is pre-selling 
your best oil customers with a consistent national advertis- 


ing program timed to 
interest in engine car 


Motorists everywhere 


100% Pure Pennsylvania Motor Oil. They will buy your 
brand if you will let them know where to buy. 


OU CGN 
influe 









the 90,535 long tons consumed in| 
February, according to the Rubber 
Manufacturers Assn., Inc. 


during the month was down 13.21| pie have received a Dodge-Plym- 
percent to 32,742 long tons from 37,-| outh franchise 
725 long tons used in February. Use | Ky. 
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FOB FACTORY 


Tighter Steel Pinch 


Due to Start in June 


" “ay . = a some recent rosy optimism by Washington about 

oe — = ee cre : | the steel situation, many Detroit steel buyers see June 
is new building opened recently in Muskegon, Mich., b obinson Lincoln-Mercury has i+] ; 

6,000 square feet of secon taciitties end 3,000 for showroom oad display. The service dane. | - the start of . long and critical supply period for the 


cad. ts ceed i ole Sloan bak. ‘automobile industry. While the indications are that auto 


an underground exhaust system and a Bean | 
Visualiner and Visubalancer, according to Lee Robinson, president. 





/production can be held close to the present level through 
June, one factor in the steel¢ 
of synthetic rubber amounted to| Situation is entirely unpre-/|of goods and the present high oper- 
64,794 long tons, an increase of |dictable at the moment. How (ating rate of the steel industry. As 
R d U 22.69 percent from the 52,810 long|much steel help will the vendors|one observer explained, “Dollar fig- 
eporte P 7% tons used during the previous|to the auto industry need? /ures invariably mislead because 
. month, — | At the moment, anguished cries [Proper account of changes in the 
During Month Reclaimed rubber totals by the| for steel by suppliers have | Value of the dollar are a oe 
industry were estimated at 32,401! reached a postwar high. There is |Secondly, we are not sure the in- 
AEN ree New pubber con-| long tons, 15.45 percent higher than| no indication the tight steel sup- |dustry can continue to operate 
oon Geen uring ye ey te | the 28,066 long tons used in Feb-| ply situation will be alleviated by | indefinitely at the present rate in 
.73 percent to 97,536 long tons from | ryary. a government setup that now |the face of a growing shortage of 
looks like it may take in 75 per- | Scrap. 
cent of the steel users in the 
country under the CMP umbrella. 
Steel buyers here are not im-| 
in Flemingsburg, | pressed by government figures on 
'bulging inventories of many lines | 


* * * 


| Steel Situation 
SURVEY of Detroit steel buyers 
during the past week shows the 
following conditions in auto plants 
at the present time: 

1, Inventories of steel are lower 
and generally in poorer balance 
than at any time in the postwar 
period. 

2. The number of requests for 
steel help from the vendors is at 
a maximum, 

3. Steel bars for forged parts 
like shafts, gears, studs and bolts 
are the industry’s greatest prob- 
lem. With the exception of some 
| grades of carbon bars in the 
| smaller sizes, bar steel has not 
| been heretofore a major steel 
| problem of the industry. 

4. Because of the steel shortage, 
particularly bars, most car produc- 
ers have cut their output of re- 
placement parts. In some instances, 
upward revisions have had to be 
made to keep dealers supplied with 
their minimum requirements. 

* * + 


|Conversion Deals Help 

| AUTO production is holding at 
comparatively high levels today 
in the face of the steel bar shortage 
largely because of automotive con- 
version deals for steel. Large ton- 
nages of billets and bars are being 
imported from abroad. 

The cost of imported steel is at 
least three times the U. S. mill 
price. Small and comparatively un- 
known mills are being pressed to 
make billets or roll steel bought 
from another source. In addition, a 
large tonnage of railroad rails is 
being re-rolled to smaller sizes so 
the steel can be employed for 
automotive use. 

Because it is getting bar steel 
from a large number of sources, 
the industry has inherited some 
| new operating problems. Where 
the steel is processed in a single 
shop, solutions to tough metal- 
lurgical problems can usually be 
| found. However, in many Cases, 
| the steel has to be processed and 
| heat-treated in several shops. 
| For example, Oldsmobile makes 
|forgings for Buick and Cadillac 
who must finish machine and heat 
treat the part. 

Because of frequent changes in 
chemical analysis, heat treat opera- 
tions in many plants have deterior- 
ated to a point where a large pro- 
duction operation is no _ longer 
possible. These plants have to run 
today more like a job shop. 

A result of this scramble for ma- 
terial will undoubtedly be greater 
variation in the quality of highly 
stressed auto parts than there has 
been in the past. 

+ * 


Cleveland Firm Offers 
Chrome Alternatives 


CLEVELAND. — Manufacturers 
who must change their plating spe- 
cifications from critical chromium, 
nickel and copper can attain “ex- 
ceptional brilliance” with cadmium 
and zinc brighteners, according to 

v R, O. Hull & Co., located at 1300 
ete, S seinen Rte a River 16, O 
ccording to the firm, conversion 

PENNSYLVANIA from normal cadmium and zinc 


Ne p baths to its line of brighteners does 
iL ASSO not entail extra treatment or delay 
Sema, in production. Its cadmium bright- 
ener, the firm says, is available as 

TE Eaeee ieee a liquid or powder additive, 


Crain and Gillespie 


Consumption of natural rubber; Robert Crain and Warren Gilles- 











our brand 


are reading today’s 
oil sales message — 
Power You Bought”. 


capitalize on the steadily increasing 
e. 





are sold on the superior qualities of 


nce buyers 





AT THE POINT OF SALE... with 
this new hard-selling 
sales promotion package. 


Make the national advertising on Pennsylvania oil 100% 
effective at your cash register by using the sales-building 
items in this package. If you haven’t already seen it, con- 
tact your Pennsylvania oil supplier. 


For your protection, only oils made from 100% Pure Penn- 
sylvania Grade Crude which meet our rigid quality require- 
ments are entitled to carry this emblem, the registered 
badge of source, quality and membership in our Association. 








PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
Oil City, Pennsylvania 
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Survey Finds ‘Less Urgency’ Among Consumers. . . 





*51 Car Demand Not As Great 


WASHINGTON.—Concerning au- 
omobiles, the current issue of the 
Federal Reserve Bulletin prints the 
following from the _ preliminary 
findings of its 1951 survey of con- 
sumer finances, conducted by the 
research center of the University of 
Michigan: 

“Consumer plans to buy automo- 
biles—either new or used—during 
the coming year were definitely 
fewer in early 1951 than in early 
1950. 

“The rate of purchases indicat- 
ed by these intentions was con- 
siderably below the record level 
of the past year... 

“Further light is thrown on con-| 
sumer buying plans by the timing 
of prospective purchases of auto-| 
mobiles. A substantial majority of 
the consumers who reported the 
timing of these prospective pur- 
chases indicated that they would 
buy in the first half of 1951... 


“The concentration of prospec- 
tive automobile purchases in the 
first six months was also greater 
than in 1950... there appeared to 
be little association of the timing 


of prospective purchases .. . with 
consumer expectations of price 
changes. 


“It should be noted that the sur- 
vey did not ascertain the extent to 
which the decline in level of re- 
ported buying plans for automo- 
biles and the increased uncertainty 
concerning other durable goods 
purchases reflected (1) consumer 
expectations of production cutbacks 
because of defense requirements 
and other special factors, (2) an- 


Willys Promotes 
Grove to General 


Sales Manager 


TOLEDO. — Willys-Overland has 
appointed Howard P. Grove as gen- 
eral manager, succeeding William 
S. Venn, it was 
announced last 
week by Lyman 
W. Slack, distri- 
bution vice-presi- 
dent. 

Grove formerly 
was general man- 
ager of the fac- 
tory-owned New 
York distributor- 
ship. Venn left 
Willys to become 
associated with 
Central Service, Inc., Kansas City, 
a dealer management service. 

Grove joined Willys Oct. 1, 1950, 
to establish a single company dis- 
tributorship in New York to han- 
dle business previously operated by 
three independent distributors. 

In the first six months under his 
leadership, the New York metro- 
politan area, embracing 66 dealers, 
had a sales increase of 32 percent 
over the seven months ended July 
31, 1950, according to Slack. 

Prior to his Willys connection, 
Grove was associated with Hudson 
as distributor in Pittsburgh. Ear- 
lier, from 1932 to 1945, he was Pa- 
cific Coast sales manager for 
Hudson. From 1922 to 1932 he 
served as zone manager for Pon- 
tiac at Pittsburgh, San Francisco 
and Los Angeles. He entered the 
automobile business in 1919 with 
Mitchell Distributors in Sioux 
City, Ia. 


Canadian Rails Urged 
To Improve Service 


MONTREAL.—Donald Gordon, 
Canadian National Railways 
president, said that highway 
competition is the railways’ big 
problem but he does not think 
they should try to meet it by 
stifling the opposition. Instead, 
he told the Canadian house of 
commons railways and shipping 
committee, it is up to the rail- 
ways to improve service and try 
to work out some arrangement 
with highway operators that will 
enable each carrier to do its job. 

Gordon said his company has 
been handicapped in “not hav- 
ing too much support” in trying 
to meet truck competition. Up to 
now, the railway had not had a 
chance to use its competitive 
weight fully. One deficiency was 
lack of knowledge of the high- 
way problem, he said. 


H. P. Grove 











ticipatory buying during the sum- 
mer and fall of 1950 and early win- 
ter months of 1951, (3) lack of con- 
sumer confidence concerning per- 
sonal financial prospects, and (4) a 
real shift in consumer preferences 
in allocating their disposable in- 
comes. Also of importance in this 
connection was the restrictive ef- 
fect of consumer-credit regulation. 

“To the extent that consumers 
may have been unduly doubtful 
concerning the availability of 
goods and their own financial 
prospects at the beginning of the 
year, it is possible that purchases 
later in the year may be larger 
than is indicated by buying plans. 
While no firm conclusion can be 
drawn about this complex of fac- 


Eiht Ua 


THE ROAD 


POWER BRAKING! 


There's no need to be puzzled about the question of efficient 
power braking for any commercial vehicle. Where the 
preference is for a hydraulic system, Hydrovac, with over 
two and a half million installations, has proven itself the 
undisputed leader in its field. And for vehicles where air 
actuated brakes are the choice, the new Bendix Air-Pak 
air-hydraulic power braking unit is foremost in its field. 


Air-Pak, similar in design and principle to the Hydrovac, 
changes air pressure into hydraulic pressure by means of 
two direct connected pistons, thus combining all the well 
proven advantages of hydraulic brake action with an air 


brake system. 


Products of twenty-five years of practical braking experi- 
ence, these outstanding power braking systems offer 
faster, more positive and better controlled braking. And in 
both the vacuum and the air actuated units, brakes can be 
applied instantly by foot power alone—a safety factor of 
tremendous importance. Remember, regardless of size of 
vehicle or whether your preference is for vacuum or air 
actuated brakes, for the industry's finest power braking 
systems—specify Bendix* Hydrovac* or Bendix Air-Pak. 





Hydrovac 
vacuum-hydraulic 
power brake unit 


BRAKING HEADQUARTERS for the AUTOMOTIVE INDUSTRY 


ProouctTs 


BENDIX: 


Export Sales: Bendix 
Ave., New York 11, N.Y. « 
Eclipse of Coneda, lid. 





DIVISION ° 
Division, 72 Fitth 
, Ontarie, Canede 


tors, it is possible that there may 


sumer buying in the automobile 
and major appliance markets this 
year, 

“Preliminary data regarding plans | 
to finance automobile purchases 
during the coming year indicate | 
that slightly more than 4 in 10} 
prospective buyers plan to buy with- | 
out credit. This is approximately | 
the same proportion as in rs 
1950. 

“About 6 in every 10 consumers 
were aware that consumer credit 
was being regulated in early 1951 
and 5 in 10 could furnish some de- 
tails of the regulation. Between 3 
and 4 percent of all consumers in- | 
dicated that their buying plans had 


| 
be somewhat less urgency in con- | 


-YOU’RE ON 
TO BETTER 


PRUs. U.S. PAT. OFF, 


SOUTH BEND 


Sates: Bend ix- 


eveation 88 


i'may have been affected without 











"U.S.A. in Your Chevrolet’ — 

A Buffalo music store carried on a promotion campaign to boost one of the most popular 
tunes ever produced for American industry—''See the U.S.A. in Your Chevrolet."’ Bill Heatley, 
of Community Chevrolet, Buffalo, presents a copy of the song to Irene Pawlak. 


been affected in some way by the| realizing it. In any case, the survey 
terms of the regulation (Regulation | indicated that only a small propor- 
Ww). |tion of the population felt that the 

“This finding must be treated|regulation of consumer credit af- 
cautiously because many customers | fected their buying of consumer 
durable goods.” 
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Auto Market Page .. . 


Pace Is Slow in N.Y. 


By Bernard Brown 
Staff Correspondent 
Sales of both new and used cars 
in New York city and environs are | 
continuing at a relatively slow pace 


despite the arrival of spring 
weather. 
Saturday (Apr. 21) was _ per- 


haps the most pleasant day of 
the year to date, with tempera- 
tures reaching 63 degrees, and it 
is traditionally the best day for 
dealers, especially used-car deal- 
ers. Yet neither the new-car 
showrooms nor the used-car lots 
shoppers. 


were thronged with 
Some of them, in fact, were 
deserted, 


One factor that has been over- 
looked, according to dealers, is that 
traffic conditions on a weekend on 
the main highways out of the city 
to nearby resorts and beaches are 
enough to discourage the most 
optimistic. 

With motorists who can only take 
their pleasure drives on weekends 
complaining bitterly about the 
amount of time consumed in get- 
ting any place, it is only natural 
that some non-motorists may be 
thinking twice about investing in 
automobiles. 

But even if this were not a fac- 
tor, many dealers believe that the 
heavy anticipatory buying that took 
place during the winter months is 
taking its toll of the customary 
spring increase in sales. Inflation 
and credit controls are also hurting. 


The uncertain war situation, 
dramatized by the current Tru- 
man-MacArthur controversy, has 
also contributed to the slowdown 
in sales. People are worried and 
when people are worried they 
delay making decisions. Buying a 
new car or even a good used car 
is making a big decision for most 
wage earners. 

High garage rentals are still an-| 
other factor, and parking lot fees 
also enter into the calculations of | 
potential car buyers. When they 
figure out how much it costs them 
to buy a car, operate it, maintain 
it and garage it properly, they 
become discouraged. 

Others are discouraged by short- 
ages and talk of shortages. The 
prospect of having to pay extra for 
spare tire and perhaps not being 
able to get it is not an inviting one. 

Add it all up and you have a 
fairly logical explanation of the 
current slowdown in sales, dealers 
contend. The situation isn’t serious 
enough to call for crying towels. 
but it could be a lot better. 

€ n J 


Memphis 

A personal tour recently of more 
than a dozen Memphis used-car | 
lots with a _ potential customer | 
proved that used-car prospects can | 
very nearly choose any make or| 
model of car with a little shopping. | 

Most of the offerings were 1947 | 
or later. with a few good 1946 
models. The price range on these 
cars was from $695 up, with some 
lots offering almost identical 
makes and models with a differ- | 
ential in prices of better than | 
$150. 

The lot owners explained this as| 
representing the difference they! 
had had to pay on tradeins, and! 
models bought from wholesalers. 

Not only was almost every lot 
crowded to its capacity but new 
lots are springing into being all| 
over the city, some operators hav- | 
ing two. or three sites. 

All owners admitted sales were| 
slow, and they were anxious to re-| 
duce inventories. Prices were| 
promptly slashed from $75 to $100) 
per car for customers buying cars | 
outright without a tradein. Prices | 
quoted were below OPS ceilings. 

One lot displayed a row of cars 
along a busy avenue inviting cus- 
tomers to “Come in and lay away 
the car of your choice.” The lay- 
away plan extends to the cost of 
the down payment, or to put as | 
much into a car to reduce the | 
monthly payments to a figure 
which the customer can handle | 
out of income for the 15 monthly 
payments. 

New-car dealers, when queried | 
about the possibility of using a lay- 
away plan for down payments, said 
they could not afford to tie up a} 
new car and run the risk of having | 
later models reduce its value for | 


the length of time necessary for a 
buyer to accumulate a down pay- 


ment on a car.—(L. Abbott.) 
* * * 


Indianapolis 

New-car sales in Marion county 
(Indianapolis) showed a slight de- 
cline during March while new- 
truck sales registered a _ sizeable 
gain. Used-car sales during the 
month were down because of incle- 
ment weather and at the close of 
the month some. late models were 
off as much as $100 at auctions. 
The monthly registrations sum- 
mary of the Indianapolis Auto 
Trade Assn. showed that Marion 
county dealers delivered 2,033 new 
cars in March and 529 new trucks. 
Delivery figures for the previous 
month were 2,293 cars and 349 
trucks. 

Chevrolet and Ford continued 
a nip-and-tuck sales battle for 
first place in the county with 
March Chevrolet sales reaching 


for the first three months placed 
| Chevrolet slightly ahead with 
1,471 units, compared with Ford’s 
1,463. 
Plymouth occupied third place 
with 230 units for the month. Dodge 


jumped from sixth place the pre-| 


vious month to fourth 
|}with 108 sales. Chrysler sales also 
| were strong and it occupied fifth 
| position with 105 units. Buick was 
|sixth with 94 units followed by: 
| Studebaker, 80; Mercury, 72; Pon- 
tiac, 66, and Oldsmobile, 60. 
International Harvester took over 


|first place in a new-truck sales in| Mand 


in March} 





A 


Hoppe 


“I'd like to buy a new car, but 
I don't feel the government 
should call upon me to finance 
half the armament program my- 
self.” 





for new cars 


March with the delivery of 255 new} Cleveland with turnover for the 


|units. Chevrolet was second with|week ended Apr. 
83, and Ford third with 86 units.| 1,525, an increase of over 300 units | 
|For the first quarter International | from the previous seven-day period. | 


|held a lead on Chevrolet with 371 
|}units to 274. Ford had a total of 
247 units. 
* * * 
Cleveland 


A return of spring weather 





as a year ago, “but remained 5 


27 moving to 


The Federal Reserve Bank re- 
ported this was about the same 
percent under this year’s weekly 
average.” 
Used - car 


sales remained 





low, |leigh firms, 


| consecutive weekly drop. To spur 
|sales, many used-car dealers are 
| resorting to major newspaper and 
radio advertising drives. 
In truck sales, both new and 
used sales were down; new unit 
sales reaching 129 and used, 158, the 
latter being a six-week low.—(San- 
|ford Markey). 
* s © 


Akron 


New-car sales continued to de 
cline while used-car sales strength- 
'ened in Summit county (Akron 
| during the week ended Apr. 14, the 
| Akron District Automobile Dealers 
| Assn. reports. 

New-car sales during the period 
totaled 400 units, against 411 in the 
| preceding week and 471 in the com- 
|parable 1950 week. Used-car sales 


in Greater|Teached 660 units, compared with 


| 626 in the previous week and 622 
|in the like 1950 period. 


| 





N. C. Buys Trucks 


| North Carolina state agencies 
|institutions will get 88 new trucks. 
|}according to the state division of 
|/purchases and_ contracts. The 
trucks, contracted from three Ra- 
will cost a total of 


500 cars and Ford, 454. The total | brought a slightly stimulated de-| dropping to 2,800 units, the sixth | $134,483, it was stated. 





Porto-Powe 





...1S Ist choice in over 


90% of 


Only 


ALL THE RAMS! 


“Porto-Power” offers the right size and 


style of hydraulic ram for each type of body 
damage, body style and range of service. 
And the rams are quickly interchanged! 











ALL THE SPREADERS! 


They're so amazingly compact, fast to handle 
— because a hydraulic ram is built right 
into the spreader. They work where dollies 
and hammers can’t operate. 


all body shops 





cut reconditioning costs...make the best bids... coin bigger profits! 


“Porto-Power” permits you to PUSH or PULL more ways... 


to salvage more body sections . . . to save time of valuable men 
and keep ‘em happier . . . and to make more profit on used 


cars and all around rebuilding, reconditioning and repair work! 


BLACKHAWK MFG. CO., Dept. P4051, Milwaukee 1, Wisconsin 


oly BLACK HAWK makes 
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By Tom Hewitt 
Staff Writer 
DETROIT. — Ill-smelling odors 


from gasoline-powered vehicles can|on about 10 percent of the people, 
be reduced by changing the design | he estimates. 


of carburetors and manifolds, ac- 
ording to Dr. William G. Fred-| 
erick, director of Detroit’s indus- | 
trial hygiene bureau. 

Practicality of his recommen- 
dations is now being reviewed by | 
one of the Big Three companies. | 

“Auto engineers should study) 
feasibility of providing an auto-| 
matic valve to shut off the fuel | 
supply during deceleration until the | 
engine reaches normal 


line.” 


| 


common council that motor ve- 


fumes and carbon monoxide on| 


To Reduce Auto Odors 


Changes Needed in Carburetor, Manifold Design, 
Public Health Official Believes 


and factories. | 


| odor and carbon monoxide from 
| car exhausts. If non-leaded gas 


idling | eliminate odors—but 
speed,” Dr, Frederick said. “Like-|monoxide—by installing a washer 
wise, design of the manifold can/| unit on the exhaust pipe, Dr. Fred- 
be improved to eliminate hold up| erick said. Such a device, although 
of excessive quantities of raw gaso-| not yet used on trucks or buses, is 
|used in underground mines. The 
Dr. Frederick, following an in-|drawback to such a unit is that 
vestigation, reported to the city’s|the washing action 
| water, 
hicles spew enough bad-smelling| ter. 






illness to workers in nearby offices 


Vehicle odors have an ill effect 


Unless a non-leaded gasoline is 
used, the chemist said, there are 
no devices at present to reduce 


is used, a catalyst, which costs 
$200 and must be _ revitalized 
every 2,000-4,000 hours of opera- 
tion, can be installed to reduce | 
fumes and carbon monoxide. 

On diesels, it may be possible to 
not carbon 


is caused by| 





which might freeze in win-| 


Dr. Frederick also said that air | 


heavily traveled streets to cause intakes for vehicle ventilating sys-' 


... because expert body 





« ‘ Swe od 


K-F Cincinnati Region Sales Meeting— 


Officials of the company watch Paul Derringer, former National League hurler, autograph a 
baseball at a ''Get on the Ball'’ sales and service meeting for 160 dealers. Pictured, left to 


right, are: D. W. Wartchow, central division 
regional manager; and E. W. Berger, K-F sales 


sales manager; Derringer; D. E. Frederickson, 
vice-president. 


| tems should be moved up so that 


carbon monoxide exhaust from 
other vehicles will not be admitted 
to passenger compartments’ so 
readily. 

He said he dislikes such open- 
ings placed so close to street 
level where carbon monoxide is 
heaviest. He added that danger- 
ous concentrations of carbon 
monoxide can be built up inside 
a vehicle parked behind another 
whose engine is running. He said 


the openings should be moved up 

to the hood. 

Concentrations also result inside 
a vehicle from defective gaskets, 
mufflers and tailpipes, Dr. Fred- 
erick said. 

The chemist stated that prewar 
cars have a low air-fuel ratio and 
produce 5 to 7 percent carbon 
;monoxide gas, Postwars cars, with 
|higher air-fuel ratios, give better 
| combustion and produce only 1 to 4 
percent carbon monoxide, he added. 


men get EVERYTHING 


they want...only with 
Porta-Power 








Only ‘Porto-Power” has all 
PULL attachments demanded 


time in general shop service! 


ALL THE ATTACHMENTS! 


. . . plus specialized attachments that save 







nomapen 






the PUSH or 
for body work 







more true today than ever: 


there’s no substitute for Porto-Power 


Body shop business is greater! And new cars, replacement body sections 


and body experts are sure to be scarce! That’s why you need the best body 


shop equipment .. . 


why the great “Porto-Power” superiority is so im- 


portant to your income, See your jobber for ‘“Porto-Power”, 


Porto-Power > 


ALL THE EASE and SPEED! 


“Porto-Power” users breeze through their 
work because they have the great advantage 
of single hose with its revolving coupler 
which makes setups so easy to handle. 


If it doesn’t offer you all this | 
| —I]t’s not a ‘‘Porto-Power’’ 
















(1 A full range of essential hydraulic rams! 


0 
revolving coupler... 
O 
with built-in hydraulic rams! 
line of 


Easier handling .. . 
















FIRST 


CHOICE 
in over 90% 
of all body 


i 
| 
} 









tachments! [] Special- 
ized attachments for 
repair service! 


(C0 Ability to PULL with FULL POWER! 
a single hose... . 
all-directional rams! 
Interchangeability of rams! () Spreaders 


(] A complete 
body work at- 
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New | Books Deal 
With Chevrolet, 
Ford V-8 Units 


NEW YORK.—Two new books, 
“The Chevrolet Six Car and Truck” 
and the “Ford V-8 Cars and 
Trucks,” both by Victor W. Page, 
have been announced by Norman 
W. Henley Publishing Co., 254 W. 
54th St., New York ($4 each). 

Both books are written in non- 
technical language, and are aimed 
for the interests of the owner, 
salesmen, operators and repairmen 
as a guide to operation, repair and 
construction of the units. The 
books are well _ illustrated—the 
Ford book having 412 pictures and 
diagrams and the Chevrolet hav- 
ing 394. 

Author Page is a member of the 
Society of Automotive Engineers, 
and has had experience in automo- 
tive service and relative fields. 

Both books contain suggestions 
for driving and upkeep, trouble 
shooting on the road and in the 
shop, power plant overhauling, 
carburetion, correcting cooling and 
ignition system faults and other 
mechanical aids, as well as com- 
plete lubrication instructions. 

The Ford book contains material 
on all models from 1932 up to 1950, 
and the Chevrolet manual conclu- 
sively up to 1950, with accent on 
models from 1941 upwards. Both 
books contain discussions on the 
types of automatic transmissions 
introduced by the companies during 
1950, 


Registration Bill 
Turned Down 


In Rhode Island 


PROVIDENCE.—A bill requiring 
|all persons registering automobiles 
to obtain certificates of title from 
the registrar of motor vehicles was 
killed in the 1951 session of the 
Rhode Island general assembly. 

The bill would have provided one 
|}of the greatest revenue resources 
in the state, it is thought, with 
nearly 400,000 vehicles to be titled 
besides all new and used cars sold 
|during the year. 

The assembly also killed a meas- 
ure to set up a commissioner of 
| public safety to be in charge of the 
Woonsocket police and fire depart- 
ment. 

But a commissioner of public 
safety was authorized for Provi- 
dence police and fire departments. 
The bill authorized changes in the 
city charter to permit the change 
of authority. 

Other bills that were passed per- 
mitted a commission to make a 
complete study of the state work- 
men’s compensation laws, and an- 
other creating the James ferry au- 
thority for state operation of the 
Newport-Jamestown ferry system. 


Store to Exhibit 


Custom Autos 


PHILADELPHIA. — John Wana- 
maker’s, department store here, 
plans a two-week photographic ex- 
hibit of custom-built cars starting 
June 5. Several of the cars will 
actually be displayed, reports Mar- 
ian Hatch, director of the store’s 
special events. 

The photographic part of the ex- 
hibit will represent the following 
coach builders: Barker - England, 
Bohman and Schwartz, Brewster, 
Brunn, Bugatti, Castagna, Cach- 
craft, Connaught, Darrin, Derham, 
DeVillars, Dietrich and many 
others. Most of the photograph’s 
will be from the collection of A. 
Ward Shanen of Philadelphia. 












Hamilton Dealers Ask 


End of Early Closing 
HAMILTON, Ont.—A petition 
from 63 percent of the 135 new 
and used-car dealers in Hamil- 
| ton asking that an early closing 
| bylaw be rescinded, has been re- 
| ceived by board of control. 
Despite the appeal of H. G. 
Brewster, who represented the 
group, the board decided to wait 
until its next meeting at which 
time an opportunity will be 
given for any who oppose the 
repeal to state their case. Brew- 
ster said that the bylaw was 
passed in 1942 at the request of 
the 27 dealers then in business 
in the city. 
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Prices Believed 
Dependent on 


Farm Production 


NEW YORK.—Dr. Harold G.| 
Moulton, president of the Brookings 
Institution of Washington, declared 
in an address here that the “worst” | 
of the current inflation appears to 
be past, but price movements later 
this year will be determined pri- 
marily by the extent of agricultural 
production. 

His forecast was made at a din- 
ner marking the sixth annual time 
study and methods’ conference 
sponsored by the Society for the 
Advancement of Management and_| 


ant divisi f the ae , 
icon “pec. ot seethe ‘| Reo Distributors Meet in Cleveland— 


American Society of Mechanical 
Engineers. | Northern Ohio distributors for Reo recently heard factory representatives in Cleveland 


a ic » | describe the new spring program for engine replacement sales. Left to right: R. F. Wiltse, 
oo o Pr he aid.“ | i ; : M. K. Darli resident of Motor Truck Equipment, 
balance of the year, he said, “will | assistant to Reo's general sales manager; M. K. Darling, pres K 
depend largely on the agricultural Cleveland distributor; and O. H. Smith of Columbus, regional manager. In 1950, Wiltse 
situation. If we are favored with declared, Reo ranked second in the trucking industry in engine replacement with a volume 
very good harvests there might be | of $3,000,000. 
some leveling off in agricultural 
prices. ee if aad a vt form of increased productivity, Dr.| possible new sources for raising 
a crop failure or only moderately | : i ie outout. 
good " easvente, further advances| Moulton cited the growing field of efficiency of outp 
would undoubtedly occur.” | electronics, atomic power, and simi-| thers are profiting from AUTOMOTIVE | 
Emphasizing the need for every|lar advances in physics as offering |NEWS WANT ADS. Why not you? 


(Mee UL 


(rae 


Automotive 


Ra 


mblings 


by Jack Weed 


en speculation has been going on in the 
automotive industry as to what was going to happen 
servicewise to civilian transportation since Reid Brazell, 
director of the refining division, Petroleum Administration 
for Defense, stated in a speech to the Western Petroleum 


Refiners Assn. that the in- 
dustry might face a much 
lower grade of fuel this fall. 
Checking on this comment, we find 
that the situation seems far from 
being as pessimistic, as Brazell in- 
timated. We are currently forced to 
use a fuel with a lower octane rat- 
ing than earlier this spring—a fuel 
that is approximately 1%-octane 
numbers lower, according to Earl 
Bartholomew, of the Ethyl Corp. 
Unless we get into an all-out 
war, or the present conflict in the 
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| Far East demands tremendously 
increased quan- 
tities of air- 
plane fuel, oil 
: men expect no 
. perceptible 

i K change in the 
octane content 
of our civilian 
fuels. The refin- 
ing industry 
has been put on 
a quota of te- 
tra ethyl lead 

sack Weed and cannot use 
| over 30 percent of its quota in 
| any three-month period. 

Brazell’s speech was meant to 
|drive home to the refiners (who he 
claimed had stated that they in- 
|tended to use their full 30 percent 
allowance in the second and third 
| quarters) that they would not get 
in the 


| 


jany relief 


if 
| they did. 


last quarter 


* * * 


No Decrease? 


HIS statement was taken to 
mean that gasoline would be 
turned out by the large refiners 
with a very low ethyl content and 
| consequent low octane rating dur- 
| ing the last quarter of the year. 
Authorities, however, claim that 

government stockpiling has pro- 


| gressed much faster than govern- 
| Ment men anticipated and that 
by the first of the year, at least 
| 


two large new facilities will be 

in operation that will greatly aug- 

ment the present supply of this 
product. 

They claim that refiners are ra- 
tioning their use of tetraethyl and 
|that there is no foreseeable reason 
\for any further decrease in the 
joctane rating of civilian fuel be- 
yond what has already taken place. 


* * 


Battery Relief 
| EANTIME, however, there 
Seems to be more than a mere 
possibility that replacement batter- 
jies may be very short, come cold 
weather this fall when the normal 
| replacement market hits its peak 
junless NPA changes its present 
|order cutting back lead consump- 
tion to the average monthly use 
during the first six months of 1950. 

Battery men claim that only one- 
third of the normal output of bat- 
teries are manufactured in the first 
half of the year and that if NPA 
continues to hold makers to this 
present limitation, the replacement 
market may suffer. 

They point out that the in- 
creased vehicle production has 
taken a larger percentage of bat- 
teries for original equipment. 
They also feel quite certain, how- 
ever, that Washington hierarchy 
has awakened to the situation 
and that adjustments will be 
made before the end of each 
quarter to provide sufficient ma- 
terial to take care of the essen- 

ital needs of the industry this fall 
and winter. 

Batteries, however, are going to 
|be tight for the replacement 
|market and extreme care should 
be given all batteries in vehicles 
now in service and those in new 
vehicles held in dealers stocks 
Dealers should make certain that 
these batteries are fully charged or 
slow charge before they are put 
in Service, so as to prevent the hard 
sulphating that has caused so muc! 
premature battery failure this past 
year. 


* 


Elder Buys Building 


E. M. Elder celebrated his first 
anniversary as Buick dealer ir 
Oakland, Calif., by purchasing th: 
building which his firm occupies 
Reported purchase price was $350, 
000. The structure originally house« 
the Earle C. Anthony Packard firn 
and later Howard Automobile Co 
'from whom Elder acquired th 
| dealership a year ago. 
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U.S. Report on Profits | 


Draws Chamber’s Ire 


WASHINGTON. Taking issue 
with a Federal Trade Commission 
report which stated that manufac- 
turers’ profits increased 61 percent 
last year, the U. S. chamber of 
commerce asserted that stockhold- 
ers received only $9 billion of the 
$40 billion “bookkeeping” profits 
earned by corporations in 1950. 

The FTC report, issued jointly 
with the Securities and Exchange 
Commission, said that the 1950 
net income of the corporations 
before payment of federal taxes 
was 61 percent higher than in 
1949, or $23.2 billion, compared to 
$14.4 billion. 

The FTC-SEC joint report said 
further: 

“Net income after taxes of man- 


ufacturing corporations in 1950 was | 
estimated at about $12.9 billion, or | 


43 percent more than in 1949, Pro- 
vision for federal taxes increased 
from $5.4 billion in 1949 to $10.4 bil- 
lion in 1950, as a result of both high- 
er net income and the new income 
and excess profits taxes effective 
during the year. 

“Sales in 1950 are estimated to 
have been 17 percent above 1949 
while costs and expenses rose only 
13 percent.” 

The USCC said the report was 
misleading for these reasons: 

1. It stressed the 61 percent 
increase in profits before taxes, 
whereas the increase after taxes 
was only 43 percent. 

2. It failed to note that corporate 
income taxes rose 93 percent last 
year, 

3. Only about half of corporations 
are manufacturers, Other segments 
of the economy not covered by the 
FTC report are generally slower to 
respond to inflationary pressures. 

4. The FTC report takes no ac- 
count of the fact that a substan- 
tial part of the reported increase 
in profits is fictitious, due to com- 
monly used bookkeeping methods 
which fail to take account of rising 
inventory and replacement costs. 
Dividends cannot be paid from this 
portion of bookkeeping profits. 

The USCC’s committee of busi- 
ness statistics has raised serious 
questions about the adequacy of 
the FTC profits report. Its attitude 
finds support in the fact that the 
Budget Bureau, which is in charge 
of all federal statistics, has sug- 


gested complete revision of the 
methods used in preparing FTC 
profits reports. The revision is 


just now getting started and is not 
reflected in the current report. 


The chamber said that of the 
$40 billion “book” profits of all 
corporations last year, income 
taxes took $18 billion; adjust- 
ments for rising inventory costs 
cut $5 billion more from actual 
profit figures, and $8 billion was 
plowed back into the businesses, 
leaving $9 billion to be distributed 
to the investors. 

The stockholders’ share of the 
national income has been declining 
in spite of the fact that corpora- 
tion profits in dollars after taxes 
last year were four times as high 
as 1s they were in 1939, the chamber 


Heil Ups Barclay 
To Sales Head 





MILWAUKEE.—Appointment of 
John Barclay as general sales man- 
ager of Heil 


Co. has been an- 
nounced by Jo- 
seph F. Heil, 
president. Three 
other promotions 
also were an- 
nounced. 

Barclay, who 
has been with 
Heil for 12 years, 
formerly was dis- 
trict manager in 





Hillside, N. Y. 
William  Schu- 
John Barclay macher, sales rep- 


resentative at Hillside, has been 
named to fill Barclay’s former post. 

Robert Miller, district sales man- 
iger at Kansas City, has been made 
sales manager of the road machin- 
‘ry division, succeeding Henry | 
Giles, who resigned. Stepping up to | 
Miller’s former position is Ralph | 
Nitz, sales _ representative in| 
Kansas City. 





said. One reason for the four-fold} 
economy was 
operating only on a parttime basis 


increase is that the 


in 1939. 
The chamber also asserted: 


1. Since 1939, profits after taxes 


have gone up only $17 billion while 
wages have increased $104 billion 
and the national income has risen 
$163 billion. 

2. Since World War II, profits | 
have averaged from 8 to 9.5 percent 
of national income and wages have 
averaged from 64 to 65 percent, so 


the stockholders’ and the workers’ | 
share of total income is not chang- | 


ing much. 

3. From 1939 to 1950, profits, after 
taxes, have accounted for only 
|about five cents of every dollar of 
sales (seven to nine 
| taxes) so it is not true to say that 
| profits cause high prices. 
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Cited for hha 
J. M. Spangler (right), 
Carbon Co., 


the 
from N. H. Dearborn, 


tional accepts safety 
firm 


the 


award to his 


president of National Safety Council. 


| The company is a division of Union Carbide 


& Carbon maker of Eveready and 


Reduction of employe ac- 


Corp., 


Prestone products. 
cident rates each year for four consecutive 
| years prompted the honor. 


glare and sky glare, 


president of Na- | 


permits applications of higher com- 
pression ratios resulting in higher 
engine efficiency without destruc- 
| tive “knock.” 

Another advantage, he said, is 
cleaner burning, and leaves less 
harmful carbon deposits than gaso- 
line. Also, being gaseous in nature, 
they do not wash away the lubri- 
cation film during cold weather op- 
eration, he said. 


School Scientist 
Runs V-8 on 
Household Gas 


| BROOKLYN, N. Y.—How a 
|standard automobile can run on 
{ordinary household gas has been 
demonstrated at Polytechnic Insti- 
tute of Brooklyn. 

Prof. Jerome Bartels showed that 
a stock Ford V-8 engine, on which 
only the carburetor was changed, 
|could use household gas to produce 
|a performance in horsepower out- 
|put and efficiency comparable to 
that of gasoline. 

Recent tests, Prof. Bartels said, 
have shown that internal combus- 
tion engines in general can be ef- 
fectively operated with propane or 
butane bottled under high pressure 
as a liquid and expanded through 
a suitable throttle valve into a gas 
where it is inducted into the cyl-|the company entered the year has 
inders. jincreased despite deliveries, he 

According to the Polytechnic sci- | stated, During the first quarter of 
entist, the advantages of such a/this year, Coogan said, the com- 
system are numerous. The most| pany produced 784 heavy-duty chas- 
outstanding is that these gaseous| sis, almost 75 percent more than the 
fuels have 449 turned out in the comparable 
than do ordinary gasolines. three-month period of 1950. 









Autocar Reports 


Sales on Rise 


ARDMORE, Pa.—A _ significant 
increase in Autocar Co. sales start- 
ing last year has continued into 
1951 at an accelerated rate, Edward 
F. Coogan reported last week fol- 
lowing his reelection as president 
of the heavy-duty truck manufac- 
turing firm. 


The backlog of orders with which 


higher octane ratings 
This 





ne eyes are the key to safe driving. es 
hen they become light-weary from sun 
driving becomes hazardous. 





And you hardly realize it’s happening. x OE HME Fe You SELL 


Get the restful protection of a 


Sun Shield. It will help you see the road safely 
— especially in today’s light-flooded car interiors. 


Now, under the pressure of busy times, 
precautions are more essential tha 


Fulton a 


safety 
n ever. 


FULTON 


The Fulton Sun Shield is engineered 


of durable aluminum to match the quality of 
Attachment is solid, secure — direct to 
Request FULTON at your car dealer 


your car. 
car body. 
or auto supply store. 


Fulton Side Shields (also shown on car above 


heep rain out, let fresh air in through 
windows. Made of aluminum, 


by stainless steel spring clips. 


NO 36 DE LUXE 
TRAFFIC LIGHT FINDER 


<= NO. 25 BUMPER CLAMP 


trailer to automobile 
able to fit most bumper 
y West of Rockies, $7.00.) 
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Prices subject to ch 
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The Fulton Compony, Milwaukee 14, Wisconsin 
in Conade, J C Adoms Co., itd., Terento, Onterie 


Price, $2 


Easily attached 
$7.95 patr, 


ne ) 


Brings those high overhead traffic lights into ez 
Easily attached to inside windshield frame. Fu 
able tor all drivers, $2.95. 
No. 34, with smaller lens, attached to 
windshield by vacuum cup, $1.00 


For use in attaching two-whee 
All-steel, adjust 
shapes 


ee 
iy NO. 0-7 TRAILER COUPLING 
7 For two-wheel trailer loads up to 
a. two tons. All-steel, can be 
or welded totrailer tongue Easily 
operated hand wheel, po 
safety latch, heat-treate 
a" 6 


SUN SHIELDS 


14.95. = 


lowered E 


Your customers will 


see this advertisement in 


axy View 


ly adjust Ne 


f the POST May 19th. 








el utility 


$6.65 


bolted 








sitive 


od bolts, 


a FULTON 


pas 1912 South 


notice 


COMPANY 


82nd Street 





Milwaukee 14, Wisconsin 





18 





Broader Benefits Sought in Various States .. . 


Idle Pay Plans Pushed 


By Bethune Jones 
Staff Correspondent 


Bills to extend the trend of re- 
cent years toward further liberali- 
zation of state unemployment com- 
pensation benefits have been widely 
introduced in state legislative ses- 


;lower unemployment tax contribu- 
| tion rates for employers. | 

More favorable contribution pro- | 
visions for employers already have | 
been enacted in Iowa, New York | 
and North Carolina, however, with | 
such proposals still pending in sev- | 
eral other states, including Massa- | 
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pensation in the preceding five 
years. Under the new act, a per- 
son who has been’ working 
steadily for the last five years is 


entitled to receive $28 a week for | 


@ period of 26 weeks, instead of 
the regular maximum of $22.75 
for 20 weeks. 


| 
| & 
| 
| 
| 
| 


Langlois Motors in Montreal— 


Roger Langlois of Montreal, who entered the auto business as a salesman in that city in 1933 





sions throughout the country this 
year, a survey reveals, with such 
measures already enacted by at 
least nine states and pending in 10 
others. 

States which already have en- 


and obtained a Chrysler-Plymouth-Fargo franchise in 1946, will open this new building for 
eee Langlois Motors, Ltd., in the near future. The quarters have a floor capacity of 42,000 square 

No major bills to extend the cov- | riodic layoffs at state expense, ANd | feet. Service equipment includes a Globe hoist, Bean Frame Master equipment and DeVilbiss 
erage of unemployment compensa- | from rushing to file unemployment | spray booths. 


i h t b nacted this |Claims when they are only out of| __ ; 
ae eee eee f . k for a week or two. It will| 


chusetts, Minnesota, Missouri, Ore-| “This plan,” Teets said, “will dis- | 
gon and Rhode Island. 'courage workers from taking pe-| 


acted bills providing for more a ae Be mg = aoa ave the steady worker a feeling | $20 to $27, and requiring that appli-| to 5 percent of his average annual 

liberal jobless benefits include leatdateren 'that he has a stake in the unem-|cants make “reasonable effort” to| payroll, his tax decreased from 3 

Colorado, Indiana, Iowa, Nevada, As a result of a new law enacted | Ployment compensation fund.” | find work. | to 2.7 percent. The new measure 

New Hampshire, North Carolina, |py its 1951 legislature, Colorado| The new Colorado statute also| A new Iowa law increases the decreases the tax to 1.8 percent. 
maximum weekly unemployment When the employer’s excess pay- 4 


claims to be the first state in the|changes the base period on which | 
nation to incorporate an incentive|an employe’s eligibility is comput- | 
provision for employes in its un-|ed, and simplifies book work for} 
|employment compensation program. | employers. Instead of reporting 

Recommended by Colorado Em- | Quarterly on all employes, an em-| 
ployment Security Director Bern- | Ployer now is required only to re- 
ard E. Teets as a “bonus” for ieee on workers who become eligi- | 
steady jobholders, the new law | ble for compensation. 


ears of heavy legislative activity) raises and extends the maximum Indiana’s legislature enacted a_ tributions exceeded the total bene- r 0 ; 
h benefits for workers who have . increasing weekly unemploy- | A bill enacted in Nevada increases 


have accompanied their benefit lib- fits charged to the employer’s , 

. ‘ ae <s : : b | unemployment benefits for persons 
eralizations with Provisions for| not drawn unemployment _com- |ment compensation benefits from _ merit rating account by from 2% ‘with dependents up to a maximum 
ape | of $37 a week. Another new Nevada 
'law amends the state unemploy- 


North Dakota, Utah and Wash- 
ington. States in which such 
measures are still pending in- 
clude California, Delaware, Flor- 
ida, Massachusetts, Michigan, 
Minnesota, New Jersey, Ohio, 
Oregon and Pennsylvania. 

Fewer states than in other recent 


|ment reaches from 5 to 7 percent 

of his average annual payroll, the 
new Iowa measure reduces his tax 

| to .9 percent. When the excess goes 

jup to between 7 and 10 percent, 

the employer’s tax bill will be re- 
duced to .45 percent instead of 1.8 

| percent as heretofore. 


compensation benefit from $22.50 
to $26, without changing the du- 
ration of 20 weeks a year. The 
measure also decreases employ- 
ers’ contributions in three brack- 
ets. If, at the beginning of a cal- 
endar year heretofore, the con- 








/ ; : 
FOR ONE REASON / OR THE OTHER manate Teams a Goveenge eoriodl- 
tural workers and domestic em- 


ployes in private homes, provided 
the federal social security act is 
expanded to include them. 

New Hampshire's legislature en- 
acted a bill increasing weekly un- 
employment benefits from $25 to 
$28, and raising the number of 
benefit weeks from 23 to 26, 


ane Gm a ob & ab 






















If you've tried every known brand of Given final passage in North 
piston rings steel, iron, and alloy Carolina was a bill boosting un- 
easy and severe and you still employment compensation bene- 
fits and at the same time cutting 
cross your fingers on every job employers’ contributions by some 
$3,500,000. The measure increases | 
maximum weekly payment to an 
unemployed person from $25 to I 
$30. It also lengthens from 20 to G 
| 26 weeks the period of time the v 
5 payments can be made, as well Vv 
eee You Need P erfect Circle Ss New as eliminates a one-week waiting S 
period for persons to become eli- tl 
gible for the benefits. y w 
r & & Unemployment benefits in North , h 
Dakota were raised from a maxi- 1 
mum of $20 to $25 a week. A pro- t 
|posed revision of the rate sched- bi 
ule for employers was withdrawn te 
é from the North Dakota legislature 
ocr OAT ORC |on the grounds that the federal gov- J 
|ernment may soon revise the basic I 
|law governing unemployment com- t 
f : : - ‘ pensation. s 
2-in-1 gives the protection of solid Yes, for one reason or the other . . . either Utah’s legislature increased un- i 
chrome plating on BOTH the oil and top for your own peace of mind, or for your /employment benefits by $2.50 per t 
compression rings for more than twice the life customers’ protection and satisfaction . . . week and extended the maximum : 
of ordinary sets . . . with sustained power you need Perfect Circle’s new 2-in-1 Chrome boy ae such payments from 25 to ; 
and economy! Set. It’s the set that assures positive oil con- A measure enacted by the ‘ 
trol without scuffing or scoring. Washington state legislature in- 
2-in-1 gives a choice of springs with each creased jobless benefits to a max- ' th 
set . . . a NORMAL PRESSURE spring for re- Whether cylinders are slightly or badly jae ee ian 2 fo 
bored and slightly worn engines . . . and a worn, tapered or straight, round or out-of- $25 for 26 Coe ee 
HiPRESSURE spring for badly worn engines round, 2-in-1 will establish a new high stand- Enacted in New York state was ca 
and known oil pumpers. It lets you choose ard of piston ring performance! Perfect a bill revising the unemployment |! th 
the best spring pressure for every job! Circle Corporation, Hagerstown, Ind. compensation law to provide lower th 
costs to employers with stable pay- th 
rolls and to tighten requirements bi. 
for benefits. at 
Main change from the former a 
New York law is a new merit-rat- 
ing system to give employers a tax V 
rate more nearly reflecting the in- 
TOP COMPRESSION RING dividual employers employment ex- pa 
Plated with Solid Chrome perience. Only employers of four bis 
+ are subject to the law. pa 
esult of New York’s new law ‘ 
NEW CHROME OIL STOPPER will be that a variable tax rate ca 
Steel rails plated with Solid Chrome. sonmne Stet nothing to 3.7 percent tot 
Alternate HiPressure spring with every > ceed aoe - 
one : be assigned to employers, depend- re 
opper—at no extra cost. ing on the stability of their pay- be 






rolls. 

An emergency tax up to 1 percent 
can be levied on all New York em- 
ployers in years when the general 
reserve funds fall below reserve re- 
quirements set up in the new act. 


ia ome Build 
Wash. Plant 


PITTSBURGH. A new alum- 
inum smelting plant, capable of 


a sure bet 'a one set 


ec 


cou 
cor 
bile 
its 

lun 
Ma 






9 
7 
, = &# 


. supplying 170,000,000 pounds of 
aluminum annually, will be built by 1 
tae a Aluminum Co. of America at Wen mis 
atchee, Wash. gue 
Construction will begin immedi- Spe 
ately, the company announced and Vice 
it is expected that the first alum- Lor 
inum will be produced in the plant | ae 


within 15 months, 








(The opinions expressed herein are those of Columnist Van Tassel and are not 


necessarily those of 


By J. B. Van Tassel 


N AN analysis of several stock- 
room department operations, I 
have found that very few, if any, 


Dealer Business Counsel 


Obsolete Parts Should Be Separated 
From Active Stocks 








Automotive News.) 


|that have not moved for maybe a| | 
|year or two, but from your demand | 
|experience you know that you will | 





Sa Output Termed 





Trailer-Coach 


Vital to Defense 


CHICAGO.—Edward L. Wilson, 
general manager of the Trailer 
Coach Manufacturers Assn.,_ re- 
leased figures showing the only 7.4 
percent of present house-trailer 
output is earmarked for retired 
couples, students and other tradi- 


a ae NE REE Nee 




















ns f the operations have made pro-|have a sale for them at list price | tional buyers. 

ad vision for obsolescense reserve. | Sooner or later. Wilson’s figures disclosed that 

y In other words, the obsolete parts| These parts should not be 25.2 percent of current production 

2 and accessorieS| elassified as obsolete parts and is going to members of the armed 
were carried On| should not be included in your forces; 4.1 percent to other govern- 
the books in with! reserve for obsolescence, Only | ment employes and 63 percent to 

| the total of cur-| parts that your demand record defense production workers. 

3 rent parts and ac-| would indicate are not saleable Trailer coach manufacturers are 

; cessories. HOW-! merchandise should be included using these percentages with au- 

» ever, in view of| in this reserve. a in Washington to prove | 

" the present short- : : ‘ at there should be no curtail- | 

. 4 age of parts and e. ‘dling at yp Bay BR a Dealer Takes 21-Year Old DeSoto Tradein— ment in output of their products. : 

1e the possibility of setting up of this reserve from an Malcolm S. Bump, DeSoto-Plymouth dealer in Newport, R. I, took this 1929 DeSoto four-door “Many army, navy and air force 

x this condition be- accounting and tax standpoint with sedan in trade on the purchase of a 1951 DeSoto and is using the veteran as a display car. | reserve officers are buying trailers ' 

2g coming more your public accountant or income The old auto has its original motor and paint. It was manufactured a year after DeSoto| when called to active duty so that ' 

t, 3. B. Yan Tassel acute, there May /tax consultant. entered the industry. they may move their families with | 

o- ae be some question| Any questions you may have them from post to post while still — 

8 as to whether a part is obsolete) concerning Dealer Business Man- | Crockard Expanding Service | work and double capacity for pas- |!" this country,” said Wilson. t 

or saleable. | agement, will be answered by : a senger car service, is under con- —__—_——___— 

=) Most dealers have some obso- | 7 B Van Tassel, care of AUTO- A service department addition, to| struction for Berkeley Crockard gimadiies faames Ge ae ee 

is lete parts and accessories in their | votive News.) make possible heavy-duty truck | Chevrolet Co., Berkeley, Calif. and sales every week. a 

m inventories which should be sep- rte aa s soieinsh alent neisdstnsininannincastansasisias emacs =i . eshte setae 


| 
a arated from the inventory of cur- | 


y= rent parts and accessories, both 
i- on the books and in the stock- | 
l- room, By obsolete parts and ac- | 
i- cessories I mean old items and 
d accessories that are no longer | 
is classified as saleable merchan- | 
dise, parts and accessories that | 
1- are not moving because they are 
1 for old model cars. 
oO It is a simple matter to separate 
of this obsolescence from your current 
stock and set it on your books so 
that you always know exactly what 
it amounts to, compared with your 


total of current parts and accessor- 
ies. | 


FOR AUTOMATIC 
TRANSMISSIONS 





———- SS 








* * 
. he MANY operations I have an- 
: alyzed lately this obsolescence 
: has been anywhere from 0.2 percent 
s of total parts and accessories in- 
. ventory to 12.5 percent. On an in- 
l ventory of $10,000 this would mean | 
; a high obsolescence of $1,250. In 
this case the dealer finds he is 
worth $1,250 less than he thought 
h £? he was before this analysis was 
. made. On a $100,000 inventory, and . 
- there are many this size, this high 
: obsolescence figure would amount 
a to $12,500. 
re The best way to determine a 
ye required reserve for parts obso- 
ic lescence is to carefully analyze 
n- the movement of every part in 
stock. Most dealers have a parts 
n- inventory and sales control sys- 
er tem, which includes an inventory 
m record card showing the move- | 
to ments of every part. It is from | 
these cards that this analysis 
p should be made, 
- Make a detailed record from 
- i these inventory control cards of 
be every part you have in stock and 
for which you have not had a sale | 
prior to or during 1949. Pull these | 
AS cards from the active file and put 
nt ' them in a separate section and label | 
er them “Obsolete Parts.” Then pull | 
y- these specific pieces from the actual 
ts bins and transfer them to a separ- 
ate section and mark this section 
er “Obsolete Parts.” 
it- + + * 
aX WHEN you have completed this 
n- transfer of obsolete cards and 
X= parts from the active files and) 
ur bins, you should price each obsolete | 
w ae af dualieer aelee son one SPECIALLY FORMULATED FOR AUTOMATIC TRANS- ‘Low volatility no disagreeable odors 
- a — ae —— ml MISSIONS, AND SPECIFICALLY APPROVED BY = 
ese ete rts | ° a . 
- actual cost or book cates ee | GENERAL MOTORS AND OTHER AUTOMOBILE . High resistance to foaming. 
- represent the total amount equiva- s s i 
y- lent to an adequate reserve. MANUFACTURERS. ARMOUR INSTITUTE QUALIFIED. . Gives greatest protection against corrosion. 
) I vi : ; y 
nt _ Bey ee 708 WE Ons porte | New Quaker State Quadromatic Automatic . Minimum effect on seals and gaskets. 
a e Transmission Fluid, Type A, offers eight 
= N. =. Old Timers important advantages: , = re ee pe for clutch and 
* r As ( ylanetary band lubrication. 
lo Meet May 9 1. Mixes perfectly with oil used for initial erties: 
| NEW YORK. The metropolitan factory fill. 
council of Automobile d Timers, Tse aker State - a atic 
comprising pioneers »f the automo- - Maximum stability- won’t form harmful Use Quaker State Quadromatic Automatic 
| bile world in this area, will hold sludge or varnish. 'ransmission Fluid, Type A, in auto- 
wie its ninth annual reunion and| avd a dati tan arent eid penne fash mcm ie ss ‘ 
of luncheon at the Hotel Roosevelt, | . Minimum change in body with changes in matic transmissions for peak per for mance 
of May 9. temperature. and greatest customer satisfaction. 
by Thomas F. Murphy, police com-| 
1" missioner of New York, will be the} 
guest of honor and _ principal 
3i- speaker. C. Ray Palmer, executive | 
ad } vice-president of the Brooklyn and | 
m: Long Island Automobile Dealers | 
nt Assn., who is president of the} 


council, will preside. 


QUAKER STATE Oil REFINING CORPORATION, Olt city, 


PA. 
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Old-time lamps were so inadequate for driving 
at high speeds, or in perfect security at low speeds, 


that only the bravest motorist drove at night. 


, pe organization that is now the Auto-Lite Lamp 
Division was building lamps for the carriage trade 


as far back as 1896. These lamps in spite of steady 


ability, economy and convenience 
so necessary for safe driving in the 


dark. Then in 1911, Auto-Lite pio- 





neered the principle of automotive 
electric lamps supplied with power from a generator 
installed as part of the engine. This practice is now 


universally standard on all modern makes of cars. 








improvements lacked the depend- 


original equipment on many makes 
of America’s finest cars, trucks, 


tractors, airplanes and boats. Their 





ae 


— now just” Tun on your lights 


Success of Auto-Lite pioneering is 
written in the progress of the auto- 
motive industry. It’s written, too, in 
the fact Auto-Lite is the world’s larg- 


est independent manufacturer of auto- 





motive electrical equipment . 

producing more than 400 products in 28 great Auto- 
Lite plants from coast-to-coast. To- 
day ... Auto-Lite products, backed 


by world-wide service facilities, are 





record of dependability during 39 years of use is 


summed up in the phrase... “You RE 


Anways Ricur Wrirn Auro-Lire.” 


BATTERIES * BUMPERS * FUEL PUMPS * HORNS * GENERATORS 


DIE CASTINGS—Gray Iron; Zinc and Aluminum Base 


LIGHTING UNITS ¢ SPEEDOMETERS * SPEEDOMETER CABLE 
SWITCHES © STARTING MOTORS ¢ INSTRUMENTS & GAUGES 
IGNITION UNITS * MOULDED PLASTICS * WINDSHIELD WIPERS 
WIRE & CABLE * SPARK PLUGS * METAL FABRICATED ASSEMBLIES 
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In the Hopper 


Gov. Payne has_ signed 


into property coverage will remain at) 


Maine law a bill allowing employ- | $5,000. 


ment of women during the national | 


emergency for 10 hours a day, or| 
more, up to 56 hours a week, with | 
the consent of the state commis- 
sioner of labor and industry. 

* * +. 


lowa Night Speed Bill 


Defeated in Senate 

A bill to place a night-time | 
speed limit of 55 miles per hour | 
on Iowa highways failed to pass | 
the Iowa legislature, dying in the 
sifting committee of the senate. 

The measure passed the house 
by a substantial vote in March. } 


+ * * 


N. Y. Doubles Liability | 


Gov. Dewey has signed into New 
York state law a bill doubling the 
amount of liability insurance re- 
quired of motorists after they have 
had one serious accident. When the 
new law goes into effect July 1, the 
coverage for injuries or death 


| 
| 


must be increased to $10,000 when 
one person is killed or injured, and | 
$20,000 for more than one. The} 


«8 


Efficiency 
Make YOUR 


| placards. 


” * * 


For Dangerous Cargos 


A New York bill signed by Gov. 
Dewey sets up _ regulations for 
transporting in motor vehicles of 
dangerous substances, such as in- | 
flammable liquids and gases, cor-| 
rosive liquids, poisonous substances | 
and radium-active material. 


It makes such transportation il- 
legal if it “unreasonably endangers” 
persons or property. The law re- 
quires trucks carrying dangerous 
substances to be marked with 








* * * 
Pennsylvania House Passes 


Driver Training Measures 


Three measures which would 
require a standardized system of 
driver training programs in Penn- 
sylvania’s public schools have 
been passed in the house and 
sent to the senate. 

The measures would require 
the department of public instruc- 
tion to direct establishment of 


Is Es 
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AIR COMPRESSORS 


(Electric or Gasoline Motor Driven—vertical or 


horizontal tank mounted.) 


Curtis compressors are ruggedly built for long, 


efficient operation. 


Hydraulic 


Car Washers 
(300 Peunds Pressure) 


For better and faster 
car washing, every 
shop needs this mod- 
ern equipment. More 
cars are washed per 
day — more profits 
for you. 





All Curtis Automotive Service Equipment is 
precision made from top quality raw materials 
— and there is built in 97 years of manufactur- 


ing “know-how.” 





AUTOMOTIVE 


EQUIPMENT 





McGoldrick Motor, Macon, Ga.— 


This Studebaker dealership has moved into new quarters at 240 Third St. J. P. McGoldrick | junctions in labor disputes has been 


is president of the firm, and is assisted by his sons, J. P. jr., and Tom. 


the uniform driver training pro- ,has filed a bill which would allow 


gram; provide for state-aid to |museum-piece autos to have per- tn c 
|manent licenses. Higgins’ dealer-|O°riginal sent the legislature by the 


school districts for employment 
of highway safety education in- | ship is in Ferndale. 
structors, and appropriate $626,- a. ©. 2 


y f ° 
ae a | Aneel Inspection Measure 


public instruction for driver 
training courses in the schools. Moves to Missouri House 
Missouri’s senate has passed 


ea x * 
and sent to the house a bill which 
(Pon-| would require that all vehicles 
registered in the state undergo 


Permanent License 


Sen. George N. Higgins 


tiac), of the Michigan legislature, 










SERVICE | 





Full-Hydraviic TWO-POST LIFT 


Provides complete accessibility 
for faster, better work by your 
mechanics. 





Ih 


LJ ) 
=~ 


«1 Rotating Auto Hoist 


Free wheel or roll-on! 





Ne A-51-1 
PRS SPS Se sae Sees 


CURTIS PNEUMATIC MACHINERY DIVISION 
of Curtis Manufacturing Company 
1976 Kienlen Avenue, St. Lovis 20, Missouri 


1 am interested in items checked: 


C) Air 
Compressors 
[_} Auto Lifts 
WM ec ececeves eeeeece Peeeereresresesesesess 
[_} Power 
Car Washers Street.......... oeeneeeeiedann eabescecese 


an annual mechanical safety in- 
spection. The measure would be 
administered by the state depart- 
ment of revenue, which would 
establish inspection stations. 
Under the bill, every vehicle 
| registered in the state would 
have to be inspected at least 
once, but not more than twice, 
a year. Certificates of inspection 
and approval would be issued for 
each vehicle. A $1 fee could be 
| charged for each inspection, Vio- 
| lation of the proposed law would 


be a misdemeanor. 
* * * 


| Rhode Island Governor Gets 


| Bill on Labor Injunctions 
A bill restricting the use of in- 





|given final passage by the Rhode 
Island legislature and sent for sig- 
nature to Gov. Roberts. 

The bill was a substitute for an 


|governor. It provides that no in- 
junction or temporary restraining 
order—which in effect amount to a 
court prohibition against certain 
jactivity by a particular union— 
ishall be issued on account of a 
[threat or unlawful act except 
jagainst the person, persons, asso- 
| ciations or organization making the 
|threat or committing the unlawful 
act or condoning the unlawful act. 
* * + 


Sales Tax Hike Rejected 
By Arkansas House 


A special session of the Ar- 
kansas legislature adjourned 
after rejecting a proposed in- 
crease in the state sales tax 
which would have produced about 
$12,000,000 annually for schools 
and welfare, 

The measure, which would have 
boosted the rate from 2 to 3 per- 
cent, passed the state senate, but 
failed to get through the house. 
Failure of the legislature to enact 
any new major revenue measure 
threw the problem of _ school 
finances back into the laps of 
local school districts. Gov. 
McMath, announced he had no 
plans for calling another special 
session, 

* * ® 


Towa Increases Fines 


For Overloaded Trucks 


The Iowa legislature has passed 
|a group of five bills affecting truck 
and bus operation in the state. 

Among them were provisions for 
a schedule of increased fines for 
trucks violating the minimum 
weight laws, and another giving the 
highway commission increased 
funds to hire officers to check for 
overloaded trucks, and increase the 
number of truck weighing stations. 

* x * 


Calif. Governor Calls 


For State Price Control 
Enactment of state price con- 
trol legislation was urged by Gov. 
Warren in his message to the 
| opening session of the 1951 Flor- 


ida legislature. 
Asserting that “steadily rising 
prices are making it very diffi- 
cult to purchase the necessities 
of life,” he declared that “inflated 
prices are producing fortunes for 


a few and misfortune for many.” 
* * * 


Colorado Governor Accents 
Highway Problems 


Gov. Dan Thornton of Colorado 
has indicated he will include the 
highway problem and the related 
trucking problem in his 1952 legis- 
lative call. 

The problem, as he sees it, is the 
overall highway use, the highway 
tax and the truckers’ role, which 
directly concerns the motoring 
| public. 

* * a 


Texas Considers Bill 


On Commercial Licenses 

A bill permitting drivers of farm 
| pickup trucks to operate without a 
}commercial vehicle operator's li- 
prwone has been passed by the Texas 


senate and sent to the house. 
* - 


Calif. Deletes Registry Hike 


From Driver Training Plan 


A bill to increase the automobil: 
registration fee 50 cents a year t 
expand the driver training progran 
in California schools has been kille 
by the ways and means committe 
of the California assembly. 

The committee approved anothe 
; bill which would provide for in 
creased state support to schools fo! 

| (Continued on Page 36, Col. 1) 
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chairman of the Mutual Broad- 
casting System. E. M. Antrim, 
secretary of WGN, Chicago, and 
| @ director of Chicago Tribune  gujusu ee. 
| Co., was named vice-chairman. : 






Affecting Factories and Dealers .. . 





ee 
Auto Advertising — foores GROUP 
CARS Ano TRUCKS 
' Ad Addenda eae ne 
By George Deery Life and Holiday, the latter two CBS network radio rates will rae 
Associate Editor publications being additions to the! be cut 10 to 15 percent, effective 


As a result of the enthusiastic | schedule. National Petroleum News| July 10... The dollar volume 
response to a series of general con-|and Gasoline Retailer have been! of direct mail in January and 
ferences last November on more|added to the company’s extensive; February was $171,052,031, up 15 
efficient distribution of goods, the| list of trade media. percent over the same months 
Chicago Tribune will sponsor a Both campaigns were prepared| in 1950, according to the Direct 
second advertising and distribution | under the direction of Evans and| Mail Advertising Assn. 
forum May 7-9. | Robert Pfleger, vice-president of Representing the National 

Dr. G. Rowland Collins, dean of |Meldrum & Fewsmith, Cleveland ad| Assn, of Magazine Publishers, 
the graduate school + oon agency. a toa Stennis — of , 
administration at New York uni- f yurtis ublishing o., to ® | For Demonstrations and Lectures— 

—t a. yg Po oe cine Expands . ‘ pte cg ey oe ee | Rootes Motors, British automobile and truck maker, has introduced its special aemonstra- 
May 7, wi an ress on Schipper-Webb Associates, public : tion and lecture vehicle in New York. The long wheelbase truck has a special body which 


ers’ ; pe “great damage to the nation as : 
Coming Threat of a Buyers relations and advertising counsel, | well as the publishing industry.” | ¢@'ries lecture and display material. It has an office, and loud-speaking system. 





é 


Market.” Other speakers sched- |p troit, announces its removal | . — ——-— —— $$ ——$$$$___ 
iscuss various aspects : eT Institutional advertising prom- 

he hick teas nanan cadet, ee ae ae | ises to become almost as impor- scribers own cars, while the | manager of the merchandising de- 
4 “Trends in Distribution,” will in- ae is headed by J. Edward| tant, if not more so, than the figure for all U. S, families is | partment. He spent almost five 
clude Earle Ludgin, president, |gchipper and Frank Webb | product campaigns, says D. W. 73 percent and 24 percent own | years with Young & Rubicam, New 
Earle Ludgin & Co.; Lucien E. | ? ‘ce ; | Figgis, chairman of American | two or more autos, compared (York, where his assignments in- 

Oliver, national merchandising | Qn oj] N d Chai Can. World conditions prompt | with 11 percent for the nation. | clude General Electric. 
manager, Sears Roebuck & Co., ee See cee ee presentation of the merits of | * * « | Charles D. Hepler, formerly with 
and E. B. Weiss, director of mer- | Thomas F. O'Neil, vice-presi- the American system in institu- | Nessee the Detroit Times and the Amer- 
chandising, Grey Advertising dent and director of General Tire tional copy, he said in a speech | ; | ican Legion Magazine, has joined 
Agency. & Rubber and a vice-president | in New York. Brooke, Smith, French & Dor-|the Detroit staff of U. 8S. News & 
- and director of Don Lee-Yankee | Time’s research department (rance, ad agency, announces ap-| World Report as sales representa- 


ten Geondd ahs tae Geena a radio networks, has been elected says that 87 percent of its sub- pointment of Albert J. DuBois as | tive.” 
the second afternoon of the forum, = : : a = ean 

while the third day’s meeting will | 
be devoted to “The Marketing Prob- | 
lem.” 

Among speakers already booked 
for the May 8 and May 9 sessions | 
are A, E. Aveyard, executive vice- | 
president, MacFarland, Aveyard & 
Co.; Dr. Burleigh Gardner, execu- | 
tive director, Social Research, Inc.; b if A 
Richard A. Graver, vice-president, | fails uye rs oY ig 
Admiral Corp.; Marion Harper jr., | 
president, McCann-Erickson, Inc., | 
and Henry G. Little, vice-president, | 
Campbell-Ewald Co., Inc. 

. * a 


CCC Promotes Sheehan 

E. C. Wareheim, president of 
Commercial Credit Co., Baltimore, 
announces that its principal install- 
ment financing 
subsidiary, Com- 
mercial Credit 
Corp., has elected 
Michael Sheehan 
as a_ vice-presi- 
dent in charge of 
advertising and 
sales promotion. 
He entered the 
advertising 
department 
of Commercial 
Michael Sheehan Credit in 1936, 
was on active duty in the U. S. 
Naval Reserve from 1942 to 1946, 
and after his return from military 
service was appointed advertising 
manager in 1946. 

AZ 









2 
\ 


4 


me COM <7 
igh 





Iss 


CUSTOM-BUILT 


Motorola 


AUTO RADIOS 
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* * 
Special Auto Edition 
Car and truck essentiality gets 
a strong boost on the title page 
of the 20-page special auto sec- 
tion published by the St. Louis 
Post-Dispatch. An editorial by 
} Virgil Baker, is bordered by col- 
ored illustrations from AvTomo- 
tive News pointing up the im- 
portance of autos and commercial 
cars in the U. 8. economy. 
. * * 


Curtis Picks Ad Chief 


Curtis Mfg. Co., St. Louis, manu- TO MILLIONS of car owners, Motorola means the BEST auto radio 
facturer of saws, pneumatic ma- 


chlnery, aie cenditieninn ond te-| they can install in their cars. You can suggest a Motorola Custom- 
frigeration equipment, announces Built Auto Radio with the complete confidence that it will live up 


appointment of Harold L. Zimmer to the high quality standards your new car customers expect. 
to the post of advertising manager. 


Zimmer was formerly with the St. . eT yee iy yg test) 
Louis Star Times. exact fit... perfect match 
Pay-Off Pitas Motorola Custom-Built Auto Radios are specially designed to 1951 cars and trucks. 


Strikingly impressive proof that fit the radio recess in each car perfectly. Installation is speedy, easy 
publication advertising will move and inexpensive. The control head is individually designed to 
goods in quantity is evident in the match exactly the car's instrument panel. This radio i 
result of Willard Storage Battery’s RE ) fic panel. This radio is actually 
fall campaign, which introduced | made for the specific car you sell. 
the Willard Super Master battery, 7° 
t the firm reports. The ads created satisfied customers... 
an immediate demand for the 

Super Master and orders soon out- 
rr eens. id performance —clear, natural tone and amazingly powerful, 
. E. Evans, merchandising man- 
ager, points out, “It became neces- Ee ; ; 
sary to slow down the ad cam- volume control maintain this superior reception without inter- 
ee ae pA os a eee ference or station drift and fading. Most models with automatic 
with demand. Our experience with | : 
this program once more confirms | low-priced manual controls. 
our faith in publication advertis- | 
ing,” Evans said. 
Because of the successful fall | 
campaign, Evans announced, Wil- | 
lard has started an even more ex- | TUNE IN 4-STAR REVUE 
tensive program this spring and/| EVERY WEEK ON NBC-TV 
will use nine major national con- 
{ sumer magazines. Collier’s, Look, 


Time, Farm Journal, Country 
Reuiomas Sremvestine Pavecer: MOTOROLA INC, 4545 avousra Biv, cHICAGO 51, ILLINOIS 
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CHEVROLET 
OLDSMOBILE 


; . 5 ’ STUDEBAKER 
Motorola Custom-Built Auto Radios give the finest kind of 


s KAISER-FRAZER 
long-range reception. The patented motor noise filter and automatic 
BUICK 


“fingertip” pushbutton tuning .. . several available with deh i Lah 


HUDSON 


write, phone or wire your distributor 
mt a 
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Fable for 
Family Men 


By ED ZERN 


















Orx<: THERE WAS A MAN whose wife 
often gave him unsolicited advice. 


‘“‘Why don’t you trade our car on one that 
has an Airliner Reclining Seat?’”’ she kept 
saying. ‘‘I’m entitled to a little consideration. 
And why don’t you get us a car that runs 
smoothly on regular gas—and gets twice as 
many miles to the gallon as this heap?”’ 


At other times she would say, “‘Horace, you 
must be out of your mind, so-called. The 
idea of driving a car without a Weather Eye 
Conditioned Air System! And only a goof, 
unaware of comparative values, would 
tolerate an automobile that rides as bumpy 
as ours, and doesn’t even have seats that 
turn into Twin Beds, or a one-piece curved 
windshield on all models!” 


a. 
wi 
we 
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This went on for some time, until Horace 
finally went down to his Nash Dealer’s and 
ordered a 1951 Nash Airflyte. 


**I’m sure you'll be happy with this car,” 
said the Dealer, ‘‘and that your wife will 
like it as much as you do.” 


‘She can like it or lump it,”’ said Horace, 
4 sternly. “In my family, Mister, J make 
the decisions!”’ 





THE AMBASSADOR + THE STATESMAN «+ THE RAMBLER 


The World’s Most Modern Cars 


Nash Motors Division, Nash-Kelvinator Corporation, Detroit, Michigan 


morals There's only one car that combines 
a special appeal to rugged outdoor sportsmen 
with comfort features that make a big hit with 
women, and Nash Dealers are glad it’s the 

car they’re selling! 





The interesting portraits of Horace and his wife, in their pre-Airflyte 
period, will grace 5,000 billboards during May, and will be seen and 
reflected on by upwards of 75,000,000 art lovers and automobile buyers. 


ili you order our 
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Australian Auto News 


Boom in Sales Continues, with Austin First; 


Ford Leads U. S. Car Totals 


ee a Australia. — (UTPS) 
The November registration of 


—, Continental cars with 215. 
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|keted at approximately $2,050, but | 
even before it was publicly shown, | 
many thousands of orders had been 
| signed up with dealers. 
| The company claims 
backlog of nearly 50,000 units to/| 
meet—at least two years’ produc- | 





tion. 


In the commercial field, Austin 


vehicles indicates that the boom | gold 1,082; 


and commercial vehicles 5,389. 


of Britain with 1,829; Holden, 1,766; 


Morris, 


* 


682; 


* 


Standard, 1,119, and Morris, 1,014| Holden Truck Show 


among the British makes 
For American cars, Ford led 
with 343. Renault headed sales for 





HE HOLDEN utility truck 


Bedford, | 
continued. Auto sales totaled 12,187/559 and Ford, 411. The percentage | 
of British sales was: 
In the auto field, Austin headed percent, and comme 
the list with 2,037, followed by Ford | 70.8 percent. ‘ 


autos, 71.7) 


* 


Gift Autos 
HE GOVERNMENT has decided 
that gift autos from USA to in-| © 
rcial vehicles, gjyiduals in Australia must be bond- | _ 
ed for $4,250 by the recipient. This | ~ 
amount will be forfeited if the car 


oe 


|is sold within two years. 


it has a| 


The vehicle must come direct | 








|Kerr Motors, Bremerton, Wash.— 
The |8th anniversary of this Ford dealership has been celebrated by S. L. Kerr, 


owner of 


now on show in the capital | from the manufacturer, and be| the business. Kerr said that other buildings, not pictured, accommodate service and painting 
|cities of Australia. It is being mar- | handled by the local distributor. 


New Passenger Car Registrations, 31 States for March, 1951- 1950 
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Car registrations by states are i 3 : 3 
released here weekly, as com- os a 6 = 
pleted by R. L. Polk representa- ez 2 2 = 
tives in state capitals. =5 : = 2 
Or > = 
i 'S1| 4506) 2829) 8563! 15134) 31032) 23548) 615! 6160) 30323) 12415) 2342; 30011; 8324) 8727; 61819 2067; 1930 3997; 42) 76) 153! 4175; 3580; 2161; 5297; 709; 324| 143688 
cette for March 60| 1421| 999 3009 3990 9419| 291591 757| 8066| 37982/ 13283) 1971 | 32643) 9414; 10833, 68144, 131) 930 106! 20| 139) 153) 3982) 4419) 1934) 7941, 657) 101} ‘135952 
Alabama 5132). +77; +273; +«2646, ~=«41N28| +=«s349, = 36) += 258, 91643) 489, 72,s«s1602,s313) 392, 2868 377—i«Osti«i8 7 72 a1 a St | Se 1; 6300 
‘50 27 34, 68} S49 178, 1757 55 622) 2434, 591, 65) 1389, 359,391, 2795 3 21 24 | 7 99 193 57, 430 7 6225 
Indiana 51) 524. «379, «+1028, 1950, 3861, 3147, 67, 658, 3872 1314 270, 4180 985, 1164 7913 265, 236 ~=—-501 1 2; 20 550| 492, 255 1248 66 5, 18806 
50} 150) 140, 368) 369! 1027) 3634 69, 676 «= -4379'Ss«1539/ 228, «= 4058-1128) 1256 8209 10 145 155 2) 18 494, 709 219° 1649) = 68) 2) 1693! 
Kenses Pa “51,202, +137, +430, +821, +1590, 1442 37, 376 «1855, «695, = 110.s«*'708=S 409; = 537 3452 128 74-202 10, 229, +232, «105, «= 262 16, 5 7958 
'50' 106 78, 254) 315 753, 1503 45| 439| 1987, 683 58) 1589/ 428; ~—‘553 3311 6 42 48 2) 5 207, 222; 127) 402 12 7076 
—_ 51, 483, 336, 669, 1622 3310 2342, 68, 559, 2969 1225 247, 3248 1146, 986 6852 125, 124) «(249 2 11; 20, 281, 311) 175; 483 60 44 14768 
oo 'S0| 140 108 980, 337/962-2448) | 496, 3010, 1332/ 221, 2626, -995/_—*1132| 630612), 5) 18 296 408) —-144|_—-805. 60} 23112110 
Michigan a* 51, 1097) 600) 1786, 3601, 7084, 6308, 132; 1521, 9961, 3169 982, 9343) 2310, 3204, 19008 513, 570, 1083 2 2, 12; 822, 649, 456 868 74 8, 40029 
. '50| 136) 152) 301, «375,964, 8514) 194. —‘184i/ 10549-3113! 769, 8263-2238) 2663) —1 7046 34) 254 288 i 2) 16 «734, «646 284) «1341 36) 931916 
Minnesota 7 SI) 323, 235, 696 1085, 2339, 2106 24, «254«2384 ss 848)siéd31)—«s«s«2098)=S «S12, 649 4238 146, 103) 249 3 2 «166 «6218S 135, 423 3 3, 10191 
50} 150 156 424! 453) 1183) 3036! 48! 625\ 3709) 1151| 116) 2927, 831! 885 5910 27,173) 2003 3 3 498 «464 = 213) 807 29 2) 13024 
Rhode Island = = =~=——~—~SSS 62, 27, +1139, +194 422) 321 12 %, 429 «(122 37; 400; 112,‘ 792 24, «22; tis 1 i 3 377 4 «323 «63 6 4 ‘1871 
Rhode Island > 5 is) 49 46 139 391 9 87 487' 181 33, 405 158! 146 923 \ is} = ||_—9 34 7\ 23) 119 13 5) 1833 
Texas =- > 51, 573) 299) 1116, 2073, 4061, 4301, Jil, 1201; 5613, 2035 376, 5442 1302 1553 10708 164 140 304 I 5, 24 368 357 219, 805 87 12) 22564 
‘50, 318! 180/ 706 719' 1923) 6303! 163) 2317 8783) 2565) 313) 6984) 1652) 1810) 13324 12 7! | 83} 8 16 34 «387, «574, «242! «1699! ~—89. 8| 27170 
Virginia 7 51, 185, 103, 378, 639, 1505) 1546, 29; 327 1902, 538; Jit; 1903; 400 513 3465 80, 128 208 12 5) 12, 194 135) 121, 277; 36, 29) 7901 
'50/ 997 = bl! Ss 237, 288 683, 2511 68 434, 3013) 778) 101 2462) 640! 649 4630 2 39 41 6 15 6 228 #187) +160) 549' 21 10 9549 
tes Report "51, 8087) 5022) 15278| 27965 56352) 48410| 1131) 11410 60951) 22850 4678, 59928 15813 17846) 21115 3549' 3426 6975 68 107, 266) 6884, 6111) 3702) 9996 114 435 274076 
io Date’ for March '50| 2571) 1923) 5796 6941| 17231, 59256! 1474) 15603! 76333/ 25216) 3875| 63346! 17843) 20318! 130598 238 1754 1992 41| 182) 260) 6959| 7893] 3403) 15742| 992) 160! 261786 
Year ~~ *51) 32083| 24143, 64082 113307, 233615 199028 6358) 55064 260450 97483) 22503) 263261| 61477 83358, 528082 14461 12702 al 606/  -829| 1286) 26243) 27312) 16836 46756 5717, 2734/1177639 
To Date ‘50 23629! _16979| 4 47242 79354| 167204 210711 5726| 53571' 270008' 86355 10455 247503) 64028 78118 486459! _ 1045! _ 6717) 184 1133! 1338! 25060! 24690' 12089 51012 4620 779 1052338 








New Commercial Car Registrations, 34 States for March, 1951-1950 
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a s/s el 
Truck registrations by states are 2 5 . 8 Truck registrations by states are 
released here weekly, as com- 3 2 £ = - = 6 5 released here weekly, as com- 
pleted by R. L. Polk representa- ° 2 3 2 £ 2 2 = pleted by R. L. Polk representa- 
tives in state capitals. : s E 2 : y = 3 tives in state capitals. 
oO s = a a a > = 
Previous! ‘5! 106 95| 9150; 175! 117! 269% 27| 6214 42| 2628| 252! 25, 370 1 10, 102 11} 700; 330) 629 47| 25996 ‘5! 23 States Previous! 
| terme tos bhoreh ‘50,54 59 9481/ 132 85! 2106; 36) 7862 12] 2182! 2668 23| 298 70| 65) 19; 1183) 253] 530) 76| 27194 ‘50 +f Reported for March 
SI 3 763 i 1 158 506 19) «137 22 7 48 19 FT 1 1888 '5) ee 
Alabama 50 688 4 144 657 192, 114 i8 3 ui) 619 2 _19991'50 _ 
_ 51 14 525 I 6 07; £«=3) 376) #40) (S4) «(100 5 s 5 ni)lOC 37 2. «1377/'S1 ite, rado 
Coteredo 50 au) i} et Sst] 8 71 | 4 1 60 22% 5 1068150 are 
indlene . 51 1 837 9 it (284 638 207,562 21 2 14 112 53 47 3. 2801/51 oe ladlane 
‘SO i 863) 6 3] 1%! i} _ 94 160338 oe es oF ff} | & 42 27 8 _2747|'50 
Ransas ‘5! 7 76) 2S? 10 «6l6kté‘ OU C483 207, «214 2 58 iT 3 "1875'S! a 
‘50 tee a AI a Ef 162) 186 ie 4 69 _§ 20 1815 ‘50 
Michigan ~ S| of | 16 27,389 19 1234 297/268 23 2 32 78 38 41 3973 ‘51 hang 
50 3 135! 14 19° (170 8 1365 f 261! 261! P= aay tM | 35 17 6 3657. ‘50 
; oa ae ey 521 2 1 168 |) 445 2, +130°—«19% 1 © 2 64 3. #429 “4 ~«1584)'51 —"— ie rete 
— ‘50 72814 539 i! vt 20) 3} 3 8 3 tm ts 19) 22008, '50 ee 
BISsIDDI ry 7 5! 561 129 431 224 «132 2 I 50 5 72 | 1608/"5! a Mississi 
scott 50 640! 125 | $77 | 223) 132 4 6 2; | Ol UU 3 1849 °50 er 
Oregon 7 SI I 497 7 7 (185 240 137,138 8 15 3 I 3 47 14101 11 1415 )'51 ak = Oregon 
— 642 9 4| 124 1! 470 | 145! (145 I) 12 2) 56 10 34 10' 1674 ‘50 
ennsylvania 5 l | ss Pennsylvania 
Pennsy 51 30 79 +1418 37 9 620 7 1084 1 399 527 190 7 25 1 to 4 414 6  4788)'5 
‘50 22 44° 1512 45 9 421 7) 1331 350' 564 99 18 27 2) 159 75 65 8 4758 )'50 eee 
Rhode Island "51 1 i 62 1 23 69 | oO 16) 2 5 3 2 203 |'51 Rhode Island 
aan ‘50 | 3 80 | 27 57! { 18! 17! 4 ! 2 _ & 2 ' 223 | '50 = 
Texas 51 3 2152 15 10| 566 1) 1621 853.445 21 2 14 190 7% 5 5 6069|'5! pi Texas 
ie: "50! 3 2739 16 3) 578! 4) 2184! 776| 516! 28 10 4 | 385 54,117 8  7425/'50 ee 
34 States Reported "SI 164) +176) 18695' 273) 211) 5486) 58) 13321 4 «5439. «5257 39——«677 4 24 ~—«207 12. 1493) 678) 1237 80) 53577/'51 34 States Reported 
To Date for March a ‘50! 85 107) 19917! 244! 144) 4208! 59! 16738! 13) 4663) 5335) 37,499 122) 13! 2!/ 2520 520! 926) 128) 56417/'50 , To Date for March 
Year "51,  500| 677) 74862) 1059| 965) 24788)  270| 53237| 134) 22347| 21069 189, 2683 51. 158) 967 73 7147, 2981) 5633) 426) sealers Year 
o Date ; ! | | To Date 
To Date _ 50! 326! 402! 67309! 1025! 655! 19749] 243) 54262! 77! ‘15497! 17728! 87! 2028 406! 41! 64! 9519) 1834) 3701! _517!_ 196040) '50 ane oz 
The following advertised-delivered prices 400 Patrician—4-dr. sed., $3,586.25. (Ultra- 
are eames oe factory retail prices at the e e — meet - 400, optional at $185 
facto cluding spare tires, as estab- on other models. 
iied'ty domes of Fee Stastnton Current Prices on New Automobiles ee eS, StS 
ec juburban. 
and factory handling charges, and dealer $1,905.75 (Savoy, $2,014.23); Cambridge— 
delivery and handling charges. They do | 209.81; cl. cpe., $2,189.32; Town & Coun-| stat. wag., $2,080.24. Deluxe 8—4-dr. sed., | 227.08; cl. cpe., $2,247.62; bus. cpe., $2,-/4-dr. sed., $1,607.76; cl. cpe., $1,575.17 
NOT include transportation charges, state | try wag., $2,825.76; 8-pass. sed., $2,949.27. | $1,584.25; 2-dr. sed.. $1,535.57; bus. cpe.,|114.10; 2-dr. Traveler, $2,329.78; 4-dr. Cranbrook —4-dr. sed., $1,687.51; cl. cpe 
or local sales taxes or optional equip- | Windsor Deluxe—4-dr. sed., $2,409.68; cl. | $1,454.60. Custom Deluxe 8—4-dr. sed., | Traveler, $2,381.12. (Hydra-Matic optional | $1,660.35; conv., $2,050.29; Belvedere. 
ment. cpe., Sue png My New- e Gee as: 2-dr. sed., zaeeee8: cl, cpe., + oe all models. . $1,951.59. 
port, 725.34; conv., 833.47; 8-pass. | $1, .48; conv., $1,998.28; stat. wag., —4-dr. sed., $2,639; cl. cpe., PONTIAC—Chieftain 6—4-dr. sed., $1 
BUICK—Special—4-dr., sed., $1,991.51 | sed. $3,149.38; lim., $3,279.03. New York- | $2,161.21; Victoria, $1,974.70. (Ford-O- | $2,591; Lido, $2,790.50. Cosmopolitan— | 791.28 (del., $1,888.67); 2-dr. sed.. 31,739 
(del., $2,034.56); 2-dr. sed., $1,937.20/er—4-dr. sed., $2,854.85; cl. cpe., §2,-| Matic optional at $168.20 on all models.) |4-dr. sed., $3,320.50; cl. cpe., $3,266; | ($1,836.40); cl. ecpe., $1,739 (del., $1.- 
(del., $1,981.25); cl. cpe., $1,904.41; bus. | 827.94; Newport, $3,239.70; conv., $3,- FORD OF BRITAIN—4-dr. sed. (Pre-|C@Pri, $3,493; conv., $4,048.50. (Hydra- | 836.40); stat. wag., $2,324.39 (del., $2.- 
cpe., -850.10; Riviera del., $2,072.48; | 347.57. Imperial—4-dr. sed., $3,159.49; cl. 5 stam optional at $174.25 on all models.) 405.29); bus. $1,612.89; 1 
¥. del, $2,385.09. Su an aed 3 71: , ; fect), $1,022; 2-dr. sed. (Anglia), $1,004. ; . Cpe.. ,612.89; conv. del.. 
$2,194.21; 4-dr. Riviera, $2,269.02; ‘sed. | Sketic ‘optional’ at $1200 on” Windees, | (Delivered in New York.) $2,030.50; Monterey, $2,203 50: conv, F2:: | T1747’ Cael. $1814 86). Caraiine oan. 
epe., $2,093.77; Riviera, $2,194.19; ‘conv.,| standard on Windsor Deluxe and other | ..FRAZER—4-dr. sed., $2,359; Vagabond, | 475: stat. wag., $2,627. (Mere-O-Matie op- | $2,053.74 i del., $2,113.21). Chieftain 
$2,539.59; stat. wag., $2,916.77. Roadmas-| models. Fluid-Torque optional at $152.60 | $2399. Manhattan—Conv.. $3,075; Vir- | tional at $168.50 on all models.) $—4-dr, sed., $1,861.01 (del., $1,958.40 
ter—4-dr., Riviera, $2,835.41; Riviera.|on New Yorker and Imperial.) "| ginia, $3,075. (Hydra-Matie standard on| NASH—Rambler Super—Suburban, $1,-|2-dr. sed., $1,809.73 (del., $1,907.12): c! 
$2,927.64; conv., $3,057.79; stat. wag., s Manhattan, optional at $158.61 on other | 779 39. Rambler Oustom—Conv., $1,886.40; | cpe.. $1,809.73 (del.. $1,907.12): stat. wac. 
$3,521.08. (Dynafiow standard on Road-| OROSLEY Bus. cpe.. $915.50; stat. | models. ) stat. wag., $1,886.40. Statesman Deluxe— | $2,394.12 (del., $2,475.12); aS 
master, optional at $169.20 on Special and | wag., | pl a aa ee aa HENRY J 4—2-dr. sed., $1,333.70. De-|Bus. cpe., $1,755.50. Statesman Super— | 683.62; conv., $2.248.53. Streamliner 8 
sue.) Fiiooe 80; Super Sporia, ‘goes. | So" [Wane Sade, sad. GLAST. 0 | arsed #1 B0S-10: 2dr, ond. $1.97 40: | sad. ope. $1700.20 (Ge. $1.680.00): Onin 
. 7 , -dr. sed., 540; . +» $1,560. ar. super del. 2 
eps, $2,891.27. 62-4 $e ont. 50 ots DeSOTO—Deluxe—4-dr. sed., $2,059.05; | conv., $1,790. (Delivered in New York.) || 8¢4., $2,026.10; 2-dr. sed., $2,000.40; sed. | 183.93). (Hydra-Matie optional at $158.50 
2 "2 220 : »j|cl. cpe., $2,048.27; Carry-All, $2,268.95; HUDSON — Pacemaker Custom — 4-dr. | °P®: $2,033. Ambassador S dr. | on all models.) 


cl. cpe., $3,229.59; conv., $3,746.69; Coupe 
De Ville, $3,612.54. 60 Special—4-dr. sed., 
$3,892.84. 75—7-pass., $4,887.76; lim., $5.- 
081.17. (Hydra-Matic optional at $174. 25 
on 61 and 75 standard and on 62 and 60 


Special.) 

CHEVROLET — Styleline Special—4-dr., 
sed., $1,489.04; 2-dr. sed., $1,439.85; cl. 
cpe., $1,444.98; bus. cpe., $1,363.98. Style- 

Deluxe—4-dr. sed., $1,570.04; 2-dr. 
cl. ecpe., $1,538.24; Bel- 
conv., $1,896.02; stat. 
\ Special—4-dr. 

» $1,489. 2-dr. sed., $1,439.85. 
eg he 0 y+ sed., $1,570.04; 
sed,, $1,521.84. oy yee optional 


Deluxe models at $158.50.) 
OHRYSLER—Windeor—4-4r. sed., 


8-pass. sed., $2,766.70. Custom—4-dr. sed., 
$2,233.07; Sportsman, 
$2,667; 8-pass. sed., $2,- 
$3,283.90; 
(Tip-Toe Shift 


$2,251.53; 
$2,574.97; 
959. 
$2,808.46. 


42; 


el. 


conv., 
Suburban, 


cpe., 


stat. 


wag., 
standard on 


Custom, optional at $120.90 on Deluxe.) 
DODGE—W: 


bus. 


net—4-dr. 
-95; 


981 


epe., 


conv., 


sed., 


567.33; 8-pass. 


$2,299.75. 


sed., 


ayfarer—2-dr. sed., 
$1,671.32; Sportabout, $1,790.26. 
Meadowbrook—4-dr sed., $1,914.80. Coro- 

$1,995.80; 
$2,407.95; stat. 
$2,704.19; Diplomat, 
(Gyro-Matic optional at $94.60 


el. 


on all models except Sportabout. ) 


FORD—Deluxe 6—4-dr. 
2-dr. sed., $1,459.73; bus. cpe., $1,365.95. 
6 — 4-dr. sed., $1,597.56; 


Custom Deluxe 


2-dr. sed., 


$1,548.88; 


cl. cpe., 


cpe., 
wag., 


$1,801; 


sed. ,$1,508.41; 


$1,548.88; 


$1,- 
$2,- 


sed., 


287.07; 
$2,287.07; 


455.10; 


$2,144.68; 2-dr. sed., 


epe., $1,963.90; cpe., 


Matic optional 


KAISE 


216,80; 
—4-dr. sed., $2,278.43; 


2-dr. 
conv., 


conv., 


2-dr. sed., $2,114.10; 
bus. cpe., $1,949.79; 2-dr. Traveler, $2,- 
4-dr. Traveler, $2,268.16. Deluxe 
2-dr. sed., §$2,- 


el. 


sed., 


el, 


sed., 


$2,101.54; bus. 
$2,144.68; conv., 
$2,642.33. Super 6 Custom—4-dr. sed., $2,- 
$2,238.29; 
$2, 826.76. Commodore 6 
Custom—4-dr. sed., $2,480.01; cl. 
$3,010.97. 
Custom and Hornet 6 — 4-dr. 
568.32; cl. cpe., $2,543.42; conv., $3, 099. 28. 
(Drivemaster optional at $98.67 and Super- 
at $158.30 on Pacemaker 
and Super. Hydra-Matic optional at $158.30 
on Commodore and Hornet.) 


cpe., 


-dr. sed., $2,165.45; 





el, 


cpe., $2,093.55; 


del., 


OLDSM 
(del., 
(del., 
sed., 
cpe., $2,089.41; Holiday, 
$2,515.91. 98—4-dr. Holiday del. $2,456. 45; 
Holiday, $2,446.19 (del., 
$2,846.03. 


cpe., $2,378.70. 


OB 
$2,110.94); 
$2,050.48). Super 
$2,190.93; 2-dr. sed., 
$2, 407.25; conv., 


sed., $2,219.80; 2-dr. 
cpe., $2,215.70. Ambassador Cus 2 
sed., $2,382.80; 2-dr. sed., $2,357.10; sed. 
(Hydra-Matie optional 
$158.50 on Statesman and Ambassador.) 

-dr. sed., 
2-dr. sed., 


PACKARD—200—4-dr. 
a sed., $2,366.04; bus. cpe., $2,253.84. 


sed., 


sed., 


juper—4- 
$2,194.10; sed. 
tom—4-dr. 


at 


$2,132.47; cl. 


$2,711.70) ; 


conv. 
(Hydra-Matic optional at 
$158.50 on all models.) 


$2,417.37; 


—4-dr. sed., $2,561.08; 2-dr. 


Deluxe 
sed., $2,509.75. 250—conv., ee: ieee 
fair, $3,166.59. 300—4-ar. 


STUDEBAKER—Champion Custom—4-dr 
sed., $1,614.29; 2-dr. sed., $1,581.67; cl 
pe., $1,608.65; bus. cpe., $1,511.27. Cham 


pion Deluxe—4-dr. sed., $1,693.91; 2-dr 
sed., $1,661.29; cl. cpe., $1,688.27; bus 
cpe., $1,590.92. Re — 4-dr 


gal 
sed., $1,775.07; 2-dr. sed., $1,742.71; cl 
cpe., $1,769.68; bus. cpe. $1, 672. s conv. 
$2,088.68, Commander Regal—4 sed. 
$1,888.21; 2-dr. sed., $1,855.84; = 
81. State — ‘4-dr. 


cpe 
sed 
cpe., 
Lancé 
Cruiser—4-dr. sed., $2,126.80. (Automatic 
optional at $201.25 on all models.) 
WILLYS-O eepster, $1, 
505.38; stat. wag., $1,722.32 (four-wheel 
drive, $2,136.44). @—Jeepster, $1,612.91 
stat. wag., $1,803.38. 


~affam 


alread 
part « 

Afte 
direct 
ated | 
transp 
autom 
packa; 
within 
in wh 
with ; 
was st 

She 
dama 
refuse 
ing t 
law | 
from 
This 
states 
autom 
for inj 
owners 
gently 
mitted 
rule of 
riders, 


Partn 


MAN 


he 
income 
of a p 
mony 
ship co 
pressly 
tax pa: 
to a r 
and wi 
legal p 
In V 
Intern 
330, it 
named 
tered | 
which 
worth 
179,58, 
877.50. 
the wi 
of the 
manag 
The | 
valid p 
higher 
saying: 
“Mrs. 
partner. 
only so! 
her, bu 
contribu 
addition 
of the | 


AN IM 
that 
mortgag 
quires a 
by the ; 
For e} 
Securitic 
(24) 975 
that one 
purchase 
Pearl to 
the certi 
Ment on 
by the s 
and no 
Written « 
Hence 
legally 
delivere 
Security 
agreed 








Lawsuits Affecting Dealers ... 


Court D 


By Leo T. Parker 
Attorney at Law | 

;® ECENTLY an automobile dealer 
© asked this question: “We oper- 
a garage and dealership in 
Ohio. A few days ago a woman car 
owner Was injured when she was} 
riding down a ramp in the garage 
with our driver. She threatens to 
sue us for damages if we refuse 
te pay her hospital bills plus $1,000. 
Can you assist us to win this suit, 
or prove to her that we are not} 
liable so she will not file the suit?” | 

Fortunately the writer located 
a late Ohio decision that will as- 
sist this reader to avoid all lia- 
bility. 

Almost all states have passed 
laws to relieve the owner of an 
auto from responsibility for the in- 
jury or death of a guest being 
transported in the car. These laws 
apply to garage owners. 

+ + * 

por example, in Kilgore v. U- 

Drive Co., 79 N. E. (2d) 908, it 
was shown that a woman parked 
her car in a garage in Ohio, She 
left a package in the auto and 
returned to the garage to get the 
package. She was advised by an 
employe that the automobile had 
already been removed to a distant 
part of the garage. 

After some conversation, she was 
directed to enter another car, oper- 
ated by a garage attendant, to be 
transported to a point nearer the 
automobile containing the desired 
package. During transportation 
within the garage the automobile 
in which she was riding collided 
with an elevator and the woman 
was seriously hurt. 

She sued the garage owner for 
damages but the higher court 
refused to award damages, say- 
ing that the Ohio “guest” state 
law relieved the garage owner 
from liability. 

This court explained that in 
states not having laws relieving 
automobile owners from liability 
for injuries to “guests” automobile 
owners are liable for injuries negli- 
gently caused persons who are per- 
mitted to ride in their cars. This 
rule of law is applicable to all free 
riders, including “hitch hikers.” 

* * * 


Partnership Valid 


Beene higher courts in the past 
+ have refused to reduce federal 
income tax payments of a member 
of a partnership, where the testi- 
mony indicated that the partner- 
ship comprised family members ex- 
pressly to avoid or reduce income 
tax payments. However, according 
to a recent higher court a man 
and wife may form a valid and 
legal partnership. 

In Woosley v. Commissioner of 
Internal Revenue, 168 Fed. (2d) 
330, it was shown that a man 
named Woosley and his wife en- 
tered into a partnership contract 
which provided that the net 
worth of the business was $141,- 
179,58, and his wife put in $8,- 
877.50. In other later transactions 
the wife became one-third owner 
of the business and was active in 
management of the business. 

The lower court held that no 
valid partnership existed but the 
higher court reversed the verdict, 
saying: 

“Mrs. Woosley was a bona fide 
partner. The wife contributed, not 
only some capital originating with 
her, but, more importantly, she 
contributed managerial and vital 
additional services to the conduct 
of the partnership.” 

. ~ . 

A N IMPORTANT point of law is 

that neither a buyer nor a| 
mortgagee of an automobile ac-| 
quires a better title than possessed 
by the seller or mortgagor. 

For example, Pearl] v. Interstate | 
Securities Co., 357 Mo. 160, 206 S.W. 
(2d) 975, 979, the testimony showed 
that one Pearl, a used-car dealer, | 
purchased a used car paying cash. | 
Pearl took delivery of the car and 
the certificate of title. The assign- 
ment on the certificate was signed | 
by the seller but not acknowledged | 
and no name of an assignee was | 
written on the certificate. | 

Hence, the assignment was not 
legally completed. Later Pearl 
delivered the automobile to the | 
Security Motor Co. which had | 
agreed to buy it. He also deliv- 


| 





ecisions 


ered to the motor company the 
certificate of title, Pearl accepted 
the motor company’s check as 
payment and he deposited the 
check in a bank the next morn- 
ing. 

The check was returned unpaid 
in about four days. On the day the | 
motor company took delivery of the | 
automobile it gave a mortgage on| 
the car to the Interstate Securities | 
Co. which took the certificate of | 
title and later secured a new title | 
certificate on a subsequent affidavit 
of repossession and mortgage fore- 
closure. Pearl brought suit against | 
the Interstate Securities Co. for| 
replevin and conversion. | 

* * +. 

= Supreme court held that the 

original transfer of the certifi- 
cate was void and hence Pearl did | 
not have a good and legal title to 
the car. Also the court held that 
the Interstate Securities Co. ac- 
quired no title to the car through 
the mortgage and foreclosure, or 
otherwise, since the Security Motor 
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"| |hicles must realize that when not 
A using the vehicle for emergency 
<< | purposes their rights and liabilities 
do not in any degree or sense ex- 
iceed the rights and liabilities of 
drivers of ordinary vehicles. 

For example, in Wilke v. Moll 
Undertaking Co., 86 N.E. (2d) 589, 
| an undertaking company was 
sued for $10,000 damages. The 
testimony showed that the driver 
of its ambulance when passing 
an automobile drove on the left 
side of the highway and collided 
with an oncoming passenger car, 
seriously injuring its driver 
named Wilke. 

Since the testimony showed that 
the ambulance was not on an 
emergency run the higher court 
held the undertaking company 


New Dodge-Plymouth Deal at Montgomery, Ala.— 
A new corporation, Hedrick Motor Co., recently purchased the Dodge-Plymouth dealership 
at Montgomery, Ala. It was previously owned by Hodo Motor Co. Joe Hedrick, who was 
vice-president and general manager of Grimes Motor Co. (Ford), Montgomery, is president 
of the new corporation, and Pleas Looney is secretary-treasurer. The plant has 25,000 square liable in $10,000 damages and said: 
feet of floor space in its showroom, shop and parts department. “The question of the determina- 
; - aa - : ; tion of the credibility of the wit- 
nesses, was for the jury. The same 
conclusion is true with respect to 
the positions of the car and ambu- 
lance after they came to a stop.” 


Chevrolet Honors Youth 


Don Williams, 19-year-old sales- 
man for Maurice J. Sopp & Son 





Co, could not have any better title | the assignment to be made to him.” 
than Pearl's title. The court said: | a: & & 
“He (Pearl) had only an unac- Emergency Cars 
knowledged assignment, and this| NUMEROUS drivers of emer- 
‘ithe reg the at pg e Nor gency vehicles, as ambulances, 
ee CS CSE Sea become overly accustomed to hav- 
would he or anyone else have had}, : : . 
the right to fill in the name of Se- | in& the right of way and drive care- 
curity (Security Motor Co.) as as- | lessly when not on 3 
signee from the holders because he|runs. According to a late higher 
was the buyer and the law required | court decision, drivers of such ve- 











emergency | (Chevrolet), Huntington Park, 
Calif., has attained membership in 
Chevrolet’s 100 car club. 
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pemericas Finest School Gus Cody 


“A Cradle of Steel from 


bodies, designed and engineered to fit a// leading 
chassis makes, will help you clinch the sale for your 
chassis. School Boards all over the country recognize 
Oneida Bodies possess exclusive features that assure 


greater safety, durability 


Transporting America’s rural school children daily 
constitutes the greatest carrier service in the country. 
Millions of miles and thousands of routes multiply 
annually the growing demand for school bus bodies. 


Alert dealers everywhere 


Wheel to Wheel” —Oneida a profitable, sizeable volume of school bus sales via 


the Oneida route. 


The biggest point in favor of Oneida bodies is their 
top quality construction, workmanship and material. 
School Boards are rapidly learning that dollars saved 
on a bargain price basis do not and cannot save lives. 
That’s why Oneida, a product of a company whose 
Hallmark of Quality has been known to America for 
over 100 years is getting the call. Send the coupon 


and dependability. 


today and get your share—with Oneida—of the orders 


are finding they can capture _ being placed in your territory for school bus bodies. 


TRADE MARK 





SCHOOL BUS 


ONEIDA PRODUCTS CORPORATION 


CANASTOTA, NEW YORK 


Oneida Products Corporation, 

School Bus Sales Division, 

Canastota, New York 

Gentlemen: We would like to know more about how to 
get our share of School Bus Sales, via The Oneida Route. 


Name 
Address 
State 


City Zone 


We are interested in distributorship, if territory is open. 
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MIAMI, Fla.—Miami_ used-car 
dealers have split wide open on the 
Sunday closing issue, and there is 
an undercurrent of dissension 
among new-car dealers. 

Leaders of both organizations are 
putting forth strong efforts to bring 
a closing of the ranks. The Miami 
Auto Dealers Assn. will hold an 
election next month to choose new 
officers, while the Miami Used Car 
Dealers Assn. must choose a suc- 
cessor to Stacy Rowell, who re- 
signed in midterm. 

The most serious rift is among 
used-car dealers, Rowell resigned 
when he learned that some mem- 
bers of the organization had 
hired police protection for Ellis 
Chism, Miami’s blue law crusader, 
who has been making the rounds 
of used-car lots on Sundays and 
swearing out warrants against 
those found open. 

The rift in the new-car organi- 
zation is less serious. But there has 
been some grumbling over the 1951 
automobile show, and even more 
over the association making an of- 
ficial contribution to the crime 
commission of Greater Miami. 

More than 60 used-car dealers 
held a meeting last week and cast 
ballots on Sunday closing, “do you 
favor an association” and “what is 
your idea of dues to be charged?” 
Tom Fletcher presided and talks 
were made by Guy Neill, Bob Muir, 
H. L. Boring, Charles Berndt jr. 
and Rowell. 

Rowell, who said his salesmen 
had voted 100 percent in favor of 
staying open on Sunday, said his 
firm, Olin’s, would follow’ the 
policies of his neighbors. “If they 
stay closed, we'll stay closed; but 
if two or three of them are do- 
ing business on Sundays, we'll 
have to do the same,” Rowell de- 
clared. 

Boring maintained that used-car 
dealers can do as much business in 
six days as they can in seven. “We 
can stay open until 9 or 10 o'clock 
in the evenings,” he declared. 

“Even if firms that have defense 
orders go on three shifts, we can 
still take care of the workingman.” 

Muir suggested that if dealers 
want a six-day week they stay 
closed on Wednesdays. He point- 
ed out that Sunday is the best 
day in the week. Berndt, pointing 
to the sale of five cars the previ- 


Price Ceilings Return 


$97.85 to Buyer 


ATHENS, O.—John R. McAllister 
has received a $97.85 return from a 
used-car deal made here on March 
12. He bought a car from a dealer 
for $300. 

Recently, he returned to the deal- 
er, and after checking with the 
district OPS at Columbus, found 
that the car should have sold for 
$205, ceiling price. His money was 
returned. 

. . +. 


Mosko Opens Auction 


In Lakewood, Colo. 

LAKEWOOD, Colo A new 
wholesale used-car auction has 
been opened here by Max Mosko 
The operation, known as Max 
Mosko’s Auto Auction Co., is at 
10400 W. Colfax Ave., in this city, 
three miles west of Denver. 

Conducted on Mondays at 11 a.m., 
the opening sale attracted 250 cars, 
Moske said. Mosko, who also op- 
erates a motel here, reports he has 
been in the automobile business 31 
years. 


* * * 


Martindale Opens Lot 

PORTLAND, Ore.—-Dave Martin- 
dale has opened a used-car lot with 
125-foot frontage at 1403 N. E 
Sandy Blvd. He will feature foreign 
and American sport cars, For the 
past five years Martindale has op- 
erated an auto insurance business 

* . o 


Vullins Starts Lot 


CAMDEN, Ark.—C. T. Mullins 
has opened a used-car lot on S 
California St. here. 

* + * 
Hollis on Own 

ALEXANDRIA, La.—J. K. Hollis, 
with Ford dealers for the past 19 
years, has gone into business here 
for himself, opening J. K. Hollis 
Auto Market at 1075 Murray St 
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ous Sunday, said that day was 


the most profitable from his 
standpoint. 
When the ballots were counted 


they had been cast prior to the 
oratory—the vote was 44 to 18 in 
favor of Sunday closing. That re- 
port will be made at the next meet- 
ing of the association. 


Neill warned the dealers that 
they should heed local opinion. Said 
he has noted considerable adverse 
reaction to “wild ads” of some deal- 
ers. He added that in the matter of 
enforcement of Sunday closing, in- 
junctions could be obtained against 
offenders. 

After the meeting Neill explained 
that in calling the dealers together 
independent of the association, par- 





Form U. C. Assn. in Montgomery, Ala.— 


Montgomery used-car dealers have formed an organization “to promote better working 


| conditions and foster good will . 


. with the general public.'' Joe Scott (seated), is president. 


ticular efforts were made to get} Standing, left to right, are: Ralph Smith, vice-president: John Shaw, director: C. K. Andrews. 


out the opponents of Sunday clos- 
ing. 

“I think if all of the 167 used- 
car dealers had been on hand the 
vote would have been even more 
overwhelming in favor of clos- 
ing,” he said. 

T. W. McCarty, a past president, 
is acting as president since Rowell’s 


| director, and C. E. Pitts, secretary-treasurer. 


| resignation. He did not attend the | 


| meeting. 
| The flareup within the association 
developed less than a month after 
a big dinner at which Rowell, then 
president, indirectly proposed 


THE NATIONAL CASH REGISTER COMPAN? 





merger of new- and used-car deal- 
ers into a single, strong organiza- 
tion. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 


@'and sales every week 


Aid to Schools 
$7 Million Set Aside 


By Ford Foundation 


NEW YORK.—Ford Foundatio: 
has established a fund for the ad 
vancement of education, it was an 
;nounced last week, and has s¢ 
|aside a budget of $7,154,000 for its 
| operation. 

President of the fund is Dr. Clar 
ence H. Faust, former dean o 
humanities and sciences at Stan 
ford university. Frank A. Abram 
chairman of the board, Standard 
Oil Co., N. J., was named chair 
man of the fund’s board of direc- 
tors. Directors are Barry Binghan 
Ralph J. Bunche, Charles L. Dickey, 
James H. Douglas jr., C. Scoit 
Fletcher, Mildred McAfee Horton, 
Roy E. Larsen, Walter Lippman, 
Paul Mellon, Walter P. Paepcke, 
Philip D. Reed, Owen J. Roberts 
and James W. Young. 


The fund will be devoted to “ac- 
tivities to strengthen and improve 
educational activities and methods 
that may enable individuals to real- 
ize more fully their potentialities: 
|to promote greater equality of edu- 
cational opportunity, and to con- 
|serve and increase knowledge and 
enrich our culture.” 
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aging director of the Eastbay 
chapter of NSC. 

“Single-handedly, in 1946, Karl 
| brought both the program and the 
|financial support of the Eastbay 
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H ghways & Safety... | 


—_— 


Dealer in Oakland — 
Honored for Safety 





| motor car dealers behind the activ- 
ities of the chapter,” Dreyer said. 
| “It was through Karl’s efforts 






ie |that We participated in the first 

PEE } es a campaign for ‘Check Your Car 

: } i . SEE maneiatits en i Check Accidents.’” Dreyer added. 

By Tom Hewitt drivers was the cause of the eva 4 } " Goeppert is a great believer in 
Staff Writer appalling traffic toll on Cali- @ safety pledges. He has aided the 


distribution in northern Cali- 
fornia of 55,000 “man-to-man” 
and “dad-to-daughter” good-driv- 
ing agreement. He also helped 
devise a “motorist’s child safety 


"O KARL T. GOEPPERT, gen-| fornia highways, He had the fore- 
eral manager of J. E. French “##ht to maintain that an educa- | 


Co. (Dodge- Plymouth), Oakland, | tional program should be launched 
Calif., promoting traffic safety is at both the level of the estab- 
more than a hobby—it is a desire lished and beginning driver. 


Cappel Motors Presents Car— 


; Mint é . iver-traini ledge,” which calls for drivers to 
to serve humanity. — S ee oe) ae ae 2 N. J.) dealership h ted a 1951 Ford to Woodbridge high school | PCOS” ae ees 
. > + 2) veare Goonne i he nation’s high schools, is now is Perth Amboy (N. J.) dealership has presented a ord to Woodbridge high s exercise care and caution for 
j For the past 20 years Goe ppert = & for its driver-training program, Otto Mayer (right), president of the dealership, presents the | children. 


teaching the youth of America to 
drive safely and sanely. 

Goeppert also headed a _ recent 1 ; 
S adult driver-training school in Oak- inter-industry highway safety com-| patrol, has to say about him: 


has carried on a 
campaign to save 
lives on highways 
and streets. 


keys to George Gerek, driver training instructor, while Dr. John P. Lozo, principal, looks on The National Committee for Traf- 
|fic Safety recently cited him. 
Through Goeppert’s work, Cali- 





Therefore, he has land. Approximately 800 persons at- mittee, a director of the Eastbay; «] have had many opportunities fornia ae ae batien safety 
been chosen by tended all three sessions. chapter of the National Safety , ith Karl ¢ have f ae ut he elieves that 

7 ; ‘ |}to work wit arl and have founc resent safety accomplishments 
AUTOMOTIVE News ‘+ * * Council, chairman of the enforce- pres¢ : y accomplishments 


as “safety-minded 
; dealer for May.” 
Goeppert de- 

cided years ago 


ITYHE list of safety organizations, ment division of the governor's him to be esiat eo only indicate the advance that is 
‘T in which Goeppert is active is highway safety conference, and a and helpful . . . He is a good ad- | possible if all persons interested in 
long. He is safety chairman of the, member of the mayor's traffic cue ee” a willing a a will cooperate. 
Northern California Motor Car /| safety committee. never fails to come through w mt ee 








that the rising Dealers Assn., chairman of the Goeppert be works woe | you need were S. | T T ll 

; number of au- . traffic safety committee of the) with the ‘alifornia ighway : raflic oO 

tos in use and a Eastbay Motor Car Dealers, chair-| patrol. This is what W. A, Hug- (THIS dealer also has received the 4 . 
lack of responsibility among man of the northern California gins, executive secretary of the praise of Clinton Dreyer, man- Shows 9% Rise 


a . | During Month 


Traffic deaths continued to go up 
|in March when 2,710 persons were 
killed, the National Safety Council 
reported last week. 

The March death toll was a 9 
|percent increase over March a 


ra a year ago. It was the 16th consecu- 
tive month with a greater death 
toll than the corresponding month 
|a year earlier. Only four years 
|since 1934 have had larger March 


{death tolls than the total for 
|March, 1951. 


Thus the nation took another 
| long step toward the millionth traf- 

. ° 2 | fic death in the U. S. The total of 
with time-an -e ort-sav l ng eatu res |auto fatalities since 1900 was 971,- 
260 at the end of March. The coun- 

|ecil estimates the millionth traffic 

death will occur about the middle 


never before combined on one machine death will oe 


Deaths for the first quarter to- 
|taled 7,900—an increase of 10 per- 
|cent over the corresponding period 
of 1950. However, the Council said 
|the death rise still is in approxi- 








Automatic clear signal. Gives —_____________» Subtrections in red. |mate proportion to the increase in 

automatic printed proof of f ean ————s Can never be mistaken for the chance for accident, as meas- 
whether or not the machine was Se AE fo additions. Stand out promi- ured by vehicle mileage. 

clear when the operator started Ml. ~~ nently even after amounts Travel data is not available for 

to use it. j —— a tae A have been “checked off” the full quarter, the council said, 

é lf on the tape. Identified in- but January and February mileage 

Automatic space-up of tape. 7 oe Q stantly, for everyone knows was up 10 percent, Thus the mile- 

Spaces tape to correct tear- 4. i the meaning of red figures. |age death rate (deaths per 100,000,- 

off position when total is printed. { 000 vehicle miles) for the first two 


months was only slightly higher 


Saves time, effort, paper. L 
than for the same period a year 





Large answer dials. earlier 
Automatic credit balance. Fs i ° ; 
Actual minus totals are auto- mae : — re ee Of 46 states reporting March ex- 
> alias suena, end ote mu a - in ree | perience, 27 had more deaths than 
ed by a single touch of the ei ; “p ee “ ee er a year ago, 16 had fewer deaths and 
total bar. Prints in red, with LA OD SS Sage. three reported no change. For the 
CR symbol. r first quarter of the year, 32 states 
had more deaths and only 14 had 
d. All pone Heavy-duty construction. fewer deaths. The 14 states were 
pa — peatens ih ee Compact for desk use. Portable ee eee Island, Delaware, 
Seen? en Sees. h to mo bout, yet out akota, Illinois, Kentucky, 
saving time, motion, and effort! Easy-touch key action. Depression of keys ae cae ey = Tennessee, Colorado, South fan 
Two or more keys can be de- is practically effortless, yet sufficient to tell through long years of hard llina, Connecticut, Massachusetts. 
pressed simultaneously. Amounts you when you have depressed a key. Tension sarvibe. Mississippi, Arizona and Alabama. 
remain visible until added. is uniform 32 oz. + * * 
Whoopee! 
The National Cash Register Company presents —and that saves both time and effort. ‘Hoppy’ to Lead Parade 
an Adding Machine designed to produce more Check the above features against your present | Of Safety Patrol 
work with greater accuracy, and with less time machine or method. They are examples to give William “Hopalong Cassidy” 
and effort. you some idea of the new heights of achievement Boyd will lead the 15th annual 
Backed by National's 67 years’ experience, and reached in this National. Wathinatens = = 
: : eon ee ae ; ule as s s re, 
representing years of research, the NATIONAL But only by an actual demonstration, on your May 12, the American Automobile 
ADDING MACHINE has time-and-effort-saving own work, can you realize how this remarkable Assn. announced last week. 
features never before combined on one machine. machine will benefit you.’ eee ro str Sosa 
National’s superiority is due mainly to the many AAA's Wisconsin division as « spe- 


Call your local National Cash 























things it does automatically, What a machine does Register Company’s office, or the ae in safety and public rela- 
automatically, the operator cannot do wrong—that local dealer for National Adding iin seals sehlieal deaal 
romotes accuracy. What a machine does auto- Machines,and arrange for a demon- sini ‘bak tian A eee a 
pre : - ae te . ; stration in your office o your own jointly by the AAA, schools and 
matically, the operator does not have to do at all figure work ... or mai/ the coupon police departments, who coopvrate 
in the safety patrol program. 
Lou E. Holland, AAA president, 
a tei a a Kem wee newman e wane ee memamemenes said Hopalong will be honorary 
c grand marshal of the parade, at 
ss rhic > > £ "e 9 
4 ! THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio which a record attendance of 25,000 
ag ' & “ patrol boys and girls is expected. 
oes : Wich ‘mal mae Wenn MOE 66555 5s cdinencewesgedancsacdsanscaveaarer t In addition to riding at the head 
oe i describing National Add- of the parade, Hopalong will star 
j ing Machines. (No obligation.) ADDRESS ........... 0... cc ccc ccc cee eee eeees mY : in a gala “safety roundup” at the 
' National Guard armory on May 11. 
7 ' at, of MO OR. ATT TTT ere TT rr rrr er ZONE...... At the roundup, Hopalong will pre- 
DAYTON 9, OHIO 1 — representative give me o sent the AAA’s honor medals to 
: 1 free demonstration MNEs a 8ieGie ven br ensne ah eas pean ADDING MACHINES + CASH REGISTERS school patrolmen who have saved 
! ACCOUNTING MACHINES a life in the past year. 
{ : Ses 
I ‘ AUTOMOTIVE NEWS production and 
i registration figures tell the story of output 
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Three executives of Hayes Mfg. 
Corp. and the vice-president and 
general manager of a wholly-owned 


subsidiary, American Engineering 
Co. of Philadelphia, have been 
named vice-presidents of the cor- 
poration. 

Those elevated to vice-presidents 
from within the Hayes organization 
are Eugene H, Glaettli, controller 
since 1941; Edward J. Lavalle, who 
joined Hayes as factory manager 
in 1948, and August L. Nelson, chief 
engineer since 1940. The American 
Engineering official elected a vice- 
president is Edgar Washburn, with 
that company since early 1946, just 
prior to its acquisition by Hayes. 

+ * * 
White Promotes Lewis 

Earl H. Lewis has been named 
assistant wholesale manager and 
assistant to the sales vice-president 
at White Motor Co., with head- 
quarters at the home office in 


Cleveland, it is announced by J, N. 
Bauman, sales vice-president. Lewis 
has been branch manager for White 


* 
fanmnnee?’s 
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Ford assumes the direction of 
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| Greenfield Village, Edison 


the 





| 


| ponemamnancinnsn 
| Museum and Edison Institute | \ HOME | 
| schools, founded in 1929 by his AUTO. 
grandfather, the late Henry Ford, | \ UTOMOBILE 
; ; and dedicated to Thomas Alva | FINANCE 
at Oklahoma City during the past| Edison, close friend of Henry | ‘ Co. 
year. Ford. 0 





* + * 


Owens-Corning Honor Ford Names Steel Man 
J. J. Hartnett, 


Detroit | John H. Helenhouse, formerly 
gins Corp, hes qualities for the [eaatent works suditer of U. S| 
, . a > : e . . °9 
firm’s first President's Sales club. | 5 ppointed assistant controller of 
Ogee a | staff activities of Ford Motor Co.’s 
William Clay Ford Named __ |Steel division. 


Edison Institute S. J. Gillen, division controller, 5 
eae. re Ford has been |announced that E. A. Forsyth will 


elected a board member and pres- | continue as assistant controller of 
ident of the Edison Institute, |°¢¢¢! operations. = 
Benson Ford, retiring president, 
announced. William Clay, Ben- 
son and Henry Ford II now com- 
prise the organization’s board of 
trustees, 

A. K. Mills, executive director 
of Edison Institute, and Frank 


yy 





Universal C.1.T. Announces 


Three Field Promotions 
Three appointments to branch 

| managerships have been announced 

by Universal C.I.T. Credit Corp. 


ee Wi, 


“T’d like to borrow a dollar to 





Caddy, controller, were elected Robert G. Hancock was named to) : od 99 
secretary and treasurer respec- [head the Bloomington (Ind.)| buy a chance on an auto raffle! 
tively to succeed B. J. Craig, trus- |pranch, replacing J. A. Sullivan, _ 


tee and secretary-treasurer, who 
resigned. Emil Ulbrich continues 
as general manager. 

In his new office, William Clay 


representative in Fort Wayne.| With the company. 


James C. Marlatt was appointed | 
head of the Joplin (Mo.) branch,’ head the Sherman 
succeeding J. B. Hunt, who is be- 





(Tex.) 








DUCO Primer -Surfacer S$ give top performance 


REG. U. S. PAT. OFF. 


... plus real cost-at-the-gun savings 


Trouble-free jobs are fast jobs. That’s why DUCO Primer- 


Surfacers aresuch refinish-shop favorites. Refinishers know 
that these Primer-Surfacers can be counted on for top 


@ 233-1913 DARK GRAY 
@ 233-1914 RED OXIDE 


@ 233-1911 WHITE 
@ 233-1912 LIGHT GRAY 


performance in all the important characteristics that make 


for trouble-free jobs. 


QUICK FILLING—The very high solids content of DUCO 
Primer-Surfacers means that file marks and other im- 
perfections are filled quickly with less material. 


GREATER REDUCTION — DUCO Primer-Surfacers thin two 
to one. This adds up to low cost-per-gallon at the gun.. - 
means real long-term savings for you. 


LESS DRYING TIME TO SAND—With DUCO Primer-Sur- 
facers you are ready for wet or dry sanding in thirty 
minutes. This saves time. . 


HIGH COLOR HOLD-OUT— The high “‘hold-out”’ qualities of 
DUCO Primer-Surfacers aid greatly in getting a rich, 
beautiful finish with a minimum of rubbing. 

UNUSUAL ADHESION AND FLEXIBILITY —DUCO Primer-Sur- 
facers resist chipping, peeling or flaking under adverse 
conditions. Result—jobs stand up and customers stay 


“satisfied.” 


OUTSTANDING WATER RESISTANCE—DUCO Primer-Sur- 
facers provide outstanding protection against blistering, 
even under severe moisture conditions . . 
to work with confidence. 


DUCO Primer-Surfacers come in four popular shades. 
Phone or write your Du Pont jobber today. E. I. du Pont 
de Nemours & Co. (Inc.), Refinish Sales, Wilmington 98, 


Delaware. 





. speeds jobs. 





. enable you 





REG. U.S. PAT. OFF 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


| 


who was transferred to motor sales ing transferred to a sales position 


Grady W. Shipp was promoted to} 
branch, 
replacing A. C. Holcombe, who was 


‘ealled to active duty with 1 
armed forces. 
* * * 


Heads Firestone War Plan: 


| William D. Gohr, purchasi: 

|agent for Firestone Tire & Rubb r 
Co., has been named general ma: - 
ager of the company’s plant 
which is manufacturing tank ca» - 
non, 75-mm. and 57-mm. recoille. s 
rifles, Airpak jet engine conta‘»- 
ers and other defense products fr 
the government. 

* . . 


Goodrich Ups Richardson 


William 8S. Richardson, preside :t 
of B. F. Goodrich Chemical Co., his 
been elected a _ vice-president of 
B. F. Goodrich Co. Richardson y j!] 
continue as president of the chem- 
ical company. In the rubber indiis- 
try since 1914, Richardson joined 
|Goodrich in 1926. 


Bixby Named President 


Of Ex-Cell-O Corp. 


H. Glenn Bixby has been elected 
president and general manager of 
Ex-Cell-O Corp. at a recent meeting 
of the shareholders, it was an- 
nounced by the board of directors. 
He has been with the company 
since 1928. 

Phil Huber, former president, 
was named chairman of the board 
of directors, a new post in the or- 
ganization; James K. Fulks, execu- 
time vice-president; Milton B. 
Montgomery, vice - president in 
charge of manufacturing; Earl EF. 
Conlin, secretary - treasurer, and 
| Donald McPherson, assistant sec- 
retary. 

+ * * 


Jorgensen Joins NHUC 


Roy E. Jorgensen, until recently 
chief engineer for the state of 
Connecticut, has joined the staff of 
|the National Highway Users con- 
|ference as engineering counsel, it 
is announced by Arthur C. Butler, 


director of the conference. 
+ * * 


Auto-Lite Ups Young 

Promotion of Curtis W. Young to 
manager of the West Coast Sales 
division of Prest-O-Lite Battery 
Co. has been announced by A. A. 
Feldman, sales manager. Young 
will make his headquarters at Oak- 
land, Calif. 


35 Oil Years 
Ethyl’s Wagner Marks 


An Anniversary 


Sanford M. Wagner, sales vice- 
president for Ethyl] Corp., has com- 
pleted his 35th year in the oil 
industry and his 
25th anniversary 
with Ethyl, Prior 
to joining Ethyl 
in 1926, Wagner 
spent 10 years 
| with what is now 
| Esso Standard Oil 
Co. 

Wagner became 
associated with 
Ethyl soon after 
it was organized. 
His first assign- 
ments were in the East and in Can- 
ada, where he assisted in the instal- 
lation, at oil refineries, of the mix- 

jing plants used for treating gaso- 





S. M. Wagner 


line with Ethyl antiknock com- 
| pound. 
Later, Wagner was_ responsible 


| for the introduction of Ethyl gaso- 
line on the West Coast, and worked 
with various oil companies there, 
lon behalf of Ethyl. In 1945, he was 
|named western regional manager, 
|a post he held until his election as a 
vice-president in January, 1950. 
+ + * 


| 

_GM’s Curtice Heads Board 

Of Flint Savings Bank 
Harlow H. Curtice, executive 


vice-president of General Motors, 
has been named board chairman 


of the Genesee County Savings 
Bank in Flint. Curtice had been 
bank since 1933. 


president of the 
aa 


+ * 
Roesch Named Manager 
|\Of White Coach Division 

Robert F. Black, president of 

| White Motor Co., announces ap- 

| pointment of Karl A, Roesch as 
general manager of White's 
motor coach division. Roesch 
with White 22 years, has been 
assistant to the sales vice-presi- 
dent. 

In his new assignment, Roesch 
will be in charge of an expanded 
program of coach production and 

(Continued on Page 31, Col. 1) 
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(Continued from Page 30) 


sales centering around new model | White, assistant secretary, Passaic, 
diesel-powered coaches now being |N. J., and Charles J. Geilfuss, as- 
introduced in 45 and 50-passenger | sistant secretary, North Charleston, 
sizes. 8. C. 
= + * * * * 
Ronco Joins Morrison Pesco Names Two 

Appointment of B. V. Ronco as} Appointment of G. E. Campbell 
chief engineer of Morrison Steel|as assistant works manager and of 
Products, Buffalo, is announced by | Donald A. Sutherland as industrial 
Arthur J. Harsch, engineering vice- | sales manager has been announced 
president. Morrison manufactures |by R. J. Minshall, president of the 
automotive stampings for White,|Pesco Products division of Borg- 
International and Mack _ trucks.| Warner Corp. 
Ronco formerly was chief inspector | . & sa 


for Mack trucks. | Westinghouse Ups Three 


7 * * 
Packard Promotes in Small Motors Division ‘ 
Organizational changes involving 
Doyle to Zone Manager | 
Promotion of H. O. Doyle, 53, to} announced by C. C. Shutt, manager 
Cincinnati zone manager of Pack-|of the Small Motor division of 
ard is announced by Karl M.| Westinghouse Electric Corp. 
Greiner, sales vice-president. | H. E. Grout was named works 
Doyle, whose background in the| manager with responsibility for all 
automobile sales field began with| manufacturing activities of the 
the old E.M.F. concern in Detroit} division. W. P. Bell was promoted 
in 1911, 
resigned, 





succeeds Fred MHunt,|/to manager of manufacturing for 
the Lima plant and will be in 
charge of all line manufacturing 


x x * 


Willard Appointee 


Appointment of Herbert A. Foth- 
eringham as manager of the gen- 
eral order department of Willard 
Storage Battery Co. has been an- 
nounced by C. H. Gibney, vice- 
president and secretary. Former); 
advertising service manager, Foth 
eringham has been with Willarc 
since 1925. 


* * * 


Gorson Canvas Shown 


Samuel Gorson, an auto finance 
man who has carved quite a niche 
for himself in art, has another of 
his paintings on exhibition in the 
Philadelphia area. Gorson, president 
of Equitable Credit and Discount 
Co., is showing his latest painting | 
“The Harvest”, at the annual exhi- 
bition of the Cheltenham art center. 

+ * * 


Dodge, Crockett Named 


In N. Y. Fund Drive 

H. W. Dodge, executive vice- 
president of Mack Trucks, Inc., 
has accepted the chairmanship of 
the manufacturing and industry 
section for the Greater New York 
Fund, according to Charles J. 
Stewart, chairman of the Fund’s 
citywide corporation division for 
the 1951 campaign. 

Albert G. Crockett, assistant to 
the executive vice-president at 
Mack Trucks, Inc., will serve as 
assistant to the section chairman. 
The section will participate in 
helping the fund to reach its 1951 
goal of $9,000,000. 

+ 


* * 


Drake Ups Tiberiis 


Dennis E, Tiberiis has been ap- 
pointed vice-president of the Drake 
America Corp., it is announced by 
Adam Johnstone, president. Drake 
America represents U. S, corpora- 
tions in the automotive and heavy) 
industrial export fields, and owns | 
and operates the Hill Diesel Engine 
Corp., Lansing, of which Tiberiis is 
also a vice-president. 

* * x 


Martin-Senour Names Miller 
A. L. Miller has been appointed 
to the sales staff of the Automo- 
tive division of Martin-Senour Paint 
Co. Miller will represent the firm 
in the Buffalo-Syracuse area. 
* * * 


Ford’s Bricker Appointed 


To Mich. Bridge Authority 


Michigan’s Gov. Williams has 
named M. L. Bricker, former 
vice-president of Ford Motor Co. 
and now a Ford consultant, to 
the Mackinac bridge authority. 

Bricker succeeds Fred M. Ze- 
der, late vice-chairman of Chrys- 
ler Corp. His term on_ the 
authority will expire May 5, 1952. 
Bricker formerly served on the 
g0vernor’s interpeninsula com- 
munications study committee. 

* * * 


Marshall, Heinsohn Named 


Raybestos Vice-Presidents 


_ Election of George W. Marshall | 
yr., and Alvin F. Heinsohn as vice- 
presidents of Raybestos-Manhattan, 
Inc., is announced by John F. D. 
Rohrbach, president. 

Other elections announced were 
W. Ward Kievit of Passaic, N. J., 
assistant treasurer; William H. 





ithe promotion of three men are| 


“terfect - 
underecating Jobs 
at the 
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L-M Paintings to Texas AS M— 

Originals of four Texas "Brush Country" paintings, which were published in the Lincoin- 
Mercury Times, have been presented to Texas A & M college by W. D. Woods (right), 
| Houston district sales manager for Lincoln-Mercury. Standing by are Texas A & M President|Since 1947, began his 


M. T. Harrington (center), and H. O. Kelley, who did the paintings. 
Co. have been announced by G, P. 
MacNichol jr., sales vice-president. 


|activities. C. F. Herbold was ap- 
|pointed superintendent of quality 
control for the division. 

* ok * 





L-O-F Appoints Three, 'sentative of the Philadelphia office, 


. i | was moved to the company’s offices 
Moves One in Field Sales |in Washington as a technical con- 


Three new appointments and one | sultant. He fills the vacancy created 
transfer in the field sales organiza-|by the advancement of Hunter C. 
tion of Libbey-Owens-Ford Glass 








30% MORE PROFIT 


WITH CONCENTRATED 


OWVokorode 


UNDERCAR SEALER AND SILENCER 


150 


IT’S SIMPLE ARITHMETIC! 


Most ordinary undercoatings contain a 
large percentage of solvent. You spray 
these undercoatings to a 14%” thickness— 
but when the solvent dries out, you’re 


left with about 1%” thickness. 





ful excess solvent. 


cost of 






coupon below now! 


FREE! 


Sealer and Silencer. 
Name 


Street or Rovte_.. SEES 


City____ 





Lion Nokorode Under-Car Sealer and 
Silencer is concentrated. You spray 
Nokorode to 1%” thickness—and it dries 
to almost 1%” thickness. There’s no waste- 


Result: You can do half again as many 
cars with the same amount of Lion Nokorode 
as you’d do with ordinary undercoatings. 
Yet Nokorode costs no more. Drum for 
drum, you make 50% more profit with 
Nokorode! Nokorode is uniform, for smooth 
application. It’s homogenized — won't 
clog guns. And it’s guaranteed to give 
complete customer satisfaction. Start 
making money with Nokorode 


Made Under The Process Of U. S. Patent No. 2,393,774 


LION OIL COMPANY, El Dorado, Arkansas 


Please send me complete details on how | can increase 
my undercoating profits with Lion Nokorode Under-Car 


Brand of undercoating | am now using, if any. 


seeeeseeeeeeseeeeseeessssasesanunaead 
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Johns, general manager of indus- 
trial sales. 

The three new field representa- 
tives, all in the distributor sales 
department, are C. Buckley Holton, 
assigned to the company’s offices 
in Richmond, Va.; Edwin C, Rog- 
ers, to Indianapolis, and William 
S. Dando, to Philadelphia. 


* * * 


Monsanto Picks Dr. Thomas, 


Atomic Research Expert 

Dr. Charles Allen Thomas, has 
been elected president of Monsanto 
Chemical Co, Dr. Thomas, has been 
identified with production of the 
atomic bomb and is co-author of a 
plan for control of neuclear 
weapons. 

Dr. Thomas, who has been Mon- 
santo’s executive vice - president 
industrial 
career with General Motors, aiding 
in the development of ethyl gaso- 
line and later established research 
laboratories in Dayton. The labora- 
tories were acquired by Monsanto 


Earl T. Fittinger, a field repre-|in 1936 and Dr. Thomas became the 


company’s research director. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 


Harrison as assistant to J. M.|See the back pages of this issue, 
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But Challenger Gains in New-Car Sales Duel. . . 


Chevrolet Still Leads Ford 


By Bob Gordon 
Associate Editor 


OW goes the “battle of the cen- 
tury” in new-car sales between 
Ford and Chevrolet? What prog- 
ress has Ford made in its postwar 
campaign to “beat Chevrolet?” 

Taking the questions in inverse 
order, Ford has made progress 
but Chevrolet is still leading the 
sales parade. 

After the end of World War II, 
Detroit’s automotive fraternity 


buzzed with the report that the new 
regime at Ford had adopted as its 


private shibboleth: “Beat Chevro- 
let.” 
* * + 
HEN, after Ford introduced its 


Four-Letter award for dealers 
the “wise boys” insisted that the 
FMSF in the award stood for “Ford 
Must Stand First.” Ford Motor Co. 


sales would determine 
instead of vice versa. 

This is not meant to indicate 

that “normal” times have re- 
turned, but it seems as good a 
time as any to review the sales 
records of the two participants 
since the war ended. 

Last year was a big year for both 
entries, to put it mildly. It was, in 
fact. the biggest new-car sales year 
in history, and Chevrolet set an 
alltime industry record by register- 
ing 1,420,399 new automobiles. 

(Ironically, the former record of 
1,414,293 new-car sales had endured 
since 1924 and was set by—you 
guessed it—Ford.) 

* * * 

‘ORD also enjoyed a banner year 

in 1950 with 1,166,118 new-car 

| registrations, the company’s high- 

est total since 1929 and the fifth 
highest year in its history. 


production, 


margin in new-car sales over Ford | 
has increased with each succeeding 
year in the postwar period begin- | 


ning with 1946. 


How can Ford gain solace from | 
Well, the company’s | 
sales officials can take pride in the | 
been | 


such statistics? 


pe rcentage gains that have 
scored in the fast three years. 
of the 


poe iS} dense 


market has climbed at a greater | 
rate since 1948 than Chevrolet’s, al- | 
though the latter has also improved | 


the size of its portion of the sales 
pie. 


| course has been erratic in the five- 
year postwar period from 1946 


through 1950, while Chevrolet's has | 


| been one of steady gain. 
However, measured from 1948, 
the Dearborn entry has fared bet- 
ter. In that year, Ford garnered 


13.95 percent of all new car sales 
while Chevrolet claimed 20.33 per- 
cent—an advantage for the latter 


says they stand for “Finances, Man- 


agement, Sales and Facilities. coe ae rene ee oem ee 


figures that Chevrolet’s 1950 new- 


Anyhow, everybody agreed that| car sales bettered those of its ; 
the “big race” would have to await| arch-rival by 254,281 units. | Of 6.38 percentage points. 
the return of “normal” times, when | What is more, Chevrolet's unit | In 1949, Ford narrowed the gap 


by accounting for 16.68 percent of 
= new-car sales while Chevrolet’s 


share was 21.32 percent—a margin | 


|\for the GM division of 4.64 per- 


centage points. 
+ + * 
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Lisle Magnetic Plugs more than 
pay for themselves by cutting 
down service costs during the 
critical break-in period. The 
powerful, permanent magnet in 
the Lisle Plug pulls abrasive 
metal particles out of the lubricant and holds them 

. . Install Lisle Magnetic Plugs as original equip- 
ment in the crankcase, transmission, overdrive, or 
rear axle —to cut costs on your service guarantee. 





|1937 to 
|Chevrolet sold an annual average 


= spread was reduced further 
last year when Ford upped its 
market slice to 1843 _ percent, 
jagainst Chevrolet’s 22.45 percent. 
But Chevrolet still retained an edge 
of 4.02 percentage points. 

In the first two postwar years 


lof 1946 and 1947, both companies | 


|were afflicted by materials short- 
ages and labor difficulties and the 
level of production was relatively 
low. 

Ford almost won the sales pen- 
nant in '46 when the company’s 
sales numbered $26,822 units for 
18.01 percent of the market. 
Chevrolet just topped this with 

329,601 registrations, an edge of 
|only 2,779 units. Chevrolet’s market 
percentage was 18.16, topping Ford 
by .15 percentage points. 

* . * 


| [XN 47, Chevrolet jumped its share 
to 20.23 while Ford slipped back 
|to 16.82 percentage, a deficit of 3.41 
percentage points. 

Ford hit its postwar low point in 
1948 when labor troubles and the 
changeover to the “postwar” model 
reduced its market slice to 13.95 
percent, against Chevrolet's 20.33 
percent, a difference of 6.38 per- 
centage points. 

Before the war the gap between 
the two rivals was considerably 
wider, although both companies 
had a larger share then of the 
new-car market than they have 
had in the postwar era. 

For the sake of uniformity, con- 
sider the five prewar years from 
1941. Over that stretch 


of 713,017 cars for an average mar- 
ket penetration of 23.55 percent. 
* * * 

PORD'S annual average for new- 

car sales in the same period 
was 551,177 units, which gave the 
firm a median market share of 
18.28 percent, or an average of 5.27 
percentage points less than Chevro- 
let. 

In the five postwar years, 
Chevrolet averaged 826,357 new- 
car sales annually to account for 
an average of 20.50 percent of the 
annual market. 

Ford averaged 663,848 new-car 
sales in the same interval, giving 
it an annual average market share 
of 16.78 percent, or 3.72 percentage 
points less than Chevrolet, 


Ford had another “almost” year 


new-car | 


Ford’s percentage of the market | 


| To Be Welded, Soldered and 


in its sales battle with Chevrolet in| 


1937 when the Dearborn firm sold 
765,933 new cars only to have Chev- 
rolet win out with a total of 768,- 
040—a margin of 2,107 units. 
* * * 

CBSVROLETS market share in 

A ’37 was 22.05 percent, while 
Ford’s was 21.99 percent—a differ- 


ence in the GM division’s favor of 


WRITE for free sample J 
plug for testing. Advise .06 percentage points. - 
size and type of Lisle Chevrolet achieved its widest 






Plug desired. 


LES oyrrdlion 


Clarinda, lowa 


margin in the “feud” in 1940 when 
its market percentage soared to 
24.99 percent, 9.10 percentage 
points above Ford’s 15.89 percent. 

In that same year, Chevrolet’s 
unit edge over Ford was 310,774, as 
the GM division sold 853,529 new 
cars, compared with 542,755 for 
Ford. 

As a sidelight, it is interesting to 





| 


| Can Be Installed by Owner 


| 


New-Car Sales Boxscore ... 


Ford vs. Chevrolet 

















POSTWAR 
FORD CHEVROLET 
Pet. Pet. 
} New-Car Share of Year Share of New-Car 
| Sales Market Market Sales 
1,166,118 18.43 1950 22.45 1,420,399 
806,766 16.68 1949 21.82 1,031 ,46¢ 
486,388 13.95 1948 20.33 709,609 
532,646 16.82 1947 20.23 640,709 
326,822 18.01 1946 13.16 329,601 
663,848 16.78 5-Year Average 20.50 $26,357 
PREWAR 
602,013 16.14 1941 23.59 880,346 
542,755 15.89 1940 24.99 853,529 
481,496 18.15 1939 22.57 598,834 
| 363,688 19.23 1938 24.55 464,337 
765,933 21.99 1937 22.05 768,040 
551,177 18.28 5-Year Average 23.55 713,017 
note that total new-car sales for dropped to 20.50 percent, against 


| the entire industry in the five post- 
war years were 29.4 percent greater 
ithan they were in the five imme- 
|diate prewar years. 

* + ss 

| COMPARISON of Ford and 
é Chevrolet sales for the same 
periods shows that Chevrolet 
| gained 15.9 percent over its prewar 
| average, while Ford increased 20.4 | 
| percent. 


23.55 in the prewar period. 

And to settle any arguments that 
might come up, the last time Ford 
finished ahead of Chevrolet in car 
sales was in 1935 when the score 
was 826,519 for Ford to 656,698 for 
Chevrolet. 

Chevrolet has led the field con- 
tinuously since that time, its 1950 
triumph marking the 11th straight 
| year that the GM titan has finished 


|first in sales. 


As previously noted, however, as ae ce 
both contestants lost ground in 
. Hosford Takes Crosley 
Hosford Auto Service, 3614 Mish- 


market percentage as Ford’s post- | 
war five-year average share 

awaka Ave., South Bend, has re- 
ceived a Crosley franchise, 





slipped to 16.78 percent, against 
18.28 in prewar, while Chevrolet’s 


~ FINLINERS 


BEST SELLER OF THE $EASON 
add Hew Seauty to Your Car 
modern as tomorrow! 










aiewVas 
1949-50-51 
CHEVROLETS 
PONTIACS 
FORDS 


Model for HENRY J 
Available Soon 
eid i le 








. 
Exclusive 
+. 


Distinctive 








BRASS MODEL 


For Deluxe Installation at Your 


Body Shop 





Refinished ORIGINAL and GENUINE 


Will Look Like Actual Part of 
Fender 


ALUMINUM MODEL 
Quality—Perfect Fit 


Can Be Painted Before Instal- 
lation 


Mounted with Four Bolts 


DEALER'S PRICE 


$4977 


Per Pair 


Finliners add handsome streamlining 
and that smart new look to your car. 
The additional tail lights serve as an 
added safety feature by leaving orig- 
inal tail lights as independent stop 
lights. Also suitable for turn indicator 
installation. Order today. 


Brass or Aluminum 
Retails for $32.95 





No Welding or Soldering 
No Filing or Hand Fitting 
No Refinishing of Fender 


No Puttying—Just Paint and 
Install With Four Bolts 


F 
aoa 
ORDER FROM eo 
OT ibe aemey-Y. 
. ORIGINAL 


3811 E 67th STREET 





CHROME DELUXE ATTACHMENT 





Easy to install with 
four bolts furnished. 
DEALER’S PRICE 
$4.17 Per Pair 


IMPORTANT—Be sure to specify Make, Model and Year of Cor 
Retails for $6.95 
Fits All Finliners and 


i 
“Cad” Fins 


INE MFG. CO. 
DESIGNERS 


KANSAS 






DEALER 
AND JOBBER 
INQUIRIES INVITED 


CITY 5. MISSOURI 
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| His tires are 10 years old and have 
70,000 miles on them. They’re still 
good, too. 

In fact, Dean hasn’t seen the new 
car he would swap for his 1927 
|eight-cylinder Studebaker coupe 
| that is still clean, runs quietly and 
accelerates from 3 to 75 miles an 
| hour in less than a minute. 


Dean's Dynamo! 
‘Can’t Beat It,’ Owner 


| | 3 of 1927 Car Says 





AUTOMOTIVE NEWS, MAY 7, 1951 





Ca | 
af TAMPA, Fla.—Earl W. Dean, re- 
o tired automobile service manager 
of 3611 Cherry St., Tampa, Fila., 
is one Tampan not impressed by 
alluring ads for new automobiles. 
Sleek new models mean absolutely; “You can’t beat this, or other old 
nothing to him. cars,’ Dean said fondly. “Only 

He’s got one auto and he’s had it|trouble is, owners haven’t taken 
for 23 years. care of them, Owners still don’t 

There are 221,000 miles on the|take care of cars, If they did, cars 

, _ Ps speedometer and he insists it’s good | would always last longer than any- 
: for at least another 100,000 miles.| body that ever used them.” 
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Michigan Dealers Plan Convention— 

This is the convention committee of the Michigan Automobile Dealers Assn. and its quests at a recent meeting in Lansing. Standing 
(left to right): Joseph Moore, Michigan Labor Board; Gilbert L. Haley, assistant executive secretary of the association; Robert Leppo, 
Midway Ford, Lansing; Kenneth Hathaway, vice-president, Hathaway Motor Co., Muskegon; David Holmes, director-at-large, Holmes 
Motor Co., Battle Creek; Floyd Brown, president; Brown Motors, Petoskey; Sen. Joseph Cloon, Wakefield; James Mason, Hodges Auto 
Co., Ferndale; Laverne Marshall, director-at-large, Marshall Auto Co., Flint, and Bruce Brackett, vice-president, Brackett Chevrolet Co., 
Escanaba. Seated (left to right): William Doyle, Michigan Chain Stores Assn.; Joseph Thompson, chairman, Ypsilanti; Paul Graves, 
executive vice-president, Detroit Auto Dealers Assn.; Jay Hornbeck, Muskegon, and Sen. Leo Roy, Hancock. 











crease the strength of the na- 
tional association. We would be | 
derelict in our duty to the dealer | 
body were we to fail to recognize 


Auto Forum 
the need for this support. 


(Continued from Page 4) | In conclusion, let me say that the | 
; ‘ |day is at hand when all associa- 
hasty and unin-| goodwill for the trade as a whole. | sions must practice enlightened 


| Obviously business must have cuS- | selfishness, True, it is our first re-| 


Because of the trade’s apparent | > ce ae af cam Geet | sponsibility to protect the interests 
needs, our association in Indiana| we ys ast public intu-| of our members, but this cannot be 
has devoted itself to three primary | ("Ce on business, dealers must als©/ done with utter impunity to the 
| have public goodwill if they are to! welfare of others. Free enterprise 








ject to unwise, 
formed controls and criticism. 
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GOING AUTOMOTIVE SERVICE BUSINESS 
IN HEART OF HOLLYWOOD, CALIFORNIA 


functions—one, is for Self Improve-| survive and fight the forces arrayed | 
another for| against them. 


ment of the Trade; 
improved Public-Relations and the 
third is to be prepared for action 
on spontaneous legislative and gov- | 


ment matters of vital and cur-| men 
ee a | frequently fail to tell the whole} 


selling story—they assume that the 


rent importance. 
* * * 


* + * 
EALERS are in a selling busi- 


ness and they, like the sales- 
who work for them, too 


public knows. Frequently, what the 


must prove 
|effort to keep the whole economy | 


|that this trade under free enter-| 


itself worthy in this! 
day, and we must devote as much| 


well, to preserve our Democracy so| 


prise may survive as we exert for 
purely selfish reasons. 

To borrow a term from this As-| 
sociation’s recent testimony at a/| 


7E BELIEVE that our efforts | 
for Self Improvement and im- little. Usually the erroneous con- 
provement of the relations of one| cepts which they harbor stems from 


dealer with another have borne and jealousy, exaggerated opinions or | no stronger than its automotive 
continue to bear fruit. To a degree | hearsay. For example, their opin- industry.” 
ion of the value of a used car, s ianesadntiniis = 


we have succeeded in substituting which is to be traded in, is gleaned | 


public knows of this business is too sub-committee hearing of the Small | 


| Business committee of the House: 


| “Economically, our country will be 





In business since 1917. Smart, beautiful new car showroom. Terrific new car 
dealer set-up. Now operating 16 specialized auto maintenance departments. 
Unusually attractive, modern building 150x210’ fronting on famous Sunset 
Bivd., cor. McCadden Place. Grossed $196,000 in 1950, service alone; also 
present income approx. $1,200 monthly on 5 rentals, 90-day cancelable leases. 
Will give 10-year lease, with option on add. 10 years, for $2,500 net monthly. 
Goodwill goes with lease. Books open for inspection. Immediate Possession. 


Quick action suggested. Write, wire or phone ... 


DON TROUT 


4776 YORK BLVD., LOS 


ANGELES, CALIFORNIA 


Phone CApitol 1-2046 





competition for former antagon- | 
isms among the dealers. We em-| 
phasize that it is a match of wits} 
and ability of the dealers with the 
consumer, rather than a jealous | 
contest among themselves. We) 
preach the abhorence of a dealer, | 
or of his employes, castigating or 
casting aspersions on another | 
dealer or his employes. 

We advocate success on the 
basis of the merit of their own | 
character and ability, and not on | 
the lack of either on the part of | 
their competitors. We have taken | 
advantage of the _ possibilities, | 
which have prevailed in recent 
years, when it was most oppor- 
tune to develop these traits. We 
have used the opportunity of our 
bulletins, local and district meet- 
ings, our annual meeting and our 
ten annual regional meetings as 
a means for this development. 
The foregoing plays an import-| 

ant part in the second phase of our | 
activities, which is to develop Pub- | 
lic Understanding and Goodwill. | 
Obviously, dealers who pursue} 
these recommendations minimize | 
to a great degree public antagon- | 
ism and we have, therefore, a good | 
basis for the further favorable de-| 
velopment of this ingredient, For | 
this purpose, we constantly implore | 
our dealers to exercise honesty and | 
to use good business ethics in the} 
conduct of their businesses. We | 
emphasize the importance of the| 
customer, not only from the stand- | 
point of making money, but also} 
from the standpoint of garnering 


Sports Cars Wait Gun 
At Pebble Beach, Calif. 


PEBBLE BEACH, Calif.—The | 
second annual Pebble Beach sports | 
car road races have been sched-| 


from the newspaper advertisements | 
or used-car lot prices. 


Customers who are offered | 
$1,000 for their used car, when | 
seeing the same car advertised | 
by dealers for $200 more, immedi- | 
ately brand the dealer as a gyp. 
What right has he to $200 profit 
on my used car in addition to the 
new car profit?—is usually the 
question. 

Time should be taken to explain 
this discrepancy — a _ salesman’s| 
commission must be paid, advertis- | 
ing cost incurred, display facilities | 
provided, reconditioning cost incur- | 





|red, market depreciation and con-| 
tingent liabilities, etc., are all cost | 


factors which bear on this! Truth 
and logic must supplant the pub- 


| lie’s erroneous concepts. As in the 
|case of hostile strangers who fre- 


quently become our fastest friends 
when we learn to know them bet- | 
ter, so the public, too, becomes | 
more friendly as they learn to! 
know the truth about our business. 
To enlighten the public on the vari- 
ous phases of the business, we 
periodically make wide distribution 
of trade information in which are 
emphasized the kindred and mutual 
interests of the dealer and the pub- 
lic. Our current brochure is typical 
of the information recently dis- 
tributed to vast numbers of our 
citizenry including grade and high 
school principals, university presi- 
dents, chambers of commerce, serv- 
ive and civic organizations, busi- 
ness leaders, public officials and 
members of our state and federal 
congresses, etc. 
* ” * 

OTH the foregoing Self-Im- 

provement and Public-Relations 
development are of extreme im- 
portance to this vital third phase 
of our activities, which entails the 
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lers everywhere call 
eee workmanship in 
So will the convenience. 
profit for you.-- and 
pleasantly surprised. 


A PROFITABLE ACCESS 


Contempo Luggage- Th 
each Contempo 

other accessory shows su’ _ 
veer ecleoment? Order sample sets today 


The WESTLEIGH . . - MW 
Extra-roomy “He-Man $ 
with improved wi 


constructed on ove 
and moisture-proof. Brass hardware. 


Matching luggage tags included. 


Set of fines 


rlapping steel frame 


FOR THE BIG MAN 
499 . . . 26” 4-Suiter 
@ Size: 26 x 19 x 9” 





ORY... That’s what Auto 

e magnificent — * 
I to your cus' . 

Bag will appea = = handsome extra 


You'll be 


de reinforced bottom band. Ea 


hed Luggage for Men - - - 
» Now Mate — Grain Cowhide, 


ch bag solidly 
for extra strength. Dust 


Smart masculine linings. 


299 . . . 24” 2-Suiter 
@ Size: 24 x 18 x 7%" 


INTERIORS . . . Designed for 
quick, easy packing. Special 
laundry pocket. 2 hangers in 
2-suiter; 4 hangers in 4-suiter. 


899...21” Weekender 
@ Size: 21 x 14 x 7” 





Colors: Smooth Suntan or 






uled for May 27 over the Pebble| influencing of action upon state and 

ao nc ensal a oe been | federal governments which, wisely Ginger Top-Grain Cowhide. 

engthened and pave o insure'or unwisely or justly or unjustly, mn a an a eae a a ae ae ee ee 

greater speed and greater safety. sit in judgment of this industry. It . CONTEMPO Luggage Co. 170 Fifth Ave.,N.Y.C. 10, 

The races, sponsored by the/is our firm belief that a well-in- MEN'S Please ship the following numbers. 

Sports Car Club of America, will| formed public is a sympathetic A Shio C. O. D. 

get under way with a practice ses-| public and, as so frequently in the FITTED . ees etna PR er deen ie 

sion May 26. On May 27, the racing | past, we again recently urged our CLUB Pp “Pp . 

will start at noon with the Del|members to send to their approxi- BAG Dealers’ iiss price 
No. Item Color Quantity, Cost incl. Fed. Tax 


Monte handicap, followed by the 
Cypress Point handicap, and finally | 
the Pebble Beach cup race. 


Breslin Appointed 
George H. Thornton, president of | 
Thornton-Fuller Co, (Dodge-Plym- | 


|for public action on this, 


mately 2,000,000 service customers 
information on the injury which 
would be _ inflicted upon them 
should federal excise and gasoline 
taxes be increased. When the need 
or on 
other matters of equal importance 
becomes necessary, we will have an 
informed public on which we can 


37.50 





Dealers’ Cost, 











outh), Philadelphia, announced the : Finest Aniline Top-Grain Cowhide. Zipper section fitted 
appointment of Martin C. Breslin | rely for aid. “ne eee in imi aes, Strong I Ss ee 
as vice-president and general man- | In addition to all this, it is the double handles, buckles and straps. Top-Zipper closing, | addres... Ces oS State 
ager of Thornton-Fuller and asso- | moral responsibility of our state brass lock, suede lining. ae ee ee ; 
ciated companies. association to maintain and in- Colors: Smooth Suntan or Ginger Top-Grain Cowhide. ! Signature pretsnnnpisasaaabenieesabelbaseeseihianasbagews sShaghabhsosanehsaiinen Title...... “ 
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Used-Car Auction Prices 


Market Trend 


Any suspicion that used-car prices hit bottom in April has to be 
ubandoned in view of the fact that the first week of this month 
sees prices at an even lower level than they were last month, The 
overall average for the first week in May wound up as $917, or $51 
under the average for April. 

Naturally, all models suffered, although none were hit quite so 
hard as ’51s, which lost $126 to bring their average down to $1,928. 
The price of ’50s dropped $72 to $1,452, while °'49s fell $68 to $1,156. 
There was a $66 decline in the price of 48s to $871, while ’47s slipped 
$44 to $714. 

Only ’46s and the prewars got off lightly, as 46 prices drifted down 
$13 to $642, and the prices of ’42s and ’41s slipped $12 and $10, 
respectively, to averages of $305 and $268. 

The new price level apparently was more ‘attractive to dealers 
since sales at various auctions showed an increase over the previous 
week, At 12 auctions last week 1,383, or 66 percent, of the 2,098 
offerings were sold. In the previous week at the same auctions, 
1,357, or 64 percent, of the 2,125 offerings were sold. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 





: 000°. '48 SD (8) 2-dr., $715, $795. ‘4 
N. PLAINFIELD, N. J. g00*. “48 SD, (8) 2-ar., $715, $795. “47 
(Lebanon Auto Auction. Sale every |HUDSON--'49 Super (6) 4-dr., $1,015*. 
Wednesday. Prices are for sale of Apr. | KAISER—’51 Henry J 2-dr., $1,125*. '50 
25.) 4-dr., $950*. '49 Deluxe 4-dr., $875*. '48 
(Prices even with level of past couple 4-dr., $550. 

weeks. Retail still very slow. Sold 91 | MERCURY—’'49 2-dr., $1,160. 
units out of 131 offerings.) cbaeonne”) 2-dr., $995* 

BUICK—’51 Super Riviera coupe, $2,685°. a «E—'50 (88) 2-dr., $1,550%. ‘49 
oO Super Riviera coupe, $1,775*; 4-dr., (88) 4-dr., $1,360*, $1,325%. "46 (98) 4- 
$1,740; Special 4-dr., $1,540*. '49 Super patil $735 i 41 (76) 4-dr., $190, $250 
sedan, $1,490, $1,470*. ‘48 Special | PACKARD—'50 4-dr., $1,275* 


PLYMOUTH—’50 SD ‘4-dr., $1,100, $1,235, 


; 8 sedan, $910. 
sedan, $950; Super sec $ $1,280. '49 SD 2-dr., $1,050. '47 SD club 


CADILLAC—’'49 (61) sedan, $2,435*. '48 


(62) sedan, $1,935%; (61) sedan, $1,810%.| COUP, $750, $595. "46 SD 4-dr., $505, 
CHEVROLET —'50 SL Deluxe club coupe, | ,, 40 Deluxe 4-dr., $125. 

$1,675*; conv., $1,485; FL Special sedan, ONTIAC— 50 SL (8) 4-dr., $1,415*, $1,- 

$1.325.' '49 SL Deluxe sedan, $1,245,| 305. '49 Chieftain (6) 4-dr., $1,350*. '48 

$1,240, 2 at $1,220; FIL Deluxe sedan,| Sl (8) Deluxe 2-dr., $1,050. ‘47 club 

$1,210, $1,205, $1,185, $1,160, $1,145, 2 $600." $560. °46 club coupe, 2 at $605, 

at $1,125. ‘48 FL sedan, $915; FM +n : y 

oan $895; conv., $840. '47 FM conv., | STU DEBAKER—'49 Champion 4-dr., §1,- 

$785.''46 SM sedan, $705. 045°, $1,065*. '48 Starlight club coupe, 
CHRYSLER—'48 NY sedan. $1,100*%, °39] | $800*. "47 Commander 4-dr.. $750 

Roval sedan, $190. WILLYS—'48 station wagon, $575 
DeSOTO—’50 Custom sedan, $1,785*, ‘49 

Custom club coupe, $1,475*%; sedan, $1,- | AMARILLO, TEX. 

450°. : 

(a i her Amarillo Auto Auction. Sal very Fri- 

PDODGE—’'50 Meadowbrook sedan, $1,585. e every Fr 

"49 "Coronet club coupe, $1,500*; sedan, |4@Y. Prices are for sale of Apr. 28.) 


(Market steady to stronger. More demand 


25*: Meadowbrook sedan, $1,335, $1,- { 
py Wisduees business coupe, $975. ‘48 for late models. Sold 213 units out of 300 
Custom sedan, $900. '47 Custom sedan, | Offerings.) 
$875. BUICK—’51 Super Riviera coupe, $2,300. 
FORD--'49 Custom (8) sedan. $1,035, $1,- "50 RM 4-dr., $1,825*. '49 RM 2-ar., 
030, ‘47 SD (8) conv., $935; sedan, $1,175; 4-dr., $1,200, $1,250; conv., $1,- 
$750: Sportsman, $675. ‘46 SD (8)| 500. '46 4-dr., $625. '39 Special 2-ar., 
conv. $730. $205. 
FRAZER—'51 4-dr.. $1,510 CADILLAC—'48 (62) 4-dr., $1,750; club 
KAISER—'51 (6) Henry J 2-dr., $1,085. coupe, $1,905*. '47 (61) 4-dr., $1,060, '46 
"48 4-dr.. $690. . (60) Special 4-dr., $1,060*. 
MERCURY—'49 sedan, $1,300, $1,220, $1,- | CHEVROLET—'51 FL Deluxe 2-dr., $1,745; 
215, $1,210, SL Deluxe 2-dr., $1,860*; conv., $1,850; 
NASH. -’49 Ambassador sedan, $1,070. ‘48 %4-ton pickup, $1,370, $1,350, $1,325, ’50 
(600) sedan, $750. 46 (600) sedan. $555. FL Deluxe 2-dr., $1,200, $1,275, $1,300; 
OLDSMOBILE — '49 (98) conv.. $1,575", SL Deluxe Bel-Air, $1,515, $1,625, $1,- 
$1,510; (88) sedan, $1,435*; (76) sedan, 805*; 4-dr., $1,355, $1,545*. °49 FL Spe- 
$1,345 '48 (98) sedan, $1,090*. ‘47 cial 2-dr., $1,000; SL Deluxe 4-dr., 
(66) sedan, $850*, $690*. ‘46 (76)| $1,050, $1,135, $1,150; 2-dr., $1,150: 
sedan, $770°. club coupe, $1,100. 
PLYMOUTH ‘51 Suburban, $1,910. '50)| CHRYSLER—’50 Windsor 4-dr., $1,605, °49 


SD sedan, $1.520, $1,490, $1,425; Deluxe Windsor 4-dr., $1,415; NY 4-dr., $1,325. 


sedan, $1,380; Deluxe business coupe. ‘48 Windsor 4-dr., $9940. 

$1.020. °'49 SD sedan. $1,225. $1,200. | DeSOTO—'50 Custom 4-dr.. $1,500. °49 

"48 SD sedan, $970, $965. ‘47 Deluxe Custom 4-dr., $1,285; club coupe, $1,155. 

sedan, $760. °46 SD sedan, 2 at $770. DODGE—’'51 %-ton pickup, $1,240. ’50 
PONTIAC—’50 (8) Catalina, $2,200*%; se- Coronet 4-dr., $1,395; Meadowbrook 4- 

dan, $1.740*. ‘49 sedan, $1,435. °48 (8) dr., $1,305. '49 Coronet 4-dr., $1,195; club 

conv., $960*; Torpedo (6) sedan, $895*. coupe, $1,165. '48 4-dr., $780. 

‘47 Torpedo (6) sedan, $765, $745, $700.| FORD—'51 Custom (8) Victoria, $2,200: 
STUDEBAKER—'47 Champion club coupe, 2-dr., 2 at $1,865, 2 at $1,885. $1,895. 

$875*. "50 CD (8) 2-dr., $1,305; CD (6) 2-dr., 


$1,125. '49 Custom (8) conv., $930, $1,- 
150; 2-dr., $965, $1,000. '48 %4-ton pick- 
up, $705. 

HUDSON—’49 4-dr., $1,035. 
dore (8) 4-dr., $710. 

LINCOLN—’50 4-dr., $1,560. 

MERCURY—’51 2-dr., $1,875, $2,060, $2,- 
205*; station wagon, $2,310. '50 4-dr., 
$1,410, $1,480, $1,490; 2-dr., $1,340. '49 
4-dr., $1,125, $1,160, $1,225. 

NASH—’51 Rambler station wagon, $1,505. 
‘50 Ambassador 4-dr., $1,215; Statesman 


DANVILLE, VA. 


(Danville Auto Auction. Sale every 
Wednesday. Prices are for sale of Apr. 
25.) 

(Buyers most active on $1,000 cars. 
Sold 47 units out of 76 offerings.) 


BUICK—'47 Special 2-dr., $695. 

CHEVROLET—’'51 conv., $1,950. ‘50 FL 
Deluxe 4-dr., $1,520%; 2-dr.. $1,300. °48 
FM 4-dr.. $920; SM 4-dr., $1,045; %-ton 


‘48 Commo- 


pickup, $800. '47 SM 4-dr., $510; FL| 4-dr., $1,205. '49 (600) 4-dr., $930, 
4-dr., $760. ‘42 2-dr., $305. ‘41 MD/| OLDSMOBILE—'51 (88) 4-dr., $2,145. '50 
club coupe, $360; SD 4-dr., $275; 2-dr., (88) 2-dr., $1,630"; club coupe, $1,500; 
$435. (98) 4-dr.. $1,825*. *49 (88) club coupe, 
CHRYSLER—’'46 Windsor 4-dr., $715. $1,345*. '48 (78) sedanet. $870. 


PLYMOUTH—’'51 Cranbrook club coupe, 


DeSOTO—'40 4-dr., $120. 
$1,650, $1,695. '50 SD 2-dr., $1,260; De- 


DODGE—’49 conv., $900. '47 Deluxe 4-dr., 


$780. luxe 4-dr., $1,195. '49 Deluxe 4-dr., $900; 
FORD -—'51 conv., $2,110. ‘50 CD (8) SD club coupe, $1,060. 

4-dr., $1.440, $1,360, $1,475; CD (6)|PONTIAC—'51 SL (8) Deluxe 4-dr., $2,- 
4-dr., $1,115. '49 Custom (8) club coupe. 005, $2,250*. ’50 (8) Catalina, $1,880. 
$970, $1,010, $1,045; 2-dr., $1,015. ‘48 '49 (8) 4-dr., $1,175, $1,250; (6) 4-dr., 
SD (8) 2-dr., $750; club coupe, $750. $1,205*. ‘47 (8) 2-dr.. $705. °46 2-dr., 
'47 SD (8) business coupe, $680. '46 $660. 

SD (8) 2-dr., $725. °41 (8) coupe, $235. | STUDEBAKER—’'51 Champion conv., §1,- 
"40 Deluxe (8) 2-dr., $260; 4-dr., $365. 805. '50 Champion 4-dr., $1,150, $1,225; 


NASH—’51 Statesman Super 4-dr., $1,330. %-ton pickup, $900. '49 Champion conv., 


OLDSMOBILE—’50 (88) 2-dr., $1,525. °49 $1,030, $1,060. '48 Champion 4-dr., $730. 
(98) 2-dr., $1,330°. WILLYS—"49 (6) Jeepster, $735. "48 %- 

PACKARD—’50 4-dr., $1,225. ton panel. $435. 

PLYMOUTH—’46 Deluxe 4-dr., $675; SD|MISCELLANEOUS—'51 GMC ‘%-ton pick- 
4-dr., $560. '40 SD 4-dr., $575. up, $1,295, $1,290. '50 %-ton pickup. 

PONTIAC—'49 (8) 4-dr., $1,380*. °47 (6) $1,290. '48 %-ton pickup, $675 


’46 Torpedo (6) 2-dr., 





2-dr.. $850, $765. 
$705. ie 
WILLYS—'46 Jeep, $405. CONCORD, MASS. 
‘Concord Auto Auction, Inc. Sales every 
MASON CITY. TA | Monday and Friday. Prices are for sales 
‘ * ‘ 9 ° of Apr, 20-23.) 
(Lapiner’s Used Car Auction. Sale every (Clean cars in demand. Average cars 
Wednesday. Prices are for sale of Apr. 25.) selling strictly on price. Not much action 
(Prices down $50 to $100 per car, but| on below-average pieces. Sold 176 units 
buying was brisk. Sold 128 units out of 191 out of 264 offerings.) 
offerings.) BUICK—'50 Super Riviera coupe, $1,800. 
BUICK—'19 Super 4-dr., $1,325*. "48 RM "49 RM sedan, 2 at $1,350*; Special 
4-dr., $805*. ‘46 Super 4-dr., $635, $660./ sedanet, $1,200; Super sedanet, $1,325*; 
‘41 club couve, $325. } Sedan, $1,360. ‘48 RM sedan, $1,010*; 
CADILLAC—'50 (62) 4-dr.. $3,250* ‘48 Special sedanet, $950; Super conv., $1,- 
(60) Snecial 4-dr., $1,775* } 230, $1,190. '47 RM sedan, $830. '46 
CHEVROLET .'51  1%%-ton pickup, $1,200. RM sedan, $685. °’41 Special sedan, $200, 
‘50 SL Special business coupe, oe: | $315. ’39 Century sedan, $100. ‘38 Spe- 
$1.200. "49 SL Deluxe 2-dr., $1,135, $1.- cial sedan, $100. 
155. $1.180; SL Special business coupe. | caniLAC—'49 (62) conv., $2,500°. 46 
$895. ‘48 station wagon, $795; 4-dr., (60) Special sedan, $850*; (62) y 
$850. $880: 4-dr.. $660. $1,360°" ; ras spiaias 
CHRYSLER-.'50 Windsor 4-dr.. $1.350. aS ° 
$790, $785. ‘47 FL aerosedan 2-dr., $735, | CHEVROLET—’51 Bel-Air, $2,350*. 50 
'48 Royal 4-dr.. $920. ‘46 NY 4-dr., SL Special sedan, $1,400, $1,300, $1,350; 
$675°. FL Deluxe sedan, $1,405, $1,460. °49 FL 
DODGE—'51 %-ton pickup, $1,275. ‘49 Deluxe sedan, $1,230, $1,275, $1,320, $1,- 
Coronet 4-dr., $1,110, $1,170. '48 Custom 160; FL Special sedan, $1,125; SL Deluxe 
4-dr., $815. '47 Custom 4-dr., $675. °46 sedan, $1,205, $1,160, $1,180, $1,325, $1,- 
4-dr., $685. 235; club coupe, $1,270; conv., $1,400; 
FORD—'50 CD (6) 4-dr.. $1,105*. $1,255; station wagon, $1,275: SL Special sedan, 
Deluxe (6) club coupe, $1,035, $1,065. $1,050, $1,115. '48 FL aerosedan. $965; 
"49 Custom (8) 2-dr.. 4-dr.. $1,030. $1,- SM sedan, $905; FM station wagon, 
020°, $895, $875: 4-dr.. 2 at $960. $1.-| $800. ‘47 %-ton pickup, $515: FL aero- 











sedan, $865; SM sedan, $605, $800, $825; 
FM conv., $750; sedan, $850. ‘46 FM 
sedan, $600; SM sedan, $785, $700, $725, 
$575; club coupe, $750. ‘42 SD sedan, 
$365. °41 SD sedan, $370; MD sedan, 
$295 ‘40 MD sedan, $260; %-ton pick- 
up, $155; SD sedan, $240, $265. ‘'39 
Master (85) business coupe, $190. ‘37 
sedan, $110. 

CHRYSLER—’41 sedan, $155. 

DODGE—’48 Custom club coupe, $775. ‘47 
1%-ton chassis and cab, $375. °'46 Cus- 
tom sedan, $695, $770. '40 sedan, $105. 
‘39 business coupe, $130. 


FORD—’50 CD (8) sedan, $1,360, $1,435, 
$1,420; club coupe, $1,420; Deluxe (6) 
sedan, $1,200; Deluxe (8) sedan, $1,275, 
$1,130. ‘'49 Custom (8) station wagon, 
$1,300, $1,300*; conv., $1,200, $1,325°; 
sedan, $975*, $9950; Deluxe (8) coupe, 
$1,055; sedan, $950, $1,000; club coupe, 
$975. ‘'48 SD (8) club coupe, $825; 
sedan, $850. '46 Deluxe (8) sedan, 
$615, $715, $575. ‘42 sedan, $385. ‘41 
sedan, $150; station wagon, $160, $310. 
‘40 sedan, $275. 

HUDSON—’50 Pacemaker 2-dr., $1,275. 

LINCOLN — ‘47 sedan, $450. ‘37 ~sedan, 


$140. 

MERCURY—’'51 club coupe, $2,025, $2,050. 
"50 sedan, $1,665, $1,600; club coupe, 
$1,350, $1,700. °49 sedan, $1,100, $1,285, 
$1,260*, $1,290*; club coupe, $1,265*, 
$1,235. ‘46 sedan, $705; club coupe, 
$750. °'42 sedan, $450. ‘41 sedan, $200; 
station wagon, $365. 

NASH—’48 Ambassador sedan, $810. ‘47 
(600) sedan, $660, $650; club coupe, 
$725. '46 (600) sedan, $465. ‘39 Am- 
bassador sedan, $100. 

OLDSMOBILE "50 (88) sedan, $1,525, 
$1,675*. °49 (76) sedan, $1,315, $1,235°. 
‘47 (76) sedanet, $810*. ‘46 (76) sedan, 
$700*; (98) sedan, $660*. "41 (98) 
sedan, $120*. ‘39 sedan, $100. 

PACKARD—’48 Deluxe (120) sedan, $810, 


$910. '46 sedan, $600. 

PLYMOUTH—'50 Deluxe club coupe, §$1,- 
350; SD club coupe, $1,475. ‘49 SD 
sedan, $1,195; conv., $1,375. ‘47 SD 
sedan, $750, 2 at $600, $550. ‘41 sedan, 
$85, $225. 

PONTIAC—'49 (8) station wagon, $1,325; 
conv., $1,475*; Chieftain (8) sedan, $1,- 
370*; SL (6) sedan, $1,525*. '48 SL (6) 


sedanet, $1,300*; SL (8) sedan, $1,100*. 


‘47 SL (8) sedan, $775, $910. ‘42 (6) 

conv., $415. °40 (8) sedan, $180. 
STUDEBAKER—'50 Champion sedan, $1,- 

300*, $2,275. °48 Champion conv., $785*. 

‘47 Champion sedan, $735. 
WILLYS—-'41 sedan, $100. 
MISCELLANEOUS—’44 GMC 2-ton plat- 

form, $415. 

LITTLETON, COLO. 
(Denver Auto Auction, Inc. Sale every 


Tuesday at Littleton, Colo. Prices are for 
sale of Apr. 21.) 

(Prices steady and demand increased. 
Sold 168 units out of 265 offerings.) 
BUICK—’50 Super sedan, $1,505*; Special 

sedan, $1,360. ‘49 RM sedan, $1,205*. 

"48 RM sedan, $1,050". 


CADILLAC—’50 (62) sedan, $3,155", §$3,- 
200*. °49 (62) sedan, $2,355*; (61) se- 
dan, $2,180*. ‘47 (62) sedan, $1,290*. 
‘46 (61) sedan, $1,115*, '42 (61) sedan, 
$615*. 

CHEVROLET—'51 SL Deluxe sedan, $1,- 
750, $1,810*% °50 SL Deluxe sedan, 
$1,385, $1,470. '49 FL Deluxe sedan, 
$1,110, $1,150, $1,175, $1,215; SL Spe- 


cial sedan, $895, $1,075, $1,080, $1,105. 
‘48 FM sedan $725, $750, $790, $895, 
$935, $1,010. '47 FL aerosedan, $630, 
$790, $855. ‘46 SM sedan, $515, $525, 
$600. '42 FL aerosedan, $390, $475. °41 
sedan, $405. 

CHRYSLER—’50 NY sedan, $1,755*. °'49 
$1,435, $1,510*. °48 NY sedan, $835°*. 
'47 Windsor sedan, $690*%, $795*. '46 NY 
sedan, $600*, $660*, $760*. 

DeSOTO——'47 Suburban, $685.* 

FORD—’'51 Custom (8) sedan, $1,960°; 
\%-ton pickup, $1,410. '50 CD (8) sedan, 
$1,240*; Deluxe (6) sedan, $1,150*, $1,- 
190*, $1,195*; %-ton pickup, $1,070. '49 
Deluxe (8) sedan, $805, $860, $905, $1,- 
020, $1,065*. °'48 SD (8) sedan, $720, 
$750*, $765, $775, $840. ’47 (8) sedan, 
$620, $650, $655, $660, $665, $755, $790. 


46 (8) sedan, $515, $545, $555, $575, 
$610, $625. 
FRAZER—'49 sedan, $695*. ‘48 sedan, 
$540*. 


HUDSON—’49 Commodore (8) sedan, $905, 
$1,095*. '48 Commodore (6) sedan, $925, 
$985". 

LINCOLN—-’49 Cosmopolitan, $1,310*, $1,- 


375; sedan, $1,260*. '47 sedan, $615*. 
MERCURY—’51 sedan, $2,050. ‘50 conv., 
$1,555*. °49 sedan, $1,080, $1,085*, $1,- 
KAISER—’48 sedan, $510. 
120, $1,170*. '47 sedan, $715*. 
NASH—’47 Ambassador sedan, $635". '46 
Ambassador sedan, $500, $505. 
OLDSMOBILE—’51 (98) sedan, $2,765*. 
’50 (88) Holiday, $2,155*; (98) sedan, 
$1,800*, $1,840*; (S88) sedan, $1,550*, 
$1,590*, $1,595*, $1,740*, $1,820*. °'49 
(88) sedan, $1,300*, $1,450*. °47 (76) 
sedan, $785*. 


PLYMOUTH—'51 Cranbrook sedan, $1,770. 
"50 SD sedan, $1,505. ‘49 SD _ sedan, 
$895, $990, $1,070, $1,095, $1,195. '46 
club coupe, $505. 


PONTIAC—'51 Chieftain (8) Deluxe se- 
dan, $2.055*, $2,225*, $2,280*. °50 SL 
(6) sedan, $1,390*, $1,555", $1,580", 





Federal's New Axle— 


New Federal heavy-duty front axles are de- 
signed for greater strength and easier steering 
under all operating conditions, the company 
states. Axles have wider track and are engi- 
neered to provide increased maneuverability 
and shorter turning angles. In all there are 17 
noteworthy features in these axles which point 
to lower operating costs, less driver fatigue 
and greater safety, it adds. 


AUTOMOTIVE NEWS, MAY 7, 1951 








$917 $968 
May Apr. 
$1,600*, $1,660°. 
$910, $920, $945, $990°. 
$650, $705. 
STUDEBAKER—'51 


(V-8) 


$1,010 


"47 (6) 


sedan, 


Mar. 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 


Average Used-Car Prices 


(Compiled by Automotive News/ 





‘49 SL (8) sedan, §$1,-| 
265*, $1,290*. '48 (8) sedan, $865, $890, | 


sedan, 


$2,100. 


50 Champion sedan, $1,195*, $1,305*. '49 
Champion conv., $960*. '47 Land Cruiser 


sedan, $640*, $755°*. 
WILLYS—'51 Jeep, $1,375. 
$860. "46 Jeep, $425. 


MISCELLANEOUS—'46 
ton pickup, $425. 


International 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every 
Thursday. Prices are for sale of Apr. 26.) 

(No marked change in average run of 
cars, Sold 75 units out of 118 offerings.) 


BUICK—'51 Super 4-dr., 
cial sedanet, $1,405. 
350*; Super 4-dr., 


$2,300*. 
"49 RM conv., 
$1,370, $1,325°. 


‘49 Jeepster, 


%- 


"50 Spe- 


$1,- 
"47 


RM 4-dr., $910; Super sedanet, $620. '39 


Special 4-dr., $325. 


CADILLAC—'41 (62) 4-dr. 
CHEVROLET—’50 


, $620. 


SL Deluxe club coupe, 


$1,295. '49 SL Deluxe club coupe, $1,150; 


2-dr., $1,235; FL 
$1,160; SL Special 4-dr., 


Deluxe 2-dr., 


$1,000. 


$1,175, 
‘48 FM 


4-dr., $900, $880; 2-dr., $950; SM 2-dr., 


$855, $825, $810; 
FM 2-dr., 
CHRYSLER—'48 Windsor 
$990; NY 4-dr., $1,000. 
dr., $800. 
sor 4-dr., $700. 


club coupe, 
$870, $770, $750. 


‘46 Royal 4-dr., 
’39 Royal 4-dr., $175. 


4-dr., 


$910. 


"47 
$1,025, 


‘47 Windsor 4- 


$660; 


Wind- 


DeSOTO—’50 Custom 4-dr., $1,575. '40 Cus- 


tom club coupe, $170. 


DODGE—’50 Wayfarer 2-dr., 
$925, $890. 
conv., 


Custom 4-dr., 
FORD—’'51 Custom (8) 
Deluxe (8) 2-dr., 
$1,275. °49 Custom 
4-dr., $1,050, $1,040. 


(8) 


convy., 


‘48 SD (6) 


$1,110. ‘47 


$1,975. 
$1,310; CD (8) 4-dr., 


"50 


$1,125; 
club 


coupe, $825. '46 Deluxe (8) coupe, $550. 
'45 \%-ton stake, $425. '41 SD 2-dr., $155. 
KAISER—'49 Traveler, $975; 4-dr., $860*. 


MERCURY—’51 4-dr., $1,975. ‘47 4-dr., 
$790. '46 2-dr., $750. 

NASH—’47 (600) 4-dr., $625. 

OLDSMOBILE—’48 (76) 4-dr.. $970. ‘41 
(66) 2-dr., $170. 

PACKARD—'48 4-dr., $995*. °46 Clipper 
4-dr., $600. 

PLYMOUTH—’49 SD 4-dr., $1,205. '48 SD 
club coupe, $955, $925; 4-dr., $1,030, 
$915; 2-dr., $800, $785. ‘47 SD 4-dr., 
$960, $730. '46 SD 4-dr., $570. ‘39 4- 
dr., $110. 

PONTIAC—’50 (6) 2-dr., $1,375. '48 Tor- 


pedo (8) 2-dr., $1,090; (6) 4-dr., $1,105. 


‘41 (8) 4-dr., $200. 
STUDEBAKER—’'50 
coupe, $1,205. 


Champions 


tarlight 


WILLYS-——’49 1-ton pickup (4WD), $620. 


DETROIT 


(Aptco Auto Auction. Sale every Wednes- 


day. Prices are for sale of Apr. 
if the price tis 
Sold 77 units out of 97 offerings.) 


4-dr. 
$ 


(Buyers are willing 
right. 
BUICK—’'49 Special 
4-dr., $210. °40 4-dr., 


» $1,225 
220. 


25.) 


Pe 


CADILLAC—’50 Coupe de Ville, $3,710*. 


CHEVROLET—'50 SL Deluxe conv., 


510*, $1,425; 4-dr., $1,4 


00*; FL 


$1,- 
Deluxe 


2-dr., $1,285, $1,280, $1,275, $1,260, $1,- 


255; FL Special 
$1,110. 
$1,050, $1,035. 
"41 4-dr., $360. 
DODGE—’'49 4-dr., 
FORD—'51 conv., 


2-dr., 





$1,220. 
$2,025", 


$1,190, 


"49 FL Deluxe 2-dr., 
’48 business coupe, $765. 


$1,930; 


$1,180, 
$1,090, 


Deluxe 


(6) 2-dr., $1,450; Deluxe (8) 2-dr., $1,- 


650, $1,530, $1,500. 


’50 2-dr., 2 at $1,- 


200, 2 at $1,190, $1,175; 4-dr., $1,235, 
$1,230, $1,220, $1,205, $1,195. ‘49 2-dr., 
$995, $955, $950, $925, $900; %-ton 
panel, $720; pickup, $710. ‘48 business 
coupe, $735. °'47 2-dr., $745, $740, $725. 
‘46 2-dr., $680, $660; business coupe, 
$505. °'42 4-dr., $260. 

——" 4-dr., $895. ‘47 club coupe, 
610. 

FRAZER—’48 4-dr., $650. 

MERCURY—’50 4-dr., $1,490. ‘49 4-dr., 
$1,165. '47 4-dr., $740, $630. ‘39 4-dr., 
$245. 

OLDSMOBILE—’49 (98) conv., $1,560*; 
4-dr., $1,345. °47 4-dr., $845. °41 4-dr., 
$210. 

PACKARD—’51 (200) 4-dr., $2,175. ‘47 
4-dr., $725. 

PLYMOUTH—'50 SD 4-dr., $1,300. ‘48 
2-dr., $730. °46 4-dr., $580 

PONTIAC—'50 conv., $1,920*. ‘48 2-dr., 
$940, $880. ‘47 2-dr., $710. 

STUDEBAKER—’'50 Champion 4-dr., $1,- 
100; Commander 4-dr., $1,200 "47 
Champion 2-dr., 0. 

VALDOSTA, GA. 
(Tom Hewitt Auto Auction. Sale every 

Friday. Prices are for sale of Apr. 20.) 


(Sold 145 units out of 240 offerings.) 


BUICK—’50 Special 4-dr., 
4-dr., $1,400; 2-dr., 
$1,380, $1,325. 
‘46 Super 4-dr., $685; 
Super conv., $440. 
$200. 

CADILLAC—'48 

CHEVROLET—’51 
725; Bel-Air, $1,900. 


(61) 


4-dr., 


$1,650. ’ 


‘48 Super 4-dr., 
2-dr., 
°39 Special 


$650. 


49 RM 


$1,250; Super 4-dr., 


$850. 
°42 


4-dr., 


$1,800. 
SL Deluxe 2-dr., 
"50 SL Special 


$1,- 


business coupe, $1,125; SL Deluxe 4-dr., 


$1.375, $1,450; 2-dr., 


$1,360, 


$1,450; 


Bel-Air, $1,625, $1,680; FL Deluxe 2-dr., 


$1.525*; 4-dr., $1,400, 


$1,385, 


$1,320. 


'49 FL Deluxe 2-dr., $1,225, $1,180, $1,- 


075: SL Deluxe conv., 
$1,100; 2-dr.. $1,090. 


48 


$1,165; 


4-dr., 


¥%-ton pickup, 


$435, $575; FL aerosedan, $1,095; 4-dr., 


$940, $900; FM 4-dr.. 
pickup, $300 


$860. 


"46 


CHRYSLER — '49 Windsor 4-dr. 


$1,390. 
DODGE—'49 Meadowbrook 


4-dr.. 


%-ton 
$1,400, 
$1,125; 











May 1951 April March 

Model (to date) 1951 1951 
1951 $1,928 $2,054 $2,086 
1950. 1,452 1,524 1,600 
1949 1,156 1,224 1,278 
1948 871 937 98) 
1947... 714 758 800 
1946.. 642 655 690) 
1942 305 317 33: 
1941 268 278 315 
Overall —_— 
Average $ 917 $ 968 $1,010 






Wayfarer 2-dr.. $1,000, $825; Coronet 
4-dr., $1,350, $1,150. 

| FORD—'51 Custom (8) 2-dr., $1,900; Dy 
luxe (8) 4-dr., $1,725, $1,700; %-ton 
pickup, $1,265. ‘50 %-ton pickup, $85: 
$750, $720; Custom CD (8) 4-dr., $1 
350, $1,320, $1,275; Deluxe (6) 2-dr 


$1,125. '49 Custom (8) 2-dr., $925, $1 
200; club coupe, $1,000; 4-dr., $1,050 
$1,025. °'48 SD (8) 2-dr., $905, $975 
‘47 Deluxe (8) 2-dr., $860; SD (8) 2-dr 
$805; 4-dr., $750. '46 SD 2-dr., $580 
$700. '42 SD 2-dr., $240; Deluxe 2-dr 
$210. °41 2-dr., $100. ‘40 2-dr., $150 


HUDSON—'49 (8) conv., $850; 4-dr., $950 
‘47 Commodore 4-dr., $560. 

KAISER—’51 Special 4-dr., $1,450, $1,400 
'48 Custom 4-dr., $550. 

MERCURY—’50 conv., $1,800; 4-dr., $1 
500; club coupe, $1,450. '46 2-dr., $625 

NASH—'49 Super (600) 4-dr., $775. 

OLDSMOBILE—’50 (76) club coupe, $1 


450°. '49 (76) 2-dr., $1,275*. °47 (98) 

conv., $950; (66) conv., $700. 
PLYMOUTH—'50 SD conv., $1,475; 4-dr 

$1,390. ‘46 SD 4-dr., $500. °42 SD 


club coupe, $225. 

PONTIAC—’51 Chieftain (8) 2-dr.. $1,825 
Catalina, $2,475*. '49 Chieftain (8) 
4-dr., $1,280, $1,275; SL (8) 4-dr., $1 
430°. °48 Chieftain 2-dr.. $1,030; SL 
sedan coupe, $900. 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, In 
Sale every Friday. Prices are for sale of 
Apr. 20.) 

(Market ts steady. 
of 159 offerings.) 


Sold 82 units out 


BUICK — ‘50 Special 4-dr., $1,300 "49 
Super sedanet, $1,460*; 4-dr., $1,450* 
RM 4-dr., $1,375. °48 Super 4-dr., $1 
085. °47 RM 4-dr., $785. ‘46 Super 
conv., $940. 

CADILLAC—’'50 (62) 4-dr.. $3,390" 49 
(62) 4-dr., $2,360*. 

CHEVROLET—’51 Bel-Air, $2,110; FL De 
luxe 2-dr., $1,690. '50 FL Deluxe 2-dr 
$1,410; SL Deluxe club coupe, $1,410 


SL Special 
coupe, $1,245. 
$1,210. 
CHRYSLER—’51 Windsor 4-dr., 
’50 Windsor club coupe, $1,850. '48 NY 
4-dr., $900. ‘47 Windsor conv., $910 
DeSOTO—’48 Custom 4-dr., $1,025. 
DODGE—’50 Coronet 4-dr., $1,437: Mea 
dowbrook 4-dr., $1,355. "48 Custom 
4-dr., $980; club coupe, $975. 
FORD—’51 Victoria, $2,185; conv., $1.900 
‘50 Deluxe (8) 2-dr., $1,215: CD (6) 
4-dr.. $1,150. °49 Custom (8) 2-dr 
$1,070. '47 Deluxe (6) 2-dr., $690. ‘46 
Deluxe (8) 4-dr., $750. 
HUDSON—’50 Commodore (8) club coupe 


4-dr., 2 at 
"49 FL 


$1,360; 
Deluxe 


club 
2-dr 


$2,350° 


$1,230. °47 (6) 4-dr., $550. 

KAISER—’51 Henry J 2-dr., $1,125 "48 
4-dr., $625. 

MERCURY—’51 2-dr., $2,005. ‘'49 2-dr 
$1,375; 4-dr., $1,260. 

NASH—'46 (600) 4-dr., $590. 

OLDSMOBILE — '50 (98) 4-dr.. $2,210° 
town sedan, $1,500. '49 (98) conv., $1. 
485°. '46 (78) 4-dr., $650*%; (98) se 
danet, $620. 


PLYMOUTH—’51 Cranbrook 2-dr., $1,720 
"50 SD 4-dr., $1,325; 2-dr.. $1,270. '49 
SD 4-dr., $1,305. '46 SD 2-dr., $605. 

PONTIAC—’51 (8) Catalina, $2,625*. ‘50 
(8) conv., $2,000*%; (6) sedanet, $1,450 
one” conv., $1,110. °'46 (8) sedanet 


ALBANY, N. Y. 


(Tim Anspach’s Dealers Auto 
Sale every Monday. Prices are 
of Apr. 23.) 

(Prices backed off 
gains and remained even. New models 
were hardest hit with ‘46s and °47s the 
hottest numbers. Sold 118 units out of 
160 offerings.) 


BUICK—’50 RM 4-dr.. $1.900*. ‘49 Super 
sedanet, $1,475: conv.. $1,625; RM 4-dr 
$1.475*. ‘48 RM sedanet. $980: Super 
4-dr., $1,060. °'46 Super 4-dr., $760. ‘41 
Special 4-dr., $230. 

CHRYSLER—’49 Windsor 4-dr., $1,460* 
Royal club coupe, $1,450. °48 Windsor 
4-dr., $1,125. °47 Windsor conv., $925 
°41 Windsor 4-dr., $300. 

DeSOTO—’'49 Custom 4-dr., $1,485*%; club 
coupe, $1,450. ‘47 Custom suburban 
$875°. 

DODGE—'51 Coronet 4-dr. 
Meadowbrook 4-dr., $1.680 


Auction 
for sale 


previous week’s 


$2,225° "50 
"49 Meadow 


brook 4-dr., $1,370; Coronet club coupe 
2 at $1,350; 4-dr., $1,410. ‘48 Custom 
4-dr., $1.075. '40 Deluxe 2-dr., $150 
FORD—'51 Custom (8) 4-dr., $1,785, ‘49 
Custom (8) 2-dr., $1,000; 4-dr., $1,085 
$985; conv., $1,185; Custom (6) 2-dr 
$860. ‘48 SD (8) 4-dr., $720; 2-dr 
$800; Deluxe (8) 4-dr.. $810. °'46 Deluxe 
(8) business coupe, $450; 2-dr., $62 
’41 SD (8) club coupe, $310. 


OLDSMOBILE—’51 (88) 4-dr., $2,400*. “49 
(98) 4-dr., $1,370*; (88) sedanet, $1 
360; 4-dr., $1,490*%; (76) 2-dr., $1,32' 


'47 (78) sedanet, $570. ‘41 (66) sedanet 


$130*; 4-dr., $290. 


PLYMOUTH — '51 Concord 2-dr., $1,65 
’50 business coupe, $1,110. '49 SD 4-dr 
$1.150, $1,125; (taxi), $1,050. ‘48 SD 
2-dr., $925; Deluxe 4-dr., $915. ‘47 SD 


station wagon, $840; club coupe, $700 


PONTIAC—’'51 SL (6) 2-dr., $1,950. °5) 
Chieftain (8) 2-dr., $1,635*. ‘49 Chie 
tain (6) 4-dr., $1,040, $1,060. ‘48 
(8) sedanet, $1,100*, $1,230*; SL 
4-dr., $825; (8) conv., $1,200*. °47 To: 
pedo (6) 2-dr., $770. ‘46 SL (6) 4-dr 
$845; SL (8) 4-dr., $820. 


STUDEBAKER—’50 Champion 2-dr.. $1 
250*, $1,200*; club coupe, $1,100; Delux 
4-dr., $1,320. '48 Commander club coupe 
$900; Champion 4-dr., $730°*. 
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On the Financial Front .. . 


GM Tops Auto Firms 
In Short Position 


By George Deery 

Associate Editor 
A COMPILATION of the short in- 
f% interest by the New York stock 
exchange, showing the highest total 
in about 19 years—2,583,311 shares— 
places General Motors at the head 
of the list. 

GM is credited with 89,908 
shares in the Apr, 13 release, 
compared with 84,758 when the 
exchange made its report March 
13. Second highest in the automo- 
tive group is Chrysler with 66,936 


shares against 57,321 a month 
earlier. 
The aggregate for Studebaker 


middle of March, and Hudson low- | 
ered its total to 25,851 from 26,766. | 
Willys-Overland also declined to 
5,710 from 6,610 in the preceding 
report. 

* * * 

JASH, however, had a slight in- 
+“ crease in shares earmarked for 
the bears to 10,715 from 10,515. 
Likewise, Packard's shortside total 
registered a small boost to 10,620 
against 10,370. 

Goodrich had the highest total 
among the rubber stocks on the 
Big Board—14,500, compared with 
11,425 in the March report. Good- 
year’s position was raised to 6,460 
from 6,040. U. S. Rubber gained to 








March 31 were $3,721,197, compared 
with $2,435,525 for the first three 
months of 1950 which represents an 
increase of 50 percent, according 
Arew eaas| to John H. Briggs, president. 


oT * * * 


I} | AvaAW A@Le 
3-Year Record 


Briggs Sales Soar 


To $339,245,517 
ae oe anil Briggs Mfg. earned $16,583,276 
aaa eee ‘toes - last year on sales of $339,245,517, or 
afternoon at 1:30.” $8.51 a share, President W. Dean 
{di aaiaiaeeecaecensatdsiachac es —| Robinson reported. This compares 
with net income of $13,395,568 on 
sales totaling $338,263,744, or $6.88 
income per share in the preceding year. 
Sales set a new high for the third 
successive year. Working capital 
was elevated to $30,876,618, an in- 


Gabriel Betters 
crease of $10,429,917 over 1949 


Quarter Profit see 


Gabriel Co. for the quarter ended * 
seanbrtel Co. for the quarter ended! Stespart-W arner 


all charges, including provision for | : 
federal income tax and excess prof- | Boosts Profit 
its tax, of $156,047 as compared with | 
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TewNSENd 
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Several classes of operating ex- 
penses and other charges against 





dropped to 49,854 from 56,425 at the 5,787 from 3,502. 


| $138,573 for the first quarter of 





was $715,384, equal to 56 cents per 
share. 

First-quarter sales in 1951 were 
$26,093,370, and in 1950 for the 
same period were $15,550,516. The 
1951 figures are subject to year-end 
audit. 

- + * 


| National Auto Fibres Places 
Quarter Net at $1,522,140 


National Automotive Fibres and 
its fully owned subsidiary, Cana- 
dian Automotive Trim, reports for 
the first quarter of 1951, total sales 
of $24,603,248, and net profit of 
$1,522,140, equal to $1.53 per share. 
This is after allowing 55 percent as 
an estimate for federal income and 
excess profits taxes, or an amount 
of $1,838,860. 

* 


Interstate Freight Profit 


| Gains in First Quarter 
Interstate Motor Freight System 
reports for the 12 weeks ended 
March 24, gross revenues of $4,856,- 
552 compared with $3,989,580 in the 


Stewart-Warner had net profit|12 weeks ended March 25, 1950. Net 


Best Period 


U. S. Rubber Sales Total 


Hits $209 Million 


Sales of United States Rubber in 
the first three months of this year 
totaled approximately $209,000,000, 
an alltime quarterly record and 60 
percent above the corresponding 
period of 1950, Herbert E. Smith, 
chairman, reported at the annual 
meeting of stockholders. The previ- 
ous quarterly record was set in the 


Budd stood at 8,086 shares in 
the April release, against 7,428 
in March; Phillips Petroleum at 
5,575 versus 4,724; Pure Oil’s 6,628 
compared with 7,308, while Sin- 
clair cut its total to 5,741 from | 
6,370. 

Thompson Products was a new- | 
comer to the list with 4,825 shares, | 
whereas a month ago it was labelled | 
with 100 shares, 

The sum for Gar Wood receded 
to 14,300 shares from 18,300. 

2 


last quarter of 1950 when sales) Rog Pushes Net 


totaled $208,619,007. 

Earnings for the first quarter 
should run about the same as 1950's 
fourth quarter earnings, which 
amounted to $4.25 a share of com- 
mon stock. First quarter earnings 


For 3 Months 
To $674,000 


Reo reports for the three months | 


last year were equal to $149 4/ ended March 31, an estimated net | 





share. : ‘ 
Auto Stocks 
Apr. 30 Apr. 23 
CUBGRBOE on .c.ccsss.s00. 80% 80% 
COO xccesssesccernsensce 38% 3% 
General Motors .... 53% 53%4 
Hudson ............. ... 18% 19% 
Kaiser-Frazer ........ 6% 6% 
Nash-Kelvinator .... 20% 20% 
Packard ..............-- 5% 5% 
Studebaker .......... 31 31% 
OO ee 05 05 
Willys-Overland 10% 10% 
Average for a — 
10 Stocks ............ 22.99 23.09 








Automotive Books 


That Should Be in Every 
Dealer's Library 


These books should be 


d salesmen—the knowledge they contain will 
S veluebie when the "chips are down" an 
real competition arrives. 

DERN AUTOMATIC TRANSMISSIONS. 
ean the design, construction and op- 
eration of automatic transmissions and torque 


converters, published by Floyd Clymer. $2.00 


postpaid. 

TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer's McGraw-Hill book of his- 
torical cars, songs, cartoons, slogans, date 
Vanderbilt Cup, Tesitenepolis, N. Y. to Paris 
Races. 22,000 words of text, 500 illustrations. 
Beautiful 224 page large gift album... .00 
JOHN O. MUNN'S "A Guide to Automobile 
Selling.” Handy-size clothbound book for 
salesmen—64 pages. $3.50, postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman Beas- 
ley. 397 pages, a clothbound. $3.75 postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. Crouse. 
A comprehensive and basic course on the sub- 
ject a foundamental automotive mechanics. 
Cloth binding. $4.50 postpaid. 

DEALER BUSINESS COUNSEL. Financial and 
operating facts for the guidance of automo- 
bile dealers. By J. B. Van Tassel, Dealer Busi- 
ness Consultant. $2.00 postpaid. 

FASTEST ON EARTH. By Capt. George Eyston. 
Complete history of every land speed record 
from 1898 to the present. Paperbound, $2.00; 
clothbound, $3.00 

FLOYD CLYMER'S MOTOR SCRAPBOOKS. 
Order Edition No. |, 2, 3 or 4 in Eres" cover, 
$1.50 each. Deluxe clothbound, 50. Scrap- 
book No. 5 in paper cover, $2.00 each or 
deluxe clothbound, $3.00 each. Steam-car edi- 
tion, $2.00 or clothbound, $3.00, postpaid. 
HENRY FORD—HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
Floyd Clymer. Deluxe edition, $4.00, postpaid. 
1950 INDIANAPOLIS RACE YEARBOOK. Arti- 
cles by farnous race authorities with technical 
data feature stories, driver histories, cartoons, 
newsy comments, highlights. Price—$!.50 post- 
paid or $3.00 for Deluxe Edition Fabrikoid 
bound with gold leaf lettering. 
INDIANAPOLIS RACE HISTORY — 1909 TO 
1946. 852 pages, 1,000 illustrations. Deluxe 
edition, $5.00 postpaid. Paperbound, $3.50. 
FLOYD CLYMER'S INDEPENDENT TEST RE- 
PORT OF KAISER-FRAZER CARS. Deluxe edi- 
tion, $2.50 each. Paperbound, $1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 


























in the library of every 
franchised dealer—available to his mechanics 


profit of $674,000, equal to $1.37 per | 
share, after provision for all fed-| 
eral income and _ excess profits | 
| taxes, Taxes amounted to $1,036,000, | 
| making an estimated earnings total | 
| Of $1,700,000 for the quarter. 

| These figures compare with a) 
1950 first-quarter net profit of $50,- 
386, equal to 10 cents a share, after 
provision for federal taxes of 
$37,000. 

Sales for the first three months | 
of the current year totaled $25,-| 
800,000, as compared with $5,500,000 
for the same period of 1950. | 
| Joseph S. Sherer jr., president, | 
|pointed out that the terms of the) 
company’s contracts with the gov- 
ernment make it difficult to deter- | 
mine an accurate profit figure dur- | 
ing an interim period. He said the! 
first-quarter figures represented a| 
conservative estimate. 

The Reo president also indicated | 
that it might be possible for the| 
company to resume dividend pay-| 
ments later in the year, Soviding | 
that operations continue at the! 
present rate. 


L-O-F Sales Soar, 
But Net Drops 


Continuing the steady rise of the 
last six quarterly periods, sales of 
Libbey-Owens-Ford Glass in the 
first quarter of 1951 set a new all- 
time record, leaving inventories low 
and a large backlog of factory or- 
ders on hand, it was reported by 
John D. Biggers, president, at the 
annual meeting. 

Net earnings after taxes for the 
three months ended March 31 were 
$6,150,810, equal to $1.20 a share, 
compared with $7,209,867, or $1.41 a} 
share, in the corresponding period 
last year. The 1951 earnings include 
$450,000 of non-recurring income 
received from the sale of minority 
holdings in two European glass| 
companies. 


Second Highest 
$33 Million Net Earned 
By Tidewater Oil 


Consolidated net income of Tide- 
water Associated Oil and subsid- | 
iaries for 1950 totaled $33,364,000, | 
or $5.17 a share, second highest | 
earnings in the company’s history, | 
President William F. Humphrey, | 
announced. Comparable net income 
for the year 1949 was $27,519,000, or 
$4.20 a share. 

The increase in net income is 
attributable to a moderate strength- 
ening in sales prices of refined 
and fuel oil products sold in cer- 
tain areas during the second half} 
of the vear 1950, and a decrease in| 


! 





1950. Net earnings per share 
amounted to 41 cents, compared 
with 39 cents per share for the| 
first quarter of 1950. 


Sales for the quarter ended 


carried to surplus for the first! income amounted to $174,256, equal 
quarter of 1951 of $1,151,731, equal| to 44 cents per share compared with 
to 89 cents per share, James S./$224,093 or 57 cents per share for 
Knowlson, chairman and _ presi-|the corresponding period last year. 
dent, announced last week. Net/ Earnings for the 1950 period have 
profit for the same period of 1950 (Continued on Page 40, Col. 3) 





HOLLINGSHEAD 





DYNAMOMETER 
TESTED 
AND 

GUARANTEED 


Now you can handle that Hydra-Matic Trans- 
mission job yourself—without trouble or de- 
lay—at a fixed price, with a positive profit 
to you, and with a certainty of customer 
satisfaction. 


Just send the unit to Hollingshead. A rebuilt, 
Dynamometer-tested and guaranteed exchange 
transmission will be shipped at once with full 
directions for installation. 


Transmissions 
are rebuilt by specially-trained mechanics; in a 
factory-engineered production shop. All worn 
or damaged parts are replaced with new parts. 


Every Hollings- 
head Exchange Hydra-Matic unit is precision 
checked—then run-in and block-tested on a 
specially-designed factory-approved Dyna- 
mometer. 


A Hol- 
lingshead Hydra-Matic Exchange Transmis- 
sion is guaranteed the same as a new unit— 
for 90 days or 4000 miles. 


Be ready in 
advance for that next Hydra-Matic repair job. 
Complete information will be furnished with- 
out obligation. Write Dept. N- 551 
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(Continued from Page 22) 


expanding the driver 
classes. It 
would be 


year. 


ing program in state colleges. 
« + +. 


Compulsory Vehicle Checks 


Being Considered in Conn. 
A bill that would restore compul- 


sory annual vehicle inspections in| 
Connecticut is being considered by | 


the legislative motor vehicles com- 
mittee. No opposition has been ex- 
pressed. 


The measure provides that pri- 
vate garages make the checks. Not 
more than $1 would be charged for 


inspections. 


Robert I. Catlin, chairman of the 


state highway safety commission, 
said that under the present volun- 
tary system only about 10 percent 
of the state’s 700,000 cars are being 
inspected. He said there is a great 
need for the other 90 percent to be 
examined each year. 
* * * 


Pennsylvania Measure 


Seeks Mudguard Control 


Use of mudguards or spray de- 
flectors on commercial vehicles 
would be required under the pro- 
visions of a measure which has 
been introduced in the Pennsyl- 
vania legislature. 

* * * 


California Mudguard Bill 


California’s assembly passed and 
sent to the senate a bill which 
would require mudguards on all 
vehicles operated on the _ state’s 
highways. 


* * 


Pennsylvania Antiques 

Operation of antique motor ve- 
hicles on Pennsylvania’s highways 
would be authorized under the pro- 
visions of a measure which has 
been introduced in the legislature. 
The operation of such vehicles 
would be subject to limitations of 
lighting equipment. 

. 


* 
Conn. Bill Would Ban 


Gasoline Price Wars 

The Connecticut legislature’s ju- 
diciary committee is considering a 
proposal that would ban gasoline 
price wars. 


training 
is estimated the cost 
$1,000,000 for the first 
Also approved was a Dill 
which would appropriate about $1,- 
000 for covering by insurance those 
who participate in the driver train- 


necticut Retail Gasoline Dealers 
Assn., would prevent any large oil 
company from paying subsidies to 
retailers and would prevent any 
retailer from selling below average 
cost prices. 

Attorneys for large oil firms said 
the proposal is in conflict with fed- 
eral antitrust laws and that it 
would amount to price fixing to 
the detriment of the consumer. 

* * + 


Pa. License Fund Bill 


Pennsylvania’s governor would be 
authorized to borrow up to $20,- 
000,000 from the motor license fund 
to be used for civil defense pur- 
poses under the provisions of house 
bill 865 introduced in the general 
assembly. 


Wisconsin Truck Height 


A bill to increase the maximum 
height of a loaded vehicle from 


12% to 13% feet has been given 
final pasage by the Wisconsin 
legislature. 


* . * 


Pa. Truck Permit Bill 


An annual hauling permit of $150 
for trucks which exceed the legal 
width and length requirements is 
proposed in a measure which has 
been introduced in the Pennsyl- 


vania house. 
* + + 


N. C. Weigh Stations 


North Carolina legislators passed 
and sent to the senate a bill which 
would establish permanent weigh- 
ing stations along the state’s main 
highways. 

r 4 * 


Missouri Senate Gets Bill 


Limiting Small Loan Rates 


A small loan interest rate bill has 
been passed by the Missouri house 
and returned to the state senate for 
concurrence in an amendment ex- 
cluding farm machinery and live- 
stock from its provisions. 

The bill calls for an annual inter- 
est rate of $15 on a $100 loan, 
and provides that the overall rate 
on loans up to $400 shall not ex- 
ceed 2.21 percent a month on the 
unpaid principal balances. 

* + 7 


Ohio Casual Sales Bill 
Under Study by House 


The bill, supported by the Con- The Mechem bill, providing for 
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In Richfield Springs, N. Y.— 


Frank G. Leslie and Sons (Pontiac), Richfield Springs, presented a car to Edmeston central 


school for use in the driver-training program. 


Left to right are: Frank G. Leslie, principal; 


George H. Purple, William G. Leslie and Jack T. Leslie, members of the firm, and Edwin 


Snyder, driving instructor. 





a 3 percent sales tax on casual 
automobile sales, has been passed 
by the Ohio senate and is now 
under examination by the house 
committee. 

Amendments to the bill by the 
committee would allow the coun- 
ty clerks to retain 1 percent of 
the tax. Non-profit corporations 
would be appointed to sell sales 
tax stamps. 

* * 


Ohio Trucking Bills Held 


For Committee Study 


The Ohio ton-mile tax bill has 
been referred to a three-man sub- 
committee of the house, and is un- 
likely to pass the general assembly. 
In a similar position is the Fink 
bill, which would raise trucking 
license fees 35 percent. 

The ton-mile bill is designed to 
increase the truck share of high- 
way costs, and is being fought by 
trucking organizations. It is ex- 
pected that the license fee bill will 
be cut to 15 percent and reported 
out. 

* * . 


Oregon Bill Tightens 
Responsibility Act 

A bill to tighten Oregon’s mo- 
torists’ financial responsibility 
act was given final passage by 
the legislature and sent to the 
governor for signature, 

The measure will require driv- 
ers involved in an accident to 
post proof of ability to pay for 


| the damage before being allowed 


driving permission. 
* + * 


Texas Tax Door Open 


A proposed state constitutional 
amendment to prohibit state in- 
come and general sales taxes has 
been defeated by the Texas house 
of representatives. Opponents 
argued that the proposal would tie 
the hands of future legislatures if | 
they ever needed to levy such taxes, | 


Skootch Over? 


6 ft., 4 in. Representative 
Decries Taxicabs 

Rep. Alan Best has introduced 
a bill in the Illinois legislature 
which would allow tall men to 
“sit upright” in taxis. 

The bill has been sent to a sub- 
committee for consideration. 

Rep. Best, who is 6 feet 4 inches, 
said he would bring along a taxicab 


to demonstrate his discomfort. 
* * * 


Calif. Urges U. S. to Return 


Gas Tax Funds to States 


A resolution urging the U. S. 
Congress to return federal gaso- 
line tax funds to states for high- 
way construction purposes has 
been passed by California’s legis- 
lature. 

Meanwhile, the California as- 
sembly passed and sent to the 
state senate a bill opposing a 
proposed increase in the federal 
gasoline tax rate. 


* * - 
Texas House Refuses to Bar 


Future Sales, Income Taxes 

The Texas house has killed a/| 
proposed constitutional amendment | 
that would have prohibited the} 
levying of a state income tax or a/| 
general sales tax. 

Opponents argued that no legis- | 
lature should tie the hands of future 
legislatures. 7 | 





Poll of Consumers 
Shows Ownership 


Up in Milwaukee 


MILWAUKEE. — The upward 
trend of family ownership of autos 
here continues during 1951, accord- 
ing to the Milwaukee Journal con- 
|sumer analysis, which lists 198,980 
cars, or 76.5 percent ownership in 
ithe city. 

Figures for the preceding three 
years show that the trend has risen 
steadily since 1948, when 151,033 
cars listed, or 63.2 percent of the 
population. 

The results of the survey also 
show that 49.3 percent of the fami- 
lies bought their cars new, as op- 
posed to 50.7 percent who bought 
their present automobiles used. Per- 
| centages on the same question dur- 
ing 1948 revealed that 46.8 percent 
bought their cars new, as against 
|53.2 bought used. 
| The 1951 figures show that 4.3 
|percent of the families contacted 





U. S. Lists Rules 
For Construction 
‘Of Gas Stations 


WASHINGTON. — The Nationa 
Production Authority and the Pe 
|troleum Administration for De 
|fense last week jointly announced 


la listing of gasoline filling statior 


- |equipment which need not be in 


cluded in computing construction 
costs under the $5,000-small job ex 
emption of NPA Construction Or 
der M-4. 

Order M-4 prohibits certain type: 
of construction (including gasolin« 
filling stations), except with NPA 
|authorization, as a means of con- 
serving critical materials and serv- 
ices for the defense program, Ex- 
|emptions are made for small con 
struction jobs where the costs ars 
less than $5,000. 

In computing construction costs 
the cost of personal property is not 
included. 

Under the action the following 
filling station equipment may be 
classified as personal property: 

Air cleaners, air compressors, air 
hose, air meters, air stands, barrel 
pumps, battery charger, battery 
testers, brake testing equipment, 
|car jacks, car washing equipment, 
|ceiling reels, dispensing machines 
|display stands and cabinets (which 
|are not an integral part of build- 
ings), dollies, dolly pumps, drive- 
way alarms. 
| Also, fire extinguishers, furniture 
|(including cash registers, safes, 
desks and chairs), gasoline dis- 
|pensing pumps, gear case flushers, 
|greasing equipment, high boys, 
kerosene dispensers, lifts, lubsters, 
motor analyzers, motor flushers, Oil 
dispensers, oil racks, portable 
jacks, hose reels. 

Also, sign poles, sign reflectors, 
and signs furnished by suppliers, 
which display the trademark of 
the supplier; small hand tools, soap 
|dispensers, spark plug cleaners, 
spark plug testers, storage tanks, 
|tire guages, tire racks (not an in- 
|tegral part of building); tire tools, 
including changers; waste cans, 
water hose equipment, wheel bal- 








owned a second car. This is a : : 7 : 
igrowth of one-tenth of a meio a ae 
|over last year, and 2.2 percent over | : = 
1948. _ | Texas Senate Would Require 
Figures on auto ownership by in- a ae . 
come groups show that 93.3 percent | Listing of Car-Sale Charges 
|}own cars of the $7,500 and up class. | The Texas senate has passed 
| From $6,000 to $7,500, 86.5 percent) and sent to the house a bill to 
own automobiles; from $4,000 to $6,-| require automobile dealers to pro- 
000, 83.8 percent; from $3,000 to! vide car purchasers with a de- 
tailed statement of all charges 
involved in the purchase of an 
auto. : 





| $4,000, 73.3 percent; from $2,000 to 
| $3,000, 55.7 percent, and under $2,- 
|000, 42.5 percent. 





eee ON KENT-MOORE 
Special Service Tools 


for “HYDRA-MATIC”’ Transmissions! 


Here it is! An amazing opportunity to start right now ‘cashing 
in” on the profitable growing volume of “‘Hydra-Matic” Trans- 
mission service work. Because now, for the first time, you can 
get immediate delivery on all the Kent-Moore Special Service 
Tools you need to perform complete factory-recommended 
service on all “‘Hydra-Matic’’ Transmissions! They're essential 
tools for this specialized service . .. each one engineered to 
perform a specific repair operation for which no adequate 
standard tools exist. Each one designed to do its particular 
iob quickly, easily, accurately... without danger of damaging 
parts, and at lower cost than is possible by means of im- 
provised makeshift methods 





So get set now for greater service profits. 8-page fact-filled 
“Hydra-Matic” Tool Guide contains complete information, 
prices, and convenient order blank. Send for it today! 


KENT-MOORE 


ORGANIZATION, INC. 
§-105 GENERAL MOTORS BLDG. © DETROIT 2, MICH. 





Engineers and Manufacturers of Special Automotive Service Tools and Equipment 
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Merchandising 


Memos to Dealers 


By Bob Finlay 





N Scranton, Pa., the Times is 

running used-car ads under an 
overall plug for cars. A recent page 
was headed: 

“Spring Time Is Travel Time.” 

Copy points out: “After that 
long dreary winter, the open 
roads are calling for happy 
spring-time motoring. Enjoy the 
most scenic spots in our grand 
state of Pennsylvania or a week- 
end trip to the seashores of New 
Jersey. 

“They are all at your command 
when you're behind the wheel of | 
one of the late-model cars listed 
here... 

“Remember, for a better deal in 
a guaranteed used car, see the deal- | 
ers listed on this page.” 

e 2 * 


Lay-Away 
| OWNTOWN CHEVROLET CO. 
in Minneapolis is featuring a 

“stor-a-way plan.” 

Reads are told: 

1. Choose your car now. 

2. Small deposit holds any car in 
our huge stock. 

3. Take delivery when down pay- 
ment is completed. 

Individual cars and prices are 
listed in the ad. 


* * * 


Traders 
HE Hull-Dobbs: operation comes 
in for a lot of praise or a lot 
of criticism, depending on view- 
point. 

Some dealers don’t like the em- 
phasis on “The Deal,” which is 
a part of the volume operation. 
Of course, the deal is only part 
of the story. Management team- 
work is behind the success of the 
organization. 

But we were a little puzzled the 


290,000 Trailers 
Called ‘Home’ in 


Census Report 


WASHINGTON. — About 290,000 
automotive trailers were being 
lived in on Apr. 1, 1950, according 
to preliminary census data an- 
nounced by the Bureau of the 
Census. 

The trailer dwelling unit figure 
represents less than 1 percent of 
dwelling units enumerated in the 
1950 census, it was said. With re- 
spect to location, 169,000 of the 
trailer dwelling units were in ur- 









ban places, and 121,000 in rural 
areas. 
Of the 290,000 trailers, about 


234,000 were occupied by owners 
and 56,000 by renters. In urban 
areas, 133,000 trailer dwelling units 
were occupied by owners and 37,000 
by renters. 

Data on the number of persons 
residing in trailer dwelling units 
are not available from the census 
sample. Census officials pointed 
out that the national average of 3.4 
persons per dwelling unit probably 
exceeds the average for trailer 
dwelling units. 


Apples, Too? 
Executives Visit Schools 


In Toledo ‘Day’ 


TOLEDO.—Several executives of 
DeVilbiss Co. returned to the class- 
room recently, as part of the ob- 
servances of business-industry-edu- 
cation day, planned by the Toledo 
chamber of commerce. 

The day, as originally planned, 
was to provide a chance for educa- 
tors to visit the industrial plants in 
the area. That’s how it was con- 
ducted last October. 

But this time, the tecahers in- 
vited the business men and indus- 
trial executives to visit the Toledo 
schools, and view their operations. 

DeVilbiss executives that partici- 
pated in the day’s festivities were 
Frank R. Pitt, secretary of the 
company; Andrew C. Kurtz, per- 
sonnel manager, and George L. 
Schlosser, public relations director. | 





other day by a MHull-Dobbs ad 
which carried pictures of 34 Hull- 
Dobbs salesmen, Of these, 10 
claimed to be the top traders in 
town or in the world or there- 
abouts. Seems like that’s an awful 
lot of top traders even for Hull- 
Dobbs. 


* * * 


Collision Work 
ons YOUR Accident Showing?” 
That was the catchy theme of 
a newspaper ad which Cole Motors, 
Inc., Chevrolet, Utica, N. Y., em- 
ployed to promote its collision de- 
partment. 
The ad was built around a “be- 
fore and after” sketch showing 
how a smashed up car could be 


One MAGN runs factory! ’ 


Jay Peters, of Meriden, Iowa, is a cattle feeder. 


He converts hay, grain, 


Carrying feed for livestock is an age-old, 
backbreaking job on the farm. Faced with the 
current scarcity of hired men, Mr. Peters started 
from scratch and evolved a modern system. 

Two central buildings are connected by a 
continuous shed which runs around two sides of the 
feed yard. Grain, corn and minerals are stored 


overhead in one building, chopped hay in the other 


... lowered by gravity to 


carrier suspended from the roof of the feeding shed. 
The cattle are fed under cover twice a day, and 
can munch minerals and salt from outdoor self-feeders. 





With his new plant, Mr. Peters singlehanded 
feeds the incredible number of 150 cattle! And in his 


spare time, is developing a self-feeding system for hogs! 


Farming is manufacturing . . . and time-studies, 
plant layout, conveyors, material handling equipment, 
power tools and machinery, are as important on the 
farm as in the factory... 
to make a good business better! 

The farm manufacturer’s wife is equally alert to labor- 
saving and step-saving efficiency in the home... utilizes the 
major electric appliances and dozens of kitchen aids... has more 


leisure for better living. 


Smart advertisers won't pass over their best prospects! But 
advertising in general me 
market—the nation’s best farm families . . . 
FARMING for its deep penetration! 

SUCCESSFUL FARMING concentrates more than a million of 
its 1,200,000 circulation in the 15 agricultural Heart States, 
with the best soil, best equipment, largest investment, 
highest yields and incomes—50 % more than the US farmer / 
average. You’re losing automotive sales if you overlook this 
market and medium! For full facts, call any SF office... 

MEREDITH PUBLISHING CoMPANy, Des Moines, New York, 
Chicago, Cleveland, Detroit, Atlanta, San Francisco, Los Angeles. 


fixed to look like new. “Bring 
your car to our complete collision 
| department,” said ad copy. “The 
most modern shop in Central New 
York.” 


| “Our years of experience in body | 
| repair, plus our completely modern | 
| collision equipment, assures you of | _ 
|/a perfect job at a minimum cost.| & 
Let our factory-trained men do an 
|expert face-lifting job on your car} 
|right now. Our paint department 
| specializes in matching original 
| colors.” 
* * * 
Another Approach 
q ss garage in Jamestown, N. Y., 
4 also plugged for collision work 
the other day. 
The ad carried a sketch of a 


car with a smashed-in front. Copy 
read: “The bright side to this 








|Gray Ladies Get Rambler at Fort Knox— 

A. E. Young (left), Nash assistant service manager, has presented a Rambler station wagon 
scene ... we can make crumpled to Mrs. H. H. Heiberg, president of the gray ladies society, Fort Knox, Ky. Maj. Gen. D. G. 
fenders and bent bumpers sO new | Barr, the fort's commanding officer, looks on. 

looking that no one will know you mn ini cn a 
were in an accident, 


“What’s more, we do it fast... : dn at 
and this means you get your car | Mountains. lot of Stager’s Chevrolet. 


sooner and pay less, Drive in to-|, That’s where the town of Portage, Stager launched a guessing con- 
morrow!” |is, and in Portage is Philip Stager,| test as to the exact time the pile 
|}a Chevrolet dealer with an eye for| would disappear. Thousands of en- 
Snow P ‘biliti | promotion. tries were submitted. 

" ee | Last November brought a 32- | For the record, the last of the 
GeEMs a little unseasonable to be| inch snowfall. After the town | snow is gone at exactly 11:22 a. m. 
talking about snow, but it lasts| dug out, it was found that the | March 30. 


a long time in the Pennsylvania; biggest pile was on the parking 


* * + 





























minerals and water into beef. 


spouts which fill a monorail 


to raise output, to lower costs, 





dia misses much of today’s choicest 


needs SUCCESSFUL 
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Harry Crimmins, Oakland, district 
| manager. They are Henry E, Frost, 
|of Geer-McRae Motors, Stockton; 
Norman F. Fratis, of Frank An-| 


Dealer Doings 
drews Co., Roseville; Skee Porter, | 


R. Thad Andress, Shreveport |W. Wentworth, vice-president and | Berkeley Motors, Berkeley, and| 
(La.) automobile dealer, has been| general manager; R. T. Ridout,| William Verber, William & Fred-| 
elected president of the Louisiana|Rudy Swindell, Ernest G. Kreisel, |¢Tick Motors, San Francisco. Each 
state fair for 1951. Leonard M. Danilson, Dale D. Si-|Teceived a gold emblem, a plaque 
mons, Howard W. Burrell and L.|2"d 4 $400 savings bond. 











. * * 

7 . ° W. Danilson. 2 2 | 
ope pene connote eae Tucker Outlet Dissolves 
Richerson Motor Co. (DeSoto), Off to Uncle Sam Sets Sacteinnn Tasker Melee! 
aes af undies aeen | A Corp., Baton Rouge, La., has filed | 


Six employes of Motor Sales Co. | } 1 l : 
(Chevrolet), Bel Air, Md., have been |0tice of dissolution of its charter 
" ite ; | of incorporation. 

+ * * 


by fire of undetermined origin. 


Total loss has not yet been deter- | v v ; 
mined. It was covered by insur-|Called into the armed services in 


ance. recent weeks, according to J. Her- | 
bert Hanna, dealer. 


* * * 


Dealer Stirs Friendliness— 
Harry Gardner, of Plains Chevrolet Co., 
New Honor or ; 
| Joseph W. Sanderson, Yuba City 
| (Calif.) Lincoln-Mercury dealer 
who recently assumed the presi- 
dency of the Sutter county cham- 
ber of commerce, has been recog- 
nized further by election as exalted 


. * 


> 
Elks Honor Weaver . a i 
W. R. Weaver, auto dealer in| Wins Bowling Title 
Jonesboro, Ark., has been elected| The team sponsored by McDon- 
exalted ruler of Benevolent and/ald & O’Boyle (Chevrolet-Oldsmo- 
Protective Order of Elks Lodge 498 | bile), Monrovia, Calif., has won the 


doesn't become branded as ‘‘unfriendly to 
servicemen.’ He printed 5,000 decals like 
these on his car windows and distributed 
them to stores and automobile owners. in 
addition his firm erected an I! by 45-foot 
electric sign on the outskirts welcoming mili- 








for the 1951-52 2a a anes Cooaas fe _ ed ruler of the Marysville (Calif.) tary and defense personnel to the city. 
3 i ‘ | members vemennedt ihe tai to | lodge of Elks. | Gardner said his experience in World War II 
Wentworth & Irwin Wins p | * * * | convinced him service men appreciate some 


|John Ford, new general manager 
Top honor for largest number of | of the dealership. 

honor club salesmen in Nash’s i. e. 

northwest dealerships has been won ™ 

by Wentworth & Irwin, Inc., Port- Best L-M Salesmen 


| evidence of civic greeting 


Street, Kansas City, Named 


To Speedboat Hall of Fame 


Sid Street (DeSoto - Plymouth) a new record of 97.345 miles per 


hour for the one-mile straightaway. 


land, Ore. Awards were presented Top winners in the northern|Kansas City, has been elected to : 
at an Hawaiian party by W. E.| California area in the 1950 “inner| the Speedboat Hall of Fame, He is/| 1" another of his boats, _the 
Boyer, Nash northwest zone man-| circle” contest for Lincoln-Mercury | the 15th member. | “Z-Z-Zip,” he set a competitive 


ager. Recognized were Charles'salesmen have been announced by In his “Gee Whiz II,” Street set | five-mile record of 81.782 miles per 


for the Automotive Industry 


HUPP-ABF 


UNITIZED 44 ELECTRIC 
WINDOW REGULATORS 


assure 


ALL THE FEATURES YOU REQUIRE 


Dependable, gear-driven electric power unitized for each window 
Low installation cost—Low service cost 
Low amperage—minimum design changes 


AND ALL THE FEATURES THE CAR BUYER WANTS 


Safety — comfort — convenience 
Quiet, sure and trouble-free operation 
Right installed cost. 


THAT’S WHY—THEY WILL SELL MORE CARS 


Consult NOW with HUPP-ABF REGULATOR ENGINEERS 
7450 Melville Avenue - Detroit + Vinewood 3-9000 


Other HUPP Automotive Products: 


ALL-ELECTRIC SEAT ADJUSTERS 
ALL-ELECTRIC CONVERTIBLE TOP LIFTS 
MANUALLY OPERATED WINDOW REGULATORS 
AND SEAT ADJUSTERS « GRILLES » HUB CAPS 
MOULDINGS « FENDER SHIELDS « STAMPINGS 
ASSEMBLIES » GEARS AND GEAR TOOLS 


SERVING THE AUTOMOTIVE INDUSTRY FOR FORTY-NINE YEARS 











has taken steps to make sure Amarillo, Tex., | 


hour. He has been since 


1947. 


racing 
* * * 


Brogan Is Appointed 
To N. J. Turf Board 


Thomas J. Brogan, Paterson, was 
appointed a member of the New 
Jersey racing commission by Gov 


= | Driscoll. 


| Brogan is president of the firm 
|Brogan Cadillac - Oldsmobile Co 
|which has branches in Passaic 
|Ridgewood and Paterson in Nev 
| Jersey. 

. . * 
| Randall Named President 


|Of Sales Managers Assn. 


James Randall, sales manager of 
Alford’s Dodge-Plymouth, Portland 
Ore., has been named president of 
| the Automobile Dealers Sales Man 
|agers Assn. 
| Other officers named were John 
L. Linville, vice-president, and Burt 
| Wilson, secretary-treasurer. 





* * ? 
Berry to Rent Board 
Morris H. Berry, Portsmouth 


| (N.H.) automobile dealer, has been 
j}appointed a member of the Straf- 
ford-Rockingham area rent advis 


|ory board. 
* * * 


City Lincoln-Mercury 
City Lincoln-Mercury Co., Pasa- 
dena, Calif., has moved to 605 S 


Arroyo Parkway. 
* * * 


Double Birthday 


Albert C. Schettig, founder of 
Schettig Motor Sales, Cresson, Pa., 
and his’ great-grandson, Albert 
Charles Schettig, held a dual birth- 
day celebration recently. Albert was 
4 years old, and his great-grand- 
father 81. 


* * * 


Parker Heads Celebration 


S. H. Parker, Chevrolet dealer at 
Bellevue, Pa., has been named gen- 
eral chairman of the 75th anniver- 
sary celebration of Avalon, to be 
held July 4. Mr. Parker’s ancestors 
were pioneer settlers of the Avalon- 
Bellevue district. 

* * * 
Fike’s Silver Shower 
Begins 25th Year 

A silver shower signalled the 
start of the 25th anniversary cele- 
bration of B. W. Fike’s dealership 
at Masontown, Pa. The “shower” 
was touched off by all employes be- 
ing paid in silver dollars, which 
quickly circulated throughout the 
community. 

In connection with the celebra- 
tion, he is offering prizes to the 
owners of the earliest model truck 
and car sold at the dealership that 
are still in operation. 

+ * . 


Bonfield 25th Anniversary 


Charles Bonfield marked his 
silver anniversary as a Dodge 
dealer in Michigan City, Ind. He 

| also established a second dealer- 
ship in LaPorte in 1941. 


* * * 


Walker Co. Fire 


Fire destroyed two autos and 
damaged the second floor of the 
Walker Motor Co., W. Arline Ave., 
Gastonia, N. C. It was reported 
that the fire started from a de- 
| fective wire on a car in the repair 


| department. 
| o - . 


Hooper Named to Head 


|Local Florida Group 


James W. Hooper has been 
named president of the Cocoa- 


Merritt Island Automobile Deal- 
ers Assn., recently formed in 
Florida. 


The association was formed at 
a joint meeting of the two city’s 
dealers at the Rockledge country 
club, Cocoa, Fla. 


Like a Rocket 
Storage Tank Pierces Roof 


At Harrison Chevrolet 


An exploding air storage tank at 
Harrison Chevrolet Co., Mariana, 
Fla., went through the roof to a 
height of 25 or 30 feet above the 
building, descended and made a sec- 
ond hole about five feet from the 
first, landing on the floor a few 
steps from where it departed with 
a rush a few seconds before. 

No one was seriously injured, but 


| Burdette Kelly was knocked to the 


floor by the blast of air and sus- 
tained minor bruises and shock 


|Kelly said he wasn’t certain if he 


(Continued on Page 39, Col. 1) 
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Dealer Doings 


(Continued from Page 38) 








is hurt by the explosion or if “I|Tex., has decreased its capital | 

irt myself trying to get out of the| stock to $67,500. 

way.” = 

Neither C. C. Harrison nor his 
nployes could account for the ex-| Tom L. Austin and W. O. King 

posion of the tank, which was pro-| have opened Tennessee Motor Co. 
cted by a safety valve, as well as| at 720 Union, Memphis. Austin has 
pressure switch on the motor! been in the automobile business in 

»perating the compressor. |Memphis 25 years and King owns 


tae 2 Oy ithe Memphis Floral Co. 
Middlesboro (Ky.) Assn. . + 8 


Yames Jacobs President Finley Elected 

The Middlesboro (Ky.) Aut Joe Finley, co-owner of Collie 
Dealers Assn. has hen teadane. Chevrolet Co., Malvern, Ark., has 
ized and officers have been elected | Leen elected president of the 
for 1951. They are: Gene Jacobs, | Malvern Rotary club. 


president; Gene Patterson, vice- 
president, and Glenn Richardson, New Chevrolet Dealers 
P. M. Forster and Albert O. 


secretary and treasurer. 
fhe other members who at- | Schutz have purchased the Hector, 
tended the initial meeting are: Minn., Chevrolet garage. A grand 
Hollis Dalton, Matt Baker and opening featured a free lunch and 
c. Y. Blakeman, gifts for each lady visitor. 
* ” ~ 


* * * 


Ad Features Overold 

Overold Motors (Oldsmobile-Cad- 
illac), Fargo, N. D., has been fea- 
tured in Alemite’s national adver- 
tising. The ad depicted Overold’s 
facilities as typical of first-line con- 
cerns across the country, 

* * * 


Nash Zone Head Joins 
Firm in San Jose, Calif. 

John B. Kipp, San krancisco | 
zone manager for Nash, has 
Joined forces with Edward Zane 
in San Jose Nash, Inc., San Jose, 
Calif. 

With General Motors from 1928 
until 1939, Kipp joined Nash in 

| 


* - 


Austin, King Open Deal 





Form Nash Dealership 
Donald B. McLeod and B. H, Rae 


1939 as district manager of the 
Kansas City zone. He was named 
assistant manager of the Denver 
zone in 1946 and upped to zone 
manager in 1948, Kipp was trans- 
ferred to San Francisco as zone 
manager on April 25, 1949, No 
— to Kipp has been named 
yet, 


* * 


Portland (Ore.) Sales Bosses | 


Shorten Name of Association 


The name of the Retail] Sales- 
managers club of the Automobile | 
Dealers Assn. of Portland (Ore.) | 
was shortened at a recent annual 
meeting to the Automobile Sales- 
managers’ Assn. 

New officers of the group are: 
President, James Randall of Alfords 
Dodge - Plymouth; vice-president, 
James Linville, Francis Motor Car 
Co. (Ford); secretary- treasurer, B. 
C. Wilson jr., Lyman Slack Motors 
(Mercury). 


Minnesota Valley Dealers 


Elect Metcalf President 


John Metcalf (Chrysler), has 
been elected president of the 
newly-formed Minnesota Valley 
Auto Dealers Assn., Shakopee, 
Minn, Other officers include Jim | 
Covington (Ford), vice-president, | 
and Ed Effertz (Buick), secre- 
tary-treasurer. 

* - 


Roy Honored 


Willimantic (Conn.) C. of C. 


. holds back pe 


Elects Him President y 1 and cylinder walls. 
Arthur J. Roy, Buick dealer in Basel! i ; 
Willimantic, Conn., has been elect- | Eotte en. rade 


ed president of the Greater Willi- | 
mantic chamber of commerce. 
Roy, who has been connected 
with the auto business in Wvilli- 
mantic for 34 years, has long been 
active in community affairs. 
He is a past district deputy of 
the Elks, a past president of the 
local Lions club and has served on 
many committees for civic improve- 


ment. 
* * * 


Vizard Quits School Post 


Gerald Vizard. has resigned as | 
principal and coach at Pleasant | 
Mills high school, Adams county, 
Ind., to devote full time to his | 
Studebaker dealership at Deca- | 
tur, Ind. 


Hereford Motors 


The Texas secretary of state has | 
announced the incorporation of | 
Hereford Motor Co., Hereford, Tex. | 
The company was chartered with| 
$10,000 capital stock by William J. 
Schulte, Martha Schulte and Frank 
Vogel. It was also announced that | 
Western Chevrolet Co., Abilene, | 


ONLY PUROLATOR TRAPS 290% More Abrasives 


(.000039’’) . . . gives real protection to bearings 








Ltd., and have taken over the Nash 
dealership for Vancouver, B, C. 
They have purchased the property 
at 1147 and 1148 W. Georgia St. 
formerly occupied by Dan McLean 
Motor Co., Ltd. 

. 


* * 


Wohlfehrt Names Firm 
A business name has been filed 
for Grand Island Used Car Mart, 
Express Hwy., Grand Island, N. Y..,| 
by Jacob A. Wohlfehrt, 


* * * 


Wilkes Adds Space 
A 30 by 80-foot addition has been 
added to the building of Wilkes 
Motor Sales (Cadillac-Oldsmobile), 
on Highway 11, S. Picayune, Miss. 


* * * 


Rutledge Takes Hudson 

Magnolia Motor Sales (Hud- 
son), 1500 N. Main St., Hatties- 
burg, Miss., has opened. John R. 
Rutledge is owner and general 
manager; James Black, sales 
manager; Max Walters, Parts 
manager, and John M. Stoner, 
service manager. 

+. * * 

British Motor—Buffalo 


British Motor Co. has leased a 
building at 1120 Main St., Buffalo, 





have formed McLeod-Rae Motors,| where it has opened showrooms for 





articles measured in microns 


. 


Xt \ AN\ CaN: 


’ PLUS... Maximum 
Water- Resistance. 


A Purolator Micronic* 
unit will not warp, 
distort or disintegrate. 
No matter how great 
the crank-case 
condensate, the unit 
will not wilt or swell. 
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Jim White, Santa Monica, Calif.— 
This new $150,000 building houses the Chrysler-Plymouth dealership, 1908 Santa Monica Bivd 
The new building increases showroom space and service facilities. 


British-made cars. British Motor is 
area distributor for Hillman-Minx, 
Humber Hawk and Rover automo- 
biles. It also handles Jaguar, MG 
and Sunbeam-Talbot cars. 

* * * 


Roberts Enlarges 


To obtain increased service and 
sales facilities and to rehabilitate 
the existing plant of Roberts Chev- 
rolet Co., 5781-87 Delmar Blvd., St. 
Louis, architects have designed al- 
terations and additions consisting 





of a service shop, mezzanine offices 
and enlarged parking area, When 
alterations are completed, the com- 
pany will have 27,000 square feet of 


shop area. 
es oe. 


Chadakoin Motors, Inc. 
Chadakoin Motors, Inc. (Ford), 
Jamestown, N. Y., has been pre- 
sented a Four-Letter award, It was 
accepted by officials of Chadakoin 
Motors from F, O, Miller, Buffalo, 
Ford district field manager. 


ONLY PUROLATOR OFFERS Up to I0 

Times the Filtering Area of old-style filters of 

same size. This saves valuable under-hood space 
. assures longer, more efficient action. 





PLUS ... Maximum Oil Protection. A Purolator* 


Micronic leaves in important additives many 
Oil retains its com- 


other oil filters take out. 
pounded characteristics. 


ON LY PURO LATO R combines 


greater filtering area... greater ‘‘abrasive-stop’’.. . 
extra water-resistance in 
one compact unit. Only Purolator offers these 4 
features together with many other important advan- 
tages. Complete technical data upon request. 
Whatever your filtering problem, Purolator’s en- 
gineering staff is at your service, will be glad to 
help you. Write, wire or phone... 


extra oil-protection .. . 


PUROLATOR 


MICRONIC OIL FILTER 
FIELD OF FILTERING” 





“FIRST IN THE (( 


PUROLATOR PRODUCTS, INC., Rahway, New Jersey and Toronto, Ontario, 
Canada. Factory branch offices: Chicago, Detroit, Los Angeles. 





*Reg. U. S. Pat. Off 
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Jerge Elected President 


Jerge Sales Co., Inc. ( 
Genesee St., Buffalo, 


the. election of Franklin J. Jerge 





WELL-LOCATED 
DEALERSHIPS 
STILL OPEN IN 
¢ ILLINOIS 

¢ MICHIGAN 

° INDIANA 

* WISCONSIN 

* OHIO 

¢ MINNESOTA 

° IOWA 


415 EAST ERIE 


wma tS 


S$. H. ARNOLT, INC., pistrizutor 
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jas president and Edward L. Han-| 
ley as vice-president. Jerge suc- | 
ceeds his uncle, the late Edward C. | 
Jerge. | 


Ford), 1647 
announced 















“CARS IN 
EVERY 
PRICE 
CLASS” 






STREET * CHICAGO 11, ILL. 


a hit allt he nn ne 


ORRIS 


first quarter of 1951 were reported 





been adjusted to reflect the tax 
rate in effect for the full year 1950. 
7 * * 


Budd Reckons Profit 


At $3,768,472 
Sales of $77,464,260 during the 


by Edward G. Budd jr., president 


lof Budd Co. Net profits were $3,- 


768,472, or $1.04 per share. During 
the first quarter of 1950, sales were 
$60,879,350, and the net profit was 


| $3,189,838, or 87 cents per share. 


* * + 


Cleveland Bronze Sells 


Stock for Expansion 

President James L. Myers of 
Cleveland Graphite Bronze has an- 
nounced that the company has 
completed the sale of 50,000 shares 
of 4% percent cumulative preferred 
stock, $100 par value, to a group 
of private institutions who have 


_|purchased the shares for invest- 


ment. 


The is in connection 


financing 








what’s cooking? 


450000 DEALS! 


HOUSEHOLD FAMILIES BUY MORE THAN 450,000 NEW CARS A YEAR 


HOUSEHOLD CIRCULATION: over 2,000,000—coast to coast. 


HOUSEHOLD READERS: big, well-to-do families—76% home owners! 


CARS OWNED: 2,049,417 


BOUGHT IN YEAR: 450,176 


2 AND 3 CAR FAMILIES: 326,365 


HOUSEHOLD HITS HOME 





HOUSEHOLD magazine 


CAPPER PUBLICATIONS, INC. 
Topeka, Kansas 






On the Financial Front 


(Continued from Page 35) 





with the company’s program of 
expanding its production to meet 
demands of the national defense 
effort. On March 30, also in connec- 
tion with the expansion program, 
it obtained a 20-year loan of $10,- 
000,000 at 3% percent interest from 
a major financial institution, with 
the right to borrow up to $5,000,000 
additional later if desired, 


‘Mack Net Spurts 
To $954,975 in 
Three Months 


First-quarter net profit for Mack, 
jafter all charges, was $954,975, 
President E. D. Bransome told the 
annual stockholders’ meeting. This 
is equal to 64 cents a share and 
compares with a net loss of $160,369 
in the corresponding period a year 
ago. Sales in the period just ended 
|totaled $43,485,983, against $24,507,- 
| 999 in the like period of 1950. 


At High Level 
GM’s Stock Owner Total 


Breaks Record 


There were 456,993 holders of 
General Motors common and pre- 
ferred stock during the first quar- 
'ter of 1951, the largest number in 
the company’s history. This total 
compared with 440,735 for the pre- 
vious quarter and with 433,684 for 
the first quarter of 1950. 

Holders of common stock reached 
a new high of 426,872 during the 
first quarter this year, compared 
with 410,428, the previous record, in 
the fourth quarter of 1950. 

There were 30,121 owners of pre- 
ferred stock, 20,622 holding the $5| 
series preferred and 9,499 holding 
|the $3.75 series preferred. Owner- | 
| ship of GM preferred stock totaled | 
30,307 during the fourth quarter last | 
year, the company states. | 
* cm 


Highway ‘Trailer | 
Earns $310,917 


The annual report for 1950 by 
|Highway Trailer Co., Edgerton, 
| Wis., showed net income of $310,- 
|917 as against a loss of $741,164 for 
1949. Total sales were $7,778,405, 
|compared with $6,418,170 for the 
previous year, according to Presi- | 
| dent Henry L. Charlton. 
| He stated that the company’s! 
sales organization had been recon- 
structed in 1950, following the re- 
organization of the company the 
year before, and other major 
changes had also been made last 
year. 


Hastings Shows 
Profit Gain 


Hastings Mfg. reports consoli- 
| dated net earnings after taxes of 
| $957,191 in the year ended Dec, 31, 
| equal to 91 cents a share, compared 
| with earnings of $917,157, or 87 cents 
|a share in the preceding year. 

| + * * 





National Motor Bearing Tops 


$1 Million Profit Mark 


For the first time in its 30-year | 
history National Motor Bearing Co., 
chalked up a profit in excess of a 
million dollars during 1950. 

On net sales of $11,981,896 the 
|company earned a net profit of $1,- 
| 043,130 after income taxes amount- 
ing to $1,090,674. In 1949, the com- 
pany’s best previous year, net sales 
| Were $8,519,953 and net profit $907,- 


| 971. 
Records Fall 
Brake Shoe Shatters 
Quarterly Totals 


American Brake Shoe orders and 
shipments for the first quarter of 
| 1951 exceeded those of any previous 
| three-month period, William B. 
Given jr., chairman, has reported. 
Sales for the first quarter amount- 
ed to $37,745,194, compared with 
$21,468,281 in the first quarter of 
last year. In the last quarter of 
1950, sales were $34,880,290. 

Earnings of $1,695,597 for the 
three months ended March 31 were 
equal to $1.37 per common share. 
This compares with 71 cents per 
|Share in the first quarter of 1950 











Almost half of the fuel used for 


cars in Germany during 1937 
came from the farm. There was 
heavy use of potatoes for this 
purpose. 


Earnings for the quarter were 4.5 
cents on the sales dollar. Unfilled 
orders increased since the first of 
the year from $42,000,000 to $57,- 
000,000, the highest in the com- 
pany’s history. 


Timken Axle Net 
Rises Sharply 


Timken-Detroit Axle reports net 
profit for the nine months ended 
March 31, after provision for de- 
preciation, income and excess prof- 
its taxes under the income and 
excess tax acts of 1950, but subject 
to year-end inventory and audit 
adjustments, of $4,358,867, equiva- 
lent to $2.01 per share. Sales for 
this same nine-month period 
amounted to $99,264,560. 

This compares with earnings of 
$2,418,188 for the nine months 
ended March 31, 1950, equivalent 
to $1.11 per share when sales were 
$49,126,830. ‘ 


* * * 


Autocar Turns 


Loss to Profit 


Autocar net sales for the first 
quarter of this year totaled $9,672,- 
668. The figure for the three- 
month period, 1950, was $5,859,079. 
Net profit this year of $557,757 
compared with a loss in the first 
quarter of 1950 of $138,404. 


Quick Change 


Dealer License Plate Holder 





- Guaranteed 


Safe, fast and easy to use. 
Holds license plate’ secure to 
slotted bumper, plain and 
channel brackets. 


$1.00 per set of 4 


C. HOWARD 


1498 Overlook Drive Akron 7, Ohio 


\NAME PLATES 


NOM cision CAST ..- 
ELIMINATING ALL DIE COSTS 


Quentities as low as 100 may be 

ordered with original design for every 

job! Proof of design submitted for 
approval. Heavily plated. 


Write for details. 
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Phila. 45, Pa., Dept. ri 
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In the Letterbox 


‘Continued from Page 4) 


David Fergusson 

ROCHESTER, N. Y.—David Fergusson, 
| 81, pioneer designer of autos for Pierce- 
| Arrow Motor Co., died here Apr. 27, 
Since 1923 he had been associated with 
| Cunningham Motor Car Co. here and its 
successor, Cunningham-Hall Aircraft Corp. 
Among his early innovations were the mo- 


uluable to us here.—H. J. Ferry, lication, and I appreciate your 


resident, Packard. | sending it to me.—WaLKeER WILLIAMS, 
* * * | vice-president, Ford. tor located over the rear axle, and the 
5 a : * ° gear shift lever attached to the steering 
é ongratulations : | column 
| , * * * 
I want to congratulate you on| Well Done Carl V. Marshall 
ili is very us nd in-| Your AvtTomotive News ° BET Ve SERESES 
ompiling this y useful and o AvTomoTive News 1951 Al KEENE, N. H.—(UTPS)—Carl V. Mar- 


shall, 60, manager of Fitch Motor Co. since 
| 1944, died at his home here. He had been 
jin the trucking business for 25 years be- 
fore becoming associated with Fitch. 


eresting automotive almanac.—j|manac has just arrived. | § 
K. T. Kewtier, chairman, Chrysler; It appears to be very well done, | © 
and contains a great deal of valu- 








( ‘orp. 
ee |} able information.—R. C. SomMERVILLE, * * * 
Great Job | general sales manager, Plymouth. | North, South, East and West— Russell D. Merrill 
* * * | These four young men show the wide geographical distribution of the 46 students attend-| DETROIT.—Russell D. Merrill, 66, part- 


jing the current six-week session of the Chevrolet Post-Graduate School of Modern Merchan- | °F in Baldwin Auto Parts Co., died in 
|Henry Ford hospital recently. Merrill and 


I went through your 1951 Al- 5 d 
manac and read it with a great|; Slumpe ee 
deal of interest from 11 o’clock last Could you tell me what kind of | dising and Management. They come from the four ends of the U. S. Left to right: Con-/A. V. Voege operated the Baldwin Auto 
night until 2 a.m. this morning. Chrysler was used as the leading stantine A. Nicholson, Davis, Calif.; Kilbourn F. Coe, Everett, Mass.; Richard H. Welch, San | Parts for 30 years. — 

I te aa oo a and I car in MacArthur’s motorcade in Benito, Tex., and E. William Anderson, Iron Mountain, Mich. Open ‘House of Hudson’ 
want to congratulate your organi-| New York City? S eee - —— The H 

: : ‘ / . ai . use of Hudson has been 
re very excel recor : : AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least siv — ; “ 
zation on the very lent record; TI have never seen anything like| method of reaching the men who want what you have or have what’ you waatt’ se (formally opened in Walnut Creek, 











you made in establishing a new /it.—Warren KorsceNn, 830 River Rd.,| the back pages of this issue. | Calif. 
record in your 26-year history with| Teaneck, N. J. ensicatsitnnianinsatnl a el 
a 20 percent gain in advertising. Eprror’s Note: We’re stumped. 


——.43-—_____—— 


job. — Henry T. Ewatp, president, . o 
J P Government Suit Seeks 


Campbell-Ewald Co., Detroit. 
a lg Definition of Jeep | 

With Interest DETROIT. — An $800 question 
I have received the advance copy|which may grow into a $4,000,000 

of the 1951 Automotive News Al-|answer is being asked by the gov- S : 


manac and look forward with inter-|ernment in the U. S. District court | 

est to reading it—L. L. (Tex) Cot-|here. The question: “Is a Jeep a 
BERT, president, Chrysler Corp. car or truck?” 
* ¢ 8 The government is seeking $800} ; 
The 1951 AvtTomotive News Al-/in alleged freight over-charges on Si 


The advertising gain is one of the| Does a reader know? J * 
5 best indications of the success and idlicshehiaieatiabiactico 
4 the acceptance of the Almanac by 
f the industry. You are doing a great | Car or Truck? 








manac ... is quite a book!—C. F.|a shipment of 49 Jeeps by the é 

é BieicHer, president, DeSoto. Michigan Central Railroad in 1944. | - 
= Assistant U. S. Attorney George 
W onder ful F. Petzer explained that railroads | 
charge passenger-car rates for| 


Thank i very much for sending Jeeps, and the government contends 
— = ye copy of the 1951) that truck rates should be charged. 
Automotive News Almanac. Passenger-car rates are more than | 
_This certainly is a wonderful pub- double truck rates, Petzer said. 

If the government is successful | 
—™“ in getting a decision that Jeeps) 
‘om trucks and is able to have the} 
| ruling sustained throughout the in-| 





TIMPTE 









~ 
o 






3 Ps 
f - ae if 
ke ae 


evitable appeals, it could result in| 
—_—~ | the government recovering as much | 

—s }as $4,000,000 in subsequent actions. | 

4 | In a Washington Court of Claims 

|last fall the railroads won a deci- 

€ sion on the same question. The gov- | 

we ry ry | ernment, which had not paid for| 

* |delivery of the Jeeps, then paid| 

: : |under protest. The suit in Detroit | 
rborse |is the latest step in the case. 


. . e 
WITCOTE Undercoating Committee 
! stops car vibration, noise, (Continued from Page 1) 

5. Interpretation of what a “rea- 
rattles, and squeaks. Pre- sonable value” on tradeins is. 
vents heat and fumes from 6. Pricing of extras on used cars. | 

ki through th ae | 
Wea tate =e | JT IS understood that there is no 
floor. It also prevents un- (#* timetable on a new used-car 


: regulation. OPS doesn’t know how | 
dercar rust . . . lasts the life |long it will take to process a new | 


of the car. Valuable to car _| regulation. 

As for the future meetings on 
owners, and profitable to new-car ceilings, it was indicated 
car dealers. that they would be along the line 

of the program announced last 


GET IT FROM YOUR JOBBER | week for all industries. 
| Members of the OPS dealer com- 
mittee include Paul Freed, Waynes- 


i\) ait) Bea Ye LL tae | boro, Va.; Lee Moran, Seattle; Fred | 
Haller, Washington, D. C.; Spencer 


: we Honig, Los Angeles; Frank Yar- 
. gZ nall, Chicago; W. L. Mallon, New- 
ark; Robert Armacost sr., Kansas 









ITT Le) 7-469) -4 cw: @« McDonald, Augusta, 
Ga.; W. E. Butler, Chicago; Rich- 1. Auto body steel 8. No-draft ventilators 
PROTECTION ard C. Freed, Salt Lake City; E. S. extevior 
Dowd, Cleveland; Edward J. Ron- M k EXTRA fi | : 9. Separate tool and 
PGT e te | 20, Philadelphia; C. E. Kline, Allen- a es you pro it! 2. Sturdy riveted luggage compartment 
construction ® 
10. Two doors each side 


town, Pa.; Roy P. Bridges, Birm- 









: ingham, Ala. and two _ used-car ; a 
dealers, Walter Wilson, Dallas, and FLEET PRICE........ $260 : eee welded top 11. Sealed cab connection 
— 2 J.C. Downing, Atlanta. LARGE DEALER MARGINS - a top = 12. Internal safety locks 
: . " - . . y giass set in : 
WS tre DIE CAST Herod to Pierce Dealerships Available in a Few rubber 13. Seodity otepted to 
A. W. Pierce has purchased Territories ‘ Gy WOES Caeees 
NAM rz PLAT & L Herod Motors (Studebaker), Sny- 6. Plywoed lining 14. Streamlined top and 
der, Tex., from Carl and Leland 7. Extra roominess body radius 






Herod. Pierce had been associated 
with Thornton Motors, Abilene, 
Tex., for several years. 


WIRE, WRITE OR PHONE 


poo to --o--------------- 





Miami OPS Official 
. Warns U. C. Dealers 
MIAMI, Fla.—Used-car dealers 


TIMPTE BROS., INC. 
East 40th and York Street 
Denver 5, Colorado 


alias 


DENVER 














! 
l 
DEALERS: here have been warned that the f 
axe is ready to fall on all price | PI as ‘af : 
The Medern Service Identification violators. TIMPTE BROS., INC., Manufacturers | thnens haneer ae OE on: Serine 
Emblem—Ptus Adver tising Value. oamee oS See pees — East 40th and York Street Denver 5, Colorado | 
Wr , “di, . | 
FREE das ee Se Healy, OPS enforcement officer — eo em ee e 
compere! MR SER here. Healy said his office has i dd 
already cleared five complaints 3 2 Address —_____ — nea ne 
St emac against overcharges by permit- | Write for Information ! 
meee: Sele) a ing the dealers to repay the ex- | About the Complete Line of Timpte ON iecietieiaaiet e  ee 
: cess charge to the customer. | Bodies and Equipment 1 
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Denver U. C. Men 
Seek Repeal of 
Sunday Sale Ban 


DENVER.—Used-car dealers here 
have launched a drive to seek re- 
peal of the city ordinance prohibit- 
ing sale of new and used cars on 
Sundays and holidays. 


The law was passed several years 
ago and was sponsored by the Den- 
ver Automobile Dealers Assn. 
DADA contended, and still does, 
that auto salesmen were entitled 
to a day of rest each week and 
that the added expense of staying 
open on Sundays did not justify 
the results. 

On first reading last week the 
city council postponed action on 
the bill so that more study can be 
made. The postponement was re- 
quested by Henry J. Davidson, of 
Metropolitan Pontiac, president of 
the Denver new-car group. 

Marvin Mosko, speaking for the 
used-car dealers before the council, 
said Denver is the only city in the 
state where dealers are not per- 
mitted to sell cars on Sunday and 
holidays. 

In a letter, Arnold Z, Mosko, a 
used-car dealer, told council mem- 
bers that the closing law is forcing 
used-car dealers from Denver out 
into the suburbs and fringe areas 
where they are permitted to re- 
main open on Sundays and _ holi- 
days. The used-car dealers pointed 
out that Sunday is the logical day 
for working persons to shop for 
cars. 

An attempt to put through the 
state legislature a similar law now 
on the books in Denver and make 
the closing law statewide was de- 
feated this year. 


Knetzer Granted 
Another 30 Days 


SPRINGFIELD, Ill.—Robert L. 
Knetzer, former Edwardsville (IIl.) 
used-car dealer, has been granted 
another 30 days of freedom to con- 
tinue his money-raising expedition. 

But Federal Judge Charles G. 
Briggle said Knetzer can stay out 
of jail only if he keeps making 
$1,000-a-day payments on_ the 
amount the court found he failed 
to report as assets. 

Knetzer was to report back May 
1, but Briggle granted the extension 
to June 1 as long as payments are 
made. 





Study Withholding Tax 
On Dividends, Interest 


WASHINGTON. —A tentative 
plan has been set up to collect 
federal income taxes on divi- 
dends and interest payments 
similar to the withholding sys- 
tem now employed for wages. 

The plan, being considered by 
the House Ways and Means 
committee, would ask corpora- 
tions to pay 20 percent of the 
total sum disbursed in dividends 
or bond interest each quarter. 
Banks would follow the same 
plan on savings account interest 
payments. 
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Changing America's Face 


The importance of industry to community development is vividly illustrated by these two 
views of the Chevrolet assembly plant near Van Nuys, Calif. The top picture was taken when 
the plant was dedicated in 1948. Today, as shown by the lower picture, thousands of homes 
have been built on acreage that was undeveloped real estate three years ago. 





WASHINGTON. — While debate 
and speculation continues over the 
advisability of authorizing the St. 
Lawrence seaway project, Canadian 
cabinet ministers are hearing dis- 
cussions headed by Premier Leslie 
Frost, Ontario, and Robert Saund- 
»rs, chairman of the Ontario hydro 
commission, on the idea that Can- 
ada consider development of the 
seaway without the aid of the U, S. 
‘f congressional approval is _ not 
granted soon. 

The U. S. House Public Works 
committee wound up a long hear- 
ing on legislation to authorize the 
project without a definite answer 
to the question. 

During the hearing, the commit- 
tee heard Walter H. Judd, Minne- 
3s0ta Republican, speak for the de- 
velopment of the proposal. Oppo- 


Boll Heads Sales 
Of Fisk-Gillette 


DETROIT.—Appointment of John 
A. Boll as sales manager of Fisk- 
Gillette Tires division, U. S. Rubber 
Co., has been an- 
nounced by J, C. 
Ray, sales mana- 
ger of dealer 
brands, Tire divi- 
sion. 

Boll succeeds A. 
G. Westlund. Lu- 
cian B. Lillie was 
named to take 
Boll’s former po- 
sition of assistant 
sales Manager of 
the division. 
| Since 1930, Boll has held key 
|positions in the U. S. sales organi- 
| zation. 








John A. Boll 





Dealer Maher's 3rd Son in Ford School— 


Edward R. Maher of Dallas, now has the third scion of the veteran Ford dealer in the Ford 
Merchandising school in Detroit. They are shown discussing the operations of the two dealer- 


ships in which two each, respectively, operate. 


est son to attend the Ford school. He has 


Martin P. Maher (seated at left) is the young- 
been made secretary of the Ed Maher, Inc., 


business which his father (seated at right) founded. The other two brothers are associated in 
the Maher Bros. Co., dealership. They are (left to right standing): Thomas and Louis, both 


of whom are graduates of the school. 


Voting Put Off on Seaway; 
Canada May Build on Own 


sition viewpoints were expressed by 
Donald L. O’Toole, New York 
Democrat; John C. Butler, New 
York Republican; James E, Van 
Zandt, Pennsylvania Republican; 
and Clark W. Thompson, Texas 
Democrat, among others. 


Henry D. Larcade, acting chair- 
man for the group, said that the 
bill would d ffer in only one respect 
from pending legislation, The dif- 
ference, he said, was that his mea- 
sure would call for issuance of 
bonds by the Treasury to pay for 
the seaway construction costs, esti- 
mated at $818,000,000. 


Elective Council 
For Distributors 


OK’d at Willys 


TOLEDO. — Representatives to 
the Willys-Overland  distributor- 
factory council in the future will 
be chosen by elections carried on 
by the distributors in their sepa- 
rate zones, Lyman W. Slack, dis- 
tribution vice-president, announced 
last week. 


The change of policy was an- 
nounced at a distributor council 
meeting held here last week. 
Roughly, it conforms with the 
recommendations issued last sum- 
mer by NADA for dealer-factory 
council relations. 

The Willys plan was explained 
as follows: 

Two distributors from each of 
the six sales regions will be named 
at distributor zone meetings held 
prior to the meeting with the com- 
pany in Toledo. At the same time, 
a proposed agenda for council dis- 
cussions will be drawn up by the 
distributors in each zone, 

Then, just prior to the factory 
meeting, held with sales officials 
and executives of the company, the 
six agendas will be processed to 
determine the topics to be dis- 
cussed at the council meeting. 

Packard, Ford, Lincoln-Mercury, 
Chevrolet and Dodge have already 
adopted elective systems for their 
factory-dealer councils. 


Ray-O-Vac Distributors 
Protected on Price Drop 


MADISON, Wis.—Ray-O-Vac will 
protect its distributors against loss 
through any price decline under 
the new government price control 
order, CPR-22, which becomes ef- 
fective May 28, J. A. McIlinay, gen- 
eral sales manager for the com- 
pany, said last week. 

“Any shipment made after Apr. 
25, the date of order CPR-22, will 
be priced under the terms of the 
order,” MclIlinay said. “Credit will 
be issued to cover any decline on 
shipments made between Apr. 25 
and May 28,” he said. 








Capital Dealer Assn. 


WASHINGTON.—“What to Do if 
Your Motor Vehicle Is Involved in 
an Accident” is the title of a four- 
page leaflet prepared by the Wash- 
ington Automotive Trade Assn. 
which its dealer members may pass 
on to their customers. 

In the first week following an- 
nouncement of the leaflet, which 
allows for the dealer’s imprint on 
the cover, WATA received orders 
for more than 100,000, “and every 
mail is bringing more orders,” ac- 
cording to Managing Director Dick 
Murphy. 

“The WATA board of directors, 
Murphy said, “realizing that many 
owners actually did not know what 
to do when involved in an accident, 
appointed a committee to study the 
problem and to devise a method of 
help for their customer car owners. 
The leaflet on ‘what to do’ was the 
result.” 

The leaflet explains to the owner 
what he should do at the scene of 
the accident, and exactly what pro- 
cedure to follow afterward. 

Step by step it takes the car 
owner from the moment of the 
accident through all legal necessi- 
ties to the final settlement. 

In a final note it reminds the cus- 
tomer not to be “pressured” into 
“having repair work done by a shop 
selected by the insurance company 
simply because of a lower price.” 

“WATA feels,” said Murphy,” 
that the leaflet will build a tremen- 


Thompson Denies 
FTC Complaint 


Of Discrimination 


WASHINGTON.—In a complaint 
issued last week by the Federal 
Trade Commission, Thompson 
Products, Inc., of Cleveland, was 
charged with discrimination against 
small businessmen in the prices it 
charges for automotive products 
and supplies. 


(In Cleveland, J. D. Wright, 
Thompson general manager, said 
there was no discrimination against 
smaller firms, but added that when 
a company places a large order 
“manufacturing economies natur- 
ally are reflected in prices.’’) 


The complaint alleges that 
Thompson sells automotive prod- 
ucts and supplies “at higher and 
less favorable prices to numerous 
small businessmen purchasers than 
said products and supplies are sold 
to various larger purchasers.” 


The firm’s practice of discrimi- 
nating in price between different 
purchasers is in violation of the 
Clayton act, the complaint says. 

It adds that the effect of these 
discriminations may be to lessen 
competition substantially or tend to 
create a monopoly in the lines of 
commerce in which the respondent 


and the favored purchasers are en- | 
gaged, or to injure, destroy or pre- | 


vent competition with the respond- 
ent, the favored purchasers or the 
customers of either of them. 


Twenty days are allowed for an-| 


swering the complaint, the FTC 
said. The first hearing is scheduled 
May 28 in Cleveland. 


Accident Leaflet Scores 






Gets 100,000 Orders 


For Pointers on Car Mishaps 


dous amount of goodwill wit 
motor vehicle owners and will ai | 
in getting repair business th: 
rightfully belongs to new c¢: 
dealers.” 


The association is suggesting 
its members that one be (a) give. 
to each owner at time of deliver. 
of new or used car; (b) sent t 
each person on dealers mailing list 
(ce) attached to customer’s copy « 
repair invoice. 


White Agrees 
To Take Over 
Sterling Truck 


CLEVELAND.—White Motor Co 
has reached an agreement for 
acquisition of substantially all as- 
sets of Sterling Motor Truck Co., 
Wilwaukee, a producer of heavy 
duty off-the-highway gasoline and 
diesel trucks, 


The agreement, announced jointly 
by Robert F. Black, White presi- 
dent, and William G. Sternberg, 
Sterling president, is subject to 
approval by holders of 70 percent 
of Sterling stock. 


The plan calls for Sterling to be 
dissolved, White will continue oper- 
ations at the Milwaukee plant. 
White will distribute the new line 
through its branches and distribu- 
torships. 


This move is another step in 
White’s expansion. Two weeks ago 
White announced an agreement 
with Freightliner Corp., Portland, 
Ore., for distribution and servicing 
of cab-over-engine gas and diesel 
truck and tractor units. 


A special meeting of Sterling 
stockholders will be held May 21. 
Plans call for turning over all 
Properties and assets of Sterling, 
with the exception of $16,850 to pay 
Sterling’s expenses in the trans- 
action, for 52,862 shares of White 
common stock. 

White will assume all liabilities 
and obligations of Sterling. White 
stock, when acquired, will be dis- 
tributed to Sterling stockholders. 





Texas Associations Elect 
Felton, Nall Presidents 


SAN ANTONIO, Tex.—Tom Fel- 
ton sr., Beaumont, and Hall E. 
Nall (DeSoto), Plainview, were 
named presidents of the local auto 
dealers associations in Texas re- 
cently. 

Other officers named were: at 
Beaumont, Jack Sutton, vice-presi- 
dent and treasurer; William C. 
Ross, secretary, and directors J. R. 
Rix, B. P. Crittenden and R. L. 
Plummer; at Plainview, James E. 
Martin (Studebaker), vice-presi- 
dent, and Homer Garrison (Lincoln- 
Mercury), secretary-treasurer. 


Ehrman Buys U. C. Lot 


Expansion of the Ehrman Pack- 
ard Co., Cleveland, was announced 
|with the purchase of property at 
| 3172 W. 25th Street for the display 
of used cars. Gordon B. Ehrman jr., 
president, also announced the ap- 
| pointment of Nancy Potter as office 
| manager. 
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Auto Showmanship in Germany— 
Imagination marked many of the exhibits at the recent Frankfort auto show. In the Volks- 
wagon display, cars were suspended on neon-lighted strips in the air which represented the 


| roads of the world 








Ken 
To z 
For 


LOUI 
car-ste¢ 
by an / 
two Lov 

Sente 
court ¥ 
de«ler, 
Metcalf 
years. 

Feder 
agents | 
tinued | 
and tha 
been fo 

The 
Brown 
Mullins 
sold th 
auto de 
boro, T 

Brow! 
that th 
Metcalf 
as agel 
that ha 
that re} 
ingly ir 
with ea 

Losse 
bought 
Brown | 
that Br 
the car 
change 
vehicles 

A nu 
ineludir 
testified 
the star 


Louis 


In Co 
LOUI 
patrolm 
car the 
cently 
sentenc 
Patro 
cently | 
with of 
where 
before | 


of Leon 
elbech 


*hofta + 

















Kentucky Dealer | 
To Appeal Term 
For Car Theft 


LOUISVILLE. — Appeals from 
car-stealing convictions are planned 
by an Albany (Ky.) car dealer and 
two Louisville men. 

Sentenced last week in federal 
court were Frank H, Brown, the 
dealer, to 10 years, and Edward J. 
Metcalf and Joseph Mullins to 15 
years. 

Federal Bureau of Investigation 
agents said that the thefts had con- 
tinued from May to October, 1950, 
and that one of the stolen cars had 
been found in Brown’s lot. 

The government charged that 
Brown had bought 10 cars from 
Mullins and Metcalf, and had re- 
sold them, with one exception, at 
auto dealer auctions in Murphys- 
boro, Tenn. 

Brown testified during the trial 
that the two men, Mullins and 
Metcalf, had passed themselves off 
as agents of a finance company 
that had reclaimed cars. He said 
that registration certificates, seem- 
ingly in order, had been furnished 
with each car. 

Losses sustained by those who 
bought the cars have been returned, 
Brown said. No evidence was found 
that Brown had attempted to hide 
the cars, or make any attempts to 
change the motor numbers on the 
vehicles. 

A number of Albany residents, 
ineluding two rival auto dealers, 
testified to Brown’s character on 
the stand. 





Louisville Jails Pair 


In Cop’s Theft Ring 

LOUISVILLE.—Two members of 
patrolman James Owen’s alleged 
ear theft ring pleaded guilty re- 
cently to two offenses and were 
sentenced to prison for 18 months. 

Patrolman Owen, suspended re- 
cently from the force, is charged 
with operating a series of garages 
where stolen cars were changed 
before being resold. The ccnv'ction 
of Leonard Wooten and Ray Heich- 
elbech is the first involving the 
*hofte of 1f antomohbiles 
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the population movement 
from city to suburbs 





in Williamsville, for instance, the News is preferred more than 3%- 


to-1. In Orchard Park, the News 


and Lancaster, it's almost 3-to-1 and in East Aurora and Cheektowaga 


it's more than 2-to-1. 


SELL the NEWS READERS and you SELL 
The Whole Buffalo Market 


BUFFALO EVENING NEWS 


EDWARD H. BUTLER 
Editor and Publisher 


WESTERN NEW YORK’'S GREAT NEWSPAPER 





SUBURBANITIS* 


BUFFALO PEOPLE hoven't all moved into 
the suburbs yet...but census figures show a 
great many of them have. 

In the Suburbs, as in the City, the News is 
Buffalo's great family newspaper. . 
complete coverage of the great Buffalo market six days a week. 
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Dealer Offers Community Slogan— 

“Howdy, Neighbor" is the friendly greeting that is the brain child of Oliver E. Becherer, 
president of Becherer Buick, of Monrovia, Calif., to be used by all citizens and merchants 
to greet everybody—strangers and friends alike—during the weeks preceding the Monrovia 
Day celebration, May 19, when Monrovia will be 65 years old. Here, Becherer (left) points out 
the sign on his office window to Bob Longpre (center) Pontiac dealer, and Bill McCullagh, 
president of the junior chamber of commerce. Longpre is president of the recently formed 
Monrovia exchange club, and Becherer is a member of the club's board of control, as is 
Wallace Kindel, partner in the Dodge-Plymouth dealership in that city. 





Some Praise, Mostly Barbs 


Senate Crime Report Raps Industry’s Links 
With Underworld Figures 


(Continued from Page 7) 


cranes would roll their cranes up 
and down buildings, lowering buck- 
ets with their cranes into which 
money and wagers would be put.” 

But gambling in other auto plants 
is just as flagrant, declared the 
O’Conor - Kefauver - Tobey - Hunt- 
Wiley findings, which pointed out: 

“One of the most interesting, 
although discouraging, aspects of 
this problem is that there ap- 
pears to be a determined effort 
on the part of both management 
and labor to pass responsibility 
from one to the other.” 

The committee urged both man- 
|}agement and labor in the automo- 
| tive industry to give police more 
cooperation by firing any worker 
caught gambling. 

“On some occasions organized 


discussed a rumor that Joe Tocco, 
food concessionaire at the Rouge 
plant, was to be murdered, with 
the intention of preventing the 
killing. The conversation took 
place seven years before Tocco | 
finally was slain, according to the 
committee. | 
Gambling in the Rouge plant is| 
so open, according to the commit- | 
tee, that “operators of overhead | 


Kar-Rug Sales 
Rise 20 Percent 


WOOSTER.—Wooster Rubber Co. 
announced last week a 20 percent 
increase in Kar-Rug sales for the 


first quarter of 1951 over the same gamblers would throw very large 
period last year. : funds into union elections in major 

James R. Caldwell, president, also |jocals in the Detroit area in the 
made known plans for an increasc | hopes of securing the election of 
in the sales promotion and adver- | officials who would tolerate in-plant 
tising programs for Kar-Rugs. gambling,” the report said. 

“Their use of money by gang- 
| Sters to influence the outcome of 
| union elections is unquestionably a 
| perversion of the labor union move- 
| ment.” 

The committee said Bennett 
|brought to Ford “a private army 
|recruited from  ex-convicts and 
|criminals to engage in _ battles 
|against labor and in other anti- 
| social activities.” 








coined word to describe 


Defense 


(Continued from Page 2) 






|a contract to produce “a quantity 
of specially-designed military type 
|trailers for use in shipyards and 
Army depots on the Pacific coast.” 

The vehicles will be built in 
Trailmobile’s Berkeley (Calif.) 
plant. Value of the contract or the 
number of units involved was not 
disclosed. 


* * + 


$9,500,000 CONTRACT was an- 
nounced by Coleman Motors 
|Corp., Littleton, Colo., for produc- 
| tion of 400 large towing tractors of 
the type used to pull heavy bomb- 
ers. 
| The contract was described by 
| the company as a continuation of a 
| previous agreement under which 
the Coleman firm constructed 25 
|of the tractors. 


Automotive firms in Canada 
were also granted several de- 
fense assignments recently. The 

| Canadian government announced 
that General Motors of Canada 
will build 780 2%4-ton transports 
at its Oshawa (Ont.) plant. 

Chrysler Corp. of Canada was 
|assigned to produce 456 %-ton 
| troop carriers at its Windsor plant. 
In addition, plans are underway to 

have Ford of Canada study the pos- 
sibility of producing Jeeps at its 
Windsor plant. 

The government’s Canadian Com- 
|mercial Corp. revealed that it had 
| given defense orders to GM of Can- 
jada for $140,526 worth of equip- 
ment and parts and to Rolls Royce 
Montreal, Ltd., Dorval, Que., for 
$150,394 worth of the same items. 











. the newspaper that gives 


is a 4-to-1 favorite. In Hamburg 


KELLY-SMITH CO. 
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Profits Formula Due for Autos .. . 





New-Car Price Peg 
Extended by OPS 


‘Continued from Page 1) 


ceiling prices the charge for the 
now-banned spare tire. 

Manufacturers, who had a stand- 
ard fifth-tire charge as of last Dec. 
1, must subtract that charge from 
their list price to dealers on that 
date. 

Manufacturers without a stand- 
ard charge must take what they 
paid for the tire last Dec. 1, plus 
the percentage markup over cost 
that applied to the entire car, and 
deduct the total sum from the 
net car price to dealers, 

Soon to be issued, said OPS, is a 
regulation reflecting the spare-tire 
removal in retail new-car prices. 
The agency at press time Thursday 
also had not released its new regu- 
lation covering manufacturers’ 
prices for new trucks, buses and 
automotive repair parts. 

OPS also ruled last week that the 
recent increase in freight rates 
can’t be added to ceiling prices un- 
der the new CPR 22 for general 
manufacturers. This order does not 
apply to the car and truck indus- 
tries. The freight rates were boost- 
ed after March 15, which is the cut- 
off date for cost advances in 
CPR 22. 

* + * 


yaaa prices on new cars 
are the only ones affected by 
Amendment 2 to CPR 1. New- and 
used-car prices are covered by a 
separate edict, Supplementary Reg- 
ulation 5, as amended March 2, to 
let dealers pass along just the dol- 
lars-and-cents increases allowed to 
new-car makers with the 3% per- 
cent price boost. 

During the early postwar period 
following V-J Day, OPA never tried 
to use ceiling prices as a curb on 
profits. Thus, the OPS in effect is 
broadening its functions by impos- 
ing a regulatory roof over both 
prices and profits. 

Whether new-car makers will 
be able to bear such a profits 
squeeze in the face of present 
sales decline is difficult to fore- 
cast. Hudson has already com- 
plained of a heightened costs 
burden, which compelled the 
company to slice its daily produc- 
tion rate. 

Nash 


Two other independents, 





and Studebaker, reported lower net 
profits for the March quarter. Nash 
attributed the poorer showing to 
enlarged costs, higher taxes and 
price controls. 
* * o 
i IS pointed out that the 85 per- 
cent yardstick applies to profits 
before taxes. The recently-increased 
rate on excess profits taxes, how- 
ever, would more adversely affect 
the net earnings sum than it would 
the gross profits total used for gov- 
ernment price regulations. 

Labor costs for new-car plants 
are certain to rise at the end of 
May, moreover. Several months ago, 
Johnston gave in to UAW-CIO de- 
mands and approved the mid-year 
raises coming to 900,000 auto work- 
ers. 

One raise will hike base pay rates 
by four cents an hour as an “an- 
nual improvement factor” dedicated 
to higher productivity. The other 
will provide for an increased hour- 
ly cost-of-living bonus, 


GM Names Knight 
To Succeed Lee 


DETROIT.—C. E. Wilson, presi- 
dent of General Motors, announced 
the appointment of Ralph B. 
Knight as general manager of the 
Rochester Products division of 
General Motors, effective June 1. 

Knight succeeds Thomas L. Lee, 
who is retiring May 31 after serv- 
ing as general manager since the 
Rochester division was organized 
in July, 1939. Knight became as- 
sistant general manager of the di- 
vision last June, after serving 11 
years as works manager. 


Truck Leasers 
Meet This Week 


CHICAGO. As the executive 
committee of National Truck Leas- 
ing System prepared to converge 
on Miami May 7-8 to talk over the 
various problems of their opera- 
tions, Chicago headquarters issued 
an agenda last week to cover the 
meeting. 
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Let the Customer Sell Himself 


Here's a new, profitable method of taking service 
Let customers tell YOU what they want 
done. Car Service Menu forms are reminder lists 


which service prospects and customers can check 
off ahead of time. Ideal suggestive selling. Cuts 


IMPRINTED, PERSONALIZED 
PRICES 
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Over 10,000—Request prices 


SELLS MORE ITEMS 


customer reception time; builds confidence—and 
it will reduce your write-up costs from 50 to 75% 
per order! Put these silent service salesmen to 


you today. Use convenient order form 


PER REPAIR ORDER 


Developed by the LAUDAR COMPANY, makers of the famous Laudar Service Production System 


THE LAUDAR COMPANY 
121 E. Hill Street 
Thomson, Georgia 
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Service Insignia Desired 
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Auto Queen of West Coast— 


William Wegge (left) and J. Robert Wegge, of Wegge-Pelton Motor Co. (Dodge-Plym- 
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outh), Pasadena, Calif., congratulating Caryl Welbourn, 20, of their office staff, for being 
named "'Miss Automotive Industry" for the West Coast. Competing with girls from other 
dealerships, Miss Welbourn, who represented Dodge on a recent television show, won the 


title and a $50 government bond. She will reign as queen of the Southland's car industry at 
the world transportation show at Santa Anita race track. 


For-Hire Trucks Escaping 


Impact of Shortages 


WASHINGTON. — Only a small 
percentage of for-hire trucks is be-| 
ing kept out of service because of 
lack of tires or replacement parts, 
the Defense Transport Administra- 
tion reported last week. 

DTA announced its findings after 
a nationwide survey of the for-hire 
trucking industry. 

An acute shortage was said to 
exist in some areas, especially the 
Middle West, but countrywide only 
a small percentage of vehicles is 
being kept out of service due to 
operators’ inability to get tires or 
replacement parts. 

Parts most in demand, the report 
said, are gears, crankshafts, axles, 
eylinder blocks, manifolds and 
transmission cases. 

This report was taken as an in- 
dication, it was said, that if the 
DTA program on replacement parts 
is approved by NPA, for-hire motor 
transport service is not likely to be 
seriously impaired in the immedi-| 
ate future. 

But throughout the industry as a 
whole, the report stated, “the mar- 
gin of safety is dangerously small 
when viewed in the light of the 





,motor transport service as defense 


production expands.” 

One reason why comparatively 
few vehicles are out of service for 
lack of tires, it was said, it that a 
number of carriers in 1950 antici- 


pated needs and bought large 
stocks. 
Meanwhile, DTA said, it will 


keep close watch over the parts 
and tire situation “in order to rec- 
ommend timely action to the ap- 
propriate agency.” 

DTA said 1,974 large, small and 
medium carriers, who own and op- 
erate 155,048 vehicles, were con- 
tacted. 


Nash Marathon 
Is Halted After 
32,795 Miles 


KANSAS CITY, Kans.—After six 
transcontinental round trips, total 
mileage of 32,795 and 44 days of 
continuous driving, the Nash Ram- 
bler cross-country endurance run 
has been called off by its sponsor, 







Joe M. O’ffill, Nash dealer here. 

The result of the test, however, 
showed that 34.1 miles per gallon 
was received, and that the body, 
reconditioned after a head-on col- 
lision, was still in good shape after 
a mileage equivalent of three years 
of normal driving. 

The health and safety of the 
drivers, Boy Meyers and Gene Rob- 
erts, were more important than the 
continuance of the test O’ffill said. 
Roberts had developed symptoms of 





progressively heavier demands upon 


Cars on Road 


(Continued from Page 2) 
rural roads. Total travel was prob- 
ably close to 450 billion vehicle- 
miles. 

In the first three months of 1951 
travel on all rural roads has in- 
creased 8.4 percent over that in 
the same period of 1950. 












Registrations by states are shown | appendicitis in California during 
in the following tabulation: the last western lap. 
a — eo The station wagon accident oc- 
cen : 
State henttire: euline 2 curred near Pittsburgh, and the 
tions tions crease| front end was demolished, it was 
Alabama 685,812 596,846 14.9 reported. No one was hurt in the 
— or aoe oes .aee SF accident, and the endurance run 
rkansas ’ ’ fe 9.9 ; i , 
California 4,620,078 4,161.109 11.0| W@S8 continued after repairs were 
Colorado 564,210 510,222 10.6 | Made, 
Connecticut 715.935 663,205 8.0} . ws eatnaiaeaiinate 
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Florida . 984,838 867,510 13.5] Glavic K-F Chartered 
Georgia 897,518 792,391 13.3) ; ; Ss 
Idaho 272362 243°749 11:7 Glavic Kaiser-Frazer, Inc., 536 E. 
Illinois 2.650.968 2.414.354 9.8|185th St., Cleveland, has been in- 
a nee 1,088.814 ‘3 corporated by Jaqueline, John M. 
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New Mexico 237,741 204.713 16.1| 
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Reuther Aids Makers’ Battle .. . 
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ers—if cars were not 


under CMP. 


* * 2 


makers and all other producers 
of durable goods to 80 percent of 
the steel they used during the first 
half of 1950. Starting in July, they 
may be limited to as little as 65 
percent. NPA has indicated that 
the cut will certainly be to 65 per- 
cent by year’s end. 

NPA apparently called last 
week’s meeting with the idea 
that some auto makers would 
favor a unit-system for their pro- 
duction if only for competitive 
reasons. 

However, AwuTomotive News has 
since learned that, when the meet- 





ing got under way, only one car} 


maker's representative still advo- 


And, he said, he was only “luke- 
warm” for the idea. 


seemed to be more apprehension 
among the auto makers about sales 
than future production prospects. 
One car maker admitted frankly 
that the market was “soft” for his 
company’s cars right now. He said 
he didn’t care what NPA _ did 
about ordering unit restrictions. 
. ° * 


NDUSTRY observers said that 
this summed up the reason be- 
hind some auto makers’ aboutface 
on whether cars should come under 


Chevrolet’s Fish 
Hits Criticism 


Of Salesmen 


DETROIT.—W. E. Fish, general 
sales manager, last week an- 
nounced 9,342 Chevrolet retail sales- 
men have qualified for membership 
in the company’s “100” and “50” 
ear clubs. 
| “Over the last few years the 
|retail salesman has been a special 
target for criticism,” said Fish. “He 
|has been pictured as everything 
from indifferent to downright lazy. 
The report on our honorary sales 
clubs refutes these charges. 

“Not only have members proved 
their initiative and resourcefulness, 
but the accomplishments of all 
Chevrolet retail salesmen demon- 
| strate genuine selling effort.” 





completed records for 1950 reveal 
7,396 salesmen qualified for 100 car 
club membership and 1,946 for 
50 car club membership. The total 
is more than twice the enrollment 
of 1949, 


cumulate 200 points over a calendar 


points and fractions of points being 
j}awarded for new-truck and used- 
lear and truck sales. The 50 car 
iclub is open only to salesmen of 
dealers with smaller sales potential. 
| Members of the organization are 
|awarded lapel pins signifying their 
|records. A diamond is added for 
jeach year of membership. 


Assn. Revamped 


In Holyoke, Mass. 


|the Holyoke Automobile Dealers 
Assn., which has been dormant 
since the early days of World 
War II. 

“We felt we should reorganize to 
|fight tax bills which hurt auto 
|dealers,” said Russell Magna 
(Buick). He added that the dealers 
| felt they could better promote their 
|interests collectively. 
| President of the revamped group 
|is Herbert Scott (Chevrolet-Olds- 
|mobile). Other officers are: Robert 
| Krumpholz, sales manager of Pick- 





_ |/up Motor, vice-president; Kenneth 


W. Seyffer (Ford), secretary, and 
Magna, treasurer. 





Portland (Ore.) Golfers 

PORTLAND, Ore.—The annual 
golf tournament of the Automobile 
Dealers Assn. of Portland is set 
for May 18-20 at Hotel Gearhart, 
Gearhart, Ore., announces C. Edwin 
Francis (Lincoln-Mercury), associa- 
tion president. 





| According to Fish, the recently) 


HOLYOKE, Mass.—A group of 14| 
local auto dealers has reorganized | 


brought | 


|tion it would probably make them | 
RESENT restrictions limit auto| Public. It would be embarrassing, 


| 
| 


cated inclusion of cars under CMP. | 


For Stampings, 


‘Cadmium, DO-97 


|announced three new orders relat- | 





An informed source said there) 


|advised that manufacture of gen- 
}eral components, 
'can be adapted to defense needs, 





| parts will receive direct allotments 





To win membership in the Chev- | 
rolet clubs a salesman must ac-| 


year. Each new car sold earns a/| 
credit of two points with additional | 


| 
| 
| 
| 
| 











Auto Output Quotas Rejected 


at last week’s meeting that cur- 
rent unemployment in the auto 
industry was being caused by 
“heavy inventories” as much as 
by anything else. 

Fleischmann said auto makers 
and other consumer goods produc- 


CMP—relatively high field stocks. | 
All makers realize that if NPA} 
ordered quotas set on car produc- | 





it was pointed out, if any maker’s 
sales slumped to the point where 
he would be hard pressed to pro-|ers are in a kind of “recession in 
duce to the limit of his quota, the midst of a boom.” Because of 

Along that line, Manly Fleisch- | heavy production, he said, markets 
mann, NPA administrator, stated | for goods are flooded. 


laa + * * 

° | DASSENGER-CAR output in U.S. 
NPA Gives Orders | plants in the first four months 
|of this year was at an alltime high 
|} —about 2,100,000 units, or nearly 
| 300,000 more than in the same 1950 
period. 

“Big Three” schedules, with the 
exception of Chrysler which had 
a 100-day strike in 1950, 
been running behind last year. 
However, a few makers’ opera- 
tions have been abnormally high 











WASHINGTON.—NPA last week | 
have 
ing to cadmium use, DO-97 ratings 
and stampings. They are: | 
1. Three new uses of cadmium) 
for defense production are now! until just recently. 
permitted. : | Auto makers told NPA _ they 
2. DO-97 ratings— used in pur-/ would prefer additional cuts in fu- 
chasing certain materials needed| ture supply rather than restric- 
for maintenance, repair and oper-|tions on the number of units they 
ating supply items—must not be| may build. 
used to build up inventories. They said a unit-control plan at 
3. The job stamping industry was|this time would impose a prema- 
ture and unnecessarily low ceiling 
on production and a needless curb 
on the ingenuity of free enterprise. 
+ + 


many of which 


will be provided for under the * 
Controlled Materials Plan. EUTHER, apparently looking 
Parts on which cadmium now out for his auto workers, 


|may be used are parts of automo-| echoed this stand. 


tive and aircraft fuel pumps which Auto makers said they would 
come in contact with fuel; ferrous! probably be able to continue to 
nuts, bolts, screws and _ other) produce at high enough levels to 
threaded parts, washers, hi-shear|avert mass layoffs during the 
rivets, lock bolts and cotter pins| changeover to defense production- 
for use in aircraft, and aircraft|/if “NPA kept the water out of 
battery hold-down bars. | military needs under CMP.” 

NPA pointed out that the whole- They urged that operation of 
saler must not use a DO-97 rating; CMP be held closely to military 
to get replacement items until he| needs and “strictly” defense- 
has received a DO-97 order from! supporting activity, such as the 
a customer. Then it is permissible; atomic bomb program, 
to use the rating to replace the Otherwise, they said, the question 
item sold. of unit-control over production of 

NPA said makers of component! civilian durables would become 
academic, because material short- 
ages would cause much deeper out- 
put cuts than 30 or 35 percent. 

+ + * 


yeanhwars, representatives of 
1 the truck-trailer industry were 
informed by NPA that materials 
for manufacture of their product 
will be provided for under CMP 
after July 1. 

Truck makers got the same as- 
surance when CMP was announced. 

Truck-trailer men were told 
that the importance of their in- 
dustry is recognized by the gov- 
ernment. 

NPA said the problem of truck- 
trailer makers in getting tires 
would be eased by a reduction in 
passenger-car tire production and 
a corresponding increase in truck 
}and trailer tire output. 

The following make up the pas- 
senger car industry advisory com- 
mittee under the chairmanship of 
Courtney Johnson, formerly with 
Studebaker but now director of 
NPA’s motor vehicle division: 

E. H. Nelson, Checker Cab; I. T. 
O’Brien, James Cope and George W. 
Malcomson, Chrysler; I. A. Delby, 
E. R. Buick and Jerry Lynch, Ford; 
Harlow Curtice, T. G. Donner and 
D. S. Hulgrave, General Motors; 
S. G. Baits and R. J. Scanlon, Hud- 
son; Edgar Kaiser and R. H. Mc- 
|Mahon, Kaiser- Frazer; George 
|Romney and B. A. Chapman, Nash; 
|Hugh Ferry and Leroy Spencer, 
Packard; H. S. Vance and P. O 
Peterson, Studebaker, and G. J 
Edellstein, Willys-Overland. 


of raw materials so that they may 
continue to operate at capacity 
and provide parts to keep the de- 
fense program and the civilian 
economy in full operation. The 
stamping industry produces items 
ranging from automobile fenders 
to washers. 


Top Trucks 


New-truck registrations for 
two months, plus 34 states for 
March: 
1951 Pos. 
1—74,862 
2—53,237 
3—24,788 
4—22,347 
5—21,069 
6— 7,147 
7— 5,633 
8— 2,981 
9— 2,683 
10— 1,059 
1l— 967 
12— 965 
13— 677 
14— 500 
15— 270 
16— 189 





1950 Pos. 
67,309— 1 
54,262— 2 
19,749— 3 
15,497— 5 
17,728— 4 

9,519— 6 
3,701— 7 
1,834— 9 
2,028— 8 
1,025—10 

611—12 

655—11 

402—14 

326—15 

243—16 

87—18 

406—13 

7i—19 

95—17 

64—20 


Make 
Chev, 
Ford 
Dodge 
GMC 
Inter’L 
Stude. 
Willys 
White 
Mack 
Diam, T 
Reo 
Divceo 
Brockway 
Autocar 
Federal 
Kenworth 

158 Pontiac 
134 FWD 
80 Crosley 
73 Sterling 
21— #51 Peterbilt 
Total All Makes 
220,216 196,040 

For further details see page 

26, today’s issue. 








White Distributors Meet at Factory— 

Members of the national distributor council of White Motor met at the Cleveland factory 
recently to discuss service and sales plans for the coming year. Members of the national group 
serve as co-chairmen of the regional councils from 10 regions of the U. S. Standing: J. N 
Bauman, sales vice-president, and Noah Gresham, wholesale manager. Seated around the 
table (left to right): M. F. Sheahan, South Bend; C. H. Harville, Danville, Va.; W. S. Boyd 
Raleigh, N. C.; R. D. Hughes, Dayton, O.; C. E. Sikes, Eugene, Ore.; R. J. Purcell, Syracuse, 
N. Y.; S. P. Bolding, San Angelo, Tex.; J. L. Mason, New Hyde Park, L. I., N. Y.; Bennett 
Bond, Tulsa, Okla.; E. J. White, Fairfield, Conn. 
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Boosts Economy— 
The Motor Minder, made by Stewart-Warner, 
is designed to check motor efficiency in five 


different classifications toward a goal of 


smoother auto engine operation and economy. 


Car Efficiency 
Indicated by 
Dash Gauge 


CHICAGO.—Introduction of the 
Motor Minder—designed to enable | 
the driver to operate his auto en-| 
gine at peak efficiency and at the 
same time drastically reduce gaso- 
line consumption, was announced 
by the Instrument division of Stew- 
art-Warner. 


| ulation 





Operating on the principle of the} 
vacuum gauge, it can be read by 
the driver at a glance, nt 
to E. N. Robinson, sales manager of 
the division. | 

Divided into five different Col- | 
ored segments, the dial of the Mo-| 
tor Minder shows: 1. When gaso-| 
line is being wasted. 2. When the 
engine is operating most efficient- 
ly. 3. If the carburetor is out of | 
adjustment. 4. When ignition tim- 
ing is bad. 5. If valves are sticking, | 
piston rings are leaking or other 
engine ills exist. 

A competent mechanic, Robinson 
pointed out, always employs a 
vacuum gauge when a car is 
brought in for diagnosis and tune- 
up. With the Motor Minder perma- 
nently installed in a car, the owner 
is similarly able to detect and cor- 
rect minor ills before they develop 
into major repair bills. 

Motorists have found fuel econ-| 
omies of as much as four gallons of 
gas per tankful by driving with 
the Motor Minder, Stewart-Warner | 
states. Over-acceleration, which 
causes useless waste of gasoline, is 
now easily avoided, and unneces- 
sary strain on the engine, as well 
as gasoline wastage, can be elimi- 
nated by a glance at the Motor 
Minder to determine when to shift 
to low, second or high gear in as-| 
cending or descending hills, it adds. 


Hopkins Heads 


Chrysler Service 


DETROIT.—Philip B. Hopkins 
last week was appointed general) 
manager of Chrysler Corp.’s Cen-| 
tral Service divi- 
sion. He succeeds 
John H. Mack, 
who retired May 
1 after 11 years in 
the position. 


Hopkins, who 
joined the _ cor- 
poration with 


Plymouth in 
1933, had been as- 
sistant general 
manager of the 
division since 
1943. Before that he held a wide 
variety of supervisory capacities, 
including technical manager and 
regional supervisor. 

Mack joined Dodge Brothers 
Corp. in 1925. After Chrysler Corp. 
bought Dodge in 1928, Mack helped 
develop the company’s fleet busi- 
ness. He plans to build a home near 
Clearwater, Fla. 


N.Y. Dealer Shows 
Custom Models 


NEW YORK. — Monarch Buick 





P. B. Hopkins 


| whatever 





Co., Broadway and 55th St., is cur- 
rently presenting a Buick custom 
body show. Nine new styles have 
been placed on display. 

M. C. Gale, president of Monarch 
Buick, has redesigned standard 
Buick models to present the models 
in the show. The Derham Custom 
Body Co. cooperated in the work. 
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Emphasis on Merchandising . | 


‘Sales Lag Rekindles 
aa ight on Reg. W 


(Continued from Page 1) 


duced $161,000,000 in March, 


FRB reported, and the total for | ery 


such debt reached $19,375,000,000, 


compared with the peak of $20,093,- | 
| more.” 


000,000 on Dec. 31, 1950. 
* oa 4 

HE effects of Regulation W on 

used-car sales were also aired 
recently by Louis E. Baker, Provi- 
dence (R. I.) used-car dealer and 
treasurer of the National Used Car | 
Dealers Assn. 

Speaking before the subcommit- 
tee of the House Small Business 
committee in Providence, Baker 
said “that something should be 
done to facilitate the working- 
man’s opportunity to buy depend- 
able transportation.” 

Referring to the “present stag-| 
nancy” in used-car sales, Baker} 
said there “is no question but what 
the stringent requirements cf Reg- 
W have 
sales.” 

Baker explained that Rhode Is- 
land was a “distress area” before 
the outbreak of war in Korea.) 


|Since that time, many people have 


| 





| 
| 
| 


slowed used-car | 


obtained defense jobs which re-| 


quire them to have adequate pri-| 


| vate transportation. 


* * + 
UT,” Baker said. “because of | 
previous unemployment these | 
reemployed people do not have the 


| 


| 
| 
| 


the | | jority said they could make deliv-| 


“right away” or nearly so. 
Used-car dealers reported some im- | 
provement “with plenty of room for | 
| 
| 


* * * 


| 
| WASHINGTON (D, C.) new-car| 


sales in the first 15 days of | 
April were slightly ahead of the| 
same period last year as 1,195 new | 
units were titled, against 1,154 in| 
| the first 15 days of April, 1950. 


New-truck sales for the period 
were down, however. Only 112 
new trucks were sold in the first | 
half of April, against 141 in the | 
same period of 1950. 


Installment sales also showed a) 
|decline in Washington in the first | 
three months of the year, the! 
Washington Automotive Trade| 
Assn. reported. 


In the first three months of 1950, 
liens were recorded for 61 of 1950, 
of the new vehicles titled, while in| 
the first quarter of this year, only | 
54 percent of the new units sold! 
had liens on them. 

* * * 
(save (O.) reported a drop 

4 in new-car sales in the first 
half of April. The total for the 
period was 790 units, against 862 | 
in the first half of April last year. | 


New-truck sales gained, however, 


cash for the down payments neces-/| as 102 new trucks were sold in the 


sary if a time deal is to be com- 


first 15 days of April this year | 


pleted in the present limit of 15| against 90 in the comparable 1950| 


months.” 


Baker said their problem is ac-}| 


centuated because of the fact that) 


there are no “middle-aged” used 


cars which such people might be| 


able to afford. 

They must either buy prewar 
cars, which are usually in poor 
condition, or else try to get one 
of the early 


prices and strict credit terms. 

If used-car dealers could stock 
up with early postwar or low-priced 
units, Baker said, 


we go out to buy, we have to take 
makes or 


dle and high-priced cars.” 
* * * 


CHECKUP of various cities| 


showed sales improving very 
slowly in both new and used cars, 


/but many dealers pointed out that | 


fewer sales are being made on 
credit. 

In Oklahoma City, Ray Penn, 
sales manager of Fred Jones Co., 


| said sales were up in the last week 
|of March and the first week of 


April, but he added “we are getting 


cash deals on at least 75 percent of | 


our sales.” 


Penn said that “business is not | 


so good in other places. Our Tulsa 
office had its worst month in 
March in a long time. 
City, Dallas and all the other 
places we talk to are slow. The 
West Coast is terrible.” 


postwar models, | 
where they run up against higher | 


the situation) 
| wouldn’t be so bad, he added, “when | 


models are| 


|available and business has slowed 
down materially in the sale of mid-| 


Kansas 





Most dealers in Atlanta reported | 


business in April was “good.” The 


month’s total was probably some-| 


what under sales 
March sales were 


in March, but} 
exceptionally | 


high because people were rushing | 
to beat the Georgia sales tax which | 


became effective Apr. 1. 
+ * * 


Gre Atlanta dealer reported that | 
had delivered 67 new cars| 


he 
in the last two days of March and 
then hadn’t received a single car 
in the first 10 days of April be- 
cause of flood conditions stopping 
barge deliveries. 
Another Atlanta dealer said he 
had turned both his new and used- 
ear stock in April, 


except “two or three convertibles.” 


The chief complaint of Atlanta | 


dealers is the piling up of used 
cars. Lots are loaded with trade- 
ins which aren’t moving, chiefly 
because of credit restrictions, the 
dealers claim. 

Miami (Fla.) dealers are also re- 
ported to be more cheerful about 
business prospects than they were 
a month or so ago. The slump in 
sales is moderating, most of the 
dealers reported. 

Some dealers reported they still 
had order backlogs, while the ma- 


however, while | 
| another reported no stock on hand, 





period. 
Cleveland reported 1,525 new- 
car sales in the week ended _— 


| in Cleveland _amounted _to _2,800/to climb slowly. 


|units, the sixth straight week in 
| which the total had dropped. New 
and used-truck sales also declined, 
the total being 129 and 158, respec- 
tively. 

In Akron, the market continued 


27, an improvement of more than 
300 units over the low total of 
the previous week, but still about 
5 percent under the 1951 weekly 
average, 

Used-car sales for the same week 






Made of luxurious automotive 
fabrics filled with soft flaked 
sponge rubber. Adjustable to 
your individual contour for 


complete relaxation. 


Perfect comfort while riding whether 
the trip is long or short. 
Ideal for napping, as it supports the 


neck and keeps the head from rolling. 


MORTON SPECIALTIES CO., NORWALK, OHIO 





Profit like 


Yi. 


eat 


pres- 


-—— 


® Over 1,500,000 
sold! 


®@ Advertised in 
Life and leading 
newspapers. 


® Free handout folders, window 


posters, easel-back displays. 


RF a-lite 


FORD dealers with 


the only automatic 
cigarette lighter and dispenser 


@ Holds 23 cigarettes and lights them automatically * 


while you drive. 


® Clamps easily on steering column. 

@ Fits all cars, all makes, all models. 

® Plugs into car lighter or connects to ammeter post. 
® Durably constructed of Bakelite and aluminum. 
®@ Endorsed by leading safety authorities. 


Accessory Dealers, New Car Dealers: 
Order from your regular jobber. 


Canadian Distributors: 


Ford Deolers: Order from your supplying 
district . . . Part Number APA 18640A. 


Van Der Hout Associates, Ltd., 90 Richmond St. West, Toronto, Canada 


The PRES-A-LITE corporation, 432 Fourth Ave., New York 16, N. Y. 
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Budd Tieup Hits Chrysler. . . 





Vehicle Output Off 
10,000 in Week 


(Continued from Page 1) 


cations to defense and defense- 
supporting industry. 

Government officials said last 
week that the worst of the steel 
shortage already appeared to be 
over. In contrast, steel officials pre- 
dicted that the worst is yet to 
come. 


Government planners are said to 


Bad Checks 


Service Heads Warned 


Of Battery Hoax 

UTICA, N. Y.—Automobile serv- 
ice managers here have been cau- 
tioned by police to watch for a 
bad check passer who tells his vic- 
tims he needs a new battery. 

Police said the man presents a 
check much larger than the value 
of a new battery and asks for 
change. 


Cummins Diesel Names 


Lawrence Sales Head 


COLUMBUS, Ind.—Merger of two 
wholly-owned Cummins sales and 
service organizations with Cum- 
mins Diesel Sales Corp., and ap- 
pointment of a general manager is 
announced by Cummins Engine Co., 
Inc., at Columbus, Ind. 

William B. Lawrence, formerly 
manager for the Rocky Mountain 
region with headquarters in Den- 
ver, Colo., has been named general 
manager of the sales setup. 





| 





be basing their outlook on the 
prospect that steel for defense 
work will be apportioned evenly in 
the months ahead, without having 
the disrupting effect on civilian 
production that was once feared. 

* * * 


HEY base most of this hope on 
CMP, which will encourage de- 


fense-goods producers to keep their 
45-day 


steel supplies down to a 
limit. The government thinks a lot 


‘of companies haven't been doing 
|this so far. 


Steel officials, on the other hand, 
feel that the worst aspects of the 
steel situation will show up during 
the first three months CMP is in 
effect. 

They say that the biggest of 
the steel users, the automobile 
industry, is pretty low on steel! 
supplies right now. 

One steel man said auto makers 
are already on a “hand-to-mouth” 
steel supply basis. They are get- 
ting by, he said, only because of 
their resourcefulness in procuring 
conversion steel, on which there is 
no government - imposed _restric- 
tions. 

+ ° o 


‘MP, however, is expected to dry 


4 up most of the sources for con- 


version steel. 

The auto industry’s most im- 
mediate problem concerning steel 
is the shortages of it at principal 
suppliers. Requests for help from 





Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 





Week Week Jan. | dan. I 
Ended Same Ended — ~ = . men , 
“eres” “tet tae 1950" —-1951* 
y R 24,902 30,328 123,721 100,750 462,345 
yo 20 4,538 18,217 14,922 57,300 
DeSoto 2,661 2,844 11,641 10,964 39,444 
Dodge 4,732 7,929 31,304 28,235 121,287 
Plymouth 14,610 15,012 62,559 46,629 244,314 
FORD 25,536 33,694 26,327 110,388 540,351 487,169 
Ford 19,509 25,291 20,098 84,3388 417,438 378,331 
Lincoln 626 735 622 2,549 12,143 11,069 
Mercury 5,401 7,668 5,607 238,501 110,770 97,769 
GENERAL MOTORS = 47,254 61,813 47,294 199,120 1,001,673 909,802 
Buick 8,555 11,860 8,719 35,986 181,257 163,459 
Cadillac 2,049 2,281 2,050 8,609 27,843 39,932 
Chevrolet 23,404 30,518 23,766 98,795 504,606 452,224 
Oldsmobile 6,217 7,827 6,287 25,185 183,343 115,256 
Pontiac ; 7,029 9,327 6,472 30,595 154,624 138,931 
KAISER-FRAZER 1,990 2,366 2,007 + =11,755 16,720 60,838 
Frazer 832 9,075 sive 
Kaiser 1,990 1,534 2,007 = 11,755 7,645 60,838 
CROSLEY 109 181 112 442 2,301 3,007 
HUDSON 1,991 3,086 1,610 11,473 49,201 68,362 
NASH .... 3,842 4,842 4,050 16,684 72,545 62,155 
PACKARD 2,148 1,478 2,169 7,382 24,239 34,419 
STUDEBAKER ..... 4,875 6,293 4,928 19,935 99,986 94,949 
WILLYS-OVERLAND?+ 696 934 822 3,314 8,184 13,591 
Total Cars, U. S. 118,348 114,687 119,651 504,214 1,915,950 2,196,637 
+Includes station wagons and Jeepsters. *Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week dan, | dan, 1 
Ended Same Ended Total to to 
May 5, Week, Apr. 28, Apr., May 6, May 5, 
1951 1950 1951 1950 1950* 1951* 
CHEVROLET 10,133 9,861 11,915 44,047 166,519 169,253 
CROSLEY 14 15 ll 57 143 307 
DIAMOND T 170 121 169 736 1,844 3,313 
DIVCO 80 66 119 370 1,470 1,645 
DODGE 2,164 8,658 14,629 8,733 57,340 
FEDERAL 40 55 55 200 579 7153 
FORD 7,631 7,338 8,040 32,600 124,661 124,421 
GMC. 2,722 2,105 2,801 11,153 39,821 48,919 
INTERNATIONAL 3,230 2,514 3,226 12,805 38,214 63,242 
MACK 340 189 381 1,279 3,949 6,045 
REO 390 66 390 =—-:1,594 1,061 5,283 
STUDEBAKER 860 1,062 848 3,612 18,909 14,776 
WHITE 398 274 339 1,607 4,338 6,437 
WILLYS-OVERLAND 2,084 937 2,002 8,305 12,198 30,293 
MISCELLANEOUS 338 168 338 1,421 3,537 5,138 
Total Trucks, U. S.... 30,594 24,771 34,292 134,465 425,976 537,115 


Total Cars, Trucks, 


Bea eRiccisdiies 148,987 139,458 153,943 638,679 2,341,926 2,733,752 
Total Cars, Trucks, 

Canada 9,317 6,518 9,826 41,798 121,619 170,534 
Grand Total 

Cars and Trucks, 

U. S. and Canada 158,254 145,976 163,769 680,477 2,463,545 2,904,286 


*Revised. Misceliancous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterting, Nash, etc. 


| 
| 





suppliers are said to be at an 
alltime high. 


In order to keep final production | 


running at current 


placement parts recently. 


Most auto officials say they will 
probably be able to keep auto pro- 
level through 
it all depends 
on how the government adminis- 


duction at a high 
June. After that, 


ters CMP. 


levels, it is! 
| known that some auto makers have 
had to keep output of replacement 
parts at a minimum. However, 
there has been some easing on re- 


Mail by Truck 
New ‘Postoffice on Wheels’ 


Planned by Fruehauf 


CLEVELAND. — Plans fora 
truck-trailer postoffice, equipped to 
permit processing of letters and 
packages as it rolls along the high- 
ways, have been revealed at a 
meeting here of the board of direc- 
tors of the Fruehauf Trailer Co. 


Frederick M. Reid, engineering 
vice-president, in disclos'ng plans 


ltor the mobile postoffice, said that 


Fruehauf’s decision to undertak: 


\the project was the result of th 


government’s increased preference 
to truck-trailer mail delivery serv- 
ice. 

Because the Fruehauf mail trailer 
is still on the drawing boards, Reid 
dd not publicly reveal its actua 
dimensions, All he would say was 
that “it will be quite an impressiv«e 
—and surely a most. efficient- 
trailer.” 





CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS 


(18¢) 


PER WORD for each insertion 


Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed ‘Box No. .... 


lar ($1) per insertion for address and extra service as replies are forwarded, unopened, 


received. Display Ads: $9.80 per inch, per insertion. 


WANT AD DEPT., 





Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


SERVICE MANAGER. Dodge-Plymouth— 
factory 
in city of 25,000. Capable of 
handling complete shop operation. Good 


northwest Pennsylvania. Direct 


dealer 


opportunity for right man in new, mod- 
ern, well equipped shop. 


a real position for the right man. All 
replies held strictly confidential, Box 
5031, c/o Automotive News, Detroit 26. 


SERVICE MANAGER WANTED—Appli- 

cant must have had Chrysler, Dodge or 
Complete 
knowledge of estimating wrecks and man- 
Two 
southern 


DeSoto dealership experience. 


agement of shop in its entirety. 
hundred fifty car dealership 
Florida. Good proposition for producer. 
Box 5005, c/o Automotive News, 
troit 26. 


Wreck and 
metal estimating not necessary. This is 


De- 





WANTED—Office and credit manager, be- 


tween 30 and 40 years of age, by large, 
old established Nash dealer. 


301 East Broughton St., Savannah, Ga. 


SERVICE MANAGER WANTED. 1,500 car 
modern 
shop. Most attractive salary and com- 
mission. Must have excellent administra- 
large modern 
shop and organization. Interested only in 


midwestern Ford dealership, 


tive ability to supervise 


permanent long time basis. Most enjoy- 
able living conditions. Box 5053, c/o 
Automotive News, Detroit 26. 


EXCELLENT OPPORTUNITY for 


ence to contact 


complete details in first letter. Box 5032, 
c/o Automotive News, Detroit 26. 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. sh in advance. (Half-rate 
does not apply to display eds in this 
section.) 


GENERAL 
Age 41, Protestant, over 15 years experi- 


MANAGER—Sales manager. 
ence 
manager, 
manager; familiar with all 
present day operations. 


investment. At present employed 


rity and ability. Box 5033, c/o Automo- 
tive News, Detroit 26. 

USED CAR MANAGER. Interested in con- 
nection with new car dealer 
Ford preferred). Have thorough knowl- 
edge of all phases of the used car busi- 


ness. My experience covers the past 
eighteen years and have an excellent 
reputation. I am now associated with a 


medium sized Chevrolet dealer in a large 
manager 


midwestern city as 
and have full charge of the operation. 
Am forty-five years old, married and 
have one child. Box 5009, c/o Automo- 
tive News, Detroit 26. 


FORMER DEALER, who specializes in ex- 
cellent service and proper used car re- 
conditioning, available in ninety days. 
Extensive experience in used car buying. 
Would like salary and profit sharing 
plan. After a trial period desirous of 
purchasing an interest in the company. 
A General Motors dealership in the west 


used car 





preferred. Top references available, If 


you require honest, progressive, mature 


and profit making service and used car 


merchandising with customer 
tion, please write Box 5038, 
motive News, Detroit 26. 


MOPAR WHOLESALERS NOTICE. 
parts manager available, Will 
salesmanager or parts representative. All 
phases of parts business understood. Box 
5039, c/o Automotive News, Detroit 26. 


satisfac- 
c/o Auto- 





A-1 


Must be 
able to furnish bond, handle automobile 
bookkeeping and office details and be 
familiar with financing. Will start right 
man at $100 per week. Southern Motors, 


man 
with automotive factory service experi- 
authorized car dealers 
with service promotion program. Give 











in the automotive field as general 
sales manager and used car 
phases of 
Desire position 
with aggressive dealership in Texas, New 
Mexico or Arizona—would also consider 
New Orleans or Gulf Coast area. Would 
be interested in operating dealership on a 
percentage basis or making substantial 
in an 
executive capacity with one of the larg- 
est G.M. dealerships in the country. Can 
furnish excellent references as to integ- 


(G.M. or 


consider 










AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 





POSITION WANTED 


, in care of Automotive News, 


add One Dol- 
bat 


er tah 4 ee 
PTT mel B 


DETROIT 26, MICH. 


DEALERSHIP AVAILABLE 





USED CAR or GENERAL MANAGER, age | LEADING 


48, college graduate. Last 16 years with 
a 1,200 contract Ford dealer—recently 
resigned. Had complete charge of apprais- 
ing, reconditioning and sales—both new 
and used. Up-to-date knowledge of cur- 
rent prices. Know office detail and gov- 
ernment regulations. Would like to locate 
south or southwest. Compensation open. 
Box 4995, c/o Automotive News, De 
troit 26. 


BUSINESS MANAGER, Accountant, expe- 
rienced in operation of all phases of deal- 
ership. Thorough knowledge of O.P.S. 
regulations. Factory trained in sales and 
customer relations. Age 38, married. Pre- 
fer Chevrolet deal in midwest. Now em- 
ployed, Furnish finest references. Salary 
requirements $5,000. Box 5035, c/o Auto- 
motive News, Detroit 26. 


SALES MANAGER, age 35, married. Desire 
permanent position in south or southwest. 
Would consider any location. Chevrolet 
trained. Experienced in all phases, in- 
cluding new-used department, financing, 
advertising, appraisals and _ recondition- 
ing. Sober, loyal, ambitious and capable 
to assume full responsibility. Presently 
employed. Excellent references, Box 5008. 
c/o Automotive News, Detroit 26. 


GENERAL or SALES MANAGER'S posi- 
tion desired with dealer in Detroit or 
vicinity (will consider others). 15 years’ 
experience with a general knowledge of 
every phase of the business. 38, married, 
two children. Available immediately. If 
you are looking for a sober, reliable 
man with good references, write Bert 
Simons, 8294 Cambridge, Detroit 21. 


GENERAL MANAGER with middlewest 
G.M. dealer. Eight years—retail; five 
years—finance company; six years—fac- 
tory. Capable, aggressive, sober. Desire 
to invest. Box 5036, c/o Automotive 
News, Detroit 26. 

ACCOUNTANT - STENOGRAPHER — Six 

Nash _ book- 





years’ experience complete 
keeping system, 275 car dealer. Moving 
to Morristown, N. J., July first. Desire 


position with dealer in that vicinity. Miss 
Ruth Batterton, Box 4131, Waterville, 
Conn. 

SITUATION WANTED. Service manager 
for 20 years, Fifteen years with General 
Motors, understand all makes of cars. 
Best references, capable of taking full 
charge, pleasing personality, efficiency 
expert and personnel manager. Box 5034. 
c/o Automotive News, Detroit 26. 


SALES MANAGER. Prewar experience. 
Good used car man. Know midwest. Can 
assume full responsibility. Prefer Pon- 
tiac-Chevrolet. Box 5037, c/o Automotive 
News, Detroit 26. 


DEALERSHIP AVAILABLE 


POPULAR INDEPENDENT new car 
agency, located in Michigan county seat, 
14,000 population. Industrial and good 
farm territory, large trading area, Good 
building, leased. Fully equipped shop, 
parts and showroom. Large parking area 


and used car display. $25,000 includes 
complete inventory, parts, shop, show- 
room and office equipment. A real op- 


portunity for a live wire dealer. Box 5045. 
c/o Automotive News, Detroit 26. 


ESTABLISHED DEALERSHIP, handling 
leading line of motor trucks and farm 
equipment in one of Michigan’s larger 
cities. Profitable operations assured. 
Present good management permanent if 
desired. Business is excellent as invest- 
ment only or will provide good employ- 
ment as well as investment. Present vol- 
ume $500,000 per year. Excellent possi- 
bilities for increasing. Box 5021, c/o 
Automotive News, Detroit 26. 


DEALERSHIP AVAILABLE, now handling 
dual G.M. in Michigan city of 2,500. 
Over 150 units in 1950 for net of $30,000 
plus salary. Almost new building, very 
well equipped. Sold 45 units in 3 months 
this year. A real moneymaker for $100,- 
000, including real estate. Give full quali- 
fications. Box 5051, c/o Automotive 
News, Detroit 26. 


DEALERSHIP AVAILABLE, now handling 
Chrysler-Plymouth. Modern’ up-to-date 
building, service department with latest 
equipment. Excellent used car lot. 168 
car franchise. Gross sales $1.000,000 
1950. Partner returning to army. Located 
in south Texas. Box 5020, c/o Automo- 
tive News, Detroit 26. 


FOR SALE—Dealership in Kansas, now 
handling Chrysler-Plymouth, Ferguson 
machinery. Excellent farming community. 
$20,000 net yearly. Ideal setup. II! health 
forces retirement. Box 5046, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP in western Nebraska, best 
of independents. $500,000 volume in 1950. 
Complete shop, modern equipment, best 
location in fast growing city. Sell or 
lease building. Box 5022. c/o Automotive 
News, Detroit 26. 





INDEPENDENT dealership 
available in northwestern North Caro- 
lina, consisting of city about 95,000 pop- 
ulation and three surrounding counties 
with 110 diversified large and medium 
manufacturing industries, in bright leat 
tobacco belt. Around $50,000 gross profit 
1950. Rent $300 month; good trained per- 
sonnel. Wiil sell at inventors around 
$30,000, exclusive of new cars. Reason 
for selling—other business interests. Box 
5047, c/o Automotive News, Detroit 26. 





AGENCY, now handling Nash, New build- 
ing, modern equipment, will sell at in- 
ventory vaiue. Within commuting distance 
of New York City. Box 5019, c/o Auto 
motive News, Detroit 26. 


DEALERSHIP AVAILABLE, handling in- 
dependent line 400 car contract, located 
in western Pennsylvania. Fully equipped 
going concern; factory approval required; 
sutisfactory lease assured, Approximately 
$65,0U0 required. Box 5050, c/o Automo- 
tive News, Detroit 26. 


DEAL 1N SOUTHWEST, now handling 
G.M,. 150-2uu car quota. Also popular 
line of trucks. A very profitable deal. 
Books open. Box 4985, c/o Automotive 
News, Detroit 26. 


AUTO and TRUCK DEALERSHIP in 
Pennsylvania. Net profit 1950-—$25,000 
Sell for inventory and equipment. Buy or 
lease property. Box 5048, c/o Automo 
tive News, Detroit 26. 

DEALERSHIP, independent line, in small 
industrial New Jersey town, near resorts 
Gross sales 1950—§152,000. High net 
Price $15,000. Box 5049, c/o Automotive 
News, Detroit 26. 


DEALEKSHIP WANTED 


DEALERSHIP WANTED. One of ‘Big 

Three’’ only. 100-250 cars, in Connecti- 
cut or southern Mass. Former dealer with 
ample capital and experience assures fac- 
tory approval. Would consider purchasing 
50 or 51% interest with option for fuli 
control. Reply in strict confidence to Box 
5040, c/o Automotive News, Detroit 26 


DEALERSHIP WANTED. Ford or Genera! 
Motors; large or small in Ohio, Kentucky, 
Indiana or Illinois, Can obtain factory 





approval. Your reply strictly confiden 
tial. Box 5030, c/o Automotive News, 
Detroit 26. 





DEALERSHIP WANTED 


Ford, General Motors or Dodge, with contract 

of 150 to 350 cars a year. Prefer midwest or 

western part of U. S. Capital, experience and 

personal qualifications tor factory clearance 

assured. All replies strictly confidential. 
Write or Wire 


Box 5028, c/o Automotive News, Detroit 26 





DEALERSHIP WANTED. Reputable auto- 
mobile General Manager wishes to buy 
medium size dealership in southern Cali- 
fornia, handling General Motors cars 
Can qualify with factory. All replies 
strictly confidential. Write Box 5042, c/o 
Automotive News, Detroit 26. 

CHEVROLET, Ford or any G. M, car. 200 
to 3UU car contract. New Jersey resident, 
preter staying within reasonable distance 
of same. Experienced, young, will meet 
all factory qualifications. Strictly confi- 
dential. Box 4955, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED. Ford, G.M., 
Chrysler or Studebaker in Ohio or points 
westward in community of not less than 
20,000. Will purchase outright. Replies 
confidential. Box 5043, c/o Automotive 
News, Detroit 26. 





WE ARE INTERESTED in buying out a 
volume Ford or Lincoln-Mercury dealer- 
ship. Inquiries treated strictly confi- 
dential. Telephone or write Berry, Fick 
or Nichols, Victor 6151, 1221 Baltimore, 
Kansas City, Mo. 





AUTOMOBILE MAN, who wants to locate 
in or near Miami, Fla., will buy small 
G.M. or Chrysler dealership. All replies 
held in strict confidence during negotia- 
tions. Box 5041, c/o Automotive News, 
Detroit 26. 





DEALERSHIPS WANTED 


Ford Dealer Wants to Expand. Highest Cash 
Price for Ford or Lincoln Mercury Dealerships 
in Cities of 50,000 and up. Quick Confidentia! 
Treatment of Your Reply. 


Write or Wire 
Box 5003 


c/o Automotive News, Detroit 26 
SG 
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DEALERSHIP WANTED — 


EALERSHIP WANTED—General Motors, 
Ford or Chrysler anywhere in midwest. 
Must be 300-500 car franchise in city of 
50,000 or more. Able to take over imme- 
diately. Factory approval assured. Your 
reply strictly confidential. Box 5044, c/o 
Automotive News, Detroit 26. 

. M. DEALERSHIP—150-200 cars year- 
ly. North Jersey or New York suburb 
preferred. Personal background, capital. 
Could withstand any factory require- 
ment. Replies confidential. Box 5056, 
c/o Automotive News, Detroit 26. 





WANTED 
G. M. DEALERSHIP 
In Ohio, Indiana or Virginia 


BOX 5055 
c/o Automotive News 
Detroit 26 





BIG THREE DEALERSHIP wanted. Long 
Island, Westchester or southeastern Flor- 
ida. 100-200 car contract. Capital, experi- 
ence meet factory qualifications. Replies 
confidential. Box 5054, c/o Automotive 
News, Detroit 26. 

GM. OR FORD, approximately 100 cars. 
Middle west preferred. Should have no 
trouble getting factory approval. Confi- 
dential, Box 5014, c/o Automotive News, 
Detroit 26. 

WANT TO BUY Ford dealership, large or 
small, in North Carolina, South Caro- 
lina or Virginia. Have been approved by 


factory, Carey H. Fleming, Jr., P. O. 
Box 562, Whiteville, N. C. 
BUSINESS OPPORTUNITIES 
NOW HANDLING G.M. DUAL.—Best 


trading area of 25,000 in central Michigan, 
on north and south, east and west trunk 
lines, Service capacity $4,000 per month. 
Body shop and Bear machines. Best 
equipped shop in county. Large used car 
lot in connection. Must sell because of 
illness, Will lease property. Write Box 
5052, c/o Automotive News, Detroit 26. 


DEALER SERVICES 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 
@ Accurate 
@ Confidential 
@ Counted by Expert Partsmen 
@ Accepted by Government 
@ Counted in One Day |. 
@ Complete with Automatic 

Stock Control System 

@ Priced With Authorized Publications 
@ Used to Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
Inventory Service 


4690 Newport — Detroit 13, Michigan 
Midwest 4-5355 











INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work Accurate, unbiased and confi- 
dential. Inventories accepted by ali account- 
ants and by the government. 


ALLIED INVENTORY CO., INC. 
6750 Stony Island Avenue, Chicago 49, Illinois 
MUseum 4-3500 


224 E. 38th St., New York 16, N. Y. 
Murray Hill 2-0064 








INVENTORY SERVICE 


Parts and Accessories De i. 
Full-time experts. No pickup, part-time heip; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Ex 
organization — in business since 1939. Free 
booklet on Parts Department operation sen‘ 
on request. Call or write for service details 

Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 32-6445 


riencea 








USED CARS FOR SALE 








SHELDON OLDS 
8421 Michigan, Detroit 
Always @ selection of good used cars 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 








THE TUESDAY SALE—11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E :25 


Oper all night, Monday aight 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
915 N. Illinois St. Phone Lincoin 5383 








} 


| 





You will always find real action at 


Jos. E. Johnson 











OUTSTANDING VALUES! 


1949 PLYMOUTHS & CHEVROLETS 
1950 PLYMOUTHS & CHEVROLETS 


“Z" FRANK BEFORE YOU BUY! 


WHOLESALE BUYERS! 


21710 Woodward Ave. 





AUTOMOTIVE NEWS, MAY 7, 1951 


USED CARS FOR SALE 


—AUTO— 
AUCTION 





PARTS FOR SALE 


CHEVROLET PARTS. Largest stock of 
prewar model parts in Oklahoma—1929- 
1942. Engine, transmission, chassis, sheet 
metal, radiators, grilles, etc. Shipped any- 
where same day. Wire, phone, write. Ward 
Chevrolet Co., Stillwater, Okla. Phone 925. 


LINCOLN-MERCURY PARTS. Will sell 4 
dealer cost. Freight prepaid on : 
| 


—Ai— 





Sons, Inc., 107 North St., Elkton, Md. 
ORSE ADS W YORK Phone: Elkton 36. 
HORSEHE » NE CHEVROLET PARTS — 1928 to 1951. 


EVERY FRIDAY Prompt service, Louis Chevrolet, Thomp- 


sonville, Conn, 











BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 


Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 


DANVILLE, PENNA. 
EVERY WEDNESDAY 





















both these auctions. 


R. D. WEST, Prop 
Tex Rickard 
Auctioneers 


AUTO AUCTION 
INDIANAPOLIS, INDIANA 
Every Wednesday—!2 Noon. Make Your 
Reservation Now! CALL LINCOLN 7447 
Dealers Only 
CLARKE AUTO AUCTION 


1125 N. Meridian Street 
Auctioneer—Pat Patterson is back! 














OLDSMOBILE 
PARTS 


Write - Phone - Wire 
Jordan 4-6332 


GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


USED CAR BUYERS 


— CLEAN — 


2 door and 4 door models 
24 Hours Service on Shipments 





America's Largest Chrysler-Plymouth 
Dealer 
PHONE: HO. 5-2000 


6116 N. WESTERN AVENUE 
CHICAGO, ILLINOIS 





FORD PARTS 


Shipped Anywhere 
Call-—Write — Phone 


TRANTER-WILLIAMS MOTORS, INC. 
4016 Alliston Avenue 


CINCINNATI 9, OHIO 


AUTO AUCTION MElrose 7275 


TIM ANSPACH 


“Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 

(For Dealers Only) 

EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





ACCESSORIES FOR SALE 





1941-48 CHEVROLET REAR FENDERS 
CONSERVE YOUR STEEL FENDERS! ! ! 
We have for immediate delivery—left rear 
aluminum fenders for 1941-1948 Chevrolet. 


Perfect fit. Replaces Chevrolet No. 609657. 
Net pete to dealers $9.43 F.O.B. Pittsburgh. 
Freight allowed on twelve fenders. 


AMERICAN AUTO FABRIC CO. 
35 BAUM BLVD 


59. . 
Big Selection of PITTSBURGH 6, PENNSYLVANIA 





Late Models 
CADILLAC 
OLDSMOBILE 
BUICK 
PONTIAC 
CHEVROLET 


REAR SEAT SPEAKERS—Hawley-Condit. 
The original quality speaker with custom 
switches and fittings available today. 
Get your full car radio profit. 8-inch 
speaker, list $19.50; 6-inch speaker, list 
$16.50. 40% discount in dozen lots. Write 
today. Hawley-Condit, 3348 West Olym- 
pic Blvd., Los Angeles 6, Calif. 


ACCESSORIES WANTED 





Write, Wire or Phone 
JORDAN 4-6332 


GAGE and DRUMMY, INC. 
Detroit 20, Mich. 


We Pay 
SPOT CASH 


for surplus 





ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 









stig tne tte Motors CHRYSLER PARTS, ENGINES, 
ifords-C & ACCESSORIES 






Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 


ACT QUICKLY !! 








__TIRES FOR SALE 





NEED TIRES? 7? 


We can supply you with the finest guaranteed 
deluxe RECAPPED TIRES at the LOWEST 
PRICES! Let us know your requirements. 
Wire, Write, Telephone for Price List 
JACK GREENE of Coney Island 
563 McDonald Avenue, Brooklyn 18, N. Y. 
Ulster 4-2600 


_---------———————— 


BUSES FOR SALE 
WE HAVE FOR SALE five, 





1940 school 


buses, Bender bodies. All in very good 
running condition. Appleyard’s Motor 
Transportation Co., 7 Lowell St., Me- 


thuen, Mass. 


BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- 
senger. National Bus Sales Co., Inc., 101 
St., Philadelphia 4, Pa. BAring 


TRUCKS FOR SALE 


FOR SALE. 1944 Chevrolet army four by 
four wrecker equipped with 8:25x20x10 
ply new tires, heater, defroster, clear- 
ance lights, flasher lights, body crane, 
crane extension, ground anchors, snatch 
blocks, 22419 actual miles, excellent con- 
dition, new % inch cable, cab protector. 
Motor, transmission and brakes recently 
reconditioned. Price $1,500. Will consider 
new or used cars or trucks in trade. 
Ed Creque Motor Sales, Inc., Holly, 
Michigan. Ph. 2811. 


SHOP EQUIPMENT FOR SALE 


TRANSMISSION JACKS. New models. New 
low prices starting at $94.50. Tested and 
proved time savers for every car, also 
trucks, Specify units serviced when writ- 
ing for special order forms and descrip- 
tive literature on floor and 2-post lift 
models. Address: Step Draulic (Detroit 
General Equipment Co.), 548 E. Fort St., 
Detroit 26, Mich. 


COMPLETE MANBEE front-end aligner 
equipment with metal background and 
master wheel balancer. Like new. Origi- 
nal value $1,200, priced now at $350. 
Chittum Buick Co., 625 Ann _ Street, 
Parkersburg, W. Va. 


AUTO HOISTS. 4-post electrical auto lifts. 
Good condition. Reasonable. Contact Mr. 
Dwyer, Parts Manager, Edwards Motor 
Co., 3601 W. Wisconsin Ave., Milwaukee 
1, Wis, Phcne DIvision 2-1000. 











Now rendering management 


INQUIRIES 
INVITED 


(Principals © BERL BERRY ® 





Ford and Lincoln-Mercury Dealers 


COMPLETE DEALER MANAGEMENT SERVICE AVAILABLE TO YOU! 


We supply experienced volume operating manager and 
supervise your entire operation. 


Mercury Dealers in many principal Cities Coast to Coast. 


CENTRAL SERVICES, INC. 


1221 BALTIMORE © KANSAS CITY 6, MISSOURI 


References: 


Ford Motor Co. and City Nat'l Bank & Trust Co., Kansas City, Mo. 
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NEW LINES WANTED i 





HAVE EFFICIENT AND PRODUCTIVE SALES 
FORCE CALLING ON AUTOMOBILE DEAL- 
ERS AND SERVICE STATIONS IN PENNSYL- 
VANIA, OHIO, MICHIGAN AND WEST 
VIRGINIA. 


WILL ENTERTAIN DISTRIBUTION OF ITEMS 
TO THIS TRADE IN ALL OR PART OF 
ABOVE TERRITORY. 


ACME EQUIPMENT, INC. 


505 Central Trust Building 
ALTOONA, PENNSYLVANIA 





ANTIQUE CARS FOR SALE 
1914 FORD TOURING. Mechanically per- 
fect shape. Completely reconditioned 
Wm. Reading, 18557 Patton, 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce s38t.. 
Lynchburg, Virginia. 


AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 

Guide Cables and 54 

Brake Hook-up 4 45 
ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 

QUICK-TOW BAR 

Bumper-to-Bumper Bar $1 7.50 

WE STOCK PARTS 


Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


Exclusive Factory Distributors 


Detroit. 








AN 3-8888 Nite | MU 4-840! 
DE 2-0700 } DO 3-8373 
40 South Clinton St., Chicago 6, Illinois 














service to Ford and Lincoln- 






















RUDY FICK © V.V. NICHOLS) 














Murfreesboro, Tenn. 
Every Thursday 
Phone 111 






11 A. 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Huntsville, Ala. 
Every Friday 


M. Phone 3188-3 








Saratoga 7-2300 





MORRIS FREEDMAN, Mgr. 
Sherwood 7-1700 
Herbert J. Cole 

Evergreen 2-0400 





DEXTER MOTORS 


PARTS DEPT. 
Ist Ave. & 98th St. N.Y.C.,N. Y. 








| FOR SALE—Tucker cars and parts frames, 








SAcramento 2-7600 





PARTS FOR SALE 


New Cadillac 
Ezra Schiipf, 


TRUCK TIRES & TUBES 


All New Firsts 


bodies and motors, etc. 
Hydromatic transmission. 
Metamora, II. 


PONTIAC 
PARTS 


Most complete stock in Midwest 


SHIPPED ANYWHERE—SAME DAY 





TIRES FOR SALE 


Available in All Sizes 
Also 


Wishes aiinaen Niles Life Protector Tubes in Passenger Car Size; 


FRANKLIN-WEBER PONTIAC 


For Immediate Delivery 


6101-25 N. Clark St. Box 5029 
Chicago 26, Illinois | c/o Automotive News 
Direct Phone Ambassador 2-7117 Detroit 26 
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New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [[] or Two Years $14 [_] 
for which check is attached [_] or send bill [_} 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TO 


Street Address Zone No...... | 
3 Serre oe 
TRADE CONNECTION: | 

Car Dealer [_} Truck Dealer [) Manufacturer [(] 
Jobber () Insurance (] Financial [] Supplier C) 

OF. wae | 
| 























Country Gentlema A 
_ Help You Sell More 
Auto Products! 


When a manufacturer puts an ad in Country Gentleman, it’s 
the strongest kind of help to you in selling your best ¥ural 
customers! This has been proved in a nationwide survey of 
men and women heads of Country Gentleman homes. Not 
only do they read Country Gentleman more, use it more, like 
it more than the other big farm magazines —but they also... 





— 


7 READ THE ADVERTISING in Country Gentleman... in 96.2% of homes. 


Country Gentleman families own 5,000,000 automobiles, 
trucks, tractors . . . and these good customers live and farm in ) 





GET BUYING IDEAS from the advertising in 3 out of 4 homes. 


every trading area. Typical are the Holopainens of Massa- 
chusetts, who operate 2 passenger cars for business and 
pleasure trips, and numerous pieces of machinery to run their 


—— RECALL DEFINITE BUYING IDEAS in over 3 out of 4 of these homes. 


... that’s why dealers like you give 
Country Gentleman a lead of nearly 2 to 1. 


a 











when voting for the farm magazine that helps most to sell local customers - 


7 


That’s why Country Gentleman also rates first with 
advertisers. They invest more advertising dollars in 
Country Gentleman than in any other farm magazine. 






———— 
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